spa Pals 
UTOMOTIVE 


” The Biggest e That's right, Mr. Doctor of Motors— 


next month the biggest automotive news of the 


Piston Ring News year will break — the news of Perfect 


Circle's revolutionary new piston ring set... 
+4 Y¥ rs go9 the set that raises the standards of piston 
in ea * ring performance to an all-time high! 

You'll get the whole dramatic, profit-making 

story soon. WATCH FOR IT! 


Wea product of Dien tt Circle 


The Most Honored Name in Piston Rings 








g Prevent. Lubricat: ¢ : - 
g Ol ing Value ane " 


GET THIS EXTRA 


BONUS OFFER! 


INGRAHAM il Ape 
Self-Starting t 

ELI rRiCc : 

CLOCK, Sells 

everywhere for " 
$4.95 plus tax ng mined by weight 


For home or office 
, olvent 
fter heating 


ng 


os3 when heated t> 3 





use. Large 5” dial eae: wt oil wos changed 


Smart white plas > an 
I Excessive thir 


. 7 se 4 a 
th tilted” case to SAE 10 wt — 
J %, more protection agains ¢ 


occurred where SAE ¢ 


sion than most products tested. 


Sweep econd 
hand. 60 cycle 
110-125 volt. 
M R RYTHM DEAL 50-P 
BUY 2 cases (48 pints) ( $10.80 
(Plus Fed. Excise Tax 18c percase) 21.96 
GET BONUS Ingraham "'Sentinel"* 4.95 
Regular Dealer Cost... . 26.91 
YOUR SPECIAL PRICE, ONLY $21.96 


*We must reserve the right to sul 
clock of equal value if delivery necessitates 
tution 








SOUTHERN Al 
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@Non-acid cleaner that 
quickly removes rust, scale, 
grease and slime in one 
simple operation. 


@Double Action Radiator 
Cement to seal leaks. 


@ Rust Preventor to prevent 


rust formation. 


PERMATEX COMPANY, INC., BROOKLYN 29, N. Y. 
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(leck the DANGER ZONE 


c 
"bon monoxide 
Carbon h Panel 
- Throvd 


mg =~ 

Carbon Monoxide Carbon Monoxide 
Through Trunk Through 
Foot Pedal 


Compartment Ope a 
: ning 


REPLACE RUSTED-OUT MUFFLERS AND PIPES WITH There are dollers—exten profit fo you— 


C$} when you check the muffler and pipes 
of every car on your lift, and watch for 


ithe noisy rusted-out mufflers and pipes 


... the Complete Muffler Line 
Engineered for Quietness and 
Low Back Pressure carbon monoxide is greater during winter 


driving. Get the profit from an average 


on cars at the pumps. The danger of - 


THE ENGINEERING thot makes 
es MCCORD o Better Muffler... $14.00 muffler and pipe sale. 


™ MAKES MCCORD THE LEADER 
IN THE FIELD Enero! So mmmel © cel @ Benen, | 
Detroit 11, Mich. 
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Announcing 


VAN NORMAN'S NEW 
“PIN-SHOP” 





Here’s what the “Pin-Shop” cloes: 


}, Bores wrist-pin holes in pistons and rods concentric 


with original hole or with worn bushing. 9. Bores piston- 
pin and bearing holes parallel. 3, Proper center distances 
maintained at all times. 4, Finish-bores semi-finished 
babbitted rods. 5 Finish-bores rod forgings. 6 Bores 
kingpin bushings. 











The new No. 232 is the com- 
plete “PIN-SHOP.” New “Gyro- 
Matic” boring principle assures 
unheard-of accuracy. And the new 
“Fit-O-Matic” sizing device assures 
absolute factory tolerances the 
first time .. . every time. 

PILE UP MORE PROFITS! 
Build up your piston, ring, pin, 
and bearing sales with this new 
Van Norman No. 232 “PIN- 
SHOP.” It’s fast, accurate, and 
easy to operate. Be sure — have 
your pins fit the Van Norman 
Way — with the No. 232 “PIN- 
SHOP.” See your jobber or write 
for details. Van Norman Com- 


pany, Springfield 7, Mass. 


SEE IT AT THE A.S.I. SHOW 
The Best-Equipped Shop j ' 
Gets the Business! 4 Pays fo Van Li 
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packages 


THIS PICTURE SHOWS 
WAYS IN WHICH GM 
SERVES TRANSPORTATION 
WITH THRIFTY POWER 


Key to thrifty hauling 


GENERAL MOTORS 
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BENIUM” Heat-resisting material is 
the secret ingredient developed by the 
Marshall-Fclipse Division of Bendix 
and used exclusively in Eclipse brake 
linings and heavy-duty brake blocks 


When it comes to sales appeal, Bendix Eclipse Linings and 
Blocks are right on top. Extra profits are a cinch. You just tell 
your customers about Benium—about the miles and miles of 
added service life, the safe, smooth stops that beat anything 
they have ever seen. It's one re-line job they will remember; 
because you can’t help noticing the improvement right from 
the start. Stock up today. When you hear the music of that cash 
register you'll be glad you climbed aboard the bandwagon 


with Bendix Eclipse Linings and Blocks. 


Bendix Eclipse 


BRAKE LININGS and BLOCKS 


PRODUC f 


the Greatest Name in Braking! 


MARSHALL-ECLIPSE DIVISION OF 
TROY, NEW YORK 


aviatioe Coarenation 


Export Scles: Bendix international Division, 72 Fifth Awenve, New York 11, N.Y 
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\(Y- NEW Hein-Werner Hydraulic 
ae’ u (- ft 


has 


TOP RAM HEAD 


Lowest height. 35%” 


Extreme high. 55” 


CONVEN 
TIONAL HOOK 


Adjustable starting 


height 4%" to 27,” 
Extreme high 46%” 


KNUCKLE 
JOINT HOOK 


Adjustable starting 
height 3” to 22%” 
Extreme high. .42” 


+ + + + + + He 


cece with 19%" 
hydraulic litt 


Greatest lifting range 

Slip-proof H-W safety clamp adjustment 
Ribbed aluminum base, 11” x 13” 
Exclusive Heinite long wearing piston 
Fingertip release valve regulator 
Capacity, 1/2 tons 

Tested at 1/2 times rated capacity 


Large steel wheels—don't carry it, 
just roll it along! 


Hein- Werner also manufac 

tures Bumper-Lift Hydraulic 

Jacks for passenger cors... 

Inder-Axle Jacks for trucks 

and buses Cylinder Sleeve | 

Pullers... Push and Pull Hydravu- 
Jacks for body, frame e Meme 

and fender work ... Swift-Lift o 

and Service Jacks for shop use. 

nyoRAULIC JALNS 


HEIN-WERNER CORPORATION 
J Waukesha, Wis. 
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On pn top ¢ of ~ hea 


~D>PERFELT rh> 


WHEEL WEIGH 


‘* TYPE - 


PERFECT EQUIPMENT CORP. 


804 W. Morgen St. KOKOMO, IND. P.O. Box 706 
Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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Th P ae . “ . 
here's a tremendous difference between a “snail” and a “quail” 


~and there is a powerful difference, too, 
between performance and “Ethyl” performance ! 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “Ethyl” gasoline. When you set 
the ignition of a modern high compression 
engine to take full advantage of “Ethyl!” gaso- 
line’s higher antiknock quality. your customer 
gets ‘“Ethyl’’ performance—more power, more 
mileage. And you get happier, more satisfied 


customers. 


ETHYL CORPORATION, New York 17, New York 


chiorine (liquid ud soluble dye benzene ra 
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5-572 5-572 


[IF YOU'RE INSTALLING RINGS IN CHRYSLER MADE 
AUTOMOBILES /T WILL PAY YOU TO TRY ONE 
OF THESE REMARKABLE SETS (IN YOUR NEXT JOB 


MOOG PISTON RING SET 


No. 5-572 


for 1942-50 Plymouth and Dodge Automobiles 


Repairmen have had such fine luck with 
this set of rings that we strongly urge you to 
try just one set! See for yourself how effectively 
they stop blow-by, control oil, and restore 
FULL POWER. We will gladly send you the 
name of nearest Moog Distributor. 

Order a set of 5-572 today; available in over- 
size up to .080. Moog X-Plus Piston Rings give 
FULL POWER performance and stop costly 
comebacks. 


MOOG PISTON RING CO.., ST. Louls 14, mo. 


Division: MOOG INDUSTRIES, INC 


Ring Line / 


5-572 5-572 
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Lhis lie 


RESISTOR 


Offers car owners new ad 
vantages found only in 
automotive type spark 
plugs with built-in resis 
tors. Original equipment 
on many leading makes 


of America's finest cars 


r , 
Dis line is unmatched 


STANDARD 


Ignition engineered by 
ignition engineers for un- 
surpassed performance 
Specified as original fac 
tory equipment by lead 
ng manufacturers of cars, 
trucks and tractors 


. and Auto-Lite the famous 


TRANSPORT 


Rugged construction ond 
aircraft type insulator 

mbine to give lower cost 
per mile of spark plug 
built to toke 
t another Auto-Lite 


operation 


original factory product 


“spark plugs look alike, too” 


is the best advertised name in the automo- 
Auto-Lite offers 
dealers the top-rated “Suspense!” show on 


tive after-market. Only 


radio every week and TV every week... 


PHE ELECTRIC 


Toledo 1, Obie Mercha 


d 


campaign in national magazines and news- 
papers ... promotion program for dealers and 
jobbers all designed for greater sales. 
Ask your jobber’s salesman, or write to 


Teronte, Ontario 


AUT 


O-LITE COMPANY 


ng ih 


a 


TUNE IN “SUSPENSE! CBS RADIO THURSDAYS CBS TELEVISION TUESDAYS 





AUTO-LITE 


LAMPS 


The new Auto-Lite Bull’s Eye Lamp con- 
centrates the stray light into the main 
driving beam. Factory focused. Sealed 
under 9,000 pounds per square inch pres- 
sure. This new lamp will operate even 
when lens is cracked or broken. Offers 
you advantages for more sales. Original 
factory equipment on many leading cars. 


AUTO-LITE 


Nilver Line 


CABLE 


The new Silver Line is a complete line— 
featuring silver sheath Steelductor Spark 
Plug Wire, Flexstrand Primary Wire and 
battery cable with the new power-line 
terminal that holds tight. Top quality. 
Beautifully packaged to sell on sight. 





THE 


MAKES THE 
DIFFERENCE / 











Westinghouse Air Brake Company Compressors 


LOW OLL LEVEL PROTECTION, Only 
“d | | P the Westinghouse “Y offers this Lm por 
au CODDPressor eee VOU CG Ere up watt: the eatures ' tant protective fneture An suteslocked 


If you wrote your own specifications for the ideal 


of the Westinghouse “Y”. It offers every modern j starting unloader delays compressor load 
i 
feature you'll find in any quality unit-—two-stage ing until oil is circulating. If oil level is 
3 , COMpressor remains unloaded 
air-cooled design, automatic start and stop, multi- warning of the trouble, which can be cor 
ple V-belt drive. fullv enc losed crankcase. ASVIE- rected before damage results, 
standard tank--PLUS these added advantages 
THERMAL OVERLOAD PROTECTOR 
that are enginaired in to safeguard service and { 
S . An automatic thermal switeh cuts current 





ban excessive maintenance, if motor starts to overheat. A real main 


tenance reducer. It’s standard equipment, 
at no extra cost, on the — 
CONTROLLED PRESSURE LUBRI 
CATION, Exclusive with the YY"! The 


° 
s . evr : 
ha same advanced type of system used in Westinghouse “Y” compressors come In a range 


| ” 
A mY. modern automotive engines. A positive, of sizes that meet all normal compressor needs; 
\ = - 
f | over-running oil pump, that starts the 11. to 10 hp, 7.4 to 41.5 cfm displacement. Gas 
omen he co reseor star eceps all 7 . . 
l suse seanabiaas oe lx geiag aan, engine drive can be furnished when electricity is 


moving parts bathed with a contiuon an & 
flow of oil. Oil flow is “metered” bv a not available. Ask for Bulletin IDC 9302-3 for 


ball-relief check complete data on types, sizes and accessories. 


Westinghouse Air Brake Co. 


OISTHIBE YORS THRO CHO T THE tNirep st . INSEL ELT YOUR CLASSIFIED DIRECTORY 


tom WILMERDING, PA, 
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Make 


Double 7,’ 


EXT time you have a Buick body job in your 
shop, remember there's an easy way to do it 
faster—and make two profits instead of one. 


Why spend a lot of ime bumping out, straightening, 
soldering, filing, grinding and lining up—then bill 


for your labor alone? 


Instead, you can remove the damaged part, put a 
new one on—and make a profit on both labor and 
parts. It’s quicker. It gives the owner a better job 
It lets you handle more jobs per day in the same 


Do a quicker 


A 
~ 
z aa 


with these 
Buick Farts! 


space. And you've made two sales instead of one! 


Get your Buick sheet metal or body parts from 
your Buick dealer—his prices are right at the com- 


petitive level, and there's a full discount to the trade. 


Matter of fact—vou'll do better every ume if you 
make the Buick dealer your first point of call for 


all Buick parts, every time. You'll find— 

Low competitive prices ¢ Full trade discount 

e Complete line of parts « Helpful information 
e Handy one-stop service 


with Buick parts 
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get your full share of profits—not just a part— 


— pee | aaah Ey, 
i wre ee ;” ‘a Fatt 93% 
Beceem Rel Be Of Gl fs 
& Goo ff Term fo , fe 
.— hULwr-: a. G29 
J ; S | 
' Rika * .  —_ 
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OFFERS A 


COMPLETE LINE 
OF SHOCK 
ABSORBERS 


Only Delco Offers the Right Type of Shock Absorber 
for 80% of the Cars! Delco—and only Delco—makes a 
complete line of shock absorbers. Single-acting, double- 
acting, knee-action or direct acting . . . Delco makes 
them all! Whatever type of shock absorber your cus- 
tomers need, you have it with the Delco line. 


Only Delco Can Supply This Huge, Continuous Market! 
Over 65,000,000 Delco units are in use today. That 
assures you of a large presold market for replacement 
and repair. Then, too, other car owners are potential 
customers because Delco—and only Delco— builds shock 
absorbers to fit every make of car! 


Only Delco Offers Such a Sales Opportunity! Delco’s 
one line, one quality, one price ... give you a greater- 
than-ever sales opportunity. Make Delco the choice for 
your customers. Make Delco your key to greater 
volume of shock absorber business. 


LET THIS DELCO MERCHANDISER 


BOOST YOUR SALES JOONITED 


This sturdy, durable, all-steel mer- 


chandiser is designed to catch the eye OTORS / 
of your customers . to give sales 
DELCO SHOCK ABSORBERS— 


volume a lift. Put this display to work 


let it promote new sales of shock A UNITED MOTORS LINE 


absorbers for you. Your local United Available Everywhere Through 


Motors distributor can supply vou 
2 UNITED MOTORS DISTRIBUTORS 
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a Sa ia Staal 


SIGFLARE 


DIRECTIONAL SIGNAL SWITCH 
makes all others 


antiquated ! 


SIGFLARE: not only the finest directional signal system 
but the first and only device to provide the wing lever 
feature for disability parking. Makes all four signal 
lights flare in emergency. Exclusive built-in pilot shows 
both direction of turn and lamp failure. Converts present 
car lamps without adapters or gadgets. Easy to install. 
All this for only $8.50 and up list. 


SHATTER-RESISTANT 


CLASS A 
DIRECTIONAL SIGNALS 
FEATURING 


DOUBLE FACED LAMPS 


Signals thot really are “Class 

A!” Special Lucite Lenses scien- 

tifically developed for beauty, 

durability and greatest effi- 

ciency. Double-foced, single- 

foced and flush type lamps in 
complete sets or individually pocked. SIGNAL- 
STAT does it again at on unbelievable low 
price! 


A.S.1. Booth 


Signal-Stat conorarion 523-539 KENT AVE, BROOKLYN, HY. | sase”’Seo 
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_ cam P 

DISPLAY \ ‘4 
When car owners see Kar-Rugs — they buy them! Here's 
the way to get them ‘‘out front.’ Two attractive racks 


that fit any display need. Write for more information / 
on these sales boosters. 









... a complete program 
; ~ geared to volume dealer 
ou, profits. . 


COLORS 





Send Your inquiry Or Order Te Us. We Will Ship tt Throwgh Your Neerest Authorized Jobber 
THE WOOSTER RUBBER CO., WOOSTER, OHIO 


Send details on Display Racks Ship this Kar-Rug order through my jobber 


item Number Reteil 4 oe wn Ce ae | 


wg canrow: | 
| 
1 
1 


6 «xiB” $1.59 ea. §$ 54 carton 
8x21 2.19 ca 14.14 carton 
) 19 ea 14.14 carto 


x26"| 2.09 ea 








can make a 
e service customer! 


Not one motorist in ten knows how tire in- 
flation for neighborhood shopping, continuous 
city driving, or country cruising affects ease of 
steering, riding comfort, or tire safety.* 

But all ten should know from you! 

In two minutes, you can make a never-to-be- 
forgotten impression by explaining Schrader 
Modern Tire-Air Service —pressure accurately 
gauged to driving needs and doubly sealed by 
Schrader Cap and Core for safety and economy. 
Every dealer gives “free air’—be the excep- 
tion who gives tire insurance. Check missing 
caps, explain how slow leaks blamed on tubes 
are often caused by sand or mud in an uncapped 
valve. 

And charge for the replacement! Your cus- 
tomer expects to pay for accessories, and puts 
a value on the service by the price you charge. 


Modern tire-air service is not complete without Schrader Caps and Cores 


Standard the world over, there are no bigger values in the automotive market than 


Schrader Valve Cores and Caps. Schrader Cores are precision produced with watch-like 


accuracy. The two-piece swivel plug holds failure to an absolute minimum; the wedge-fit 


makes a perfect air seal and the full length spring at the bottom of the core 
maximum inflation speed. Double-seal this with a Schrader Valve Cap that 


) pounds pressure and you have a combination that gives maximum tire 


customers. Use them in tube repairs —sell them by the set 





“Are y p-to-date with the lates? tire enance facts ab 
4 ty or country driv Write for, FREE 


THE WORLD Stangany heat t p from ; 
D Stangenp Bulletin A-125 and (b) two-color ‘‘Guoranteed Tube Repair” w 


NTU A. SCHRADER’S SON 


vaives 
agrcaceet® Division of Scovill Manufacturing Company, Incorporated 


pwent ano 
nee 00° BROOKLYN 17, NEW YORK 
SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 





Missing something, Mac? 


Mac is wasting only water; but 
plenty of dealers are letting money 
go down the drain by not selling 
Monroe replacement shock absorb- 
ers. They are missing thousands 
of sales to owners of cars that need 
new shocks, simply because they 
don’t realize what a money-making 
opportunity they are overlooking. 

Smart operators make sure they 
don’t miss. They line up with 
Monroe because Monroe is the 
original equipment leader* and re- 
placement favorite, too! Monroe 
shocks are your best bet for the kind 
of replacement business that means 
more volume, more profits. Ask 
your jobber or write direct about 
the Monroe franchise today. 


YOU’LL MAKE MORE MONEY 


SELLING MONROE SHOCKS! 
Less than $3500 Gets You Started 





Let this handy display rack stimulate your shock 
absorber sales. It reminds your customers to get 
their replacement shocks from you. Compact, 
colorful, it is easily set up on counters, in 

show windows, driveways or islands. 

The rack holds 10 Monroe Shock Absorbers 
and 3 Monroe grommet sets. The standard 
assortment includes sizes to fit 85 @ of all cars 
on the road. The whole kit costs less than 
$35.00—pays hack better than $20.00 profit every 
time contents are sold. 


*“Monroe Shock Ab- 
sorbers are standard 


equipment on more 
makes of cars than any 
other brand. s 


Monroe, Mich. — World's Largest Moker of Ride Control Products 
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Now!\(\{)", more protection 


Why 


today's driving 

conditions require 

this revolutionary 
new battery 


Car owners are driving more 
than ever before — and 
more mileage means more 
battery wear. Batteries must 
have adde d Stamina to with- 
stand added mileage! 


2 | 


Batteries are being charged 
more—not only over more 
miles, but, also, at higher 
rates. Batteries must be de- 
signed to withstand addi- 


tional charging! 


3 


Higher compression motors 
arehere —and they re 
quire more battery pow er 
For quic 2 sure starts im any 
weather, batteries must have 
added starting power! 


Today, batteries are under 
the hood —for easier, 
quicker inspection and serv- 
ice. Butunder-the-hood 
batteries must be able to 
withstand under-the-hood 


Willard Super 
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against the No.l battery killer 


Willar announces 
METALE X 


greatest battery improvement in 25 years 
Today, OVERCHARGING is the No 


are worn out from this one cause than from all other causes combine d! 


1 battery killer. More batteries 


Overcharging strikes directly at the grids corrodes them—fractures 
them—destrovs their ability to retain active material—destroys their 


THE METALEX GRID— 


Pius 4 other features— 


utility as Current conductors. 


But now Willard announces METALEX—a new and vastly superior 
grid metal, developed and perfected by Willard metallurgists specifi ally 
to combat damage by overcharging. And METALEX does so—stub 
bornly, effectively. METALEX provides a full 100% more protection 
against the No. 1 battery killer! METAL EX |-e-n-g-t-h-e-n-s battery life 
Available exclusively in Willard Super Master Batteries METALEX 
gives Willard Dealers the most important single selling advantage any 


makes the new Willard Super Master 
custom-built for today's 
driving conditions. Ask the 
Willard Salesman for 
complete details! 


battery has had in a quarter of a century. 


IMPROVED SEALING COMPOUND 
FOR LONGER LIFE 


IMPROVED RUBBER CONTAINER 
FOR LONGER LiFE 


IMPROVED RUBBER INSULATOR 
FOR LONGER LIFE IMPROVED ACTIVE MATERIAL 


FOR QUICKER STARTS 


“1 


Impervious to effects 
of high charging rates 
and high, under-the- 
hood a ea 206 
L-e-n-g-t-h-e-n-s bat. 
tery life! 





New design—heavily 
reinforced at points of 
stress. Withstands high, 
under-the-hood tempera 
tures. L-e-n-g-t-h-e-n-s 
battery life! 1 





i 

Will neither crack in 
wimter nor melt in sum- 
mer. Withstands high 
under-the-hood tempera. 
tures. L-e-n-g-t-h-e-n-s 
battery life! 





So much more chemically 
active, that snap starts are 
assured—even incars pow- 
ered by the new higher 
compression motors! 


METALEX 
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lr SOTO The car that lets 


you drive without shifting! DeSoto Tip-Toe 


Hydraulic Shift with Fluid Drive is still 
another reason why DeSoto owners say, 


‘Regardless of price... best car I ever owned!” 


e” on both radio and television (NBC networks 


s DESOTO DIVISION, CHRYSLER CORPORATION 
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Brake Fade Eliminated wi 


Unretouched photo of RED BLOCK in the 
bination shows no sign of weer 


Cont inves Mountamn service 


Amazing RED BLOCK in the "J" Combination* , 
Completely Solves Fade Problem for Large Eastern Fleet a. 


Collier's Truck Service, Uniontown, Pennsylvania, operating heavy “J" Combination 
duty units in mountainous eastern states, formerly had difficulties with 
fading brakes and wornout blocks. Since equipping with World Bestos with 
Rep Biock Mr. Coilier reports, “We haven't had a single case of brake 
fade and are getting twice the mileage between relines. It is without a doubt 
the finest brake block I have ever used.” 

The sensational new World Bestos Rep BLock ... the only heavy duty 
brake block with a no-fade guarantee (Heat or Water)... was developed 
especially for trucks, trailers, and buses in extremely severe service 


Assures high friction, long life and reduced heat checking. 


Guarenteed NO FADE 


(HEAT OR WATER) 


Read what Fieet Operators across the country say about its amazing performance: 


w WEST COAST: 
MIDWEST: eer enn ot 
as fleet . the | , of our operation is over heavy 
Net @ single cave of brake fede nor any Our fleet operates over the long steep 
grades of the Rockies and the Sierras 
evidence of heat-checked broke drums 
World Bestos RED BLOCK has eliminated 
RED BLOCK really solves the trucker's fed ep estigr tn bi 
biggest brake problems!” oo = SSEnSerNG PeSorems 


traffic mountain grades and brake fade 
is quite a problem. World Bestos RED 
BLOCK has eliminated foding, reduced 
completely.” drum weor, and increased broke life 
third 

(Signed) V. T. Johnson, Garage Supt one-Muir 

Ziffrin Truck Lines, Inc (Signed) an oe Owner Signed) Cecil Z. Green, Mtn. Supt 

indianapolis, Indiana jorton Fret Company Western Milk Transport 

Provo, Utah . . 
Pacoima, California 


RED BLOCK gives perfect braking efficiency under the most severe operating conditions 
@ If your jobber cannot supply 


you write directly to World Bestos 


for complete information. 
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~ Progressive Farmer 


=e Eo 


. . ; 
“4 
i ’ 
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ae = - 


56,000,000 Ad Readers — coast to coast! 
= wk 
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6 MORE SERVICE ESSENTIALS... 


AC Spark Plugs with 
patented CORALOX Insulator 


More and more vehicle owners 
want AC's with CORALOX Insu- 
lator, greatest spark plug advance- 
ment one-piece plug 
Increase your service sales by 
replacing worn plugs with widely 
advertised AC's, with patented 


CORALOX Insulator. 


since the 


AC Air Cleaners and 
Elements 


AC is the big name in Air Clear 
ers, too, backed by tremendous 
original equipment volume. Heavy 
duty cleaners for cars, tractors and 
trucks. Low-cost renewal elements 
available 


eeeeeeeeeeeeeeeeeeeeeee ees eeeeeeee eee 
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AC Oil Filters and Elements 
“Dirt-Proof” Engine Oil 
AC's big 


is now in its second year, build- 
ing a Replacement 
Element business for AC dealers 
There's an AC Pilter for nearly 
every engine—an AC Element for 
make of oil filter. 
market. 


Dirt-Proot” campaign 


tremendous 


almost every 
Cash in on this volume 


AC Flexible Gasoline and 
Oil Lines 


Make-up Kit is 


prefer to make 


This complete AC 
for dealers who 
their own flexible line assemblies 
Tailor-made assemblies are also 
available, with an attractive Wall 
Merchandiser which stocks and 
sells. Sell new lines when you in 


stall Filters and Fuel Pumps 


1950 
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AC Speedometer Cable- 
Casing Assemblies 


AC excels in quality because of 
AC's 
processes. Original equipment on 
half the cars on the Tailor 
made assemblies packaged for 
replacement. Bulk cable and cas 
ing, with parts, also available 


patented machines and 


road 


eee eeeeeeeeeeeeeeeenenee 


AC Gasoline Strainers 


Put this AC 
your showcase. It sells. The AC 
Strainer Element is fibre disc, im 
pregnated with Bakelite, for det 
nite and controlled porosity 


Counter Cutout on 


Every 
engine needs a good gasoline 
Strainer, to protect the carburetor 


GASOLIN 
STRAINER: 





INDEPENDENT REPAIRMEN COUNT ON... 


Povnac 
F1rTs 


Sign of 
a Progressive 
Independent 


Repairman 





GET THIS NEW PONTIAC WHOLESALE 
PARTS 
CATALOG! 


Get your copy 

of this handy 

book today. It's 

acomp' cata- 

log of rontiac 
Factory-Engineered Parts— 
produced especially for the 
wholesale trade. Ask for it at 
your Pontiac Dealer's parts 
department 














| We Iuthale 








Diwiliue less 3 


Pontiac's fine 





No one is more appreciative of 
performance, quality engineering and outstanding 
dependability than the Pontiac owner. 


As an independent repairman you can capitalize on 
Pontiac’s enviable reputation by using Factory- 
Engineered Parts on all Pontiac jobs —thus assuring 
continued fine per- 


At the same 


your Pontiac customers of 
formance, dependability and economy 
time you save time and money through quicker, 


surer repairs and complete customer satisfaction. 
You can be sure your Pontiac owners know you use 
Factory-Engineered Parts if you display the attrac- 
tive three-color sign reproduced above. Your Pontiac 


dealer can get one tor you. 


FACTORY 


PARTS 


KEEP YOUR PONTIAC OWNERS HAPPY WITH PONTIAC enciwecacn 
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. 
Superior performance, superior results — for exacting “spot 


repair” work or complete custom refinishing — you can expect 
and get both with Martin-Senour Hi-Solid Lacquer Colors! 
More film forming materials means higher natural lustre, 
controlled weathering and greater durability. Special formu- 
lation assures better blend-in, better match of color shade, 
gloss, weathering characteristics of original finish—and fac- This convenient Martin-Senour cabinet is o big time ond 
money saver, Holds 50 pints or 40 quorts of colors you 


tory packaging guards uniformity of results. use most frequently. No phoning, waiting or delay. Ast 
os F ya r) 
you NAPA. Jobber-salesmean cbovt it, 





All easy-to-use Martin-Senour Hi-Solids 
Lacquer Colors are available in PINTS for: | ; : MARTIN-SENOUR 
Buick, Cadillac, Chevrolet, Chrysler, De Soto, ; Announces 
Dodge, Ford, Hudson, Lincoln-Mercury, Nash, Lae 1951 FORD COLORS 
Oldsmobile, Packard, Plymouth, Pontiac, SF , Lacquer & Synthol 


Studebaker , Willys, and Kaiser-Frazer cars. a 


Available in GALLONS for all General . , N.A.P.A. Jobbers 
Motors 1949-50-51 cars. ‘i , Call your N.A.P.A. Jobber First 
Your N. A. P. A. Jobber Has Them Now. eB). . for all 1951 colors for all cars 


MARTIN-SENOUR SS 


t el 
*0V To use - easy 7° 








2520 South Quarry Street, Chicago &, Illinois 


7 CAC EE f TAC AGEPLAG «.« . is the Only Positive Control from Factory to Finisher 
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athe Ba 


nd Wagon! 


~ 


Johns-Manville jobbers now have “ Promonon 
the best there is for dealers 





Results of nation-wide survey confirm new 
business-building features for dealers in 
expanded J-M friction materials line 

ervthing vou need for a bigger 
and better vear in brake 
Manville 
ot leading jobbers to de 


Here s cy 
linings based 


a Johns conducted nation 


wide surveys 
termine st what dealers require for new 
sales opportunities and increased profits 


in brake materials for 1950! 
He t 
brake a 

shoe exchange plan tor bonded-o 


s Importa moimpro. 


1 clutch products s 


tractive new sales 


cal stations 


and 4 


ideas tha ike this the so lest frictt 
Johns-Manville 


material program ever offered! 


For example, there is the new Wire 
Klad lining—an improved brake lining 
development with an exclusive, revolu 

Also, 


inother new item, the finest lookin, bet 


tionary new wire reinforcement 


ter performing Spiral W ound Clutch Facing 
Johns-Manville 


ing easier, taster 


that was developed by 
for making clutch servic 
more profitable 

It will pay you to write Johns-Manville 


today or get in touch with your Johns- 
Manville distributor, Get the details of this 
Manville tric 


1SO0—address 


new, bigger and better Johns 
n materials program t 


lohns-Mar 16, N.Y 


JV 


N.Y 


ville, Box 290 


“Bill Henry and the News" Mutual 
Broodcasting System 8:55 P.M. Mon- 
day through Friday. 


Y frotifs 
a 


\ 





NEW... 
WireKiad linings and 
Spiral Wound facings! 


portant new products 

1¢ expanded Johns-Manvill 
$0! WireKlad is 
st volution 


the new 


manutacture 














he FIRST name in asbestos brake linings 


J Th 
bene ““Get It From Your Jobber"’ 


FRICTION MATERIALS 
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a We get 

§ all the 
carbon 
quick 
with 


cE SKIL 


oe Drills!’ 


SKIL power and compactness 
mean faster, more profitable jobs! 


Clean out all cylinder head carbon FAST with SKIL Drills 
equipped with Rotary Carbon Cleaning Brushes. There's plenty of 
power to remove the hardest scale. Get into cylinder head corners with 
complete ease. You'll find SKIL Drills easy to use because they're light 

MOU, 45 SKN CREA Extra power makes them faster extra toughness makes them last 
longer 

25 SKIL Drills give you the perfect drill for every operation . . . 
from light drilling to boring and reaming in hardest seel. Ask your 
SKIL Distributor to demonstrate 
money-saving SKIL Drills today! 


Compact, lightweight SKILSAW 
Ye inch drill ideal for 5033 Elston Ave., Chicago 30, ti! 
intermittent automotive Factory Branches in Principal Cities 


drilling. 4" capacity in Canoda: SKILTOOLS 
steel; 2" in wood. Ask 66 Portland St., Toront ne 
for a demonstration 
SEE US AT THE AS! SHOW 
BOOTHS 8150 AND 6152 





tolerance—zero! 


It is hard to imagine parts be- 
tween which there is no dimen- 


sional tolerance. 


Yet, that is the “fit” we demand at 
the parting-line of Michigan Ht- 
Therm Engine Bearings. The two 
bearing halves must match perfectly 


at every point—with tolerance zero! 


The result is long, trouble-free per- 
formance with highest operating 
efficiency. That's why service mana- 
gers report customers stay sold 


with Michigan Hi-Therm Bearings. 


Chances are that you are enjoying 
the benefits of this engineering per- 
fection in the car you're driving 
today ! Because Michigan Hi-Therm 
Engine Bearings are the same bear- 
ings used for over 25 years as origi- 
nal equipment in millions of the 


nation’s finest automobiles. 


the name |to remember 
michigan 


engine bearings 


| HIRSIG 


DETROIT ALUMINUM AND BRASS CORPORATION © DETROIT 11, MICHIGAN 


Manufacturers of Original Equipment Engine Bearings for 25 Years 
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PROTECT 





Operator is checking impregnated condensor pills for capecity and short circult after 
pills have been subjected to excess voltage for leakage and before cssembly in case. 


a bl 
Phe remarkable assurance Auto-Lite sign, every process is checked and 
parts afford expert service men is double checked through to the final 
proved by this fact: more than half product. “You're right with Auto-Lite” 
of America’s car makers specify Auto- is more than a phrase. A large part 
Lite. This approval is based on find- of the businesses that constitute Amer 
ings from most exacting tests backed ica’s 
by surveys of results in actual use market rest securely on this 
To consistently deliver unfailing de firm foundation of Auto-Lit 
pendability, Auto-Lite leaves nothing tested quality. To find how 
to chance. Every material, every de- Auto-Lite can help you write to 


THE ELECTRIC AUTO-LITE CO. - Parts & Service Division «+ Toledo 1, Ohic 


great automotive after 


Ignition Engineering Assures Dependability 


te 
RAW MATERIAL TESTS ENGINEERED SPECIFICATIONS CONTINUING IMPROVEMENTS APPROVAL OF LEADING CAR FINISHED PRODUCTS TESTS 
terials must me e entif developed for every by the foremost engineers work TRUCK, AND TRACTOR MAKERS every component ond ossemb 

y left to cb e. High 3 e of Ame e } eq nent frer posses repected tests, checked 
Jepe engineer ee tantly w ry reseorch 


e 
’ 


+++» Wnty cannot buy teller luilomolie Eledbieal y L Equip =< 





ea 
Fe ~ 
“a 


y, that 51 feel 


 N 


What driver wouldn’t like a spanking new 1951 car? 





You can sell many of your customers “new-car” per- 
formance—by installing replacement pistons of genuine 
Accoa Lo-Ex! 

e Here’s what happens. Compression improves. because 
Pistons of these light, strong pistons always fit properly—thanks 
to low-expansion alloy and modern piston design. 
Atcoa Lo-Ex dissipates heat fast. Your customer's 

engine runs cooler, quieter. Burns less gas and oil. 
Results like these are good advertising for your shop. 
ALCOA 


Standardize on replacement pistons marked 


Lo-Ex—cast by Alcoa, finished by famous piston 
RE 4 makers. ALUMINUM ComMPANY OF AMERICA. 1853L 
& Gulf Building, Pittsburgh 19, Pennsylvania. 











NO HOT SPOTS! 
FULL COMPRESSION! 


EASY ON GAS AND OIL! 


@ Aluminum Pistons of ALCOA LO-EX 
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Sedevaled Maleal 


is a favorite among SOUTHERN GARAGEMEN 





DARRELL JOHNSON Chevrolet & Cadilloc Dealer Thomson 
Georgia insures his modern gorage property with Federated Mutual’ 


| BECAUSE... f 


Federated Has an Unexcelled Reputation For 
Prompt, Courteous Settlement! 


2? Federated Returns Regular and Generous Divi- 
dends! 


Health and Accident Coverage — All in 


3 Federated Offers Complete Fire, Casualty, Group 
ONE Company! 


* 
* 
* 
= 
* 
* 
* 
* 
* 
* 


The Federated mon is o specialist in providing 
Southern Garagemen with the PROPER cover 


* W age on FIRE, CASUALTY, AND GROUP "Fedenaled IMPLEMENT .n./ HARDWARE 
(Zi 


INSURANCE. He is highly trained in your needs [ INSURANCE COMPANY 
and in today’s special insurance needs of the . lua , 

Gutomotive trade. His friendly skilled service con t ee 

sove you money strengthen your protection 

Write for the mame of your nearest Federated ttt aaa eelcmee Gee Nhe Wei te) ici \ 


representative! 


A PIONEER in Serving the South with COMPLETE COVERAGE 
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THE RECOGNIZED AND ACCEPTED LEADER IN THE TRAILER CONNECTOR FIELD 


COLE-HERSEE 


PROUDLY INTRODUCES THE 


“FLAP- LOCK” TRAILER CONNECTOR, 
"ATA’ STANDARDIZED 7 POINT TRAILER CONNECTOR 
AND NEW GRIP-PLUGS. 


DESIGNED TO EXACT A.T.A. SPECIFICATIONS. 

ENGINEERED AND MANUFACTURED BY COLE-HERSEE— 
A CONCERN WHICH OCCUPIES AN ENVIABLE POSITION FOR 
QUALITY, RELIABILITY, PERFORMANCE AND SERVICE IN THE 
MANUFACTURE: OF ELECTRICAL EQUIPMENT FOR THE MOTOR ~- 
INDUSTRY. 


THIS NEW HEAVY DUTY COLE-HERSEE 
TRAILER CONNECTOR 


@ has Locking Hap with automatic release that lets go with- 
out damaging flap if trucker fails to uncouple. 

@ has Collar type Wire Clamp — grips wide range of cable 
sizes and has the exclusive Cole-Hersee split, tapered 
knife gripping strain relief. 

@ has non-destructible and non-corrosive plug. 

@ has terminals in both plug and socket color coded. 

@ has terminals made of special bronze alloy for perfect 
electrical connection — rrinimizes voltage drop. 

@ has tunnel shaped quide between cover and socket auto- 
matically pre-aligns plug for easy one-handed assembly 
into flange socket under the most difficult terminal or 

b road conditions. 
~ @ has more than 40 years experience and reputation 
= 
“i - Se OAR Arar YOU CAN RELY ON COLE-HERSEE 
, y b A NAME BUILT ON QUALITY 


CONSISTENTLY BETTER PRODUCTS FOR THE AUTOMOTIVE INDUSTRY 


C 0 L E H E R S E E C 0 . SOSTEE Maan. 








Make more 
Cartridge Sales with 








It stands to reason that Fram, 
world's largest manufacturer 
of automotive oil-air-fuel- 
water filters, is your best bet 
for more sales...more profits You Can't Beat This Team! 


famous Fram Oil & Motor Cleaners and 

j live vourse . Fram Replacement Cartridges. Precision 
Give your customers the best. Give you : if the engineered in modern laboratories tested 
chance to make every sale. Standardize on Fram on the road . Dust Tunnel tested . 
... there’s a genuine Fram Cartridge to fit most proved by years of use preferred by 


1 over 14,000,000 American motorists. 
every make and model oil filter on the market. ‘ 





There’s no guesswork. Fram gives you a handy 
Cartridge Checker wall chart that shows you at a 
glance what cartridge to install in most any 
make filter. Saves time . . . helps you make 
quick, profitable sales. 





Two superior types of cartridges . . . the famous 
Fram Filcron for all Fram Oil & Motor Cleaners 
... the popular Fram Cel-Pak for all Fram and 
most other make oil filters. Both give your 
customers top-quality performance and clean-oil 
protection. Both give you a good healthy profit 
with repeat sales at least twice a year. 


Take this tip to boost your sales 


There’s business to be had... profits to be made 
. if you go after it! Use that old time-proven, 
sales-tested question, ‘““How’s your oil filter?” | 
to get you under the hood. Then make the sale 
by showing how ““The Dipstick Tells the Story.” 
By doing this, you'll not only sell more Fram 
Filters and Cartridges, but also more oil and 
other profitable under-hood items. So cash in... 
stock Fram...Sell Fram...see your Fram Jobber 
now! FRAM CORPORATION, Providence 16, R.I. Jn 
Canada: J.C. Adams Co., Ltd., Toronto, Ontario. 
Western Union Operator 25 lists names 


of all Registered Fram Dealers. This extra 
Fram service helps you get business! 
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here are the Auto Radios 


that give you 


caus 
Outsell 





all others! 


it pays to feature 


Motorola 


Mode! 800 


CONTACT YOUR Motorola DISTRIBUTOR TODAY! 
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\1oPxr is the trade mark for parts and accessories 
factory-engineered and inspected by Chrysler 
Corporation for Plymouth, Dodge, De Soto and 
Chrysler cars and Dodge “/Job-Rated” trucks. 


Chrvsler Motors Parts Corporation makes \IO0P\pR 
} | 


parts available to vou at Plymouth. Dodge, De Soto 


and Chrvsler dealers evervwhere. 


Remember the name—N\oOP vr. It is our wav of 

saying, “These parts are made right... fit right 
. work right!” 

For complete satisfaction, alwavs install VIO PR 


parts and accessories in all vehicles built by 


Chrvsler ¢ orporation, 





an get | 
Nou za port® ff PLYMOUTH * DODGE + DESOTO + CHRYSLER 
OFM cole’ "| CARS » DODGE“ Gob—Rated” TRUCKS 


om 
rt ...and from many garages and service stations 








| “OY | 


‘ 


one or “47 Cally Checks 


L.very single step in making top-quality safety glass is a critical one. 
Fake for example, the point at which the pieces of glass and the 
sheet of plastic are assembled into a “sandwich” that will become 
L-o-F Hi-Test Safetv Plate Glass. Think how a stray hair or a 
speck of dirt in the sandwich would look in the finished produc t! 
The right moisture content in the plastic is important, too 
So. as our Control No. 98. we air condition this room. rigidly 
control the temperature and humidity, clean all dust and dirt from 
the air: even have the women wear hair nets 
But this is only one of 142 Quality Checks and Controls. All of 
them are equally important to vou and your car owner Customers 
because they assure 
1. Better heat stability 
2. Better light stability 
3. Better strength for safety 
4. Better adhesion, glass to plastic 
That's why L-O-F Hi-Test is the best Safety Plate Glass vou can 


get anvichere. Libbev ‘Owens:Ford Glass ¢ ompany LOLIS Nicholas 


Building, Toledo 3, Ohio. 


HI-TEST SAFETY 


NO FINER GLASS THAN 





—LIBBEY-OWENS-FORD 
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Linco/n 


M, son and | are proud of our new 
Lincoln Masterluber set-up. We like it 
so well that we show it to everyone 
who stops at our station. By showing 
it to all our gas customers, we have 
increased our lube business consider- 
ably, and. it has helped us sell more parts and other 
services. We bought this Masterluber because it gives 
us plenty of capacity for increasing lube business 
without buying and installing additional equipment 
We are well pleased with the performance of our 
Lincoln equipment. It operates perfectly even on the 


most stubborn fittings.” 
C. W. Bailey, Sr., 


Bailey's Service Station 


Linco/n EQuiPMENT 
Guaranteed ty Cver 25 


Years of ‘DD cpendalle Service 


SOUTHERN 


Linco/n 


a > a %y Fig MG WCC? id 


LUBRICATING 
EQUIPMENT 


INSURES Dependable Performance 
ASSURES Fast, Easy Operation 
PROVIDES Trouble-free Service 
BUILDS Customer Confidence 


a, 


WRITE FOR FREE PLAN BOOK , vy 
"StylEngineered Lubrication Departments” 


LINCOLN ENGINEERING CO 
5708 Netural Bridge Ave To 
St. Lewis 20, Mo 
free plon book 
cation Departments 


Please send me o copy of your 
StylEngineered Lubr 
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Dont tver rowget | oy’ 


GRIZZLY CONSUMER 
ADVERTISING IS IN THERE 
PITCHING FOR YOU! 





r-style ads, Grizzly is selling 

of car owners via Post and Collier’s! Every 

y message too. For each ad hammers home this 1 
1 regularly, at least four times a year.”’ Ask your Grizzly 


il that will help you 


ALUMINUM BACKED 

HEAVY DUTY BLOCKS 

Aluminum sheets bonded 
shoe side increase t k 

“a BRAKE LININGS strength and provide uniform 


4 Famous for over 35 yeors for smooth contact, more effective h 
Beor in i \ otk Fr word soe woe ivahro tt fet | putin end rote 
THE BEST YOU CAN SELL! ; 
G RIZZ LY ye BRAKE FLUID BRAKE PARTS , 
' v. inest Moter 
recisio rkmanship. 4 
ses, St 








Meets or excels ali SAE 

tandards Chemically 
BRAKE LINING table. Anti-foom. Mod 
erate duty type for 
ange of 3 to —8 
Heavy duty type 5 











Watch Grizzly Advertising in the 
Saturday Evening Post and Collier's! 
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WELL HELP YOU SELL 


AMERICAS FASTEST SELLING UNDERBODY COATING 


IN THE 


SATURDAY EVENING 


POST 


and 


\ TIME 


Full page advertise- 
ments like these in The 


Saturday Evening 
Post and Time pre- 
sell Nokorode to your 
customers. ..help you 
sell more Nokorode... 
make extra profits 
... faster! 


ITS GUARANTEED! 


Nokorode sprays on thinner and dries faster it’s not at all necessary. 


because it is made in concentrated form 


WRITE, wire or phone 
Lion Oil Company 
today for Lion's com- 
plete, backed-by- 
advertising plan. It 
can bring you extra 
profits ...in a hurry. 


Actually, Nokorode forms a much tougher, 
more adhesive coating than other products 
which are applied two or three times thicker 
so, with Nokorode, you save up to 4 
your material cost per job! You profit more 
‘ because you use Jess material, yet get 
the job done faster, better and at lower cost. 
Nokorode can be applied as thick as is 
recommended for competitive products, but 


Why is Nokorode superior? Lion's patented 
process makes Nokorode more adhesive, 
more cohesive, more dense, and a better 


sound insulator. 


Made from the finest selected asphalts 
by Lion Oil Company, one of the 
world’s leading manufacturers of 
asphalts. Nokorode is naturally black 
—no useless coloring matter added. 


LION OIL COMPANY, El Dorado, Arkansas 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





See you in Booth A289—29] 
Navy Pier, Chicago at the 
A.S.1. Show Dec. 4th—Dec. 8th 





Mixes perfectly with all original 
equipment and other standard 


brand fluids! 





Will not freeze at temperatures 
as low as 70°F. below zero! 


Will not boil at temperatures up 


to 175° F. above zero! 


Heavy body at high temperatures 


sears good sealing properties flare HYDRAULIC 


and prevents loss of hydraulic 
sens BRAKE FLUID 


Flare will not corrode brake parts : @ Flare is available in 4-ounce, pint, quart, gal- 
or swell rubber cups—it's harm- lon, 5-gallon (with special handy pouring 
less to use! spout), and 54-gallon containers. 


THE BELL CO., Inc. 


411 North Wolcott Avenue Chicago 22, Illinois 
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Saves us as much 
as 30 minutes on 
a carburetor job’ 


report the McDermotts of 
College Auto Electric Service, 
College Point, New York 


w how the revolutionary Hygrade Fingertip 

a skilled carburetor repair man and rebuilder 
wees one week's time? How you can rebuild carburetors in 25% less 
—" time, if you are already doing this type of work yourself? How you 
can set up your own carburetor rebuilding department for only 
$69.75, complete, and get back your entire investment from the 
l t s today. We'll send you full informa- 


profit on 9 jobs? Then write u 
tho HYGRADE PRODUCTS ee ee 
i: 





Would you like to kn¢ 
save on gas 
System can make you 


re Nan FINGERTIP SYSTEM of 
CARBURETOR REBUILDING 


by the makers of Blue Streak Ignition Products 
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atric STARTS HERE 


AND 10 RESTORE 


ENGINE. PERFORMANCE 


OIL-CONTROL STARTS HERE 


To Stop Oil-Pumping, Replace Worn 
Engine Bearings 


A frisky pup, out of control on the field 
during the Big Game, draws laughs as 
well as groans. But worn engine bearings, 
losing oil control, are never a laughing 
matter. They let excess oil reach combus- 
tion chambers. It burns to carbon, fouling 
pistons, rings, valves and spark plugs. 
Performance goes up in smoke! 


Don't blame the piston rings for oil- 


control oil-pumping where it starts—REPLACE WITH 


FEDERAL- MOGUL 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 


pumping caused by worn engine bearings. 
Give the rings a chance to do their own 
job—check for worn bearings, too! Re- 
place in sets with Genuine Federal-Mogul 
Bearings, engineered for the job of oil 
control! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu!l Corporation) 


DETROIT 13, MICHIGAN 


1950 


i 








"THEY NEVER MISS ..!" 4 Gum 


“THey ALWAYS PICK THE WoRST 224%! But THEY ALWAYS SEEM TO BE ABLE 
NIGHT OF THE YEAR TO CALL YOU °Y@7/f'| TO GET GOING JUST BEFORE YOU GET 
OUT WITH THE TOW CAR™* | w 7 Jy 2/4 | THERE + HAPPY PNEUMONIA, PAL ! 


G7 Y 
Zp YOURE STUCK? | 
VA \NHERE ? ABOUT 
? FIVE MILES NORTH 
OF MISERY ROAD | 
-7 NEXT TO AGONY a ep \ | 
E/ PBe7 BUT STEP ' 
Ce eA ] 7 ON IT! My | 


~ ai ) # —«( FAMILY IS 4 
iit ‘Ket, lot FREEZING ad 
te © 1 TO DEATH! 


4) 


























: ——- : an 
? Sell Frest-o-lite 
Out in the cold ‘ ost o-li 
Look How You Build Volume and Profit Tt 
FREE.../ Cartoon Book 


average life in tests conducted according to S.A.E. Life Cycle Standards. Wiito tor your Copy today/ 





& SENSATIONAL HI-LEVEL—needs water only 3 times a year.* 70% longer 


* OUTSTANDING DEALER PROGRAM — soles stimulators, signs, counter cards and 


Jirect ma everything you need to boost sales. See your local jobber or write to 


PREST-O-LITE BATTERY COMPANY, INC. 
Toledo 1 Ohio 


. ear |" 
... needs water only 3 +imes 2 Y anys Row 
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Flipping a 
coin 

may be okay 
but... 


check and compare 
and you'll buy uincy 


uaney 


Torn between brands of air compressors? 
Flip a coin if you wish, but we suggest you 
make a direct comparison. Look at the 
compressor for appearance... compare its 
features and construction... listen to it... 
test its efficiency. You'll find that Quincy 


Compressors provide the answer to your 


Available On display at A. S.I. Show 
Select Booth Nos. D-393-399 


in sizes from 1 to 90 c.f.m. § 


compressed air requirements. 


The Quincy line will be displayed at the 
: A.S.I. Show. Also see demonstrations of 
for new catalog No. 200 and latest prices ‘ the sensational new Dri-R-Air tank drain. 


from 21 models. Write Dept. 5A110 today 


QUINCY COMPRESSOR CO. 
QUINCY, ILLINOIS 

Branch Offices: New York - Philadelphia 
Chicago - St. Louis - Dallas - San Francisco 


Manufacturers of Air Compressors Exclusively 
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‘deo! companion | MEET A NEED...MAKE A SALE! 


equipment to sell with 

the famou : , ” * 

Here’s your answer for that “stuffy car’ trouble in rainy, 

Fulton Sun Shield ‘ 3 ‘ a , 

sleety, snowy weather. Fulton Side Shields permit lowering 

windows even in a driving rain storm let fresh air in, avoid 
stuffiness and fogging glass 


DECORATIVE, PRACTICAL! Easily attached, securely held by stainless steel spring 


clips. Weather-tight rubber seal strips. Made of aluminum 
Pearl Gray Lustre finish. Can be painted to match car, List, 
$7.95 per pair 

NO. J-51 JET AERIAL BOOSTER 


A SRAPPY, GuUenty Louch Os « THIS IS SIDE SHIELD SEASON .. . ORDER FROM YOUR JOBBER TODAY 


THE FULTON COMPANY 


1912 SOUTH 82ND STREET ° MILWAUKEE 14, WISCONSIN 


I Wie S 


NO. 317 


STEERING NO. 0-7 


NO. 36 DELUXE 

sa sana TRAFFIC LIGHT FINDER - TRAILER 
SPINNER 

P ee ae NO. 25 BUMPER CLAMP COUPLING 
Sparkling, jewel-like knot 
clear and colored lucite 
Lustrous streamline r welded to trailer 
chrome base and bearing 3 er ler i é bhe r tor e. Hand wheel wit! 
Assorted colors. Twit h 


1 safety lat 
band mountings 


kes attaching easy 
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YOU CAN USUALLY SPOT 
A GOOD HUNTER BY HIS GUN 


Take the man who is a crank about his gun 

.. won't settle for less than a famous “name” 

\ moke... Winchester, Remington, Ithaca, for 

\instance ... and tokes careéof it like a baby. 
Ten to one he is a real hunter. 

Take the man who is a crank about tools... 

wouldn't give kit-room to anything less than a 

Bonney Wrench. Ten to one, he is a real me- 


chanic. Yes, you can usually spot the real 





FOR CHUMPS”. say the men who know 

tools and how to handle them. That is why they insist 
on Bonney Wrenches. “Bonney” is the word for 

lightness, strength, balance and precision. “Bonney” 


means quicker, easier, better work, with greater safety 


BONNEY FORGE &€ TOOL WORKS, ALLENTOWN, PENNSYLVANIA 





° ° 
there is no universal head gasket... there is no one best head 
gasket material for all engines! Copper, for instance, instance, is the best conductor of heat and is extremely 
malleable for efficient sealing. Steel is strong—it withstands high temperatures and pressures. Black is 
economical with high resistance to corrosive liquids. With Fel-Pro you have the advantage of a single 
source for att. You have the added advantage of a manufacturer that makes at of its own gaskets 
That means you can be sure that ALL of your gaskets are uniform in quality, in materials and work- 


manship. You can be sure that they are aLt famous for Fit famous for LONG LIFE famous 


for CUSTOMER SATISFACTION and PROFITS . . ‘thats why your FEL-PRO Jobber 
gives you a Chace of ALL 3 HEAD GASKETS! 


Pa, a. 
mah? Cc 
& Du, 


Any of the 


u" 


will simply “s - 
kill me vA 


YOUR FEL-PRO JOBBER will see that ALL of your 
Gasket needs are handled promptly call him NOW! 


Forrouws For om. FELT PRODUCTS MFG.CO. 


iad yj 1548 CARROLL AVE? 


FAST SERVICE ASSURED by Werehouses Near You... ATLANTA + BOSTON +» NEW YORK + LOS ANGELES - OAKLAND + PORTLAND 


n AU 5 Wiese 
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RIGHT 


For Every 
Motor Tune-up! 


NIEHOFF 


WARRANTEED IGNITION Parts to fit 


e@ The Right Part all cars and trucks 


The Right Fit 
The Right Performance 


The Right Jobber Service 
F You get immediate customer-satisfying 
The Right Factory Sales results on ignition tune-up jobs when you 
Cooperation te replace with Niehoff Warranteed Products 
rc 
P 16. 
The Right Profit . YW , One Niehoff Service Stock covers all 3 


major ignition systems. Onc catalog with a 
single code speeds up parts identification and 


- selection 
Nationally advertised in The Saturday 
Evening Post, and backed by complete fac 
tory sales and advertising assistance to help 
you build more tune-up work, make more sales 


and larger profits 


A national network of Niehoff Jobbers is 
waiting to serve you. Call your Jobber today. 


C. E. NIEHOFF & CO. 
4922 Lawrence Ave. Chicago 30, Ill. 


BRANCHES: BOSTON 34, Mass., 254 Brighton Ave.; LOS ANGELES 15, 
Coalif., 1330 W. Olympic Bivd.; NEW YORK 19, N.Y., 250 W. 54th St. 


NMIEHOFF The Best in Ignition! 
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two times = te 
as Many 


- 


eee e@s 





a ~ 
- as ' "+ 


Fe - 
-".” 


dn 


Double your customers with this Sales Plan 
and Brake Shoe Equipment 


Suppose you were able to offer your 
community @ revolutionary finish- 
ing process that genuinely dupli- 
cates the finish originally applied 


, 


by the car manufacturer 


Suppose your shop were set up 
on a real factory production-line 
basis, drastically cutting your job 
costs, boosting your job profits and 
permitting twice the job turnover 


you now have 


Suppose you spark-plugged a 
+ 
' 


proven promotion program that 


the 


brought in pwice number of 


body work and paint jobs you now 


have? A program that established 
you as the outstanding car painter 


in your town? 


Fast Talk? No. The record dem- 
onstrates that the Brake Shoe 
Curnover Plan is a potent new sales 
weapon that is achieving these goals 
No 


razzle-dazzle either, but a down 


in as little as six short months 


to-earth selling strategy that has 
proved sure-fire wherever properly 


y Ou 


iy you 


ised. We have the evidence 
ness. It will p 


Write for illu 


SOUTHERN AUTOM 


NO OTHER SPRAY GUN 
PRODUCES AS SMOOTH A 
FINISH AS MICRO-SPRAY 


OTIVE JOURNAL for NOVEMBER, 1950 
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No. 328 Dual 
Exhaust Tubes 


RICHLITE DOES IT AGAIN 
with This Sensational Smash Hit! 


This new and outstanding Dual Rocket Exhaust Deflector gives all 
cors a smart distinctive look with ao new and thrilling “exhaust 
tone.” The Richlite Dual Rocket is sturdily built to last the life 
of the car. Has a universal clomp and is easily attached to all 
cors with two bolts and nuts furnished. Tubes are made of heovy 
gauge wall tubing and triple plated with copper, nickel ond 
chrome. Beautifully packaged in attractive red box. Length 9 34” 


See us at the AS. Show — Booths C141-145 


Richiite ROCKET GLO 


The Richlite Rocket Glo is an amazing 
new type of exhaust deflector NEW 
in its sensational twin rocket design 
NEW in its STIMSONITE Jewels which 
glow in the dork 


Two Stimsonite 
Jewels 


Give on added 
satety factor 
when parked or 
toil lights 
The Rocket 
o tube is sturd 
finished with 
famous Rich 
Triple Plate 
No 318 ‘ ’ 1 ate clamp 
Complete with ; A a oh ame 
attaching ; Length 7”, width 
bolt and nut 4\4 


Kichklite 


2326 INDIANA AVENY 











Yep, every time you make a 
Marquette 20-Second Battery 
Test, you have a golden oppor- 
tunity to sell a N EW battery. 
When you make an installation, 
here are some things to remem- 
ber about removing the OLD 
battery: 

Note carefully the location of 
the positive battery terminal so 
that the new battery can be in 
stalled in the same manner... 
and you avoid the danger of in 
stalling reversed 

When you remove corroded, 
bolted-on clamp terminals from 
the battery posts, don't use the 
cell cover as a fulcrum to pry 
the terminal loose. And don’t 
hammer the terminals loose 
Either way, you may break the 
cell covers. Use a screw-type 
terminal puller 

Inspect the cradle for damage 
that may have been caused by 
battery acid. Make sure the 
cradle and its hold-downs are 
mechanically strong and free 
from corrosion before you install 
the new battery. Scrub the cor- 
roeded parts and cable terminals 
with a stiff-bristle brush, using 
water to which you've added 
household ammonia or baking 
soda. Don't scrape lead coating 
off brass clamp terminals. Cor 
roded steel parts should be dried 
and painted with black acid 
proof paint. 

Examine cables and terminals 
to be sure that cables are the 
correct size. If the insulation is 
worn and the clamp terminal and 
its bolt eaten away, urge your 
customer to O.K. replacements 

Clean and tighten ground con 
nection to the frame and 
tighten switch and starter con 
nections 

Remember ... 
tion job is more than just hook- 
ing up the new battery. It PAYS 
to do the job right, from start 
to finish. 


a good installa- 


58 


that helps sell more batteries! 


Here’s how quick and easy it is. JUST PUSH THE BUTTON .. . the 
accurate 20-second test shows the true condition of the battery and com- 
pletely analyzes it. EXACT CHARGING TIME is shown instantly on the 
Battery Condition Indicator. The Individual Cell Check spots defective 
batteries. COMPLETELY AUTOMATIC . . . just set the charger—it turns 
off automatically. 
The 20-SECOND TEST immediately tells you what charge is needed. 
Or if the battery IS defective, you're ready to sell a new one then and 
there. Get your full share of battery 
profits. Equip now with Marquette Bat- 
tery Testers and Chargers. 


ueireé 


CEG RTECED wh AN OFF r ee 


HI-RATE 


BATTERY 
TESTERS 


AND 
CHARGERS 
f Cer it from 
o- if | Sour Vobber/, 


se 
Model 202 ee 
(100 omperes) 





MARQUETTE MFG. CO., INC. 
307 E. Hennepin Avenue 
Minneapolis 14, Minnesota 


Models 20! and 203 
(80 and 100 amperes} 
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MAYBE WE NEED FEWER CONTROLS 





No. 6 in a series of editorial messages 


T ‘HE Defense Production Act, which was en- 
\ . 

4 acted by Congress and signed by the presi 
authorizes the 


dent a few weeks ago, restores or 


return of most of the wartime economic controls 
In the of 


such as tin or natural rubber, son 


case essential in ported materials 
1e governmental 
restrictions are no doubt necessary to make cer- 
tain that the available supplies are properly used 
and that due preference is given to the military 
program. But in the case of most of the materials 
and supplies produced in this country, there is 
serious question whether any new controls would 
be needed if some present con- 
trols »di- 
fied 

There is, for the 
Fair Labor Standards Act, bet- 
the 
which 
work 


were removed or ITM 


instance, 


wage-and- 
restricts the 
week to 40 
hours and requires payment of 
the 


ter known 
hour 


standard 


as 


law, 


time-and-one-half regular 
rate for overtime 


Whether 


such 


in normal times 


restrictions are really 
necessary or desirable is a de- 
batable question. But certainly 
there can be no room for argu- 
ment over the fact that during a wartime emer- 
gency this 40-hour week puts industry in a sort 
of strait jacket. There is little possibility of in 
creasing production without adding more em- 
labor c 
the 
has also brought a manpower! shortage, it becomes 


to take 


requirements 


(or adding an excessive st in 


and 


ployees 


overtime payments); since emergency 


impossible to boost production enough 
and civilian 
makes it 


governmental 


care of both military 
This 


impose 


in turn necessary to 


to 
priority to 


situation, 


new controls prevent 


hoarding by civilians and to give the 
requirements of the military program 

Further, prices tend to rise when production 
fails to keep up with demand. And to keep prices 
of hand” 


price controls then seem necessary 


from “getting out during a wartime 
emergency, 
In addition to governmental controls, there are 
controls imposed by organized labor which have 
resulted in lower production and higher prices 
Most familiar tuation prevail 


building trades. As is well known, the 


perhaps is the si 


ing in the 


Too much back-seat driving 


bricklayer today is permitted to lay only about 


bricks as he did years 


some 


one-third as many 
ago. In other organized building trades, too, feath 
er bedding practice ; and excessive demands have 
The re 
sult is an acute housing shortage then, of 
enters the housing picture 
ot 
and by organized labor 


made building costs almost prohibitive 
and 
ourse 

If it 
posed by 
industry's production might be expanded to take 
of both In 


event, there would seem to be no need for 


governmen 
tor 
government 


were not some the restrictions im 


are military and civilian demands 
that 
priorities, allocations, rationing 


all 


ontrols which harass business 


end their accompanying 


nd industry, reduce produc 


tion efficiency and build up a 
cumbersome and costly bu- 
reaucracy 

Today, when we are con 
ronted with the greatest mili- 
ary and financial crisis in the 
history, we 


think of 


which 


nation’s 
should 


bonds 


perhaps 
loosening the 
restrict our pro- 
luctive effort before we forge 
For it 


lustrial production which tip 


new ones Was our in 


ped the scales in both world wars 
This 


stronger and better prepared than any we ever 


time we face an enemy which is far 


faced before—which has many great advantages 


In manpower natiral resources land area, stra 


tegic location and in autocratic control over the 
people of many satellite nations. And at home we 
face an equally-serious economic threat in the 
form of a potentially chaotic inflation 
Facing these great, immediate dangers 
afford the of short working hours, heavy 

niun pay tor 


on individual production? ¢ 


can 


iuxury 


ment overtime, and arbitrary 


‘an we permit 
productive effort to be hampe red by the con 
that we should do a 
ould have ever 


and 


to work at all govern 


rk is degrading 


; po ible, that we I 
‘ 


ig pay for ever-decreasing output 


we don’t choose 


hould 


) 
t o1 omeone 


Maybe in these critical 
than 


eltfort 


upp rt u 


times we need fewer 
that 


to the common caus¢ 


ontrols rather more, so individually 


we can devote oul 
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Scaled Power 
MD-5O STEELOILRING 


The only ring with the FULL-FLOW SPR ING . 


insures C 


FULL FLOW 
OF OIL 


through ring, through spring, 
through piston oil holes, 
back to crankcase! 









a gl <= 


Best for oil control 
even in 


eADLY TA PEREp 
QUT-OF-ROUND BORES 


= Sealed Power Pton Ring 


BEST IN NEW Sail BEST IN OLD CARS 





ee 








— A 














6. EOTLIGHTING dc NEWS 





for the new-car dealer and the ga- 
rage owner is Just about as mixed 
up and varying as the number of warts, moles, pim- 
ples, freckles or what-have-you on the particular 
group you happen to be asking for their separate 
opinions. The new credit restrictions are going to 
be tough on us, said the Chevrolet dealer (or per- 
haps the Ford dealer), but they won’t hurt the 
dealer in higher-priced cars because his prospects 
have the money. The restrictions are going to be 
toughest on the dealer in Cadillacs, etc., said the 
dealer in the high-priced units, because his trade 
will balk against the lower figures reported in the 
trade-in allowance and therefore some of those buy- 
ers may swing over to a lower-priced car. Mean- 
while a less-harsh credit plan was being urged 


The picture 


any 
kind 
of satisfactory answer 
that will stand up for 
very long, however 
There was the case of 
the Buick dealer in one 
small southern town 
who complained that on 
the Saturday before the 
15 - months - to-pay re- 
strictions were to be- 
come effective Monday, 
the Chevrolet dealer 
there brought out from 
wraps more than 30 
new cars! The market 
situation there changed 
for the worse — defi- 
nitely—for at least a 
week! 


Don’t expect 


“Perhaps madam can do it without swearing?” 


Garagemen ™ @ J 
fee] 

beneficial effects from the new regulations. Surveys 
have shown that the older cars are being serviced 
to a great degree by the independent garage opera- 
Now that used-car values have dropped—as 
garagemen anticipat 
found it 


tors 
much as $300 in some areas 
ed that volume would pick up as owners 
harder to trade for new models 

engines are being stymied 
by the 


repeatedly 


Higher-compression 
defense prepara- 


3 asserted 


tions 3oss” Kettering has 
that the H-C motor would come just as soon as the 
higher-octane fuels were available. Now at least 
one factory has had to back off from its previous 
plans to bring out an 8-to-1 engine because of the 
uncertain situation arising trom the governments 
that gas may be expected 


indication lower-octane 
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as more and more high-octane fuel is needed for 
military aviation. But you can look for the ultra 
H-C engine from almost every factory by the time 
Uncle Sam permits the availability of the necessary 


fuel 


the DeSoto dealer in one Florida 
city: “Our chief beef is that the 
factory has not changed its allotment of new cars 
to the dealers. We now operate three used-car lots, 
plus our building location. We employ more em- 
ployees than Chrysler and Dodge dealers combined 
here, and yet we receive one half the number of 
new cars they receive (1941 basis). We have grown 
since 1941, yet no adjustment has been made.” This 
complaint has been sounded for the entire post-war 
production period by many dealers. What these 
dealers are probably 
wanting to know most 
of all right now, how- 
ever, is the effect of the 
steel situation and oth- 
er materials regulations 
being imposed by the 
federal government. 
Will their demand be 
met or will their mar- 
ket be lessened anyway 
by the credit restric- 
tions? These are some 
f the thoughts ex- 
pressed by dealers and 
garagemen over the 
South late last month 


Complained 


/ Production ™ a y 
| BbAth | find 
itself hamstrung to 
around 60 to 8&0 per 
‘ent of the record pro- 
luction of 1950, indus- 
try leaders seem to have agreed. By the middle of 
last month, 6,250,000 cars and trucks had poured 
An addition 
the New 


ff the lines to set an all-time record 
likely before 


could pop 


il million or two loomed 


Year’ 


firecrac kers 


Make him go! Is your automotive jobber go 
ing to attend the Automotive 
Service Industries Show at Chicago Dec. 4-8? Ask 
him point-blank, because he there a big 
of new products which will be available to 
help you turn a lot of pretty pennies. There may be 
about a lot of things in this in- 
lustry, but there’s not much doubt that one 
is going to find it profitable plenty profitable to 
service the 43,000,000 trucks and cars rolling on this 
You can roll with ‘em! 


can see 


i lot of uncertainty 
some 


country’s highways 
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If you want to turn out a top-notch brake job every 
time ...and avoid costly “come-backs” and excessive 
brake adjustments... use Grey-Rock Balanced 
Trucksets for a// light and medium trucks! Your 
customers will notice smoother, safer brake action from 


the moment each job leaves your shop. You can forget 


about grab, dive, squeals, and other brake complaints! 


Your Grey-Rock jobber can supply you with Balanced 


Ilrucksets. He also has Balanced Braksets for all 


sebdilias dieh has 
cs Balanced Braksets 


GREY-ROCK DIVISION of Roybestos-Manhattan, Inc, Manheim, Pa. 


tch Facings 
ent 


Powdered Metal f duct 
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Our Satet 


Program 


ls Paving Of 


Aside from reducing the accident rate, the 
inspection ordinance of this Georgia town 
temporarily exhausted some parts supplies. 


By T. 


A. MeCORD 


President, McCord Implement and Motor Co., Ine. 
(Oldsmobile) and Mayor of Fort Valley, Ga. 


N” an accident involving per- 
sonal injury within the city 


12 months 


limits for 


A definite reduction in acci- 
dents of all types, right on down 


to fender scraping 





Date 


Re ADDRESS 


NAME 


Brakes Y 


Headlights 


Tail Light 
Brake Light 





MAKE (rd 7 TAG nok & TPIS 


The above car has been inspected this date as follows: 


195 > 


G 
9 Ott ubhe 


This is tne 
form used 
by Fort Val- 
ley for its 
second in- 
spection 
carsand 
Aft- 
er the own- 
er of a re- 
jected = car 
had the de- 
fects cor- 
rected, the 
notation of 
the defects 
was struck 
out and the 
sheet mark- 
ed with 
an “okay.” 
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In 948 vehicles inspected 
these defects were found: 


Brakes 
Headlights 
Dimmer lights 
Tail light 

Brake light 
Windshield wiper 
Tires 

Tie-rod ends 
Drag link 


A total of 261 
had at least one defect. 


_ 
— Vib 


~ 
NweNUMClhs 


a> ~) 
= 
a 


vehicles 








A two-thirds reduction in the 
number of warning tickets for me- 
chanical defects given to our citi- 
zens by the state highway patrol 

These are three positive results 
of our salety Fort 
Valley—a program which has for 
its central feature a compulsory 
safety inspection for all vehicles 

There are other results of the 
program that don’t show up so 
clearly in figures but are there 
just the same. Garage owners and 
service managers agree that cars 
in our city are in better mechani- 
cal condition than they used to be 
and that owners are inter- 
ested in keeping them in good 
not only during inspec- 
the rest of 


program for 


more 


condition 
tion periods but for 
the year 

Just how did a city of around 
7,000 population come to have a 
compulsory safety inspection? 
How do we handle it? What have 
been the results? And what have 


been the reactions? 
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We've 
tions a number of times be« 
as far as we know—Fort 
was the first town in this 
suc h a pro 
So here 


which 


been asked those ques 


ause 
Valley 
ection 
to really get in behind 
gram and see it through 
briefly is the story 
back in 1949 
through our second in 
during last August and Septem 
ber 

At the Sugge 
tional 


begins 
continues 


and 


pection 


edu a 
department the state 
highway tarted the 
program olf in 1949 with a “safety 
week,’ the first in 
spection Since 


tion of the 
patrol we 


during which 


made Geor- 


Was 
gia does not have 

spection law, the council passed 
an ordinance pro. iding for com 


pulsory inspection for the \ 


owned by our residents 


we ek 


notices were carried in 


cles 

Fo 
spection 
the local 
with a publi 


four before the u 


paper. A car equipped 


addre yster Wa 
used to publicize the pro 


There Va 


also 
gram a big 
rade 

The first 
In two days by state highway pa 
trol troopers No fee was 
ed. In those two days 1,100 cars 
were inspected and 96 were con 


inspection made 


charg 


demned 

But those don't 
complete picture of the condition 
of the cars and trucks. At least 
per cent of the cars were 


figures give a 


20 
checked by local shops immediate 
lv before the in pection And 


Me ord 
that has 
maintenance in a 


points out the 
become the 


Mayor 
sticker 
better car 


inspection 
symbol for 
Georgia city of 


Police Chief G. W. 


some figures on the inspection for which they, 


Cochran shows State Trooper J. 


M. “Red” Moore 
along with MeCord, 


helped work out the many details and put the program into action. 


have checked 
if the garages and dealerships had 
been able to handle them. Shops 
and jobbers in town sold com- 
pletely out of such things as 
brake parts and light bulbs. Some 
owners told the troopers who did 
the checking that their brakes 
were bad but they couldn't get 
them fixed before 


more would been 


parts to have 
the inspection 


When we began to prepare for 


sticker on his own car a 
traffie safety and 
7,000 people. 


greater 
about 


our second inspection 
ing the last of August 
first of September 
would be better to handle things a 
little differently 

After investigating the 
having the inspections made by 
the various garages and service 
departments we decided the best 
plan was to hire a mechanic to do 
the work. The city paid the me- 
chanic on a weekly basis and pro- 
vided him with a helper to jack 
up the cars and speed the work 
A police officer worked with him 
at all times. A safety lane 
set up next to the city hall 

We originally planned to 
erate the lane for two weeks but 
we found we had to keep it open 
three weeks instead 

This time about 15 per cent of 
the cars were repaired prior to 
Rejections were 
A breakdown 
during this 


with 


held dur- 
the 
we decided it 


and 


cost ot 


was 


Op- 


the inspection 
about ten per cent 
on the faults found 
second inspection is 
this article 

A fee of 
for the inspection. For cars not 
brought in during the heduled 
period, the fee is $1. New cars 
certified by the service 


dealership when 


snown 


50 cents was charged 


can be 
manager of the 
they are delivered to the custom- 
er The fee for them 

Decals are attached t 
windshield of cars that a 


} ? 


ed Owners of cars that 


is 50 cents 


jected are given a week 


(Cont n ted on page 











Reader Survey 

















Shop Pro 
lat Rate 








profit tending to be 
and flat-rate 
s] ' 


light sums 


yet net 
slightly 


scale tending 


down 
to rise 


up the general reported 
by southern 
owners i1n 
among 700 
AUTOMOTIVE JOURNAL last month 
But with a few exceptions, the 
over-all situation was fairly stable 
and changes were within a nar- 
row range 

Comparing the net profit from 
the service department in Sep- 
tember, 1950, with profit for Sep- 
tember, 1949, about 51 per cent 
of those answering thé survey re- 
ported that profit was down from 
a year ago. Twenty-eight per 
cent reported shop net profit up 
in September and 21 per cent said 
profit for the two months was the 
same. Well over half of the firms 
said September shop profit was 
within ten per cent of last Sep- 
tember’s figure, however, and ex- 
cept for a few scattered cases. in 
and not 
more than 25 per cent 

Shop net profit through Sep- 
tember, 1950, compared with the 
first nine months of 1949 was up 
for 38 per cent of the garages and 
dealerships, down for 42 per cent 
the cent 


few companies reported a 


picture 
and 
answer to a 
SOUTHERN 


dealers garage 
survey 


firms by 


creases dec reases were 


and same for 20 
Again 


change of more than 25 per cent 


per 


in either direction 
One dealer, who re 
ported 


Tennessee 
a 60 per cent increase 
commented 

“Net profit on ser 
was a little less than tw > } 
in both '49 and ’50. Therefore, a 
you two 
per cent isn't much 

A South Carolina garage ownel!l 


repor ted 


can see, 60 per cent ol 


Gross sales are up approxi- 


per ent, but protit 


not there due to taxes and 


reased ove! head 


About 30 per cent of the tirms 
replying reported an increase in 
their flat-rate 
ary 1, 1950 
these increases 
before July 1 

About a third 
raising the scale 
were scheduled to go into effect 
within 30 days, while other firms 
answered “uncertain” when quer- 
ied about the probable time of 
the proposed increase 

“Country town” the 
comment of one dealer who said 
he was not planning an increase 

The frequently re- 
ported was $2.50 and the increase 
was 


Janu 
half of 
elfect 


since 
than 
into 


scale 
More 


went 


are considering 
Some increases 


was terse 


scale most 


most frequently mentioned 
from $2.50 to $3 


inswers 


Here Are the 


Some typical answers from the 
Southeast and Southwest include 

Dick Price Dick Price Motor 
Co. (De Soto-Plymouth). Dallas 
Texas—Shop net profit for Sep- 
tember was down one per cent 
from September, 1949, and for 
the year is down 1.2 per cent from 
period last vear Flat-rate 
scale of $3 was adopted in July 
1948 No change contemplated 

B L Onde rdonlk Onderdonl 
Motors (Dodae-Plumouth). Citro- 
nelle. Ala Net profit from 
ice down ten cent for 
tember, 
Seale of 
1949 No change 

Betty Crawford book eeper, 
Hampton Motors Inc ( Dodae - 
Plymouth) Colun bia S = 
Shop net profit the same for Sep- 
year Consider- 
ing flat-rate increase to $3 from 
$2.50. adonted in 1942 


E. T. Marks, Forsyth 


Same 


serv 
Sep- 
up five per cent for year 

$2.50 was adopted in 
contemplated 


per 


tember and for 


Garage 
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Net profit 
Septer be 
Cor 
sidering increase from $2.75 seale 
adopted in 1945 

S. H Benning Mo 
(Studebaker). Washington 

Net profit from service up 
41 per cent for year, 37 per cent 
Scale of $3.50 
No change con 


Fla 


cent tor 


Jacksonville 
down ten pel 


down 15 per cent for year 


\ urannen 
tors 


a & 


for September 
adopted in 1949 
templated 
White Motor Sales Co. (Chrys 
ler-Plymouth), Athens, Ala 
Shop profit for September was up, 
for year is same. Rate of $2.50 was 
adopted in 1946. No change con 
templated 
William B. Shallcross, Shall- 
cross Chevrolet, Middletown, Del 
Year’s profit from shop is down 
eight per cent, for September was 
up two per cent. No change con- 
templated from $2.25 rate adopted 
in August 
W. F. Duncan, Palmyra Motor 
Co Inc (Chevrolet), Palmyra 
Va.—Shop profit for year down 
33 «pet September profit 
down 11 per cent. Rate of $2.50 
was adopted in July, 1950 
Ralph Chance, Chance’s 
age, Bowling Green, Va 
tember net profit down 
cent, year’s profit down 25 per 
cent. No ehange contemplated 
from $2 rate adopted in 1945 
Pau! Coffey, Lion Service 
tion, Decatur, Ala Profit same 
for year and for September. Rate 
of $2.50 adopted in 1947. No 
change contemplated 
William Catlin, William 
& Sons (Studebaker) 
ville, Fla - Profit from 
down seven per cent for Septem- 
ber, up four per cent for year 
No change contemplated from 
$2.75 rate adopted in 1945 
(Continued on page 126) 


cent, 


Gar- 
Sep- 
30 per 
9 


Sta 


Catlin 
Jac h son- 


service 





A veteran service 


er who 


through the 


labor shortage of World War II pictures a silver lining. 


Dont Let 


‘Manpower 


(et You Down! 


WwW" are you going to do 
about the manpower short- 
age? 
How has the draft affected your 
shop? 
Have 
Do you 
gram? 
These 


9» 
men 


pro- 


you lost any key 


have a training 


asked by 


Ww ho 


are 
every tactory 
visits our 


questions 
representative 
Many 


cars we 


shop business 


executives whose service 
ask similar questions 

All seem to be 
whether or not there 
ficient skilled manpower remain 
ing in the shop to keep the com- 


worried as to 
will be suf 


munity on wheels 

The calling of manpower to mil 
itary service and to 
plants will affect all of us 
tually. Some of us have already 
lost highly-skilled 


There has been considerable 


armament 
even- 
some men 
turn 


over and pirating since the emer 


“One of our most productive 
said the employer of this 


place nent Phe 


10uUS ran opportunity 


gency, and it is likely to increase 
We do not, however, think 
dealer of today will be faced with 
the great number of skilled men 
seek other jobs as 
during the last 


esigning to 
he experienced 
emergency 

The dealer Was more respons- 
ible than anyone else for that 
condition. Very little or practical 
ly no thought was given to work- 
the men in the 
heating and, 
con 


ing conditions of 
shop lighting, 
in some instances, unsanitary 
ditions of the shop prompted the 
men to grasp the first opportunity 
to cha 

The 


vith most 


Poor 


nge jobs 
e conditions no longer exist 
Modernized 
departments better 
working conditions will go a long 

toward 

are exempt 
the job 
however 


dealers 
service with 

employees 
military 


keeping 
from 
faced with 


1 ol losing some 


We are, 
the problen of our 
younger men make 
plans in advance to replace them 
ill find ourselves unable to 
efficiently 
several 
but these 
to be trained 
to perform the job 


and unless we 


we W 
operate 
There are sources of 


replacements replace- 
Ww ill I ave 


how 


ment not 


only in 
but also in the company’s policy 
All of this will 

There are numerous jobs in the 
shop that 


to pertorn ust as 


require time 


women can be trained 
efficiently as 
We recall an .automotive 
ation during World 
had quite a numbe 

nployed—one who op- 
ft grinder. He: 
production 


men 
shop in 
War II 


oper 


inksha 
accuracy, 
was unequalled by 

ale operators 
pl \ ally 
nother excellent source of 
se people are anx- 
and when 


-handicapped of- 
re- 


the 





Manpower Waiting! 


In Georgia 
Here few of the 
handicapped workers in the 
Atlanta area seeking work 
through the Vocational Re- 
habilitation Department in a 
recent month 


are a 


Automobile mechanic 4 
Automobile 
helper 
Truck 
Porter 
Welder, arc 
Painter 
Book keeper 
Clerk-typist 


mec hanic 


theo Co 


rhe chanic 


spray 


we de Co Or Co 


In Texas 


Placements of vocational 
ly rehabilitated persons in 
Texas listed in a recent bul 
letin included these 
Automobile mechan 
Automobile 
helper 
Automob le 
Machin st 
Porter 
Janitor 
Bool 


Ste nographe ? 


mec han ( 


body 


repair 


ke eper 


Shipp ng clerl 


Parts clerl 











trained will make excellent, de- 
pendable employees. Proof of that 
history of the person 
the picture Although 
he is greatly handicapped, he has 
been employed by the same firm 
for the past five years. He is high- 
ly skilled in all phases of auto- 
mobile repainting. His production 
the top he is thor- 
and is well 


workers 


is in the 
shown in 


is always at 
oughly dependable 
liked by all of his fellow 
ind foreman 
We know of 
was so badly crippled by polio 
that he could hardly walk yet he 
ume a very highly skilled body 
and fender and worked 
trade for many His 
ways of first quality 


another man who 


bec: 
mechanic, 
at the years 
1 } 
work was al 
and 
the top bracke 
We belie ve 


greatly 
t 


his earnings were always in 
that instead of get- 
med about man- 


should im- 


ting alar 


power shortage we 
nediately develop a training pro- 
gram and thus assure 

of skilled en ployees 


of these sources 


? 
ourselves 
both 


fron 





Wu we can not, with any 
degree of accuracy, tore- 
cast the future, we 
attention upon the various facets 


can tocus our 


and arrive at some logical con 


clusions 
The 


ped coming 1M, 


rumor-runners have stop 
panting with re- 
ports of shortages. Prices on late 
model used Cars are seldom mark- 
ed 350 above the pre-Kore in War 
prices 

Naturally many like 
many dealers, got panicky at the 
onset of the present international 
With an early-model 50 
late *49 under they 
rushed to get a late °50 fresh off 
the display While thi 
more and better cars on our used 
car lot than at any time pre 
the irnmediate cash re- 
them is all there was 


motorists, 


Situation 
or a them 


floor put 
one 
viously 
turn trom 
to that 
There is bound to be a reaction 
We feel sure that many of those 
who ordinarily would have waited 
until the 195l’s came out—but 
didn’t—are not g to rush t 
buy a ‘51 now. If they buy 
will have to be sold 
In 1950 then, many 
customers eliminated 
Added to that, 1 
tial °51 


the armed forces 


goin 


buyers wi 
are another factor 
Let’s turn to the 
the operation 
Our 


neve! 


service depal 
better We re 
paratively new building 
and efficient. When we n 
1 in October, 1946, we 


i 
fident we 


wer? 
oved into 
were con- 


were prepared to take 
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The Dealers’ Future? 
Better Be Flexible! 


By DAN STANLEY 


Dan Stanley Motors, Inc. (Ford) 


Joplin, Mo. 


care of our expansion for 


to come. In 


many 
four 


years 
have outgrown it! 
At that time our service-depart 
ment graph resembled the path 
bouncing ball. We had just 
acquired the services of Pat Rob 
His 


complaint was that studying out 


ola 
inson asS our service manager 


old service graphs made hin diz 
ZY In 1946 he began to out 
our service problem We le veled 
off by beginning to court custom- 
ers, rathe1 than depending on spe 
and 
Our idea was to start with what 


vith 


iro! 


cials promotions 


ve had and march forward 
showing an 


the last, if 


each month increase 


of customer labor over 


for NOVEMBER, 1950 


years we 





My sales force may be too 
large, but here are a feu 
things we're expecting to 


make ita good investment. 


it were no more than $100. Many 
have shown as much 
This showed that 
holding had 

acquired while we 
getting new 
cidentally, our M1 
been 


months since 
as $300 increase 
we were what we 
previously 
were customers. In 
Robinson ha 
promoted to general sales 
manager. Oi service department 
arch forward. On 


this phase of the 


continues to 
yperation, we 
have no worry 

Sales, we feel, will become our 
major problem. We are without a 
backlog of orders. We refused to 
build up a backlog We went 
through that routine once. We do 
10t believe in is 


repeating our ml 


takes 
Never 


reducing our sales force 


thought of 
When we 


not going 


once have we 


need sales 1e1 we are 
to be caught without an 


(Continued or 


experi 


110) 


page 


DAN STAN 























ST 


"Ba ALL ¥- 











i caption for tl ’ ' By Baron Creager 
appears bove in reve! nd Southwestern Editor 
the point ot the } is that 
the captior the 
ents and the 
have been i! 
yea! 
In all the 
available in 
lettering 
ughway a 
establishment 


iblic ton 
Apparently 
combinati | 
beer accepted 
do-u 
exceptior 
ot one 
will be used 
attended a fi 


and listened 
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vice so we can sell 
} ] ] } } 
He loaded his estabdus! 


with lots of the finest equipmet Putting “Service” ahead of “Sales” lifted the 
for service, but instead of remain- 
ing mute about his facilities he sales for one dealership. VW hat’s your policy? 


uses direct mail, newspapers and 





billboards to const 





attentior 
dealership 
the sale 

Yet there is one 
His name appears 
old, reliable “Sales 


which are 

minor capacity 
He concedes that 
dealers has peen 
someone to coin ;j 

Pe rhaps the 
would be to 
slogan and make 

nd Sales Nothing \ 
about that, it is tru 
ervice before sale $ 


long at least in the 
velopments over the 


One of these develo 


World War II, whicl 


C! nany ot the: 


This dealership reversed the old maxim 





DorRAN GHEVROLET, LNc 
sees Mater Steer 


Daizias, TEXAS 


October 5, 1950 


Mr. J, 8, Wateon 
5963 Lewis Street 
Dallas, Texas 


Dear Mr. Watson: 


In June 1949, we opened what has since been called 
America's most complete Servicunter, thoroughly 
equipped to afford Chevrolet owners of our community 
service facilities such as had theretofore not deen 
available, These facilities were provided in the 
belief that retail sales of cars and trucks are to 

@ considerable degree affected by the type of service 
the dealer gives the customer on his present equipment, 


In other words, we completely reversed the old maxis 
“after the sale - - we serve" to read “superior 
service for today's owners will provide the retail 
sales of tomrrow,* 


Yours very truly, , 


ran, Jr. 
President 
FDjrth 
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HANKS 


GARAGE 





The Jobher’s 








7 automotive jobber’s sales 
man has many problems 
one of the most burdensome being 
the king-sized catalog he has to 
drag around while doing his daily 
chores. And, of course, any prob 
lem which affects the salesman’s 
operations 1s ol vital concern to 
his employer, the jobber 

This catalog, even from its ear 
liest 
conspicuous, and hated for its size 
But it seems that through the 
years it has steadily grown fatter 
surfeiting itself on an increasingly 
’ cat- 
until the gargantuan 


days has been notorious, 


heavy diet of manufacturer 
alog sheets 
result compressed between two 
covers makes the 
seem much too frail to carry the 
load 
Our 


ulterers 


heavy straps 


good friends and fellow 
the wholesale hardware 
salesmen, have long been accu 
tomed to these 
with hendles 

from the size of our 


that we have been try 


loose-leaf box cars 
And it would seem 
automotive 
catalogs 
ing to prove that we could assen 

ble as right 


strong £ 
arms as 


factual 


good 


that ou 


many 
they, or 
knowledge or our 
from the 
about it that we c: 


equal to 


line, jud 
printed 


certainly 
more extensive thar 
The catalog probl 
aggravated with I 
people that 
three years ago 
something about it 
ern Wholesale Hardware 
tion prepared a plan of 
zation of sizes, both of p: 
cuts, and also suggested ; 
layout for 
In fact, they 
able detail to acquaint the 
facturers with the type o 


descriptive 


went into ¢ 


70 


material best suited to their 
needs, setting forth their findings 


ylete folder on the 


——— 
my} 


their 


manufacturing connections that a 


endeavored to show 


general - line hardware catal g 
could be considerably reduced ir 
size without sacrificing any ne- 

ssary selling information, and I 
understand that they proved their 
I am told that many of the 
supplying the 


furnish cat- 


point 
manutacturers 
hardware trade now 
alog sheets, descriptions and cuts 
that conform with the suggestions 
contained in the association’s bro- 
chure 

While the catalog problem of 
the automotive jobber is not ex 
actly the s » as that of the hard- 
it is nevertheless simi 
However 


ware man 
lar in many respects 
a much more com- 
plicated task. For, while auto 
lines of tools, shop equip 
nuch the 


it olution is 


notive 
undries are 


the hardware wholesal 


Mr. Silliman 


(atalog Problem 


By MARTIN G. SILLIMAN 


President, Orlando Consolidated Co., Orlando, Florida 


er’s line addition 


placement selling 
whic h re 
tailed 
applicatior 

Sizes of pages and 
we ll 


nufacturers sell 


luminous 
specifications showing 

pul chings 
have pretty standard 
ized by le 
ing to the automotive 
trade. But unlike the big hard- 
ware houses, many of which pub- 
lish their own catalogs, most auto 


ike up th 


M hole sale 


motive jobbers neir cat 


alogs by asse ig sheets print 


ed and furnishe by the various 
suppliers. These are grouped in 
a binder nufacturers’ 
sheets ap} 


case ol 


] 
1VIng 


mai 
serting typew 
mation where the line is a minor 
one 
Whenever 
hombre coming down your main 
street o1 as ring along auto 
th a 60-degree pitch 
and the fin 
touching 
take nap 
asty opinion 


a lop-side d 


mobile row 
to his right shoulder 


io 
gers « 


r 

tf right hand 

the side 

judgment 

as to what cau 1 his condition 
You tle t IDA 

walked the floo 

with Junio: 

that he 

had h 

ed with 

with the 

and a Gl 


And 
visible 


bac k 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





from hoisting the 


ache 
lection of automotive lite: 
the upper level of many 
without the aid of hoist 
The jobber’s man that 
his crosses are heavy and nume1 


what 


counters 
a chain t 
ligures 

: Me 
with collections, con 
expenst C 


ous, 
petition, car istomer! 
all these 


he 


aforesaid 


cussedness, et« but ol 
hat 
the 


ol papel 


and could 


many more, 


mention, he rates 


le } 
pile as fis 
this is the « ot his 


starboard and hi 


pregnant 


worst one ause 


decided list to 
bad disposition 

He 
and 
point 


the siz 
catalog to 


looking 


sometimes resents 


weight of his 
where instead of at 
it as the real big piece of artillery 
he 


views it as 


aken in 


but rather to be left 


in his sales al senal 
a necessary evil not to be 
on every call 
ifortabl) 


' 
con ensconced 


rear seat ¢ 
out only w 
nical data or specifications 
made by 

Conversation 
and written words set down about 
the ot 
or years, but 
Twain's ren 


weather is very 


his custome! 


has been going on 


reducing size automotive 
I it seems 


about 


catalogs 
that Mark 
the 
this instance 
1uch about it 


apropos in 


as nobody has done 
anything 1 
Ou 
now as they 
because I happen to hav 
little one that is all my 


cat ilogs are 


ever wel 


take 


his 


judgment 
caused 


“Don't snap 


( 


two supplemental binders 


can 











! 
al 


pass 











sure 
s] 


“Can more details 
from a 


magazine 


vou get 


paragraph in 


at a neat 40 poun 


weigh in 


side, and has boiled over 


t seem to get along without 


types and I suppose they 


hasty opinions 


condition. 


I've heard about the nev 
gled quickie catalogs of vari 


on 


that 


\ 




















Rosalind 
The Reader's Digest 
with plenty of pictures and not much printing?” 


into 


I 


are 
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Russell or Esther Williams 


or a nice spread in Life 


all 
ing 
ed 


sell 


But, brother, I’m ask 
you get more detail 
information on Rosalind Rus 
Esther Williams from a 
The Reader's Digest 

pread in Life with 
much 


right 


you, can 


or 
paragraph ir 
or from a nice 
plenty of pictures and not 
printing? 
A well-w 
catalog 
best 
tention and arouse 
We have already 


line S 


and illustrated 
still of the 
to attract a buyer's at 


itten 
sheet is one 
ways 
his interest 

admitted that 
merchan 


great man) of 


dise, particularly those requiring 
long lists of car do 
not lend the to 
curtailment of catalog she But 
just who the 


he 


specifications 
readily 
‘ts 


m elve s 


wonder 
told 
turers that their descriptive infor 
ad 


I sometime 


was who manutac 


and speciiications } 


mation 
be printed on something re 
bling wall b vard or 
Some of them 
logan that must 
Thicker and Slicker 
the More Parts We’l 
Car ; 


heet pac ki 


seem 


ol good 
em to think that the same 

that is tor 

mailing piece or a trade-paper ad 


for a cat 


some our 


material suitable 
vertisement is also okay 
alog sheet It just 
out that for while it is } 
portant to set down as much prod- 


doesn t 


work 


way in 


uct information as possible, it is 


71 








{ veteran jobber covers 


an age-old problem 





think 
lil | 
l LIKeLy 


that 








Dake time out and arrange with vour jobber’. man to go through it 
from ‘kivver to kivver. ” 


appeal 


prospect 
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Fred taller’s 
(ot a Jon! 


in outstanding southerner tells what 
he forecasts for the future, based on 


31,000 miles of observation this year. 


66 9M very optimistic 
J automobile 
clared Fred L. Halle: 
{ the National Auton 

Association, who 
rolled up 31,000 


country 


about the 
business de 
I] president 
obile Deal 


the 


lorida, from 
West Coast 

vat Northwest i 

100 1 


onve!l 


Gn 
to attend ove 

é mibe rs 
NAI 


are 18.000.000 dust 


report ot 
added 
reiation 


the } 
rie 


which 


Here's a view 


Motor 
A Cc. 


more 


District 
operating 


Haller’s dealership, 


Co. at 
he has 


ton, been for than 
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th 


ol 
association 


i€ 


A’ public afta 
, 


tale 


id 


Washing 


20 


,ears. 


President 


and 
Haller 


5.000 


ice 


I 
vil 


Haller look« into the future. 


the priv ilege of 


this country 


serving the deal 
not only fron 
Washington but to them at 
the State convent 
discuss mutual problems 
Halle: 
otfice ¢ xpires 
Halle brought 


ve duties 


ers of 


meet 


various 


nm 
oul 
wh se 


gether said 


of 


in January 
to his 
pre 


business 


admini 


as ident vear 


ol experience in ind ci\ 
pre ident 
Automobile 
i 1932-33 
secretary He wa 
of NADA 


ic altars 
ol the 
Deale rs 
and is still its 
first vice-president 
1949 and held the important 
of chairn of NADA 
committee 
sent he i eT 
the Di 
Traffic Advi 
vice-chall 
Columbia 
Highway Safety 


He served a 
Washington 
Assot 


lation 


ce an 
relations 
a At pre 


1¢ Cnal 


\ t 
f Colu 

unittee 
the Dist: 
Indust 


1ittee 


nan ol 
IT bia’ 
and 


th ict of 


Hi 
educated in the public gy 
and high f the 
of Columbia. In World 

motor tr 


Born in Washington 


chools o 
W 
~ 


, ; 
as i an ) oO 


lice! building ambulance bodi« 


on new-truck chassis. Upon hi 
discharge he entered the tor 
bile business 
The District 
vhich he i 


ploy 


Motor 
principal 
27 people and | 
operation over »() 
Haller 
We 
ste 


ing 


and nis Wi 
tchester J part 


where 


yr they 


t¢ 


friends in for an 
Haller i 


Salt Lal 
(Continue 


eve! 
when not 
Phoenix or 


a o7 











Mot Lincoln Adds Horsepow 


oo MENTS in the V-8 engine 
that increase hor epower and 
highlight 
the change in the 
1951 Lincoln and Lincoln Cosmo 
politan 

Hor 


been 


give quieter operation 


mec hanic al 


both lir es 
152 to 
the 


has bee n ac hiev 


epowel! for 
154 


comple te 


increased from 
balance of 


sé mbly 


ed by a mas 


fetter 
engine a 
balancing machine 
during manufacture, giving 


smoother operation, company en 


gineers said 
Close 
both main 


bearing has 


control ot bearing fit 


and connecting rod 
reduced the engine 
noise level. An alloy-iron ens 
block is used on both lines 
creasing resi 
cracking 

The V-8 engine 
nent of 336.7 cubic inche 
compression ratio of seven 
Hydra-Matic tran 
bl n all 1951 


nodel 


nore than 1,000 square inches of 
heavy 


1951 


curved glas is framed in 
chrome moulding on _ the 


bumpers sweey around 
the fender to give added protec- 
A redesigned tail-light as- 
including stop and direc- 

is mounted on the 
a chrome strip and 


fender ove! 


protected by chrome 
bezel 


Fror 


a heavy 


and gT lle have 
and head 
nearer the outside 
Side mould- 
length of 


liy 
lines 


bumpe1 


tvled 


been set 


lamps 


f the 


fenders 
xtend the 
t 


to empha ize its 


entire 


Interior include new 
trim 


tray, 


changes 


, . : 
scheme naradware, pacKage 


non-glare rear-view mirror 
and redesigned steering wheel In 
stallation 

There separate left 
right-hand controls for the 


lating system for 


and 
venti 


are 


greater comilort 
ol drive and passenger at all 
times 

New color are available in 
both lines, with a number of 
tone The Li 
retains three body styles: six-pas 


-door sedan and 


two 


1 
combinations ncoin 


senger coupe, four 


custom Lido coupe A convertible 


smopoli 


1 Se ’ 
is also available in the (¢ 


tan line for the coming year 


A 154-horsepower engine powers the 1951 Lincoln, pictured at top of 


the page. 


A two-tone, four-door Cosmopolitan sedan is shown below. 
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 j 
vn 
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| y 
A N EIGHT-CYLINDER, valve-in- 
head engine for Commander 
mode ls tops the list ol engineering 
and design changes for Studebak 


1951 


Selection 


ers passengel irs 


of the V type 


made 


cylinde1 
primarily 
structure that 
highe1 


fuels make possible ¢ 


arrangemen 
to obtain 
will be 


octane 


Here is the side view of the 


necessal when 
rear springs. Inserted be 
the four-leaf 21-inch 


are full-length polyethy 


ma wi ap | 
JO! increase lm sion Ta 
Studebaker! 
Rated hors power ol the engine lene 
120 at 4,000 rpm. Taxable’ moi 
norsepowel! 36.4 Piston 


232.6 inche 


compres 


tios engineers said 
] 


liners to keep out dirt and 


ture and provide insulation 


dis against road 


Cer terpoint 


noises 


lacement ‘ubic steering has been 


on and be 


models. Di 


I 
Bore and OK al > ne adopted for the nal 
nd 314 inche ‘ompression ri come tandard 


rect 


on all 


acting hock 


tandard on all 


retain tnell 


except yr i i€ 


the oil pan to re nave bee! 
ance TO! 
The generator has been 
+5 to 40 

ontal cooli 


the cente in new diff 


amperes 


Shorter 

22 are ible by the eig 
nave permitted a 
the two piece 
by the Cor 


1] { 


the 1951 propeller shaft on 


nmander and correspond 
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V-8 engine 


for the Commander series. 


tandard 

ger am 

other atety 
vertical tail 


lamp 


feature 


which reased rearward 


and lateral lighting 








‘D1 Mercur 
as New 
Drive 


\ oe Merc-O-Mati 
transmission, combining 
torque converte! and a three 
peed transmis 
transmissions 


1951 Mercury 


ion, is one ol 
available on 

passengel! Cars 
Standard transmission and stand 
ard with Touch-O-Mati ovel 
drive are the other customer op 
tion 

The Merec-O-Matic is an 
cation of 
Ford pa 
cooperation 


Detail 


appli 


the ion for 


tran 
enger Cars deve loped in 
with Borg W 
and illustrations were giv 
en on page 84 of the July issue 
SOUTHERN AUTOMOTIVE JOURNAL 
Ho rating of the new 
iodels 110 
to 112 Crankshaft 
more accurately balanced and 
all main bearings hi: sel 


Mere iry ¢ 


‘ 
ot 


eC pow cl 
ha > 


hor se powell 


been raise rom 


rt 
ncorporate 

on the exhaust cam 

quieting ramp on 

the 

dependent 


rather 


trom 
than air te! 
‘sulting in eliminatior 


retor coming back 


automat 


three 


the 


The 1951 

sport sedan 

O-Matic 
able at 


Mercury four-door 
(left) has Mere 
transmission avail 


customers option. 





said 


An 


hydr 


operation 


mission 


rh 


Drive 


The 


rvs the 


Window lifts, top and front 
seat are operated hydraulical- 
ly on the 1951 convertible, 


shown in the photo below. 


in their announcement 
stall 
aulically provides 
with 


ught the 


anti operated po 


device itions 
improved 


automatic 


tral, drive 


trans Separate 


hand 
stalled 
A vent 


air control 


e stan {1 transmission has’ on the ventila 


> and new gearing vide 

of balanced-tooth 
company en 

more than double the life tended to 

set. An axle ratio of | protectior 


i ed for 


fror 


automatic wil lh 
ission only, as is a wide 

pedal Ratio for standard 
lission is 3.92 to one and for quarter panel ave 1 chang 
127 to one Large ( 1D! lights 
directional gnal yutlined 


Has 1951 


Three Elements . = 5 ve F ; 
Merc-O-Matic transmissio1 ‘ars 
\ I Si iplest 


n form of hy 29 per cent 
ie converte! 


ents, 
It has 


iodels 


than 1,000 square 


reviou 
»| y 
ele 


hard 
ola compound geal New 
a low ratio of 2 


late ratio 


bands, hydrauli ty fo 1951 line 
ontrol the rati nget coupe 


convertible 


] 


selectol 
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The speedometer shop was set up 
at the front of the building to 
catch the customer's eve The 
counter acts as a miniature bill 





beard to vddvertine the service 


By ©. Thomas 


a ten-dollar ex 
change deal vith one ol the 
manutacturers that take 
headpieces 

“We are afraid 
this service with 
promotion plan 
we did ved 
sSwal iped and unable 
of the additicnal 

oul regular Cu 
noised it around and ou 
this have been steppe 

ve are forced 1 

VOrK ahead 


This is a small she 


p thi 


hop 


Try Speedometer Jobs os. 
lor Bigger Volume 


I) eq ppea 
op need the 


al are, speedome ter sery Most of our loll \ u lat 1O} To 
ice,” said Carl Dean, co said Dean com tron ! cn a mechan 
owner of Magneto Electric Serv Sut we have a steady vith a few hand tool 
ice, Miami, Okla., “has increased gauges, cables and I 

our dollar volume more than 20 complete the job Too, when 

per cent ‘a get into this speedometer repair 
This is the result of the first we usually sell l 


three months’ experience This 


! electri fuel 


shop specializes in tune-up and 
automotive electrical work. “And 
to make our service more com 
plete,” said Dean, “we added the 
speedometer department When 
we took it on, we had no idea 

would bring in the dollar volume 


Carl Dean, co-owner, learned a lot about speedometers by reading 
magazines and manuals and practicing on units with the book open 


it has.’ 

This volume was not due to 
any promotion plan No money 
has been spent to advertise the 
new service. But up front in the 
hop, a space was set aside and 
it was surrounded by a wooden 
counter. The front of the coun 
ter is used for a miniature bill 
board with one big sign reading 
“Speedometer Service.” 

All the necessary equipment is 
on a small workbench directly be 
hind the counte: No custome: 
driving in can miss seeing the de 
partment or keep from reading 
the sign in the shop 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





A. B. 
Manager 
receives his 


Miller, Sr... 
Peers a big 
monthly 
per cent on all gZross labor volume 
over the basic monthly 


Service 


gives 
smile as 
bonus of 


The percentage figures unfold 
here the results felt in shop 
volume when all personnel in 
the service department began 


participating under the plan. 


* 


This busy morning is 
typical of days at Ar 
depart- 
incentive 


cade < 
ment. The 
pay plan 
by President 
and 
opportunity for all 


service 


introduced 
Blank 
gives fair equal 
emplovees in the serv- 
ice department to en 
benefits of a 
substantial 


LUA the 
bonus. 


In 


side nt 


vithin 


introduced ; 
Vashineton 
incentive-pa 
to a 30 pel 
sale s volun 


correspondit 


To the servi 


cade 
pay 
onthly 
$85.41 
monthly pa 
nechani 
monthly — be 
$90.05. with 
$20.30 


I 


An Elective 
centive Pay Plan 


By Beatric 


IVE-PAY 
ale me! 
ginated by 
that sti 
37 per cent rise |i 
four weeks wa 
it Arcade Pontiac Co 
D. C., on June 1. The 
y plan gave impetu 
increase in the 
the 


cent 
f accessories tor 
ig period 

salesmen of At 
incentive 
additional Any 
is high a going to be effe¢ 

t additional nined back 

> 


cheek $25.5 To the in 


higher y 


incenth 


all emplo 


it has yielded an extra daoor on bac 


mus of as his ‘ to draw an 
the order to prov 
additional 
sparked a vas the off 
enthusiasm of $20 t 


Marvin W vho brought 


lowest running 





The 
the 


COM pPressi« 


Hudson Adds Hornet 
to 1951 Sertes 


HE Hornet, a new seri 
ered by a 145-horsepow I rregula al 


Hud 


prevent chatter rotation 
] The top ring 
tighter 


headlines the 


1951 


powel! 


of the ir 
Hud 


most powe I 


he ad ti pe 
neers to be the 
automo 
extra 


creased air 


Has Dual Carburetion 


draft carburetor 
! ingle float 
Three cylinders 
arburetor to give 
npul 

Stati 

heat 

izatior 


t gases 


110% W ih tUi;l Kil 


piston rings are pinned 1 
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This 
square 
dow 


Hudson Hornet is the new series in 
1951 line. It is powered by a high 
145-horsepower engine with 


1. 
Miracle Dome aluminum head 


Hornet shows the 863 
glass in the rear win 


view of the 
inches of 


and the redesigned rear-deck lines 


able as optional equipmer! 
Hydra-Mati 
tained on the Hornet 
dore Cu 

Custom and Pacem: ! 
feature the Super-Matic drive, ar 
transml binin 
It can be conve rted to 


by a_ buttor 


year the 


iker C 
automat 1on cor 
overdrive 
conventional drive 
on the instrument pal el, Hudsor 

engineer! aid 
The tep-down desig 
Monobilt con 
nued but a mn 
nt have been 


Hea\ le! 


ana 
truction are cont 
mber of styling re 
included 

bumper but 
handle built 


body an 


ton-operated door 
j is on 


CK pad 


and angling 
reduce 


ot the 





100—Pin Fitter 


Tractor 


Batters 


PRODUCTS 


Designed to assist your 


service shop in its vital 


job of keeping em rolling. 


103—Radiator Cleaner 


page 








Jobbers from the United States will attend next month the greatest booth 
show on earth—the Automotive Service Industries Show—at Chicago's Navy 
Pier. In the seven miles of exhibits will appear for the first time many 
of the products listed here—products to help you serve your customers. 











105—Door-Trunk Gasket 109—Crankshaft Refinisher 


soe 


7 





108—Oijl Filter 





Here's How You Get 
More Information 


107—Pulling Kam 








equipped 








a, NEWS BRIEFS of zc 


Recent ee eee = PES Ape ee 


Palish tp Sales Techniques. 
flahama PDealers Are Told 


\ inne «(ot 





AUTOMOTIVE 
ee INDUSTRY 


Southeastern Sales Rising, 
Briggs of Packard Asserts 


By M. M. Wilcox 


Assistant Editor 


] ‘HE Atlanta zone will get a 

larger proportion of Pack- 
ard’s 1951 passenger-car produc- 
tion than zones at Boston, Phila- 
delphia, Los Angeles or San Fran- 
cisco, Clare E 
general sales manager of Packard 


Briggs, assistant 


. Briggs 


Motor Car Co., said in an inter- 
view at Atlanta last month 

“There's not a thing I know of 
that could stop the growing im- 
portance of the South,” Briggs 
asserted 

The potential sales outlook for 
the Atlanta zone is around 6.3 
per cent of Packard's 
production for the coming year 
compared with about 5.2 per cent 
during the past year, Briggs said 
The zone includes Alabama, Flor- 
ida, Georgia and South Carolina 
of Louisiana 
Carolina and 


ational 


parts 


North 


as well as 
Mississippi 
Tennessee 

The potential sales outlook fo 
the Packard price the 
Southwest is up also, said Briggs 
who joined the company in Dallas 


class in 


about ten years ago 
“Packard recently bought a lot 


in Atlanta to erect a warehouse 
and office building that will cost 
around $700,000,” Briggs asserted 
“We wouldn't consider an invest- 
ment like that if we didn’t believe 
in the future of the southern 
market. 

“The South has the climate and 
the potential labor, as many in- 
dustries have discovered. In ad- 
dition to increased industrial pro- 
duction, the spread of cattle rais- 
ing—to give just one example 
has raised southern income. The 
year-round tourist business of 
Florida and other sections 
shouldn’t be overlooked.” 

The increased number of pen- 
sion plans is enabling more and 


more people to come South for 
their retirement, he also pointed 
out 

“It’s easy for talk with 
enthusiasm about the future of 
the South because we really be 
lieve in it,” Briggs told represen 
tatives of SouTHERN AUTOMOTIVE 
JOURNAL 

Although the sales potential fo: 
the southern area is definitely up 
Briggs wouldn't predict how many 
deliveries Packard expected to 
make in this section in the months 
ahead. The manpower and steel 
situations prevent Packard, like 
other factories, from forecasting 
production of units very far in 
advance. 

Asked about the new 
tions on credit, Briggs comment- 
ed, “I don’t think they will hurt 
us as much as some of the lower- 


us to 


restric- 


priced lines.” 

The number of units Packard is 
able to. produce will be the chief 
factor in determining 1951 sales 
for the company, he asserted 


Ads such as this help Beaty Chevrolet Co., Knoxville, Tenn., to do a 


“tremendous business in 


treasurer. 


lubrication,” 
“We keep two lubrication men busy all the time and they 


Joe B. Beaty, 


according to 


quite often have to work overtime to handle ail the jobs,” he reported. 





BEATY’S | 
CAR LUBRICATION 
$1.00 Any Make or Model. 


The BEST Your Money Can Buy. 


“DOUBLE YOUR MONEY BACK” 


If you can find a fitting that has not been iubricated, after our 
expert lubricator has finished his job, we will give you DOU- 


BLE your money back. 


Remember, proper lubrication means longer life for your car— 


Drive in this week. 


BEATY CHEVROLET CO. 


“YOUR CHEVROLET DEALER” 


517 N. Broadway 
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Phone 2-4133 








RaQ sr 


10th anniversary celebration of MeGraw Chevrolet Co., Wheeling, 
W. Va., got under way last month. The firm was founded by the late 
J. H. MeGraw. Three of his sons are now in the business: W. J. Me- 
Graw, J. J. MeGraw and Herbert O. MeGraw. In addition to the head- 
at Wheeling, the company has agencies at Bellaire 
Ohio. Photo below shows a “scoreboard” in the 
that attracted a lot of attention. The board is 
or so and often is used newspaper also. 


ageney 
Clairsville, 
window 
day 


quarters 
and St, 
showroom 


changed every ads 


Is TIME | 
~ \)) 70 BUY Your 





MCGRAW 
CHEVROLET CO. 
HAS SOLD 


CARS 
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mobile 


party for 
Aut 

Joh 

ond, V: 


by 


mM or 
1D-00 
h 


ual Cc 
standard Parts 
tel Sherman, 


Annual convention of 
Used Car Dealer 
Baker Hotel, Dal 


Nov. 8-12 
National 
Association, 
las, Texas 

Nov. 13-15—Annual 
of Automotive Trade 
tion of Virginia, John Marshall 
Hotel, Richmond, Virginia 


convention 1-2 nnus “Ony 


Associa ipment 


84 


Mar 


i 


nvention 


Asso- 


ention 
Whole- 


Stevens Ho- 


Annual convention of 
Dealers 


Tulsa Hotel, Tulsa 


iob 


ve 


of 


Chi 


of 
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Automotive Service In- 


Navy Pier, Chi- 


Dec. 4-8 
dustries Show 
cago 

Dec. 8-9—Annual convention of 
Kansas Motor Car Dealers As- 
sociation, Wichita 

Jan. 7-10—Annual convention of 
National Automobile Dealers 
Association, Miami Miami 

Fla 
National 
Access Manufacturers 
America Exposition, Grand 
Central Palace, New York City 

April 24-25—Spring meeting 
Southwestern Automotive 
Wholes: Association, Okla 
homa City, Okla 

April 26-29—Ninth annual South- 
west Automotive Show, Muni- 
cipal Auditorium, Oklahoma 
City, Okla 

May 7-9—Annual 
Automotive Engine 
Association Hotel 
Chicago, II 

May 14-15—Ann 

Automobile 

sociation, St. Lo Mo 
y 17-20—Southeast Automo 
ve Show, Birmingham, Ala 

Sept. 16-18—Annual convention 
of Kentucky Automobile Deal 
ers Associ: Kentucky Dam 
Village State Park, Gilberts- 
ville, Ky 


and 
seach 


Feb. 5-8 Automotive 


ries ot 


ol 


ie! 


convention of 
Rebuilders 
Sherman, 


ial convention of 
Dealers 


ylDY 
ou 


lis 


ition 





Miss a Meeting? 
Make a Name! 


Mechanic Wayne Selvey of 
Marlan, Okla., missed a shop 
neeting conducted by the 
American Hammered Piston 
rtment of K yppers 
es are that 


tor not 


Ring Dep: 
Co. but the chan 


irgiven 


ad boss, 

I ready to 
neeting, Mrs 
y to come 

» ho pital 
she pre- 
eight- 


Kop 











rvice 
la been ap 
VICE manager 
Divis 
Kohl 
sion since 


Ekblade 


ion ol 


Genera who 
I beer th livi 


a 
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ing new Oldsmobiles, and _ the 


manager of his used-car lot 
which cost more than $100,000 to 
set up, is interested only in sell 
ing used cars, said the Virginian 
The used-car manager is supplied 
a plane and pilot “to go wherever 
he pleases and when he pleases, 
and thereby often to get on our 
lot at night some clean cars he 
has bought hundreds of miles 
away earlier in the day,’ Wilkins 
said 

He reported that his gross profit 
of around $200 per used car is 
made possible by getting around 
$350 to $400 on bought used units 
and trying to get as much, or 
more, gross profit off trade-ins as 
his competing dealers. The dealer 
Officers of the Tennessee Automotive Association elected at Memphis who is going to make any real 
last month include (L to r.): S. L Bryant, Cleveland, vice-president; 
J. A. Clark, Kingsport, vice-president; J. D. Porter, Paris, vice-presi buy just about as many of them 
dents Rervet Gane of Pert Com, San, Ferd), Chamemcems, fret ashe gets on trade-ins, he 
phis, vice-president, and Chester R. Pace, Clinton, secretary-reasurer. 

David P. “Doc” Whelchel is executive vice-president. 


gross profit off used cars must 


serted 
In discussing other phases of 
his business, Wilkins told how the 
purchase of an accounting ma 
’ * y ’ e chine had enabled him to cut his 
Get into Used-Car Business, silins feoen tounn elateh tm Seen 
The “Yankee Panel” of Minne 
Tennessee Dealers Are Told i ey ae ha 


their clinic, moderated by George 


ak ie RE in the used-car busi president of Norfolk Motor Co F. Ziesmer of Mankato. John Bell 
, ness and in it in a big way gave the exact details of his used- of Hastings added a light touch 
If you’re not, you’d better realize car operation to attentive listen with his deft mimicking of the 
it and get into it fast, because ers at the annual convention of “friendly undertaker.” 
that’s where the profits will be the Tennessee Automotive Asso- ‘I believe you can make good 
nade or lost.” ciation at Memphis last month money in the automobile business 
In just about those words, Wal lis Cadillac sales manager i but maybe not as much money,’ 
r J. Wilkins of Norfolk, past interested only in selling new said E. W. Boyer, Ford dealer of 
president ot the Automotive Cadillacs; his Oldsmobile sales Minneapolis “The automobile 
Trade Association of Virginia and manager is interested only in sell (Continued on page 185) 


he industry relations committee of the North Caro Sapp, Salisbury; Joe P. Temple, High Point; Walter 
lina Automobile Dealers Association, which met for Deal, Asheville, and H. A. Marks, Wilmington. Right 
the first ttme in Raleigh last month, is shown in left- hand photo shows the legislative committee (1. to r.) 
hand photo. Members include (1. to r.): Seated, Seated, W. B. Cobb, Goldsboro; Jack Steele, Raleigh 
Wilson F. Yarbrough, Favetteville; Robert Vernon, chairman; J. O. Gunn, Yanceyville, and Rupert At 
Raleigh: FE. B. Gamble, High Point; Allan Mims, kins, Raleigh; standing, C. G. Conn, Jr., Raleigh; J 
Rocky Mount, chair ; J. B. Smith, Greensboro; 4. Bridger, Bladenboro; T. D. Hanter, Jr.. Hender 
Clyde H. Harriss, Salisbury, and S. E. Lovelace, Wil sonville; J. P. Wallace, Troy; E. L. Hicks, Charlotte, 
son; standing, Flake B. Chipley, Rocky Mount; Grady and B. C, Mangum, Henderson. The area chairmen’s 
Rankin, Jr.. Gastonia; B. P. Sherer, Shelby; Odell meeting was held in Raleigh at the same time. 
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puthen JOBBERS 


AND FACTORY MEN 


The seven 


— passa! 


miles of ASI Show exhibits will be housed under the roof of Navy 


ayy 





Pier, Chicago. 


ASI Show to Draw Thousands 


ayes big to be described by ordi- 
nary adjectives and _ too 
down-to-earth to be pictured by 
the fancy ones 

That’s the outlook for the sil- 
ver anniversary Automotive Serv- 
ice Industries Show, scheduled 
for Chicago’s Navy Pier on De« 
4-8 

In size and number of exhibits, 
the show has reached the limits 
of available several 
years. Again this year there will 
be more than 500 exhibitors, fill 
ing 300,805 square feet of space in 
Navy Pier Stretched end to end 
in a single line, these exhibits 
would reach than 
miles 

Attendance, the one factor not 
directly limited by may 
well set a record this year. “We 
anticipate an attendance far in ex- 
cess of 20,000 due to a liberalized 
policy of inviting wholesalers who 
are not members of the sponsor 
ing associations to apply for cre 
dentials,” said B. G. Close of King 
Quality Products Co., St. Louis 
chairman of the show’s Joint Op- 


Space for 


more seven 


space, 


86 


erating Committee. 

Wholesalers who are not mem- 
bers of National Standard Parts 
Association or Motor and Equip- 
ment Wholesalers Association, 
but whose names are included on 
recognized wholesaler lists pub- 
lished by trade sources, have been 
invited to apply to Show Man- 
ager A. B. Coffman for creden- 
tials. If approved, they may at- 
tend the show on the last two 
days, Dec. 7 and 8. For the first 
three days attendance will be lim- 
ited to member jobbers of the 
two associations, who may, of 
course, attend on the last days 
also 

Representatives of these 
associations, together with Motor 
Equipment Manufacturers 
Association, comprise the Joint 
Operating Committee which 
works in conjunction with the 
Automotive Advertisers Council 
to handle publicity, decorations, 
show theme, etc 

Developments and accomplish- 
the automotive service 
industries for the past two years 


two 


and 


ments of 


will be exhibited at the show 

‘*The automotive wholesaler 
can write the history of the serv- 
ice industry by reviewing what, 
in 26 years, he has seen first on 
display at the ASI Show and then 
introduced over his counter to the 
ultimate user in his own city, 
town or community,” the show 
committee said 

The “biggest booth show in the 
world” attracts not only whole- 
salers from all 48 but is 
said by officials of the Overseas 
Automotive Club to attract more 
people from outside the United 
States than any other industrial 
show. Nearly 300 from 
other countries are expected this 


states 


visitors 


year 

Again this year A. B. Coffman 
is show manager and secretary of 
the joint operating committee. He 
has managed the event since its 
inception in 1919 

“Get It from Your Jobber,” the 
theme of the biggest sales-promo- 
tion ever conducted through 
wholesaler channels of the auto- 
motive service industries, will be 
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the keynote for the show. Ban- 
ners and posters throughout Navy 
Pier will remind jobbers to “Tell 
’Em and Sell ’Em.” Jobbers not 
enrolled in the program can join 
the promotion at the Automotive 
Advertisers Council booth at the 
show. 

Annual conventions of National 
Standard Parts Association and 
Motor and Equipment Wholesal- 
ers Association on Dec. 1-2 will 
again be the kick-off preceding 
the show 

With more than 11,000 jobber 
firms issued credentials and with 
all exhibit space sold to the more 
than 500 exhibitors, the 1950 ASI 
Show has every reason to add an 
even bigger and better chapter to 
its history 


Southwesterners Meet April 24 


The spring meeting of the 
Southwestern Automotive Whole- 
salers Association will be held 
April 24-25 in Oklahoma City, 
President G. N. Lockridge of Kan- 
sas City has announced. These 
are the two days preceding the 
Southwest Automotive Show at 
Oklahoma City 


Pa %. 


SONY rm 


John McKinney (right) was the 
first-prize winner in the recent sales 
contest held by Van Norman Co. 
He covers eastern and southern 
Texas and _ Louisiana. aS LL 
“Stoney” Stonestreet (left), rep- 
resentative in Virginia, North and 
South Carolina, won the third prize. 





Perryman Takes on Peco 


Perryman Sales Co., Dallas, 
Texas, has been appointed repre- 
sentative in Texas, Oklahoma, 
Arkansas, Louisiana and New 


Mexico for Peco Mfg. Co 


W. H. Vick, sales manager of 
The Automotive, Fort Smith, 
Ark., is feeling much better and 
was back on the job last month 


The joint operating committee for the 1950 show, composed of repre- 


sentatives of NSPA, MEWA and MEMA, includes (I. to r.): First row, 


Frank G. Stewart, Standard 


(.; Frank K. Meyer, Jos. F. Meyer Co., Houston, 
Automotive Parts Co., Lexington, Ky.; A. E. 


Womwell 


Automotive Supply Co., Washington, D. 


Texas; Hal Miller, 
Pouliot, Na- 


tional Bushing & Parts Co., Minneapolis, Minn., and C. P. Brewster, 
K-D Manufacturing Co., Lancaster, Pa.; second row, C. O. Kleinsmith, 


York ; 


National Carbon Co., New 
jacramento, Calif.; R. L. 


A. Henderson, Henderson Bros.. 


Smith, Pyrene Manufacturing Co., Newark, 


N. J.;: D. H. Teetor, Perfect Circle Co., Hagerstown, Ind.; W. M. Had- 


The Koochook Co., St. 


gins, 


and Chairman B. G. 


Louis, 


Manufacturing Co., Cleveland, Oho; 
Close, King Quality Products Co., St. Louis Mo. 


Accurate Parts 
Coffman 


Mo.; Ira Saks, 
Show Manager A. B. 
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Roberts of Alabama 


Heads Secretaries 


J pe M. Roberts, executive 
secretary of the Automotive 
Wholesalers Association of Ala- 
bama, will be temporary chairman 
for the secretaries’ conference of 


Mr. Roberts 


automotive wholesalers associa 
tions on Nov. 30 at the Hotel She: 
man in Chicago 

It will be a roundtable-type 
meeting with no outside speakers 
About 60 executive officers of 
local, state and regional associa 
tions are expected to attend 


Auto Spring & Supply Co., 
Wichita Falls, Texas, has added 
complete machine-shop service at 
its Abilene and Vernon 
Sales Manager Clyde Bassett re 
ported last month. The main store 
is now equipped to do brake re 
lining and bonding 


stores, 





Harry Gee of Federal-Mogul’s At- 
lanta, Ga.. office was elected acting 
secretary last month of the South 
east Automotive Show, President 
Arnold J. Siegal of the show an 
nounced. The show will be staged 
May 17-20 ai Birmingham. 








Words aren't necessary to supplement these pictures 
conducted 


of the 


I leetric 


efficient ration 
Co. at Greenville, S.C. 


Ada Auto Supply 
Opens Building 


ag ogee ap of its new build 
ing was scheduled Oct. 27-28 
by Ada Auto Supply, Ada, Okla 
The firm is now situated at 305 
East Main Street 

“We have a 100-foot front 
the building is 140 feet 
Jim L Thompson reported 


and 
deep,” 


These men gathered in Ch 
the presentation of the “Cure 
sales promotion program 


ago last month to hear 
Will Save 


deve loped 





by Cecil Morris 
this year. Its ms 
plete in the 


by 


Battery & 


firm, headed 


The 


“There is plenty of counter space 
‘ffice space, shipping and receiv: 
ing lots in the 
machine shop. We have hired two 
o 16.” 


and more room 


men, bringing employees 

Tom Woods is now head of the 
receiving department of Hayes & 
Hopson, Inc., Asheville, N. C., and 
Lawrence Morton has been added 
to the tire and budget department 


motive 
photo are 
Kirk patrick, 


cL 


Ira 


Your 
the 


Car” 


by Auto- 





Southeast, o 


Advertisers 
to 


25th 
of the 


shop service. 


is celebrating its anniversary 
* one 


ering every 


most com 


Chesapeake Auto Supply Co., 


Inc., Norfolk, Va.., owns Au- 
tomotive Supply Co., Franklin 
Va., giving it a total of five 
branches, Pre Edward J 
Brickhouse | 


now 


“General conditions in our te 
ritory are good,” R. H. Curby, 
owner of Curby Auto Supply Co 
Ottawa, Kar 


reportec 


Council. Shown in right-hand 
Charles C. Tapscott, W er 


r.): i 
Saks and Duane Jones, president. 
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Southerners’ Answers in Survey Vary on— 


llow’s Volume? Scare Buying Down? 


‘NN ross sales volume of southern In one part of the survey in- 
is jobbers this past September quiring about ‘al buying by 
ran well ahead of the total for jobbers’ customers, most reports 
September, 1949, a survey by said this had subsided except for 
SOUTHERN AUTOMOTIVE JOURNAI d materials made 
revealed last month f lead and copper. Some types 

Answers to questionnaires sent of permanent anti-freeze contin 
o 350 wholesalers ranged from as_ ued in heavy demand. The wat 
nuch as a 50 per cent increase picked up the demand for some 
yver September, 1949, to reports types of equipment. August was 
f “about the same.” Many listed the big “scare-buying” month 
increases of ten to 20 per cent. A’ most reports agreed 
small sprinkling said their volume A prominent, veteran wholesal 
was off er of eastern Virginia said 

As an example, one jobber said “Our September, 1950, volume 
his volume was off one per cent. was 35.1 per cent over September 
“However, we are running quite a 1949. Our business had been be 
backlog on batteries and had they hind for the first seven months. 
been available, we would have August pi ke ip and Se pte mber 
showed an increase.” went to town. We expect to wind 


f 
1 


The biggest increase—50 per up the year with about ten per 
cent—came from a jobber situated cent increase over 1949.” 
in central Virginia. He offered no Covering the period of 
explanation. Several reported 35 uugh September, one whole- 
per cent up saler said his volume was about 

A North Carolinian reported ugnt per cent 
“September, 1950, up 37 per cent period of 1949 
over September, 1949; August Among the replic 
1950, up 55 per cent over August which reported 
1949; Septe mber, 1950, down 14 were 
per cent from August, 1950.” Edward J. Br 


1950 


A service clinic marked the appointment of Jenkins Automotive Parts 
Service, Columbia, S. C.. as service depot for Quincey air compre sors, 
Shown are (1. to r.): First row, R. Daniels, Bob Nix, M. L. Weber, 
Quincy representative, Quincey Engineer Homer Schemp, C. Sanders, R. 
A. Nix and E. A. Jenkins, Jr.; second row, H. Rish, C. Tefft, H. Aldrich, 
Cc. N. Moore, D. M. Fleming, J. B. Stroud, L. T. Moore, R. Nesbitt and 
F. Munson. “We still have the old-fishioned idea that service sells 
equipment and have had continued success on other equipment that 
we service,” said R. A. Nix, buver for Jenkins. 


‘ 


- 
i 
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dent and treasurer, Chesar 
Auto Supply, Norfolk, Va 
though not as bad as they 
Other buying seems normal 
Vernon Kleier general 
ager Jarvis Auto Supply 
field, Kan Scare buying 
about run its course. August 
the month we felt this | 
business 
Edward Coward re 
lied Auto Parts. Mob 
We only have two custom 
bought excessively 
R L Sanders partne? 
notive Supply Am 
Very little scare buying 
E. S. Walton, vice-president 
Southern Auto Supply. Johnso 
City. Tenn.—On tires only 
Robert Flato president 
Supply Corp s Chr st Ts 
Practically no scare buying 
cept that equipment Is easier 
sell than early in the year 
Bruce B Cameron partn« 
MacMillan & Cameron, Wilm 
ton, N. C.—Very little scare bu 
ing. except on a few short ite: 
Wm F Sh pp Jr rice-pre 
dent, 555. Inc., Little Rocl irl 
The only line on which there 
is any scare buying, to our kr 
edge, is permanent anti-f 
and that is only on certain bra 
Quaker Citu Motor Parts 
timore Md Batteries and 
lreeze 
David Bryant, advert 
ager Motor & Electric 
Bowling Green, Ky Some 
buying still noticed on equipment 
permanent-type anti-freeze, co 
per tubing and other copper 
ducts: steel items, such as 
lers and pipes, and some ig! 
parts. However, this is 
than it was just after the 
the Korean War 
Piston Ring & Parts 
lanta, Ga.-—The wa 
if we have had any 
anything ha seem! 
subsided so far as 
Our increase has been 
caused by some changes in majo! 
lines to more popular line Gen 
erally speaking, our regular 
tomers seem to be 


(Continued on page 








BEARING 
MALU 


| aggre parte all universal joints 
used on heavy-duty truck 
propeller shafts cause speed or 
velocity fluctuations in the shaft, 
the amount of the fluctuation de- 
pending upon the degree of angle 
between the driving and driven 
shafts 

When two universal joints are 
used, one at each end of the pro 
peller shaft, the joint is 
used to compensate for the speed 
fluctuations caused by the first 
In order to overcome the fluctua- 
tion, the angle between the trans- 
mission shaft (driving) and the 
propeller shaft (driven) must be 
the same as the angle between the 
propeller shaft (driving) and the 
final drive shaft (driven) 

This will be the case if the 
transmission and/or jack shaft 
and final drive shaft yokes are 
horizontally and vertically paral- 
lel as shown in Figs. 1 and 2, in 
which angles A and B are equal 

Another requirement is that 
both yokes of the universal joints 
attached to the propeller shaft lie 
in the same plane (Fig. 1). When 


second 


90 


x 
USE $= FLEETS 


What are the causes of 
propeller shaft center 
bearing failure? Correc- 
tive measures are also 
detailed for you here. 



































BIC 
Fig. 1 
Fig. 2 (above) 


By E. M. Lowery 
Technical Editor 

this arrangement is used, some 
torsional vibration is imparted to 
the propeller shaft, but no velo- 
city fluctuation is transmitted to 
the center bearing, driving axle 
and wheels 

However, if the yokes on the 
propeller shaft lie in planes per- 
pendicular to each other, the velo- 
city of the first joint will be dou- 
bled by the second 

It is very important that parts 
be assembled correctly. In most 
cases, the slip joint and propeller 
shaft are marked to insure cor- 
rect propeller assembly. 

The vibration and noise caused 
by the misalignment of these 
parts are often mistaken for rear- 
axle however, the noise set 
up by these parts usually appears 
at certain speeds and generally 
comes and goes as these speeds 
are raised or lowered. Should the 
noise prove to be in these parts, 
these items may be the cause 

1.--Loose rear spring U bolts 


noise, 


(top) shows horizontal parallel 
shows vertical 


D 








OU 


alignment of 
alignment of 


vokes. 
vokes. 


parallel 


2.—Misaligned rear axle 
3.—Loose center bearing sup 
port 
4.—Looseness at univ 
vokes 
5.—Distorted or 


ersal joint 
damaged yok 
es 

6.—Improperly-assembled 
versal joints 

7.—Improperly-assembled 
joint 

8.—Out-of-balance 
propeller shaft 

9 —Out of vertical and horizon- 
tal parallel alignment of the uni 
versal joint yokes 

Corrective measures 

1.—Examine rear spring to axle 
mounting. Make sure the spring 
‘saddles” are in place (if used) 
Tighten U bolts to specified tor 
que 

2.—Examine rear axle housing 
Misalignment due to bend, shear 
ed spring center bolts, or worn 
shackles and bolts 

3.—Examine center bearing 
mounting. See that support is of 
specified length and that support 
mounting bolts are tight 


condition of 
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Using double protractors to determine the horizontal parallel align 
ment on the rear universal joint yoke (top photo) and on the jack 


shaft voke 


4. and 5.—Examine universal 
joints for wear and correct as ne 
cessary. Check for looseness at 
yoke and shaft. If yokes are dis 
torted or damaged, replace 

6.—Improper assembly of uni- 
versal joint may cause it to run 
off center. Check assembly and 
correct as necessary 

7.—Line up the propeller shaft 
and slip joints according to marks 

8.—Balance or replace propel- 
ler shaft 


(bottom photo.) 


9.—This is the least of all the 
causes, the most often overlooked 
and, important for 
quiet operation. Correct align- 
ment depends upon the use of the 
correct center bearing support 
bracket and rear spring saddles 
Length of the support may be 
changed by adding shims between 
support and frame (Fig. 2). Par 
allel alignment of the yokes 
should be kept within 1 This 
will result in the center line of the 


yet, is most 
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rear-axle pinion running parallel 
with the center line of the engine 
crankshaft and the 
main shaft, and /or jack shaft 
Vertical parallel may be check 
ed by removing the universal 
joint crosses and placing correct 
size of round steel stock, 12” long 
in the and measuring the 
distance from A to B and D to C 
(Fig. 2). The distance should be 
equal. Horizontal parallel may 
be checked by using a bevel pro 
tractor as shown in the pictures 


transmission 


yores 


accompanying this article 


Know About Trucks? 


Motor truck registrations 
reached an all-time high in 1949 
according to the Automobile 
Manufacturers Association 


This all-time total 8,028 
016 units registered in 1949 in the 
United States 


was 


This figure represented an i 
in truck re 


crease of 57 per cent 


1941 


ian population increased only 


while civil 


11.8 


gistrations since 
per cent 


Truck transportation in the 
United States employs 5,586,001 
out of every 11 


or one persons 


employed in the country 


livestock 
haul 


About 72 per cent of 
receipts ol stockyards 
ed by truck in 1949, as 
than 69 per cent of live 


was 
Was more 
and dre 


ed poultr \ 


28,307 truck deal 
States in 1950 
1949 and 


There 


ers in the 


vere 
United 
with 27,574 in 


1941 


compare d 
4.992 in 


in 1949 ex 


AMA 


pe cial truck 
$1.105,.000,000, the 


taxe 
ceeded 


estimated 


tratior fee for 
amounted to $311,212,000 
taxes for truck 
$410.205.000 


State regi 
trucks 
and State gasoline 
were estimated at 
United 


act ord 


Truck drivers in the 
States number 5,066,000 
ing to AMA estimates 

About 153,000 people are em 
ployed in the production of 
trucks, parts, accessories trailers 
and rubber tires, while 275,000 
people handle truck sales 
service. Petroleum refining re 
quires another 35,000 people, a: 
cording to the AMA estimates 


motor 


ana 


91 





Silicone 
Polishes 


Here is what they are 
and a roundup of what 
to expect them to do. 


W' had been concerned as to 
the effect the introduction 
of all the new methods of 
ing the high luster to the paint on 
the “old bus” 
thousands of 
years, have spent their Saturday 
afternoons shining up the car so 
it would look its best when the 
children were given a ride to and 
Sunday School the follow 
ing day 

Not only 
habit he Iped 
but it has 
oft exercise 


restor 


would have on the 


motorists who, for 


from 


this American 
family budget 
of us a form 
which 


plist 


has 
the 
given man\ 
and relaxation 
have been acco 
ed otherwise. What pride w 
in the job, and righth ) 
the little 
finish up the area 
untouched by the profe 
We can ren ember 


could not 


we took extra 


mixed motor oil and 


Most of the new methods are applied by a power spray. 


gave the old Maxwell a nice, 
shiny gloss which would last for 
all of 24 hours—provided it was 
not driven over dusty roads (and 
they were prevalent back in those 
day ') 

concerned, we did 
and found 
methods 
are packaged so that they may 
be used at home as well as at the 

service station 


Being so 
me investigating 
that most all of the new 


‘are some of the prod 
the better-known 


red by 
without cleaning 


with cleaning com 





December Issue: Head-Lamp Circuit 


The headlamp circuit of passenger cars, includ- 
ing aiming, candlepower, wire sizes and the allow- 


able voltage drop, will be 





discussed next month. 








pounds. 
3.—Liquid cleaners, to be 
lowed with wax 
4.—Paste cleaners, 
ed with wax 
5.—Liquid wax 


fol- 


to be follow 


By E. M. Lowery 


Technical Editor 


rn rr ie 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





6.—Paste wax 

7.—Liquid cleaners containing 
wax 

Recent developments have giv- 
en us several new methods of pre- 
serving the car’s exterior finish 
One is the clear plastic which is 
sprayed on after the finish is thor- 
oughly cleaned This 
tive will not only protect the paint 
but will also protect the chrome 
or stainless steel trim from 
However, this method requires 
several hours to dry and unless 
the application is made in a dust- 
results 


preserva- 


stain 


free area, disappointing 
may be experienced 

Another one of the new synthe- 
tic compounds is known as sili 
cone, and may be applied either 
by hand or spray. This should 
be allowed to dry for a few min- 
utes and wiped off as other liquid 
polishes. Best results are obtain- 
ed by finishing with an electric 
buffer. 

Silicones of the 
oxidation resistance and good di 
electric properties found in glass 
They also possess great water re- 
pellency which will tend to pre 
vent water spotting of the finish 
Silicone fluids will not readily 
evaporate and will not oxidize 
Therefore they retard and /or re- 
sist oxidation of the finish. Sili- 
cones, when polished, have a very 
“slick,” hard finish which is easi- 
ly cleaned and easy to touch up 
as a new application may be made 
over the old material 

Automobile finishes of 


possess much 


toda. 


The highest gloss on any finish is best obtained by power buffer. 


are either synthetic enamel or 
Enamel when 
sprayed on dry out with a very 


high 


sives in cleaning may remove this 


lacque finishes 


luster and the use of abra 
dead or 
polishing 
Only non 


should be used 


luster and 
flat finish 
medium will 
abrasive cleaners 
finish 

prayed on and dries out with a 
dull finish and rubbing 


ut with an compound 


Cause a 
which 


restore 


very 


no 


on this Lacquer too, is 
requires 


abras ive 


This method is fast passing out of the picture. 
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and application of pro 
ing to bring out the luster 
tinued use of abrasive he 
will soon cut through the | 
and the finish is destroyed 
Why are finish pre 
servatives necessary? The finish 
will be 


more chemical 


the various 
on the family car ibject 
ed to 
than 
will witness 
duty in the 
chemical deposits 
finish 
contain 


reactions 
the average college student 
tour ol 

The t 
the 


been 


during his 
chemical lab 
found on 
automobile have 
found to 
iron oxide 


bon 


sulphuric acid 
calcium, ar 
All of these 
in ni and 
diately set up oxidation or 
ing.” j 
The 
ed are those 
mented ucl 
blue, dark green 
oxidation is allowed t 
the finish for a 
will 
metal and rust 


and 


enic, Cal 
etc depo it 


are acidic iture lnme 


finishe 


penetrate 


a comple te 


be necessal! 
We hav ? >t 
finishe ruined | 
strong soap or clear 
vashing the vehicle 
will not only ren 
tive coating but 
the new finish 
prese 
Ie llov 


manutacture! 


rving ol 
the 


(Continued on 





Have You Been W ondering 


What's Back of “ADDITIVES”? 


Each has its job to do and will do it well. Here’s a 
report on various types and what you can expect. 


By E. S. Harris 


a automotive service men 
complain that they are not 


sure that they understand all they 


know about “practicing medicine” 


The 


mastered 


“surgery” 
(anything 
wrench or ma 
but when 


trade 


have 


in their 
they 
pertaining to a 
chine they can handle) 
it comes to prescribing chemicals 
and 
information has 


complaints real 
imagined their 
been rather jumbled and they find 
they 
ion 


At first 


for various 


are left in a state of confu 


years ago, they 
began to hear about an “additive’ 
for this that 
what a fine job it would do. Soor 
after, they were told that another 
type of additive would do still an 
if it 
spout at the proper time 
Then warned them 
against mixing certain additives 
under penalty of death. Now they 
are hearing that some of the addi 


a tew 


purpose and and 


other job were tossed in the 
prope! 


oOmeone 


tives they have been buying were 
not all that was claimed for them 
and probably didn't do any good 
or harm 

Lubrication engineers who have 
working for years on the 
improving lubrication 
coolants by the 
use of various additives would 
chuckle at attempt 
even one phase of their long and 
extensive and experi 
mentation in the limitations of one 
short article (or even a_ short 
shelf of books) and that is not 
the purpose of this discussion. We 
will merely touch on the higl 
points of the developments and 
experiments along this line as a 
reminder to the service man so 
he can better judge the product 
he sells and make proper recom 
mendations to his customer 


been 
project ot 
and 


oils fuels 


to cover 


any 


research 


94 


lop: To be effective, an upper-cylinder lubricant must provide lubri- 

cation without dilution by engine fuel and without chemical disturb- 
ance to the crankcase oil. 

Bottom photo: Tune-up oil application through the carburetor throat 

gives immediate improvement in performance, but the improvement 
is usually rather short-lived. 


It isn't sensible to go overboard 
in the matter by falling for all 
wild claims —or by diving off the 
ther side of the fence and claim 


The 


voo 


that all additives are hooey 
ignorant and superstitious 
doo medicine man in darkest Af 
rica and our most enlightened and 
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trained physicians 
both call their prescriptions 
“medicine,” but even if you 
choose not to swallow a concoc- 
tion of giraffe dung and powder- 
ed soap-weed laced with sour 
sheep milk, you still may welcome 
a shot of some new antibiotic 
prescribed by your physician 

At this time we will not try to 
discuss the inhibitors used in the 
cooling system or the extreme 
pressure agents used in the gear 
oil, but will take a look at the 
additives that go in the fuel sys- 
tem and the crankcase, and see 
if they do the job they are in- 
tended to do, for it is generally 
that additives are here 


most highly 


assumed 
to stay. 

A lubricating-oil additive is a 
chemical compound which is add- 
ed to a lubricant to improve its 
qualities and performance. The 
additive may be of one of the 
following types with the describ- 
ed function 

1.—Anti-oxidant — used to in- 
crease the oil’s resistance to oxi- 
dation. In varying degree, all oils 
will oxidize when exposed to air, 
producing various undesirable 


products, like acids, that will lead 


to bearing corrosion and forma- 
tion of sludge to clog the oiling 
system, and oxidized materials in 
the oil may link together to form 
varnish and lacquer on pistons 
and other engine parts. (Oxida- 
tion is promoted by the catalytic 
effect of certain engine metals.) 

2.—Anti-corrosive—used in the 
oil to decrease or prevent corro- 
sion. New metals in the bearings 
of modern engines to withstand 
higher pressures and stresses are 


corroded and attacked by the 


Most tune-up men begin their work by applying their favorite solvent 
to each cylinder and allowing it to “work” while they continae their 
various operations. 


acids formed by oxidation in the 
oil Bearing corrosion may be 
controlled by either inhibiting 
oxidation completely (which is 
difficult to do) or by laying down 
a protective film on the surface 
of the bearing to prevent acids 
from reaching the metal. Anti- 
corrosives contain compounds that 
form a protecting coat over the 
surface of the bearings. Inciden 
tally, this coating over metal sur 
faces acts as insulation and keeps 
them from acting as a eatalyst, so 
the oil doesn’t oxidize as rapidly, 
bearing corrosion is reduced and 
the life of the oil is extended more 
than if an anti-oxidant were used 
alone 

3.—Detergents—used in oil to 
promote general engine cleanli- 
ness. They were the first types of 
additives to be used in diesel en 


Detergents are used in the lubricating oil to promote general engine 
cleanliness by preventing the build-up of deposits or removing those 


already 


formed. 


gines for the ring 
sticking and piston scuffing. “De 
tergent” now is the term rathet 
loosely used to classify additives 
which have the property of pre 
venting the build-up of any 
posits or removing those already 
formed 
products, lacquer 
sludge. The action of “disper 
sion” in the 
the products of 
(like and decom 
position products) are held in 
suspension in the oil and do not 
accumulate to clog filters and 
screens so they can better func 
tion to remove abrasives from the 


prevention ol 


de 
such as carbonaceous 


varnish o1 


ubricating oil, where 
fuel 


some 


combustion 


soot oil 


oil stream, is usually included in 
the phenomenon and term of “de 
tergency.” 

4 Extreme 
used to impart high-load-carrying 
properties to a lubricant. (T« pre 
vent the oil film from being for: 
ed out of points of high pressure 
so metal seizure results.) 


pressure agents 


5.—Pour - point depressant 
used to reduce the pour point of 
an oil so it will flow freely at low 
temperatures 

6—Viscosity index 
used to improve the v 
temperature relationship of lubri 
cants. To 
temperature 


improver 
iscosity 
extend the range of 
similar vi 
make for 
easier starting with a cold engine 
by keeping the oil fluid at low 
temperatures, and to assure good 
body in the oil film for 
in the engine after it has become 
warm 

It can readily 
oil that *s the 


ASS here 


cosity is maintained to 


operation 


that the 
refinery in it 


seen 


lez 





natural state does not always con- 
tain exactly what the engine 
needs. But the oil companies do 
not leave it to the mechanic to 
worry out the proper chemical to 
improve certain actions of a parti- 
cular oil. They find out in their 
laboratories just what the natural 
product requires for a given op- 
eration, and they introduce the 
necessary additives to produce 
the desired results. If the oil has 
a natural low- or high-viscosity 
index, they provide the chemical, 
perhaps a high molecular weight 
compound, to correct the situa- 
tion. An organic amine is added 
as an anti-oxidant, perhaps a met- 
al salt of a thiophosphoric acid is 
the anti-corrosive. Whatever they 
find necessary to make a prem- 
ium oil for use in the automotive 
engine is supplied 
But you work in a dealership, 
you say, and your factory service 
manual says not to pitch any ad- 
ditives or break-in oils in the 
revs nyse Bate yoni a — One type of solvent is applied through the fuel filler or directly 
= through the carburetor fuel intake to dissolve gasoline gum deposits 
will usually be their fear that from lines, carburetor and manifold and to remove the accumulation 
chemicals not compatible with the and corrosion adhering to them. 
chemicals in the modern improv- 
ed oils will be in the additive; a 
harmful compound or mixture usually modify the statement, if incompatible ingredients 
may be introduced into the lubri- the manufacturer of the additive And since “medicine-man” mix 
cation system, or that the vis- can produce proof that his prod- tures and “harmful patent medi 
cosity will be lowered. They will uct does not contain harmful or  cines” have been marketed in the 
automotive field, just as they 
have in the human medicine field, 
every mechanic and service op 
“Dispersion” in the oil keeps decomposition products in suspension erator must look sharply and con- 
so they do not accumulate to clog fi:ters. 
sider his supplier 
Let’s take a brief look at some 
of the beneficial results of cer- 
tain preparations and see what 
causes them, in analysis, and see 
what harm can result from the 
misuse of these preparations, ac- 
cording to reports on tests and ex- 
periments made by engineers 
The tune-up man squirts a 
charge of his favorite solvent in 
the spark-plug hole of each cylin- 
der at the beginning of each job 
and perhaps gives it another 
charge through the carburetor 
throat after the warm-up. Does 
he do this for the exercise? 
“Hell, no! he replies ‘The 
performance will be improved 
h so the owner can feel it 


tt 


g 
} ] 
will iree up e rings and val 


ves and give the engine extra 
snap and powel 

He’s got s ir here If 
you don’t beliey t, he'll treat 
your engine wil the solvent 
without the ine-up—and 
can feel the impro\ nent 

(Continued on page 116) 
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The 


whole automobile world 
is watching Studebaker 
more intently today than ever before... 
and new 1951 models 
of oulstanding quality and distinction 
will add new luster 
to Studebakers brilliant record 


of accomplishment 
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CURRENT PASSENGER-CAR SPECIFICATIONS 


Engine and 


Equipment 





|o 
-- 


MAKE AND 
MODEL 


Std. Wheelbase 
| No. Cylinders and 
Air Cleaner 


=== 2 


St-Ca 


ue ewes Se se 


BUICK 40 Special 


BUICK 50 Super (except 
Model 52) 
BUICK Model 52 


BUICK 70 Roadmaster (ex- 
cept Mode! 72) 
BUICK Model 72 : J 3% x 4% 152@3600 


“ § Valve Arrangement 
|; Camshaft Drive 
Crankcase (qts.) 


te 
> 
e) 
| Vibra. Damper 


4 || Oil Filter 


115@3600 
IM x 44 124@3600 


x 


> 
ty 
~ 


St-Ca 


x 
- 
- 
— 
& 
> 
~ 


Baris : 124@3600 St-Ca 


3% x 45% 37.81 152@3600 


© 
= 


St-Ca 


oc 
Gq 

eo 
<<“ «KK 


> 
ry 


St-Ca 
CADILLAC 61 3% x 9% 46.5  160@3800 * TS) 
CADILLAC 62 Bq 29% 46.5 1 o 
CADILLAC 60 3% 53% 46.5. 1 : Oa 
CADILLAC 75 31% xB 46.5 — 160@3800 Ca 


CHEVROLET Styleline and ; 
Fleetline y & DeLuxe " 3144x3% 29. 92@3A00 

CHEVROLET Sty. & Fleet.\ 115 SJ By x BG f 105@3600 
(with Powerglide Drive) 


CHRYSLEK Royal & Windsor 125'» 3% x 44 .§ 116@3600 
CHRYSLER Saratoga& N.Y. 131'» 34 x4% ‘ 135@3200 
CHRYSLER Crown Imperial. 145! 34 x 4% 135(@3200 
CROSLEY Model CD 80 244 12\% 26.6@5400 
DeSOTO 8-14 DeLx. & Custom 125!» By x 44 ’ 112@3600 
DODGE Coronet & Meadow. 123! 34% x 45% 25.35 1038@3600 
DODGE Wayfarer 115 84 x1 4% ‘ 1038@3600 


FORD & Custom 8 Cy! 114 34 x3% 32. 100@3600 
FORD & Custom 6 Cy! 114 3.3x4.4 95a, 3300 


FRAZER Std. & Man. 12314 61 ™x484 26.3 115@3650 
HUDSON Pacemaker 3 3% x 8% 30. 112@4000 


HUDSON Super 6 : 3 By x4 5 123@4000 
HUDSON Super 8 , 4 3 344% : 128@4200 
HUDSON Hornet 12 ; ae x 4g { 145(4.3800 


m 0 


< 
=I 


RP 
RP 


< 


Ca 
Ca 
Ca 


Lah od 


HM) © WH) OMWW) — oH 


~ *-§ £O ££ © OO Oe 


S/O) WHY) wo) w wt 
J Ff gQqgaqaea ww aoauw 
Z|) z 


tw) %&%) wr 


_ 
mK KKK 


ao 


093 


P= 


0925 ; 
0925 
0925 
0933 
0933 
0933 ; 
0930 
.0930 
0930 : 


~.0937 2-.. 
087 


KAISER Spec. & Del ] j Jie x43, 26.3 115@3650 
HENRY J Bg x 43g )| 1 68(@.4000 
HENRY J DeLuxe } 31g x Bl | § 804.3800 


iINCOLN Cosmopolitan Big x 4% 154@3600 
LINCOLN Blo x 4% -154@3600 


MERCURY x4 112@3600 


NASH Statesman S4x4 ~ 85@3800° 
NASH Ambassador ‘ 3% x 4% 115@3400 Ch 
NASH Rambler 3Y x 3% 


82@3800 
OLDSMOBILE 76 5 x 4% 105@3400 LB 
OLDSMOBILE 88 & 98 .. ‘ 13% 


¢ 135@3600 LB 
PACKARD ‘'200" 122 34 x 3% 135@3600 Ch 
PACKARD “300” 31g x4 150@3600 Ch 
PACKARD “400” Bho x 44 


155@3600 Ch 
PLYMOUTH P-19 DeLuxe 3% x 4% 97@3600 Ch 
PLYMOUTH P-20 DeLuxe & 

Sp. DeLuxe g x 4% 97@3600 Ch 
PONTIAC 6 x4 ~ 90@3400 M 
PONTIAC 8 108@3600 M 
STUDEBAKER Champ. 10G 85@4000 G 
STUDEBAKER Cmdr H 120 4000 G 
STUDEBAKER Land C. H 11 ¢ 1204000 G 
WILLYS Jeepster & Sta. Wag F 34x4% 72@4000 G 
WILLYS Jeepster & Sta. Wag 3 Big x Ble 


ot | mw 


rrmnminwicr 


} 


0935 
0935 
0935 


0937 


oo ae! &®~e!w ww hwe 


ZiMMZzi AA ZAZA KK ZAK 


| toro rt | wo 


oo 


0937 


0937 
0937 


m0) 0 


| ==) 5 gl wrote of SEE eo to to ~ 


of Of & 


arr ZZ 


+a + 
co 


75@4000 G 


Chain G—Gear 
6 dry. 6 refill HH — Houdaille-Hershey 
d—Top .0937, Middle .125 Ho—Holley 
*. and Industrial Wire Cloth F Head motor I—L Head motor 
Products f—A United Specialties and j as ) s 
Carter dustrial Wire Cloth Produc J—Overhead valve 





INSTALL * REMOVE * POSITION 


TRANSMISSIONS CRANK CASES SPRINGS 
DIFFERENTIALS MOTORS DRIVE LINES 
UNIVERSAL JOINTS GAS TANKS AXLES 


with the 


AEROL 


LIFT MOST VERSATILE UNIT LIFT BUILT 
AT A PRICE YOU CAN AFFORD 





GREATER LOAD CAPACITY — Capacity of 1500 
pounds will handle even large truck transmissions. 
TILTING CRADLE — Tilts 90° forward, 10° to rear 
to permit accurate spline and bolt-hole alignment. 
HIGHER LIFT — Easily raise heaviest units to bench 
height (37”). 

HOLDS UNITS SECURELY — Cradle is adaptable to 
“shop made” holding devices. 

EASY TO MOVE — Equipped with three large, heavy 
duty casters. 

USE AS DOLLY — Serves as a dolly for moving 
heavy loads. 

USE AS FLOOR JACK — The perfect equipment to 
remove wheels from low-skirted cars 

TWO-POST HOIST MODEI Converter stand avail- 
able to adapt unit into 2-post hoist model 


Send for Catalog Today 


or See Your Favorite Jobber 
Aerol Lift mounted on stand “, 
for use as 2-post hoist model eel 
aoe 
. Department SAJ “ 
: 3 x nd me catalog a . 
DRUM JACK CORPORATION Please s¢ A 

he 71ew 


Subsidiary of tion about ¢ 


THE CLEVELAND PNEUMATIC TOOL CO. seam 


3781 EAST 77th STREET Street Address os 
CLEVELAND 5; OHIO 


— 


City 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 





___ IGNITION AND TIMING ____séBattery Clutch Pacings 





No heater 
dew | Make 


yr Ff 


Cyl. Head Bolt Ten- 


|| Cool. System (Qts.) 
| Outside Diameter 





te | Thickness 


on 
— 


BUICK 40 Special__- 
BUICK 60 Super.___. 


2 @ | Inside Diameter 


125 10 


None used 


1I5N L? .18710% 
115N lt L? .187 10% 
115N 1 L* .187 10% 
. 115N lk L’ .187 11 
CHEVROLET Styleline and 
Fleetline Sp. & DeLuxe 100N O .135 914 6% 
CHEVROLET Sty. & Fleet. 
(with Powerglide Drive) 


CHRYSLER Royal & Windsor 
CHRYSLER yey 2 N.Y 
CHRYSLER Crown perial 


a & & | Breaker Gap (0) 
‘SRRRiR B & | Spark Plug Gap (0) 
Lane. | Cam Angle (degrees 


| 


jezes|= © g| zope, lemon 


100N None used 


120P Bb .125 914 6 

27-303 - 136P Bb .12%10 6 
27-304 135P Bb.12510 6 
4 


46 - No | 9OP 4/0 .1% 6 
_ BAd-3 114P Bb.125944' 6 
344-3 106P Bb .128 94 


5° 26-28) 65-70 90P : L .138 94 
11°b | 36-% 20, 6-70 100P 17.3 L .185 93% 
FRAZER Std. & Man. 20 10°b 38 30- 35¢ 100P 13 T .185 9% 

HUDSON Pacemaker 20 7¢°b 38 70~75W 100P O .203 913% 
HUDSON Super 6_- 20 , 7ig°b| 38 70-75W 100P O  .208 914, 

| HUDSON Super 8 17 : 103%%*b 927 45-50W 120P | O .203 914%, 
i HUDSON Hornet 20 32 716°b| 38 | : 70-75W 120P fi-O |.203 91% 
| KAISER Spec. & DeLuxe 20 | 10° 31-37 } 17 30-36c  —-100P 195) 914 
| HENRY J 20 9°b /41+1 | 17-20 60-65 100P s 132 gl, 
| HENRY J DeLuxe 20 5°b (38+1 7 60-65 100P 138, 8'5 £ 
' LINCOLN Cosmopolitan 14-16 29-32 ¢ 5°b 26-284 65-70 120P 125 1046 
| LINCOLN 14-16 29-32 5°b 26-28) 65-70 120P . .136 1014 

14-l¢ 10°b 26-28; 65-70 100P (22 125 10 


RRRRR S 


CROSLEY Model CD _ 
DeSOTO 8-14 DeLx. & Custom 
DODGE Cor., Mead. & Way... 


FORD & Custom 8 Cyl.. 14-16 
FORD & Custom 6 Cyl. 24-26 


PS ew 


BR 
COO MMM mm elem om oles m | Type 


f 


| NASH Statesman 18-24 ow 90P 128 8 
_ NASH Ambassador 18-24 ¢ 70W 105P 17 125 10 
' NASH Rambler 18-24 % 5 : 60-65W 90P 11 25 8 


OLDSMOBILE 76 20 35 60-70W | 100N_ 184 126 10 
OLDSMOBILE 88 & 98 12-173) 3 é 2 60-70W  115N 21!4 
PACKARD “‘200"’ 121 1 q ; 50-62 100P 19.9 L |.12510 
PACKARD ‘‘300"’ — t F ‘ : J 60-62 100P 19.9 L |.12510!5 
PACKARD ‘'400"’ ad ‘ . ; J 60-62 120P 19.9 auau 
PLYMOUTH P-19 DeLuxe : 12°b 345-38 EW 100P 125, 94 
PLYMOUTH P-20 DeL. & Sp 

DeL : 12°b 344-38 ‘ EW 100P 125 914 
PONTIAC 6 22 2¢ 5°b 35 : 60W 100N 125 94 
PONTIAC 8 3 2 5°b = s 6 9-! 60W 100N 125 10 
STUDEBAKER Champ. 10G é 22-27 15°b 38y 20 46-50W 100P Bb .126 8 
STUDEBAKER Comdr. H 3 11°b | 22-29 17- 16-50W 100P 17'4 Bb.126 944 H* 
STUDEBAKER Land C. H 3 11° | 22-29 17-: 16-50W 100P 17', Bb.125 %%% H* 
WILLYS Jeepster & Sta. Wag : 9b sil { : 100N Bb .135 84 H 
WILLYS Jeepster & Sta.Wag. 2 ‘ 5°b 100N_ _| Bb.135 844 5% H 








ABBREVIATIONS 


i—10” on DeLx. with std. S8-«peed Before b—Hot 
transmission Bb Borg & Beck Im—Inland Mfg J—Auto-Lite 
s—”" DeLx. with std. Speed ¢- Cold K—Hydraulic; disc type j— Warm 
transmission d-——Hydraulice valve lifters L—Long Mfg. Do not recommend using dwell 
6—Series 61, 75 and 86 Comm D—Due Automatic N—Negative meter for setting reaker 
Hydra-Matic Trans. Std. op E-—-Nuts 52 to 57, cap serews O—Own point gap 
62-60 Series. 65 to 70 P— Positive Tolerance of one degree, plus 
*—BSelf-adjusting, self-centering f—without heater With heater Ps—Propeller shaft, rear trans- or minus, allowed im adjust 
e—After add 1 qt m n 
ee Automatic G—Hydraulie Spot-Dise RW—Rear service brake 
AW—All Wheels H— Hydreulie 8 Sue Servo 


-Borg & Beck. and Auburn 
19-23, Deleo 17-21 


ing 
Auto-Lite 27, Delee 31 





NT iL 
/S Your 
in CAs 
HUB ASSEMBLY. 
75 


‘ 


C18 coe 


CASCO 
GLASS WINDSHIELD DEFROSTER 


@ Securely fastens to windshield with 4 large suction cups 
Knurled brass nuts permanently attached to frame. Allows 
one positioning of suction cups for entire season. Defrosting 


unit easily removed until needed again 


No. A-15 for 6 volt 


eiieie 


_ $340 
No. A-16 for 12 volt systems $390 
ust 


NATIONALLY 
ADVERTISED 
n Seturday Evening Post 
Coltier's and other 


top megarines 


Finest! Most Dependable! 


CASCO SPOTLIGHTS 


INNER CONTROLLED! SEALED BEAMS! 


® Pierces deepest darkness © Turns 
left or right, up or down * Comfort grip 
amiined chrome- 


in complete 
circle 
with fingertip switch ® Smart, stre 
plated © Separate pre-assembly insures 
trical disconnections 


no ele«- 


$1650 
Fair Traded 
ust $1700 


Fou Traded 


JUNIOR. No. $40. Thru-the-Post M 
No. $35, Thru-the-Door Mo » Lest 


STANDARD. No. $41, Thru-the-Post 
ounting only 


CASCE 


Southeast Repr: LAWRENCE M. HIRSIG & CO, 
201 Hildebrandt Bidg., Jacksonville 2, Fla 


Ggllb 


HUB REPLACEMENT ASSEMBLY 
for 6° RUBBER-BLADED FANS 


A huge market awaits you this Fall and Winter for replacing 
weornout 6" rubber-bladed fans of any make with a Casco 
Hub Assembly 
order to remove the blur of sleet and snow from their wind- 
$475 shields. You get 6 Hub Assemblies in merchan- 

ust ising package, attractively mounted on selling 


Motorists need their fons in good working 


Ne. £14 display. Order now, and cash in 


CASCO 2-SPEED * 


6" RUBBER-BLADED 
AUTO FAN $355 
LD peg ty ust 


cose @ Universal meow 
brocket 


Fair Troded 


tch-Con! 
se heat contro! 


er with © simple 


Exciusive 


Outstanding in style, finish and valve! One models fits 
90% of all cars. Choice of two beautiful, long-lasting 
finishes: Pearl groy Hammerloid enamel on smooth cero- 
aluminum {(V-15 Series); silvery anodized aluminum, 
embossed and rigid. (V-1 Series.) 


ee wee ae ee 6-5 ae sees ae 


ODELS V. 7 poe iv H $1875 


one piece windshields 
Fair Traded 


t V6 ond V-2 
d 


jer and 939-4 Fo 


¢ 5 
except 1948.50 hehe ond 1947.50 Stwdebokers 


FOR NEW AND UNUSUAL AUTOMOTIVE ACCESSORIES, WATCH CASCO 
PRODUCTS CORPORATION ®+ BRIDGEPORT 2 


Southwest Repr: HIRSIG-FRAZIER COMPANY 
Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 





CONNECTICUT 


Readers are invited to contribute to— 





KEYS TO OUR FUTURE 


Beckley, W. Va 
Dear Sir 
The organization of personne] 
in a business can mean success or 
failure. If the management doesn’t 
care, the employees don’t care 
A successful organization must 
have a general manager, common- 


ly known as the “boss.” Then 
come the different departments— 
office, sales, parts, service, etc 
Each department must have a 
“boss” with full responsibility, and 
don’t forget he or she must have 
authority covering his respective 
department. Make the department 
head responsible and don’t fail 


to make him boss of his work 





— 


install COMPLETE SETS 
of JOHNSON BEARINGS 


&Moror PERFORMANCE will be 
greatly improved with a complete set of new 
bearings. So, while the motor is down, it is 
all bearings, regardless of 


wise to replace 


condition. The labor charge will remain 


virtually the same . 


comparatively small . . 
V, of the complete job. The modern way 


5 
is to recommenda ¢ 
Johnson Bearings. 

Johnson 


complete sets for 


of cars, trucks and buses. They are 


available at 
everywhere. 


JS. ttve 


565 SOUTH MILL STREET + NEW CASTLE, PA 


ODERN 


.. the bearing cost is 


1 complete set of new 


Bearings 
all leading makes 


automotive 


BEARING HEADQUARTERS 


the 


way. 


. only about 3 to 


are packed in 


jobbers 





Know the Johnson 
Bronze line. . . Write 
today for catalog. 














HOP TALK 


A column of informal 

comments about the 

automotive trade and 
its problems. 





W. M. Duncan was elected presi- 
dent of the Automobile Dealers 
Association of West Virginia at the 
He is a Dodge- 
Beckley. 


recent convention. 
Plymouth dealer at 


with his 
an employee 


Don’t em- 
ployees. If 
doing something off color, contact 
the department head and warn 
him to correct it, and if it con- 
tinues I suggest a change of 
partment head 

Nothing iS 
business man than to learn his en- 
tire organization is pulling for 
him and takes pride in being a 
part of Rivalry 
between departments is a must to 
make a healthy, but it 
must be friendly and that can be 
had by the 
being able to 

Along with the 
also must be a 


intertere 


you see 


de- 


more pleasing for a 


his organization 
business 
department heads 
give and take 
rivalry there 
keen spirit of co- 
operation existing between the de- 
partments and the customers 
should be able to such a 
spirit. Never allow the buck to be 
lepartment to 


detect 


from one 
Each 

to hold up the other in 
or. If that 


to fall 


passed 
the othe: 
should try 
the eyes of the custom 


lepartment head 


department continues 


Please address cny comments 
to: Shop Talk. Southern Auto- 
motive Journal. 806 Peachtree 
Se.. N. E., Atlanta 5, Ga. 
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you Gone 


VERY Feline 


3 


mn Ge ber 


cusTom-eiT s* T 


Only 


(CTWZ-\-am (ol 8 


Materia! tor 


ght we — BAR NONE 


More Profit on every reline job 


Brake Liners that go on FAST —adjust quick- 


ly and bring repeat business 


More value per dollar for every kind of cus- 
tomer—those who Want the BEST; those who 
want SAFETY at a Saving; and operators of 
Taxi-Cabs, Trucks, Tractors, and Trailers 


Personalized Colorful Advertising that helps 
you sell 


Simplified Catalogs that save your time 


Leadership in Brake Lining Development that 
gives you the BEST THINGS FIRST 


Nee og 


DUZ-ALL 


SYSTEM 


the most important develop 
ment for Brake Reline Shops since 
the invention of moulded automo 
tive brake lining 


Don’t overlook this one! The future of 
your Brake Lining Business is involved. 


Ask your Gatke JOBBER 


A GREAT NAME IN BRAKE LINING 
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ONO HEN HMO core 


down, it becomes a job for the 
manager and department heads to 
work out behind closed doors. 

At no time should an employee 
be reprimanded openly. It is em- 
barrassing for all who hear it and 
cheapens the one in charge in the 
eyes of those who hear it 

The sales department is the 
largest department I have in my 
organization. There are 30 em- 
ployees in the organization and 
all 30 sell. Each one feels, and 
rightfully so, that he or she is re- 
sponsible for selling something to 


someone. Each one has a follow- 
ing and uses it. 

I think every individual in a 
business organization should be 
encouraged to participate in a cer- 
tain amount of civic activities and 
become a leader in the commun- 
ity. This can be done by allowing 
them some time away from their 
work to do it, and then the de- 
partmental cooperation will play 
a part in overlapping of duties or 
pinch-hitting when one is away 
on a civic mission. 

The organization takes pride in 





...BOLTS WEAR OUT, TOO!” 


When a fan belt becomes frayed and worn it calls for replacement 


—right? But what about rusty or bent bolts and nuts? Do you 


make it a practice to replace those, too? 


Many shops make it standard procedure to use only new. bolts 
and nuts om all repair jobs. They find it pays in extra profits, 


faster assembly and extra customer satisfaction. 


THE LAMSON & SESSIONS COMPANY 
General Offices: 1971 West 85th Street, Cleveland 2, Ohio 


Plants at Cleveland and Kent, Ohio + 


Chicago + Birmingham 





the “boss” taking part in com- 
munity projects and striving to 
make the community a better 
place in which to live. It is just 
as important to keep every mem- 
ber of your organization sold on 
the product you handle as it is to 
keep the customer sold. You must 
believe in the product yourself 
before you can sell it. 

Another very important item to 
remember is training your organi- 
zation in the art of handling a 
customer who just will not be 
satisfied, and you can’t teach that 
unless you can do it yourself, so 
the teaching starts at home 

If an employee gets in the rut 
and becomes disgruntled, don’t 
allow it to go on, as there is al- 
ways some reason for his actions 
and. if checked into in time both 
may be saved. We hate the word 
“fire.” If a misfit accidentally gets 
into our organization, he soon 
quits or falls in line. We rarely 
ever “fire” anyone. At our place 
we install temperature controls 
and “temper controls,” the latter 
on ourselves 

I firmly believe there are bet- 
ter opportunities today than ever 
before for good employees who 
are conscientious and sincere in 
their efforts to do a good job and 
I honestly believe that type of 
person is getting more recognition 
now than ever before 

It would be a wonderful world 
if everyone were to strive to do 
a good job. I wonder when it will 
happen. 

W. M. Duncan 
Duncan-Catron Motor Co., 
Inc 
THAW °EM OUT 
Accident, Maryland 
Gentlemen 

Last spring in your paper there 
was a write-up about a man put- 
ting an oil burner in his garage 
and using old motor oil through a 
filter to heat his place. I am in- 
terested in this set-up for my 
place. 

Could you tell me where to get 
the oil filter, etc? 

F. E. SPOERLEIN 
Spoerlein’s Garage (Chrys- 
ler-Plymouth) 

Tom Frost, Ford-Mercury deal- 
er at Warrenton, Va., has used a 
heating plant of this type for sev- 
eral years. Pontiac Master Auto 
Service, Augusta, Ga., installed 
one last year. They could give you 
more information about how the 
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In the extremely delicate 
assembly operations involved in the 
creation of ignition parts, = 
the skilled hands of Filko Craftsmen A 
are essential to Filko Standards ¥ * 
of Precision. The jewel-like precision of the tiny 
vontact Points shown here, exemplify the skilled craftsmenship 


which is embodied in every “Crown Jewel of Ignition”! 


Your Filko Jobber will be glad to give you full details on the 
Filko extra value Line and the Filko Distribution Policy, 


which assures fair treatment to all. See him Topay! 


J = 
1eC1b1071 LSuilt 
4 ; ag f 
vy Ygnition OpEeuUAhhG 


9 
fF. & B. MFG. CO., 4248 W. CHICAGO AVE, CHICAGO 5), ILL, Worehouses in Los Angeles, San Francisco, Fort Worth, New York, Boston, Toronto, Atlante, Houston 
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system works. There are some 


bugs to an efficient system for 


which you must watch out 


KEEP A’ TALKIN’! 


Jack son M S88 
Gentlemen 
You fellows are to be congratu- 
lated on that Florida article (page 
63, August issue) on inspection 
and safety. 
W. A. Topp, Manage: 
Southern Sales Co 


Safety Program Pays 
(Continued from page 64) 
them put in shape. In case an 
»wner persisted in driving a car 
that had not been inspected and 
approved, he could be fined $200, 
sentenced to 60 days on the 
streets, 30 days in jail or ali three 
If a safety program is to suc- 
ceed, it must teeth in it— 
and the citizens must be educated 
to be safety-conscious. Along with 
the safety have 
cracked down on violators of traf- 


have 


inspections, we 





Straight ! 


! 
! 
| 
| 
! 
! 
! 
| 
! 
| 


Thermoid Company ®* 


. or get it curved. It’s Thermoid Radiator Hose and 
it is easy to stock, handle and display. Made to original 
equipment specifications 
the action of chemicals and anti-freeze. Most important, 
Thermoid Radiator Hose gives you complete car and 
truck coverage with fewer part nurnbers. Lengths and 
sizes boxed and labeled for quick use. Specially designed 


rack provides convenient storage and attractive display. 


° Hy 


Pro 


resists deterioration and 





Thermoid 


nd Fluid « Clutch 


Thermoid Precision 





Trenton, N. | 


fic regulations. Recently, for ex- 
ample, we’ve had a drive on to 
get people to stop at all stop signs 
—not just slow down We've 
publicized the drive, we’ve warn- 
ed drivers who go through signs 
and, above all, we’ve emphasized 
that we don’t want the drivers’ 
fines; we just want them to obey 
the signs for safety’s sake. Educa- 
tion is a big part of the job 

How have the 
fected shop operations and the at- 
titude of customers toward main- 
tenance? Let A. C. Hutto, service 
manager of Williams Motor Co 
(Pontiac-GMC), tell you 

“During the first inspection, we 
sold completely out of some parts 
and just couldn’t handle all the 
work. This year were in 
much better mechanical 
tion. We did a good deal of pre- 
inspection checking. During the 
second week of the inspection we 
had a lot of extra brake work 


inspections al- 


cars 
condi- 


Fixed Up Rejected Cars 


“After the inspection we did 
some work fixing up cars that had 
been rejected. The attitude of 
these customers was surprisingly 
good. Only one or two per cent 
of them really complained about 
it. We took special care to ex- 
plain just why the work was 
needed and to show the customer 
that the city mechanic had a good 
reason for rejecting the car. The 
police had asked our special co- 
operation and we gladly gave it 

“There is evidence that owners 
conscious of the me 


their 


are more 
chanical condition of cars 
than they were before the inspec 
tions began One fleet, for ex 
ample, now has brakes, lights and 
other units checked bv us weekly 
It used to have the checks made 
monthly.” 

The state highwai 
has worked with u 
program, has called our program 
a test case. They say that the re 
sults—which can be backed up 
with figures 
can help convince 


patrol which 
to set up the 


and experiences 
people that in 


spections and saiety-« mphas S Cal 


reduce accidents 
or on a statewid 
With the coo 
lice, the court 
atety inspec 
mall city o1 


tried it and 


industry 
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PARTS 522°" 


Record-breaking sales of Genuine 
Ford Parts reflect the steadily growing demand by 
Ford owners for the replacement parts that are 
made right to fit right and last longer. Keeping 
Fords all Ford is becoming more and more recog- 
nized as the right thing to do. 


THIS MEANS MORE FORD 
SERVICE BUSINESS FOR YOU: 


be 
—_—, 
it rf ~~. xe Customer Satisfaction —with the right 


parts that save Ford owners time, money and assure 


| rL bu! 
long lasting, efficient and economical performance. 


——_ 


National Advertising 

Throughout the year, consistent 
national advertising urges Ford 
owners to see you for Genuine 
Ford Parts 


ft ! S Convenient Wholesale Service —your nearest 


unc oe -+ 


Ford Dealer is a distributor for Genuine Ford Parts, ready 
to serve you at all times. 





Timely News Bulletins —designed to keep you 
up to date on latest service techniques . . parts data 
product information ... if you are not already receiving 
these bulletins, ask your Ford Dealer to put you on the 
mailing list, today. 


Put this sign to work for you . . . bring 
in more Ford service business. Get com- 
plete details from your Ford Dealer. 


FORD Division of FORD MOTOR COMPANY 
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The Dealers’ Future 
(Continued from page 67) 


enced sales organization. We have 
had the experience of scouting and 
screening and training salesmen. 
We also had the experience of not 
having an organized sales force 
when we needed it. 

At the moment we are selling 
78 to 80 new cars and trucks a 
month, and 100 to 110 used cars 
at retail level. Perhaps we could 
do the same volume with fewer 
salesmen. But we are keeping our 


operation flexible by taking the 
long-range view. 

At this writing there has been 
no analogy between the present 
situation and World War II. Right 
now there is no reason for any 
person being caught with an old 
car under him. Those still driving 
an old car are doing so because it 
is their wish or a financial neces- 
sity 

According to a statement at 
hand, when all states are tabu- 
lated, new-car registrations for 
July are expected to total 540,000 








Recognized as the stand- 
ard for replacement. 
Designed, manufactured, 
packaged and priced to 
meet the needs of service 
stations and distributors 








units. June total reached an all- 
time high of 583,937. This stagger- 
ing volume could not possibly con- 
tinue without end. 

With so many new cars in the 
hands of motorists—and used-car 
lots loaded with late-model cars 
—I can not shut out the vision of 
a competitive selling situation 
ahead. 

There is going to be some ex- 
citement over the 195l’s. But 
when that has subsided, I expect 
to plunge right into stiff selling. 

We can expect new cars from 
the production line, though the 
number may be limited in com- 
parison to the last two years 
There still will be sufficient new 
cars available to tax a fully-ex- 
perienced sales organization. 

This is the thinking that promp- 
ted us to keep our entire organi- 
zation intact—flexible to the point 
of coping with any situation that 
might arise 

Ours is a business where the 
personnel must live with it from 
day to day in order to keep 
abreast and function as a team. 
An organization, working together 
for a long time, must be flexible 
to endure. Such an organization 
can adapt itself to circumstances 
overnight. Flexibility is the out- 
growth of teamwork—no more, no 
less! 


Fred Haller’s Job 


(Continued from page 73) 


dealer convention. On sunny 
weekends when he is in town, he 
may be found at the Columbia 
Country Club where he goes 
around the golf course in the 
high 80's. 

With NADA duties taking him 
all over the country, Haller wond- 
ered how he was going to get in 
his Miami winter vacation. That 
will work out nicely. The NADA 
convention will be held in Miami 
in January 

His traveling schedule is full 
for the next six weeks but Christ- 
mas will find him back in Wash- 
ington 


White Heads Cushing Group 


Mack White, Oldsmobile dealer, 
was recently elected president of 
the Cushing, Okla., Automobile 
Dealers Association. F. W. Fore- 
see, Chevrolet dealer, was named 
vice-president and Ward New- 
port, Pontiac dealer, was named 
secretary-treasurer 
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re satisfied customers, bigg® 


on Rings ore twic 
ur times 


fewer comebacks, ™° 
pers K-Spun Pist 


fo 
re spring, 
have 50% mo pola? pe 


Better jobs, 
profits— because Kop 


dinary rings i 
trong as OF gone 
vs sort wil unique centrifuge! 


e as 


greater resistance fo CO 


e to 
ge for the life of the engine—dv 


breaka 
' 
casting method 


FOR ALL YOUR SALES! 


program 
motive 


nd Merchandising 








AMERICAN 


SO, FOR GREATER CONSUMER RECOGNITION, HAMMERED 


more business and profits, order Koppers K-Spun 
Rings from your Koppers American Hammered Jobber 
today! Engineered sets for all makes of cars and trucks 
There is profit, too, in piston resizing. Your Koppers 
Jobber has exclusive, patented KOETHERIZING which 
expands a set of pistons in less than five minutes, with 


permanent precision, at less than a dollar per piston! 


KOPPERS COMPANY, INC., Piston Ring Dept., PI ST 0 N R N 6S 
Baltirnore 3, Maryland. 
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See the NEW Series “D-1500"' AUSCO 
Hydraulic Axle Jocks! 


new gray-mottied finish odds 
eye oppeo envine leather oil ps for 
longer life and maximum lifting efficie 
New hexagonal reservoir cap is easily re 
moved for quick accesss to the resery 
for simplified servicing. All working p 
highly finished for sm ther operat 
sure t ysk your Ausco Jobber to sh 
you this new Axle Jock, he is justly prov 
of it, and will be glad to demonstrate 





See the 

NEW SAF-LIFT 

Bumper Jocks! 
Radically new “tw 
legged” co 

tion! Improved de 


eosier 














gy A catching some snap- tH & | UT 1) U S a E Me WRITES 


py mornings lately, and a num- 
ber of service calls withal ~~ /, ( AY BUD DY 


What batteries go through these 
days shouldn’t happen to a dog ; 
Most of the customers are con- — 
vinced that batteries are not all No GG 
that they used to be, but we 
try to show them that batteries 
never before had the load to carry 
they do these days. Anyway, we 
recharge a few and replace a few, 
and do the best we can to keep 
the customer happy 











Lately we've been sending out 
a couple of fast chargers on serv- 


atone gy OF MOTORISTS CAN ENJOY | ice catisteave the charger at 


work on one call while the truck 


hops over to the next. In this 
way we don’t have to install ren- 
tals and then have the customer 


call back for his battery, though 
I predict this little scheme may 
bring complications when the 
colder spells come and we start 
sending out all the chargers, for 
onsen the used-car manager uses two or 
Sum stant three of them every morning for 
charging and boosting on the 
used-car lots. Says you can’t sell 
‘em if you can’t start ‘em 
Actually, I feel as if we were 
partially to blame when I get a 
service call for a flat battery from 
one of our regular customers. It 
F is usually possible to detect a low 
So battery, or one verging on failure, 
if we are on our toes in the lubri- 
cation and tune-up and quick- 
service departments. All these 
boys have been briefed on check- 
ing cables and batteries and gen- 
erators during their service 
After the battery has seen over 
ADHERES IN A JIFFY INSIDE OF WINDSHIELD pth “oni . 
voltage test and inspection for 
NO SCREWS*Ff BOLTS ) 1I1PS*NO ADHESIVES leaky sealing every time it comes 
in the shop. Checking the gen- 
Amazing FILTERZONE now brings sofer fay @ TESTED AND SALES PROVED IN KEY MARKETS erator 1s part of every tune-up 


night, within the reach of over 40 million cor owne Saves the customer a lot of trou 
' af est ect Attoches to —- APPROVED IN ALL STATES REQUIRING APPROVAL 

Scientifically formulated ant optice ‘ a ble (and sells a Lt of hichteetun’) 

windshield on the "Safety Zone adie ” 3 FILTERZONE is attractively packaged and merchandised fo 








or so service we give it a 


It’s almost incredible how many 
new circuits there are in the elec- 
r ang tn trical systems of new cars. Judge 
and vitro-violet (light) rays assuring coo!, fatigueless ¢ tom models to fit most cars 0 

re niacea ‘er 0 
ing. Sells itself the year ‘round becouse every mot Seequdidite wonnies eel there must be someplace over 4 


glare protection plus clear, true visit y c me ell itself. Already proven a selling success 
Indispensable for sate, comfortable driving a ; ond used by major fleet operators 
glore and overhead night glare. Filters ow red (heat FILTERTONE is made in several Cus % 


needs and wants protection from headlight e Universal model. No heavy in ‘ feet of cables running around the 
sun glare ventories needed. Fast turn é ies vehicle to control all the acces- 


ONLY FILTERZONE IS MADE OF “PLYOTRON’* over and customer satisfaction 


S* ime Lorry 
— 2] sories, lamps, automatic-drive me- 


cronteed. ACT NOW! 
er chanisms and what-have-you 


e's the first and original visor mode of ¢ PLY 
og i T crack o1 tear extreme . 
0a gli sainy Atay apisp- ngage ‘ : If you open the glove panel 
durable—outlasts the life of the co “TM RE é 
door, hood car do rs or real deck 
CHOICE TERRITORIES AVAILABLE TO QUALIFIED DISTRIBUTORS AND SALES REPRESENTATIVES. JOBBERS ARE FULLY a 
you are greeted by a burning 


PROTECTED. Write of wire today for particulars MAKE FILTERZONE YOUR SAFETY ZONE 
lamp. Lamps come on for a turn 


‘FUTERZONE AUTO VISION — 641 Lexington Ave., Brooklyn 21, N. Y. back up or stop, and there are 


Ret nt the South by . y 

ymetime spot sht r ft 
CHANEY CO ALAN SALES CO ee ee oe 
Box 3331, Charlotte, N. ¢ 429 S. 20th Street, Birmingham, Ala lamps in addition. And then you 
H. |. TUTHILL RALPH E. RUSSELL CO find radios, cigarette lighters, 

24 3ist. Street, Sevennah Go 8738 Canyon Drive, Dallas, Texas 
. ae clocks and sometimes electric 


SEO 
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and more friends... 


when you sell the BEST! 


eeree SEHK SESH SHEESH H HEHEHE HES EEE EESEEE Ee 


PEAK” (PERMANENT) ANTI-FREEZE.... $3.50 oot 
Nor’war® (ECONOMY) ANTI-FREEZE.. $1.25 gor 


FREE SALES KIT! Here's a sales hit 
with just one goal in life-—to heip 
you sell! Window posters, post 
cards, tips on display —ali care- 
fully planned to back up Peak and 
Nor’way national advertising with 
solid point-of-sale support. You 
get your Salesmaker Rit FREE . 
ee Q eeeeeeee 


m you order! 
COMMERCIAL SOLVENTS CORPORATION 
Specialties Division 17 East 42nd Street, New Yor« 17, N. Y. 


Sesser eeeeeerececceecesese S 
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shavers in the circuits No won- 
der the battery gives up the 
ghost!! 

And as if this 
weren't enough, we 
find where character 


“normal” usage 
occasionally 


some has 


done his best to shorten the bat- 
tery’s tenure by skimping on ca- 
ble size when he makes a replace- 
where they've 
when they 


ment Also find 
stacked wire on 
added a circuit for an 
Seems they never heard 
nections to be soldered to the 
the addition of 


wire 
accesso 


of cor 


ends of cables or 


a terminal bar when several ca- 
bles have to take off from the 
same connection. 

In these days of multitudes of 
circuits, it’s the least any me- 
chanic can do to install neat 
workman-like connections to hold 
voltage drop to a minimum. Every 
cable connection switch and 
ground should be checked for 
voltage drop and be kept clean 
and tight. The battery has enough 
load on it without adding to it 
by a little resistance here and a 
little resistance there, all of which 





How should you repair 
4 cracked valve seat?” 


You'll find the answer in the new Tincher 
CRACK REPAIR Manual! For this helpful new 
manual describes the latest and most effec- 
tive ways to make this and other crack re- 
pairs. Its text is clear and easy to follow, 
and each job is illustrated with step-by-step 
drawings like those shown here in reduced 
size. There is complete coverage of such 
subjects as ““Types of Cracks and Their 
Causes” .. . “Methods of Repairing” 

and “How to Analyze The Problem.” And 
full details on the unusual time-saving and 
profit-making possibilities of the Tincher 


Electro-Mechanical Process. 


Send coupon 
for this valuable 
book now! 


IINGHth 


TINCHER PRODUCTS COMPANY 

903 Borden Avenue, Sycamore, Iilinois 
Please send me the Tincher CRACK REPAIR 
Manvel, FREE! 











lloy Seat 





COMPANY 





ADORESS 





city 





/OBBER S$ NAME 





can add up to a big resistance and 
a lot of extra drag on the system. 
Yrs, 
Ed 


What's Back of **Additives” ? 
(Continued from page 96) 
As he told you, the rings are 
probably seating better from hav- 
ing the gums softened and remov- 
they better, and 
valves may be moving more 


And be- 


you are getting an im- 


ed so can seat 
the 
freely in 
sides that 
proved lubrication at these points 
with the p obable addition of a 
l” at the rings that 


compression pre 


heir guides 


“hydraulic sez 
improves 
considerably 


sures 


t the power be- 
little later 
benefits 


But you note tl 
fade 
and you wonder if these 
can’t be prolonged or made per- 


ethod or 


gins to again a 


manent by some 1 other 

perhaps d imp the can the 
fuel supply—or in the crankcase 
~or possibly 
manifold by 
oF 


And 


feed it into the 
some sort of top oil- 
here you run 
ints a according to the re- 
sults of some of these tests. The 
solvent you find effective 
in direct and short-term applica- 
not do so well in other 


may 


right 


sn°g 
most 


tlon may 
types of application 

First, you thought of putting it 
in the fuel supply. Well, there are 
some mixtures intended for the 
fuel tank for other purposes than 
top which we'll talk 
about further, but if it is for up- 
per lubrication it was found that 
if you add one pint of lubricant to 
the usual ten gallons of gasoline 
you have a diluent of 16 parts of 
oil to 1,260 parts of fuel—which is 
of questionable lubrication value 
Some solvents were found to pre- 
cipitate tetra-ethyl in the gasoline 
and otherwise disturb the fuel 
balance 

To flash back to chemical prod- 
ucts particularly compounded for 
use in the fuel tank for a purpose 
the dis- 


lubrication 


other than mentioned in 
There is a gas yl ne 
for cleaning the gums 
formed from gas the 
fuel lines and carburetor which is 
either run through the lines from 
the gas tank or is applied thr yugh 
a special line and fitting through 
carburetor fuel inlet with the en- 
gine running. This solvent to be 
effective must be of a particular 
that will dissolve gasoline 
gums at short contact under the 
low temperatures found in fuel 


cussion gum 
solvent 
line from 


ty pe 
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There are many New Britain Tools with the soundness, 
quality and all ‘round utility that excite admiration 
among mechanics . . . but this new Ratchet is so beau- 
tifully engineered, so tough, so sweetly balanced that 
one feel of it — and you're sold! It has everything. . . 
rugged strength, comfortable grip, triple plate, chrome 
finish and a s-m-o-o-t-h action that whips through work 
like a dream . . . in short — this New Britain Ratchet 
CLICKS, and how! 
Check with your Jobber. He has this brilliant new 
Ratchet in 44" — %” and 42” Drive and a complete 
Line of New Britain Tools to go with it. So, no matter 
SLT NO. 6050 which New Britain Tool you need . . . remember it’s 
This 50 piece New Britain Utility Tool Set includes both no further aw ay from you than your telephone. When 
Pe U Oke Coke nt Cle Kem Ggee you need a Tool — and, you do need this new Ratchet 
ee a ~PHONE YOUR JOBBER! The New Britain Machine 
Co., New Britain, Conn. 


GREATER STRENGTH ~- BETTER FIT 
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To get back to your idea about 


putting your tune-up oil in the 


crankcase, we get back to the ori 
ginal problem of its contents and 
their compatibility with the com 
pounds in the original oil, and it 
is up to the mechanic to find if it 
is properly compounded for that 
type use, so it will not complicate 
the chemistry and additive bal 
ance of the base crankcase lubri- 
cant, or reduce its film strength 
fire point or viscosity 

As to putting it through a top 
oiler, here, too, there can be com 


plications unless some care is 
used in the choice of the product 
for this type of injection. Strong 
solvents used in a continued basis 
are sometimes found to bring dan- 
into the firing 
chamber and allow contaminants 
to reach the crankcase through 
drainage past the rings, while 
sometimes weakening and dilut- 
ing the oil film on the cylinder 
walls 


gerous chemicals 


To be effective, an upper-cylin- 
der lubricant must provide lubri- 
cation without dilution by engine 





THIS TOOL 





0° Ae, | LEC 


G |RETYT-T-Va yey 


‘i shop that can do a 3-hour job 
in 1 hour and 5 minutes, is bound t« 
make money, for that 64% 
labor time is pure profit. This is the 
accomplishment of a well-known 
motor rebuilding company located in 
the Southwest, which four 
Ingersoll-Rand electric Impactools in 
tearing down and assembling auto 
mobile engines 


saving in 


uses 


The switch to electric Impactools 
saved 115 minutes per engine 


duction by 3 completed engines per day. This meant an additional clear 
net profit of $231 per day, figured conservatively, or $50,000 a year... 
Needless to say, the cost of the tools was 


$12,500 for each Impactool 
amortized in just a few days 


Send tor vour copy of Report 5082-6 which gives all the names, facts and 
figures on this outstanding extra-profit story 


Ask your Jobber for an Impactool demonstration 








No Motor Burn-Outs, 
can't stall motor 


Originator of Impactools—Air and Electric 


No-Kick, No-Twist 
to operator ns Nuts Dr 


which enabled them to increase their pro- 


Ing ersoll-Rand 


11 Broadway, New York 4, N. Y. 


s Masonry 
Wire Brushes 
Drives Screws 


Bores Wood 
Extracts Broken 
Studs 


Drives Studs 
Saws Holes 
Drills 





without disturbance, 
to the primary crank- 
The lubricant should 
cylinders evenly to 
uneven compression 
and poor 
lubricant 


fuel and 
chemically 
oil 


all 


case 
reach 
avoid 
sures 
The 
cylinder on the initial 
stroke of the piston to afford pre- 
lubrication 
developed within the cylinder 
It probably ) 
of a pale carrier oil 
with an additive from within the 
hydrocarbon chain. It be 
considered as 
lubrication to 
lubrication to those 
engine 
not reach, or, on 


pres- 
balan« e. 


the 


engine 
should reach 
primary or 


before combustion is 


will be made uj 
napthenic 


must 
important auxiliary 
provide constant 
areas of the 
where crankcase oil can- 
reaching, deco 
which 


‘hannels of en- 


poses to torm residues 


block the normal 
gine lubrication pis- 
ton rings valves, 
valve guides and cylinder walls 
From these findings 
and conclusions, and from his own 
experience, the will 
usually conclude can’t 
the for 
every complaint fact 
that bad medicines have 
been placed on the market—and 
that medicines 
used in the wrong place- 


such as in 
ring grooves, 


various 


service 
that 
medicine” 


The 


man 
you 

use Same 
nere 
some 
some good be 
fluences the service mar 

a little make 
that he uses the prope! 

in the proper applic*tion 


closer and certain 


prod ict 


Silicone Polishes 
(Continued fro 


page 93) 
chalking” 
the 
whether 


Oxidation and 
definitely be 
of the correct method 


topped by 
be used by the expert or by 
amateur 

Many 


the paint job 


nplaints on 
late d 


intl 4 at i as u 
by proper instructior " to he 


custome 


elimi 


of the exterio1 
should be 


as the sap which 


care Parking un- 


der trees discouraged, 
is shed by the 
chemicals 

finish 
ic film should 
L 


jul kly as possible 


leaves contain 
which will dama 
Road tar and traf 


be removed as 


may 


ge any 
{ 


In a brief summary, it may be 
said that the 
ot today are 
prewal 
coating used to preserve the 
ish, if properly selected, will give 
the that shiny look indefinite- 


ly 


automobile paints 


those 


protective 


superior to 


used and the 


Cal 


$52.31 was the 
state taxes pe! vehicle in 


the United States 


average special 


1949 in 
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Some service 
stations, car 
dealersand 
garages make 
lot more money 
than others. And 
some folks say 
they're lucky. 
Actually, they're 
not lucky, but 
smarter. 


i. These operators realize that there’s more 
eae to a sale than gas and oil. That's why they push the Master 
line — Rust Master, Carb Master, Leak Master and Six Master. All they 


have to do is pour them in — no time wasted and a neat profit with every can 


poured. Furthermore, it keeps customers coming back. They like the Master line 


because each product is guaranteed to do the job better than anything else on 


THE “BIG 4” IN AUTO CHEMICALS 


NO FUSS NO MUSS RUST MASTER Fliminates cooling system rust and scale while driv- 
ing gives complete protection for a whole year. No need to drain 

JUST POUR — NO MORE or flush 
CARB MASTER Completely dissolves carbon-sludge and gum from 
the carburetor without removing or dismantling it. Eliminates mois- 
PRODUCTS Worx WHILE yoy Ride ture in the fuel system prevents gas line freeze-ups. Ideal bench 

cleaner 


the market. 


Mfg ra LEAK MASTER New, improved patented stop-leak. Harmless to all 
hemists metal or rubber. Retards rust and improves water circulation 

56 CREIGHTON ST_ CAMBRIDGE MASS SIX MASTER The perfect motor conditioner. Dissolves carbon- 

- P Saves on battery 


Oe “THE SILENT PARTNERS OF MOTOR EFFICIENCY sludge and gum, thus increasing power and pick-u 
and on gas and oil consumption. Excellent crank case anti-freeze. 
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Propane Supply Adequate, 
Twin Coach Reports 
BULLETIN of technical facts 


A concerning the use of pro- 
pane fuel in trucks and buses was 
issued recently by Twin Coach 
Co., Kent, Ohio. 

Entitled “What Are the 
About Propane?,” it points 
that rising demand will have lit- 
tle or no effect on propane supply 
or price. A chart of gasoline, diesel 
and propane prices from 1940 un- 
til the present is included. Pre- 


Facts 


out 


pared by the firm’s research de- 
partment, this shows that as gaso- 
line and diesel prices have gone 
up, cost of propane has come 
down 

The further advises 
that if the nation’s trucks and 
buses were to convert immedi- 
ately to propane, there would be 
no appreciable effect on the avail- 
able supply of this fuel. Present 
annual U. S. propane productive 
capacity is 15 billion gallons, ac- 
cording to the bulletin. Only 2% 
billion gallons are now being used 


bulletin 











fe e 





Rugged, extra-heavy, fully 
annealed glass parts 


High -quality, 
precision instruments 





Easy - to-read — quick — accurate 


Kimble Testers 
accuracy 
glassware 
tester 


with every 


your moncy 


KIMBLE GLASS totev0 1, ono 


Divisior 


SOUTHERN REPRESENTATIVE 
LAWRENCE M. HIRSIG 


BIGGEST 
VALUES 
FOR YOUR 


~ KIMBLE 
ANTI-FREEZE 


TESTER 


give you clear, easy-to-read, dependable 
They are made by makers ol precision laboratory 
Add to this the fact that you get extra glass parts 
This 
It is one of the best buys in the industry. 


Owens-l 


means far greater useful life for 


SOUTHWESTERN REPRESENTATIVE 
HIRSIG FRAZIER CO 
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for all purposes 

The addition to this, for ex- 
ample, of the total potential de- 
mand of 50,000 trucks and buses 
(625 million gallons) would mean 
an annual consumption of only 
3 billion gallons, the bulletin 
stated. There would still be 115% 
billion gallons unused capacity 


Fisher Body Announces 
1951 Car Contest 


4 be 1951 model-car competition 
of the Fisher 30dy Crafts- 
man’s Guild is offering $65,000 in 
cash awards and university schol- 
arships to the nation’s best ’teen- 
age model-automobile 
and builders, it was 
by W. S. McLean, secretary 
Enrollments already are being 
taken for the competition by guild 
field representatives who person- 
ally are visiting many of the pub- 
lic and parochial schools through- 
out the country, McLean 
To date, the guild has awarded 
99 university scholarships worth 
$340,500. Cash and other awards 
made to youthful craftsmen to 
date total $448,435. Altogether 
9,546 boys have received state and 
regional awards 
Any boy in the United States 
between the ages of 12 and 20 is 
eligible to enter the competition 
and may obtain an enrollment 
card by writing to the Fisher Body 
Craftsman’s Guild, General Mo- 
tors Building, Detroit 2, Mich 
A booklet on model-car design 
and construction, said to be the 
only textbook of its kind for 
youths wishing to learn about au- 


designers 


announced 


said 


will be sent to 
McLean said 


professional 


tomobile design 
each boy enrolling 

It was prepared by 
designers from the General Mot- 
ors Styling Section, Fisher Body 
Division engineers and the techni- 
cal staff of the Craftsman’s Guild 
nodel 


1951 


Deadline for finishing 
June 30. 


cars is midnight 


Incentive Pay Plan 


(Continued fr 


all acces 
commi 

sales 

“Like ail other shops we were 
get and hold the highly 


, 
labor and 


eager to 
competitive insurance 
in our sales stressed to 
operative ly 

ed Peers 


over 


our men W 

with adjusters 

However, we emphasized 
, RI : 

na ove! Dblank ree 


1950 





save a LIFE 


GET A MINUTE 
E CHECK NOW! 


DO YOUR DOES YOUR 
Ss ome can 
B ake” ble 


Want fo make More Money 


Put this new American Brakeblok 
Program to work in your shop now! 


NO DEAL! NO SPECIAL ORDER! 


& 
It sells brake jobs of all kinds — im only a A 
ar. or 
minute! Finds extra business for you— PYt)  peblok 


r R \ before pulling a wheel!\t's simple! 
It’s easy! It’s complete! If you 


haven't seen it call your NAPA 
; BRAKE LINING 


Jobber at once! 





AMERICA peat | 
| Brake Shoe AMERICAN BRAKEBLOK DIVISION 
— MPANY DETROIT 9, MICHIGAN 
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phasized that we were to sell a Service salesman who topped volume 33.34 
customer only the services his car all others: Undercoating volume 10.00 
needed. No one was to be sold a Top sales—top award $20.00 - 
single item he did not want o1 Commission on insurance $85.41 
service his car did not need.” volume $22.07 Other typical extra pay checks 
The incentive plan furthermore Commission on polishing enclyzed follow 
offered a five per cent commis- 
sion to service salesmen on all Salesman No. 3 Salesman No. 7 Salesman No. 8 
polishing jobs; a $10 prize for Top Sales $10 
highest undercoating volume, and Estimates 11.96 8.02 15.90 
a second prize of $5 (Insurance) 
The following is a sampling of Polishing 14.49 50 2.99 
what happened to salesmen’s Undercoating 5.90 
wages the first four weeks the in 





centive plan was in effect $: 5 $95 5: $34 89 





During this period sales person- 
nel was increased by ne 


The Perryman Sales Co. For mechanics in the shop a 
corresponding incentive-pay plan 
~ W was projected by Blank: a com- 


||| 1237 NATIONAL CITY BUILDING mission of 20 per cent would 


DALLAS 1, TEXAS be pz id on all gross labor volume 

, over $517.50, the basic quota per 
month. This basic quota is a 
must This is the normal daily 





Sales and Service Engineers on Frame, Axle, Aligning 
and Wheel Balancing Equipment for thirty years. 


average production 
We cover the southwest—Texas, Arkansas, Oklahoma, A new projected quota of $621 
Louisiana, and New Mexico — with a corps of highly a month was also set up by Blank 


trained Specialty Salesmen for the Automotive Jobbers. Any mechanic turning in a vol- 
ume of $621 per month automa- 


tically earns 90c bonus a day 
With the basic monthly quota 
CLEVELAND PNEUMATIC TOOL CO. — Cleveland, Ohio | @ $517.50 and the projected 
monthly quota $621, one of the 
Automotive Div., Aerol Lift (Transmission Jack) top-producing mechanics turned 
Formerly Drum Jack Corp.) in a volume of $963 for June, 
which was over $200 per week on 
the weekly gross. The mechanic 


THE LANGHAM COMPANY INC.,—Montgomery, Alabama | viii ‘the iuoect wolume had $587 


and the average was $611 


We represent the following Manufacturers: 


Aligning and Wheel Balancing Equipment 


From this it may be seen that 
all the mechanics would be run- 
, P ning over the basic quota of 
BAY MANUFACTURING COMPANY - Torrance, Calif. $517.50. and would be awarded 
extra pay checks monthl; 
| ey To the mechanic who turned in 
a labor volume for June of $963, 

° ° or $445.50 over the monthly basic 
MILWAUKEE HYDRAULIC JACK CORP. . Milwaukee, Wis. quota of $517.50, an incentive pay 
check of $89.21 was awarded. In 
Hydraulic Service Jacks June the highest extra pay check 
to the top producing mechanic 
came to $9005. The lowest was 
TUBULAR MICROMETER COMPANY -— St. James, Minn. ~— me 
“Now it is true that the me- 
| Precision Tools chanics in the tune-up depart- 
ment do not have the opportunity 
to get the higher-paying jobs of 
the general rerair shop,” observ- 


PECO MANUFACTURING COMPANY - Philadelphia, Pa. [| oy ren eee ee addition. 


al operations in tune-up like car- 


Tire Deskidding Equipment 


buretor, fuel pump, distributor 
valve adjustment and generato1 
- . jobs that balance out over the 
WILLIAM TURK COMPANY — Lynwood, California | month and so make the plan fai 

a equé in opportuni or all 
eaancating Cquipment Me Blank intended it to be that 


way. We have had no dissension 
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THOROUGHBREDS ALL! 


@ Every Ditzler finish is the best that nearly half a 
century of specialization can produce. Ditzler began by 
making fine japan colors for carriages. As the modern 
motor car evolved from the horseless carriage, Ditzler 
developed and perfected many new finishes of superlative 
quality for leading automotive manufacturers Today, 
Ditzler's complete line includes everything needed to 
make a car look better longer. That's why so many paint 
shops use Ditzler finishes with complete confidence that 
they do the job more efficiently, more economically and 


with greater satisfaction to the car owner, 


Your Ditzler Jobber offers you one-stop service 


@ You can save time and money by making your Ditzler 
jobber headquarters for all refinishing materials. Besides a 
complete line that includes undercoats, thinners and other 
specialty items of finest quality, he offers a color service no 


other jobber or paint manufacturer can equal. 


@ Your Ditzler jobber has available two thousand current 

and popular lacquer and enamel colors in factory pack- 

ages. Or he can duplicate quickly and accurately the color 

you require with Ditzler’s exclusive color mixing serv- 

Two STAR * * ice. When you buy from your Ditzler jobber you not only 
EGYPTIAN SAND ed get finishes that have been proved most satisfactory for 


DAL.30469 col : : nearly fifty years, but you also get them when you need them. 


DITZLER COLOR DIVISION, Pittsburgh Plate Gloss Company, Detreit 4, Michigan 


gDITZLER 


PAINTS © GLASS ©¢© CHEMICALS ©e¢ BRUSHES © PLASTICS 
PET S$ Bee 6 N Pit ATs COMPANY 
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whatsoever.” 

Peers pointed out, furthermore, 
that the shop's efficiency stand- 
ards were protected by a teste 
who inspected every repair job 
before it left the shop 

Blank’s incentive-pay plan also 
covers the lubrication depar tment 
where men are on a straight sal 
ary hourly basis. For them the 
incentive pay plan offered a 20 
nt commission on any addi- 
operations other than oil 
change and lubrication. These 


per ct 
tional 


justing brakes, repacking rear 
springs, packing the universal 
joint and packing the front wheel 
bearings 

The top lubrication man drew 
an extra pay check of $18. The 
smallest check was $9 

Polish like 
were given a 20 per 
mission on all labor over the basic 


men, mechanics, 


cent com- 
quota 

Taking May as a_ standard 
month before Blank introduced 
the plan Arcade Pontiac’s over- 
all volume in labor sales for June 


additional operations include ad- 





One Minute 


. and grime, scuff marks, grass 
and grease stains disappear from 
like 


instantly re- 


sidewall tires magic. 
Jarrett's Wite-Wall 
stores their 


brightness and leaves a rubber- 


white 


original snow white 


preserving, wax-like finish. 


Less Than One Cent’s Worth 


. of Jarrett’s Wite-Wall will do 
the job. You cut washing costs and 
better satisfied 
when you use Jarrett's Wite-Wall 


Extra Profits on Package Goods 


. you will sell a good volume of 


make customers 


pints and quarts to your customers 
for home use and the profit 


margin is attractive. 


Guaranteed 


. sold on a double your money 
back guarantee. If your jobber does 
not stock Jarrett’s Wite-Wall write 


us and send us his name and address 


Demonstration 
BOOTH NUMBER C 347 
Automotive Service Industries Show 
Chicago—December 4th to 8th 


CECIL H. JARRETT COMPANY, INC. 





Manufacturer & Distributor of Chemicals and Supplies, Newton,N.C. 
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rose 37 per cent: for July, a vace 
tion month with volume normally 
dropping, with so many govern- 
ment workers away from the na- 
tion’s capital, an 
per cent over May was indicated; 
for August, volume marked a 
sharp increase of 28 per cent. An 
adjoining lot had to be leased to 
accommodate the swelling 
bers of cars brought in for repair. 

“Generally we feel that the 
months of July and August were 
no valid test months for most 
people out of 
town,” Peers “but 
the fact that did 
show an 1 1creased volume despite 
an anticipated slowing 
up only supports our belief in the 
effectiveness of Mr. Blank’s in- 
centive-pay plan and that greater 
gains will really start showing up 
in Sentember and the months fol- 
lowing.” 


increase of 21 


num- 


vacationing 
summed up, 
months 


are 
these 


summer 


STATEMENT OF OWNERSHIP 


Mar 


4 of Cor 
SOUTHERN 


gress f °° gust 
AUTOMOTIVE JOURN pub 


ariett 


hat bh b th ine ms nage of 
IUTHERN AUTOMOTIVE JOURNAITI 
at the following is to the best of ket 


and belli 


for NOVEMBER, 1950 





All from ONE SOURGE 


Your Wagner jobber offers 


A COMPLET E LIME of 








wheel and master cylinder assemblies 
and repair kits for all popular makes 
of cars and trucks 





You can depend on Wagner quality because Wagner 
products are used as original equipment by automo- 
bile, truck and trailer manufacturers. See your Wagner 
jobber or write us 


Your Wagner jobber offers the largest and most 
complete line of hydraulic brake master and wheel 
cylinders available for all popular makes of cars and 
trucks. Wagner catalogs and can furnish 696 different 
brake cylinder assemblies. No other line offers such Ask for Catalog AU-500—free on request 
complete coverage. 
. 

Wagner Hydraulic Brake Parts are available in fac- Wagner Flectric Corporation 
tory-sealed kits, as individual parts and as completely 
assembled cylinders. 6362 PLYMOUTH AVENUE, ST. LOUIS 14, MO 

WAGNER LOCKHEE } WAGNER CoMax 

BRAKE FLUIL BRAKE LINING 

is an all-season fluid is unsurpassed for 

that functions perfectly ' Quick safe, smooth 
under all driving tem 4% stops and uniform fric 


peratures Ss tional qualities 


LOCKHEED HYDRAULIC BRAKE PARTS ond FLUID - NoRol 
CoMaX BRAKE LINING - AIR BRAKES - TACHOGRAPHS 
ELECTRIC MOTORS - TRANSFORMERS - INDUSTRIAL BRAKES 


a _— 





SEE WAGNER PRODUCTS AT BOOTHS A105, 107, 109 AS! SHOW 
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Profit Down, Flat Rate Up 


(Continued from page 65) 


Frank C. Hurley, Hurley Motor 
Co. (Packard), Seaford, Del. - 
Shop profit for year up 21 per 
cent, down eight per cent for 
September. Rate of $2.75 was 
adopted June 1. We are thinking 
of inaugurating $3 scale on Dec 
1 

Bob O. Cook, Cook Automobile 
Co. (Studebaker), Little Rocl 
Ark.—Shop profit up ten per cent 
for September, down ten per cent 
for year. Rate of $3 was adopted 
June 1 

Dumas Motor Co (Ford), 
Dumas, Ark September shop 
profit down 36 per cent, profit 
for year down 19 per cent. We 
considering going from $2 
scale to $2.50 scale in 30 days 

Randall Motor Co ( DeSoto- 
Plymouth), Canyon, Texas Shop 
profit this year is down due to the 
Chrysler strike September serv- 
ice profit up ten per cent. No 
change contemplated from $2.50 
rate adopted in 1947 

J. R. Sutton, Sutton Motor Co 
Beaumont, Texas—Profit for Sep- 
tember up, for profit up 
slightly. No change contemplated 
from $2.50 rate adopted in 1947 

C. H. Crawford, Crawford Mot- 
or Co., Lookout, W. Va.—Shop 
profit for year is same, for Sep 
tember was down. We are think- 
ing of changing $2.50 scale, adop- 
ted in 1942, to $3 but time is un- 
certain 

Lee Warfield, Lee Warfield 
Garage, Gulfport, Miss Profit 
for September was same, for year 
is down. Rate of $3.25 was adop- 
ted in 1944. Our biggest trouble 
is price changes so often that we 
can’t keep price list up to date, 
and the people who don’t have 
the cash to get all the jobs done 
that need to be done 

D. Arnold, Arnold Motor Sales 
(Chrysler-Plymouth), Grants- 
ville, W. Va.—Net profit for year 
up two per cent, September profit 
down cent. No 
contemplated from $2.50 rate 
adopted in 1947 

Leo L She ppard She 
Chickasha, Okla Net 
profit for year down 30 per cent 
for September down 25 per 
We are considering raising $3 
scale to $3.50 on Jan. 1. Car deal- 
ers and some small independents 
are slow to their 


labor searcity ot 


are 


year 


one per change 


ppara 


C,arage 


increase shop 
but the 


mechanics may help to 


scale 


gor rd 
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change their minds. The average 
mechanic in this territory doesn’t 
make as much as a painter or 
carpenter 

R. W. Fox, Fox Motor Co 
(Packard), Hendersonville, N. C 

Rate of $3 was adopted Sept 
15. We have been in business since 
March, 1950, only, so 
breakdown for comparison 

J. R. Hitchens, Hitchens Chev- 
rolet Co. (Chevrolet-Oldsmobile) 
Tishomingo Okla — Net shop 
year is up 25 per cent, 


have no 


profit for 
was down ten per cent for Sep- 


Rate of $2 was adopted 
We thinking of 


tember 
in 1946 
raising it 

C. H. Fleming, Jr., Quality Mot- 
or Co. (Ford), Whiteville, N. C 
—Profit for year and for Septem- 
ber same as 1949. Rate of $2.50 
was adopted in July, 1949. No 
change contemplated 

Wilburn Hailey, Hailey Chev- 
rolet Co., Chattanooga, Tenn. — 
Net profit from service up 50 per 
cent for year, down 400 per cent 
for September. We are thinking 
of changing $2.50 scale, adopted 


aren't 





is competitive. 


dropping off. 


CHANDISING “PACKAGE”. 
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Smart merchants have good buying habits 
“shop the market” to give their customers the best 
the market affords 


pensar A-R-R-E 


ARROW ARMATURES COMPANY, J5 FORDHAM RD., BOSTON 34, MASS. 


ARROW JOBBERS are 
SMART MERCHANTS 


They 


Smart merchants compare values, for their market 


Smart merchants KNOW they have made a profit 
each time the cash register rings 


These are the reasons ARROW Jobbers are doing more and 
more GENERATOR, STARTER and ARMATURE business and 
making money while others watch their sales and profits 


IT’S NOT TOO LATE FOR POSITIVE ACTION. YOUR LETTER WILL 
BRING FULL INFORMATION ABOUT ARROW’S COMPLETE MER- 


mW We As 
me a Mit) == 





in 1946, to $3 on Jan. 1 are planning to raise $2 scale 
F. H. Foster, Foster’s Garage, adopted in 1945, to $2.50 when 

New Bern, N. C.—Net profit for Chevrolet oxays it 

veal and for Ser te mber Same as Walter H gdon Higdon-Howell 


1949. No change contemplated in Motor Co. (Ford), Copperhill 
$2.50 scale adopted in 1942 Tenn.—Prolit from shop up 58 
H. B. George, George's Garage per cent for year, 27 per cent for 
? 


Calera, Ala—Net profit for Sep- September. Rate of $2.50 was 
tember and for year down. No adopted in April and we have 


l $2.50 considered raising it to $2.75 


change contemplated i 
rate adopted in 1943 

E. C. Prather, Prather Chevro One out of every seven patents 
let Co., Tryon, N. C Net protit issued in the United States in 
up 15 per cent for year and up 1949 was automotive. The total 


25 per cent for September. We last year reached 5,719 





@ A distinctively different line of Generators that will 
appeal to quality conscious people. 

@ Their exclusive quality costs you no more than for 
ordinary generators. 
Your full markup is preserved — no short profit items 
in the line. 
Resell easily, for they are priced competitively. 
Deliveries are rapid. 
Arrow Generators more than measure up in reputa- 
tion and performance to the other quality lines you 
carry. 

We are now appointing distributors — shall we have 

our representative call. Write or telephone us today! 
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Try Speedometer Jobs 


(Continued fron page i7) 


they could get from the manufac- 
turers 

“But without some practical 
work, we didn't learn too much,” 
Dean admitted. “With the equip 
ment at hand and a job to do, we 
could read up as we went along 
and understand what we were 
reading We thought we had 
amassed all the working know 
how we needed, until the July 
issue of SOUTHERN AUTOMOTIVE 
JOURNAL came along We learn 
ed a lot from the article in that 
issue on procedures in speedo 
meter servicing.’ 

This shop is running a series of 
ads in the local Sunday paper It 
would be simpie to use this space 
to promote the new department 
But there being no need of it 
the space is used for other serv 
ices—what you might call com 
petitive services 

No doubt othe: local shops 
could handle speedometer work, 
But they did not set up a depart 
ment to acquaint their customers 
with the fact and catch the eye 
This gives Dean the advantage 

“There has been a steady flow 
of work,” Dean concluded, “and 
as long as we can spread it out to 
where we handle two jobs a 
day along with our other work 
we are satisfied But we are 
convinced that if the time comes 
when we will be short of work 
speedometer service will be the 
attraction to pull in new faces 
This is one service that hasn't 
yet been sold, or worse, over- 
sold Consequently t will hit 
the spot when used for a pro 


motion teature 


W. J. Kissick Heads 


Gregg Association 


W J Doc” Kissick, Stude 
@ baker dealer at Kilgore 
has been elected president of the 
Gregg County (Texas) Automo 
bile Dealers Association. He suc 
ceeds Herman Whitehurst, Dodge 
dealer at Longview 

Other officers include: Julian 
Hurst, Ford dealer at Longview 
first vice-president; B. F. Dean 
Chrysler dealer at Hendersor 
second vice-president, and Ace 
Biesel, Buick dealer at Glade- 
water, secretary-treasurer 

Directors are: B. D. Hampton, 
Longview; Bill Phillips, Glade- 
water; Jack Anderson, Kilgore, 
and Earl Herrin, Overton 
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Chrysler's Radiator Cap 
Gives Pressure Change 


A radiator cap which provides 
a sealed-pressure cooling 
system during abnormal driving 
conditions, but which also allows 
the automobile cooling system to 
operate at outside atmospheric 
pressure in normal driving, has 
been developed by Chrysler Cor- 
poration engineers, it has been an- 
nounced by James C. Zeder, di- 
rector of engineering and re- 
search for the corporation 


Pressure cooling is particularly 
useful during the changeable tem- 
peratures of early and late winter 
when non-permanent anti-freeze 
is used in the cooling system. It 
is also an advantage when pulling 
a trailer, driving up a steep hill, 
or in areas where the tempera- 
ture climbs above 100° F. and in 
bumper-to-bumper, stop - and - go 
holiday traffic where the engine 
is idling for long periods of time 
on a warm day 

However, when 
operating under 


the 
normal 


engine is 
condi- 








A complete line of extra quality 
brake hose manufactured and 


Engineered to OUTLAST... 
Merchandised to SELL FAST! 


PLANET fittings are made of steel 


tions pressure is not required. Yet 
with conventional radiator pres- 
sure caps it occurs in the cooling 
system at temperatures below the 
normal atmospheric boiling tem- 
perature, constantly exerting a 
stress throughout the system and 
increasing the possibility of leaks 
in the and radiator 
Chrysler engineers said. It was 
to eliminate this condition that 
the Pressure-Vent cap was devel- 
oped 

Incorporated in the cap is a 
special vent valve which controls 
the pressure in the 
cooling system When the 
the system rises to 


point 


hoses core, 


amount of n 
tem- 
perature in 
the boiling and 
cooling is needed, the vent valve 
is forced shut and seals the cool- 


pressure 


ing system 

When operating conditions are 
normal, however, valve is 
open, allowing the pressure inside 
the system to equalize with out- 


this 


side atmospheric pressure 

In addition, the new 
cap has been designed to provide 
safe removal if required even un- 
der an extreme condition. When 
being loosened, the cap rises on 
a slight ramp which permits 
steam or liquid to pass from un- 
der the cap into the radiator fill- 
er neck and out the overflow tube 
before the cap is completely re- 
moved 


radiator 


White Ups Cordray 
And Harrison 
Cordray 


1 OWARD 
I { named branch 


Houston, Texas, for The White 
Motor Co. He was _ formerly 
branch manager at San Antonio 
R. C. Harrison, formerly retail 
salesman at Fort Worth, has suc- 
ceeded Cordray at San Antonio 

Cordray has been with the com- 
pany three years, joining as a 
salesman at the San Antonio 


has been 


manager at 


They are zinc plated and permo- 
nently attached to hose by PERMA- 
GRIP crimping (illustrated). Fittings 


tested to conform and exceed SAE 
Specifications. Planet's exclusive 
engineered features assure better 
performance and longer service. The 
hose is chemical resistant and 
remains flexible under all conditions 


branch. Harrison has been in the 
are guveranteed never te come off automotive and trucking business 
hose. Every line is tested to insure in the Fort Worth-San Antonio 
free passage of brake fluid area for many years 
Individually and colorfully packaged 
Steel and brass are Powerglide Hits 200,000 
bonded together making 
it leak proof at this point 


Serations in bross insert 
and in fitting itself pre- 
vents fittings from pulling 
off 


Rubber is forced into all! 
areas by crimping (8 sec- 
tional crimp) forming on 


additional seo! Division last 


Chevrolet Motor 
month turned out its 200,000th 
Powerglide automatic transmis- 
sion. Time required for produc- 
tion of the 100,000 units 
was three months and 14 days— 
about half the time required to 
build the first 100,000, General 


Manager T. H. Keating said 


Available in sizes to fit all cars and trucks 


PLANET METAL PRODUCTS CORP. 
966 Dean Street ¢ Brooklyn 16, N. Y. 


second 


SEE PLANET AT THE AS| SHOW—BOOTHS 8-334 - 336 
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INDEPENDENT SERVICEMEN! 


Chevrolet Faves 


One sure way to please your customers Get Them 
From Your Local 
CHEVROLET — 


and keep your business growing is to 


use the very best parts in all repair 


work. We say: Use genuine Chevrolet 
parts. They're first-run quality parts and 


strictly dependable—backed by years Chir tenet Gas hie es 


of research and engineering skill. Use large, well-balanced stock of parts— 
and a thorough knowledge of service 
problems. Both ways, he can help 
around as the place to go for a grade-A : 
you in your business and he’s ready, 


them and see how your name gets 


service job. Genuine Chevrolet parts willing and able to do it. Stop by and 


are that good! talk things over. 


For your best deal... deal with your 


CHEVROLET DEALER 


Your Partner in Service 
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GOT A GOOD 
$ IDEA? 


will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 











Solving Squealing Brakes 
On the 1950 Dodge 


Figo sg with squealing brakes 
on the front wheels of a 1950 
Dodge, I tried just about every- 
thing with no success. Finally, 
since the linings were about one- 
third gone, I got a new set of lin- 
ings and The had 
the link between the piston and 
shoe riveted to the shoe. The ori- 
ginal set had a floating link 
Later, on a 1950 Plymouth with 


shoes shoes 


the trouble, I riveted the 
floating link to the shoe by drill- 
ing a 1 32” hole through the link 
and and 
welding rod for an axle and rivet 
The chatter and squeal disappear- 
ed.—Melvin J. Timm, Route One 
Berryville 


same 


shoe using a piece ol 


Arkansas 
Using Rivet to Help 
In Making Gasket 


N MAKING gaskets for the shop, 

I find that a rivet as shown in 
the sketch makes a very handy 
tool for cutting holes of various 
This inexpensive 
and is quite a time saver 

It is the best method that I have 
for making clean-cut 


sizes idea is 


used 
You can select the size ri- 


evel 


holes 


vet by the size of the hole needed. 
—Shadrach H Soyer, Box 94, 
Delaware City, Delaware 
Removing Brake Adjusting 
Serew to Free It Up 


[’ 1s often necessary to remove 
the adjusting screw on brakes 
to free it up so it can be turned 
Here is the way I 


Save time on 








No. 58] CLUTCH CHATTER TIE ROD 
for1949-50 Ford and Mercury. Eliminates 
clutch chatter. Can be installed in o few 
minutes. Rubber cushion provides a meons 


for later adjustments. List $4.00 per set 


No. 404K UNIVERSAL SPEEDOMETER CABLE 
REPAIR KIT for all cars and trucks. This kit con 
tains sufficient cables to make approximately 


25 units, also squaring tool, gauge and collor. 


CHAMP-ITEMS, 


EMAND 


No. 952-3C CARBURETOR RETURN SPRING DISPLAY CARD with 12 


springs No. 952 for Chevrolet cars List 15¢ each, and 


12 springs No. 


953 for all cars List 25¢ each. Positive throttle return 


VVNNN) | 


HAVANA UAHA 


No. 6QQUNIVERSAL STUD ASSORTMENT for manifold, 


transmission — motor repairs on all 
tractors. Contains 126 studs with U.S 


cars, trucks and 
and S.A.E. threads, 


List 15¢ per stud. 


T FROM 


BBER . 2 
CHAMP-ITEMS 
: INC. > 





the job: 

On most Bendix brakes and 
some others where one screw ad- 
justs both shoes, push shoes apart 
with L-head valve lifter and don’t 
take out springs.—Raymond Cal- 
vert, Standard Garage, Mount 
Washington, Kentucky. 


Removing Water Pump 
On Hudson Models 


O* ALL Hudson cars from 1940 
through 1947 having single 
rod extending from top of radi- 
ator to cowl, you should not waste 
time removing locked cap screws 
to get fan off water pump to re- 
move the pump. 

Loosen front nut on top radia- 
tor rod and swing radiator for- 
ward about five inches, which 
will allow clearance for easy wat- 
er-pump removal. — Charles T 
Levie, 2111 McKinley Road, At- 
lanta, Georgia 
When Replacing Housing 
Of Overdrive Units 


H™ is a good way to save 
time and work when replac 
ing an overdrive housing: 

Take two bolts the same size 
as the ones used to hold the over- 
drive housing to the transmission 
but about three inches longer 
than the original bolts. Saw off 
hex heads and make screwdriver 
slots in place of them. Screw in 
the two top holes in the trans- 
mission case 

With the spacer block and gask- 
ets in place, drill a 1 16” hole 


Vig WELDING ROD 
SCRE w 
URIVER 
Pp SLOTS 
—o—_—_0 


SPACER BLOCK 


through each bolt, flush against 
spacer block. Then insert a piece 
of 1/16” welding rod through both 
holes, leaving enough rod at one 
side to use for a handle when re- 
moving the rod. This will keep 
the block and main shaft from 
falling out of place and the ex- 
tending bolts will serve as pilots 
for the housing 

When the housing is slipped up 
against the rod there will be room 
enough to start the two lower 
housing bolts. With this done, re- 
move rod and guides can then be 
removed with screwdriver.—J. L 
Webster, service manager, Jones 
Motor Company, Alvin, Texas 


Removing Transmission 
On 1949 Mercury 


© most mechanics pull the 
floorboards to remove the 
transmission on the 1949 and 
early 1950 Mercury models? Much 
time can be saved by removing 
it from below. 
After draining transmission, 
and overdrive if so equipped, re- 


hole. Raise back of motor with 
small hydraulic jack. 

Remove transmission support 
and lift transmission back until 
main drive rests on inside of pres- 
sure plate or until you can turn 
transmission one half turn. Some 
prying may have to be done with 
a small bar. Then lift transmission 
until main drive clears pressure 
plate at bottom. Twist transmis- 


sion so front of transmission hous- 
ing comes to nearest clearing 
point and pry out with small bar. 
Raising and lowering jack helps 


move all connecting parts. Re- 
move solenoid and plug solenoid 
hole and speedometer hole with 
corks. Remove governor and plug 





é 


“ 


“ 


You Can Service 
more Cars 

with Fewer 
Thermoid 


Fan Belts 


With Thermoid Fan Belts you can quickly service 
more cars, trucks and tractors with less inventory. 
Ask your Thermoid Distributor about the easy- 
to-use Belt Flipper, Wall Chart and Numbering 
System, a/l designed to help you speed service to 
your customers. 


Thermoid makes one line of fan belts...a top 
quality line, guaranteed to give long faithful per- 
formance. Alert dealers everywhere are finding 
that switching to Thermoid eliminates the need for 
tying up their money in special, single-pur- 
pose belts that gather dust on their racks. 


One Line... The Top Quality Line 


Thermoid 


Brake Linings « Fan Belts + Radiator Hose + Hy- 
draulic Brake Parts and Fluid « Car Mats + Clutch 
Facings « Thermoid Precision Process Equipment 





Thermoid Pre-Stretched 
Fan Belts ore 





“A horse of @ differont color” Thermoid Company * Trenton, New Jersey 
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housing to pass 


To install, reverse procedure 


We have used this method since 


our first 1949’s and find it saves 
much time.—-Buddy Thorpe, B. & 
G. Motor Company, Leavenwort! 
Kansas 


When Testing Flow 
Of Fuel Pump 


HEN testing fuel-pump flow 
I used to require a helpe 
to run motor turn 
off when I gave him the 


and ignition 


signal 


that the bottle which I was hold- 
ing in front of the 
fuel line, from carburetor, was 
full. There was some danger of 
fire because on some cars the gas 


line 


disconnected 


was pointed in an upward 
position and all of the flow could 
not be caught in the bottle 

Now 
man job, I slip a four-foot piece 
of 5 16 rubber 
larged end of gas line and run it 


to make this a safe, one- 


hose over en- 
down into a quart bottle placed 
on the left front fender. I can 
then observe the flow of fuel from 








f:. CARBURETOR 


PULSATING 
FLOW 
FROM 
FUEL PUMP 


FUEL FILTERS 


with the SHOCK 
ABSORBER DIAPHRAGM 


Speciol 
Vented 
s eo! Cover 


patented 
spring 
eushioned 
diophros™ 
specie! olloy 
non-worP 
pody costing 
Porous metal 
girering °° 
remove’ 
rinies! 
porticles 
Pertect-seo! i 
re-vsovle 


Sedimen' 


receprocle 


Manufactured and Guaranteed 


FATRIEN 


AUTOMOTIVE DIVISION 
Pudepontiont Juad Pury 


Wrvted signed 


lied 
Get It From 


PROTECTIO 


SMOOTH 
EVEN 

FLOW TO 
CARBURETOR 


Protects carburetor needle valve and 
float lever against wear 


Makes frequent 
ments unnecessary 


carburetor adjust- 


Reduces repeated replacement of fil- 
ter element 


Gives smoother operation at idle and 
low speeds 


Improves cold weather starting 


By the Mokers of 


FUEL PUMPS 


With the 50,000-Mile Diaphragm 


tat 


0 1th se” 
Your Jobber 


the driver’s seat and cut off igni- 
Any car will operate 
several minutes at low r.p.m. on 
gas in the carburetor.—Charles T 
Levie, 2111 McKinley Road, At- 


Georgia 


tion myself 


lanta 


Removing Mounting Nuts 
From Shock Absorber 
[’ is often difficult t 
lower mounting nuts 
shock 


are mounted inside the tront coil 


rect-acting absorbers 
springs because the whole lower 
the shock 
turns with the nut 

To lick this job, jack up the car 
until front 


floor 


section ol absorber 


wheels clear of 
This will allow 
the spring to spread far enough 
apart to get a large pair of water- 
pump pliers through and hold the 
lower shock 
while you remove the lower nut 
with a wrench.—Charles T 
2111 McKinley Road 


Georgia 


are 


the coils in 


section of absorber 
Levie, 
Atlanta 


Removing Transmission 
From °49 Chevrolet 
from 


T° REMOVE transm 
1949 Chevrolets « dis 
connect all ports, including trans- 
Working 
slide 
sion back two inches and turn to 
left and up 

It can then be removed by slid- 
ing it straight back C. Kernag- 
han 2324 Harris Inde pendenc * 


VM issourt 


ission 


yuickly 


mission from 


support 


right side of car, transmis- 


bottom-side 








That **No Charge” 
Wins Customers 


“Little extras and courte- 
sies bring back service cus- 
When a 
sees a ‘no charge’ item on his 
repair bill, he is immediately 
left with a good im- 
pression.” 

That reminder was repeat- 
ed last month by W. R. Rice. 
director of Ply- 
mouth Division, in his regu- 
lar service bulletin 

“The bigger the repair bill 
the it is to mark afte 


items 


tomers customer 


very 


service of 


easier! 
such generator! 
checked, lights checked, fan 
belt checked—the words ‘no 
charge,’ plainly marked “ he 


} 


aia 
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You're always on the beam with... 


OE 





Your customers can count on improved visibility 
under adverse weather conditions—you are 
assured new sales, new profits . . . with Guide 
universal tog lamps, designed to fit all makes of 
cars and trucks, including latest models. 


Guide fog lamps are compact, sturdy, flexible 

. have a handsome, heavy chrome finish for 
long-lasting value. They come packaged in pairs, 
complete with fused switch, wiring and inter- 


changeable mounting for rapid attachment to f \ 
splash pan, bumper bracket or fender. EC SERVICE. 9 } 
oTORS 


You’re on the beam when you stock Guide tog GUIDE LAMP—A UNITED MOTORS LINE 
lamps—the universal lamps, universally liked Avoileble Everywhere Through 


across the nation. UNITED MOTORS DISTRIBUTORS 


Division of General Motors 


Anderson, Indiana 
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‘YOUR 1951 PRIZE PACKAGE. 


MOLDED DOR-TITE DISPENSER 
WORKS LIKE A CHARM! 


“Pipes” says: “This new Molded Dor-Tite dis- 
penser's the neatest trick | ever saw. Pull on the 
Dor-Tite and out she comes easy-like—as little or 
as much as you need. It keeps the Dor-Tite clean 
and fresh, always handy to you. Brother, this is 

one gasket that won't foul up or roll away 


while you are using it!" 





“It’s a ‘pipe’ with Dor-Tite” 


Copyright 1950, Durkee-A 


DURKEE-ATWOOD 





MOLDED DOR-TITE = SASKET 


YOUR MOLDED DOR-TITE PRIZE PACKAGE 
IS LOADED WITH PROFITABLE SURPRISES 


EXCLUSIVE CLUTCH-FEED DISPENSER .. . Simple, convenient, protects and 
preserves. Provides just the right tension for smooth feed-out with positive 
control. The Dor-Tite can't snarl up—the square package can't roll away. It 


keeps out light and dust and protects the Dor-Tite until it's used 


TYPES TO FIT MOST APPLICATIONS... . Molded Dor-Tite comes in sizes and 
shapes that fit the majority of cars and commercial vehicles. Both the door 


types and trunk types come in the exclusive pull-out dispenser, packed in 


shop-size lengths 


NON-STRETCH CONSTRUCTION ... No stretching or creeping with Dor-Tite, 
no wrinkles. The door types are made with an imbedded cord that assures 


perfect positioning. 


DUPLICATES ORIGINAL EQUIPMENT... Molded Dor-Tite makes it easy for 


you to offer “like-new” applications. Note the color of Molded Dor-Tite— 


it's solid black, without a speck of mica dust to gray it. 


DEPENDABLE ADHESIVE . . . Dor-Tite is easy to apply—and it stays put. The 
factory-applied adhesive on the door types never deteriorates and, like the 
Durkee-Atwood Liquid Adhesive used for trunk applications, is especially 


formulated for tack and strength 


FINEST QUALITY .. . Leave it to Durkee-Atwood, 
the originator of sponge rubber gasket, to bring 


you the finest in material, the most uniform in 
TODAY'S THE DAY 


TO SEND FOR FREE 
MOLDED DOR.TITE 
INFORMATION 


shape. You can be proud of every installation! 


THIS IS THE SEASON FOR EASY PROFITS WITH 
ALL-PURPOSE STANDARD DOR-TITE 


Sell Standard Dor-Tite for home use—for 
weatherstripping doors and windows and its 


many other applications around the household 
and automobile. Standard Dor-Tite now comes 


in either black or Non-Stain (off-white in color) 
Durkee-Atwood Company, Dept. SA 1] 


Feature both—they are attractively priced, prof- 4 
itable display items. Packaged in handy 10- | Minneapolis 13, Minnesota 
foot rolls 

aa Gentlemen: When an idea appeals to me I want to know 


more about it. Send your catalog and the name of your 
nearest jobber 


COMPANY 7 


City 








ecivreS dna selaS 


(Continued from page 69) 


field. But this dealer adopted a 
somewhat unique policy that con- 
founded his competitors, for it 
produced for the 
enough sales to put him on the 
profit side of the ledger in his 
first 90 days of operation 


newcomer 


The policy was unique because 
it placed all emphasis on service 
in a field where emphasis had 
been devoted to sales. This dealer 


hired top engineering talent 


which is not abundant in his com- 
munity. In a field where highly- 
competent service is essential, he 
offered to service any competitive 
set, any place, almost any time 
He got all the service business he 
could handle and his service was 
and is so good that service cus- 
tomers did and do send him sales 
prospects 

Of course, a TV set, contained 
in a space less than that occupied 
by an office desk, is in the romper 
stage, quite complicated and not 


subject to self-service. Equally 





Model 2500 


Wet tloning Machine 


Hones: Connecting Rods, Pistons, 











/ 
EXCLUSIVE CONNECTING 
ROD GUIDE ASSURES 
ACCURATE ALIGNMENT 
BETWEEN BUSHING AND 
BEARING END OF ROD 
—_— 











SeLF (LUBRICATING 


onan 
wont CYLINDER HOME 


—) 


cTUNDER 
SURFACING HONE 


2110 COMMONWEALTH AVE 


Spindle Bolt Bushings, 
Steering Sector Bush- 
ings, Wheel Cylinders, 
Master Cylinders, 
Double End Cylinders, 
Any Bore Within Range 


PERMANENT TYPE 
HONING HEADS 
RANGE 480’ to 2.062” 





AMMCO TOBDLS. INC. 


NORTH CHICAGO, ILL 


CONMECTING 
200 AUGNER 


wruTy 


a ! \ 


ume 
sOaING 
macHing 





complicated, and also not usually 
subject to self-service, is personal 
transportation, long since removed 
from the experimental stage 

In the television-service field, 
talent is especially important, so 
the dealer mentioned got the best 
in talent. Then he took aggressive 
means to publicize the fact. This 
publicizing included a case his- 
tory of the manager, his 
experience in armed-service 
dar, his electronics and engineer- 
ing training and his experience as 
chief engineer in a radio station 

This recalls instances 
where repair-center talent has 
been under-publicized, and one in 
particular dealer 
pleted an expensive remodeling 
and modernization program and 
circulated an illustrated brochure 


service 
ra- 


some 


where a com- 


But 


Included Pictures. 
It included several 
individuals, with that of the se: 
vice manager. However, recipients 
of the brochure got no informa- 
tion on the many years of experi- 
ence accumulated by the service 
manager, nor the fact that he 
regularly attends special factory 
schools of instruction in a north- 


pictures of 


ern state 

In remodeling, the dealer in- 
stalled a highly-expensive piece 
of equipment that is invaluable in 
lefects in 
This was pictured 


searching out motor 
car operation 

in the brochure 
somewhat toward the rear of the 
shop, well back from the custome: 
service floor. Nor is there any 

thing about the installation that 
welcomes customers to inspect the 
what it will do 


but was installed 


machine and le: rn 
for their cars 

with this setting is 
the 


aggressive 


In contrast 
same ma- 
independ- 


All 


agegeres- 


an installation of 
chine by an 
ent 
independents are 


in the same community 
not so 
sive nor so aware of advertising 
values, but this particular inde- 
pendent installed the machine be- 
hind plate glass in the extreme 
front of his establishment, where 
lights play upon it at night 
Most 

work do 
their 


For obvious 


independents let thei 


their advertising, and 
etfective, too 


do not 


advertising is 
reasons the y 
buy big orders of shop equipment 
nor concern themselves with the 
reaction of customers to such pur- 
And in dealer 
where orders of 
are bought, the 
point is often lost sight of, too 


chases shops 
equipment 


view- 


big 


customer 
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in Notre Dame's defeat of Army, 1913, 
Dorais and Rockne became the first 
great passing combination in football 


eee CoMEINENTC 


WA NII! Winning combinations in business don’t just 
happen... they are the result of careful plan- 
/ 


ning by careful people working with quality 
products. United Motors, for instance, fur- 
nishes products that are used as original 
equipment on the country’s leading cars, 
trucks and buses; it supplies advertising and 
promotion material on these products, plus 
up-to-the-minute service and parts data on 


/ 
/ . 
/ old-model as well as current-model vehicles. 
If you, asa dealer, wish to become part of 
a winning combination, talk it over with 
4 


your United Motors distributor—or write 


# UNES neni SERVICE 


Division of General Motors Corporation 
General Motors Building, Detroit 2, Michigan 


Pras 
DELCO Batteries INLITE Brake Lining HARRISON Thermostats 
AC Gauges, Speedometers HARRISON Heaters DELCO-REMY Starting, 
and Rebuilt Fuel Pumps GUIDE Lamps ™ Se _Alghting and Ignition 
SAGINAW Jacks DELCO Clocks te _-~ KLAXON Horns 
MORAINE Engine Bearings NEW DEPARTURE cil HARRISON Rodiators 


DELCO Radio Parts Ball Bearings 
ROCHESTER Cigar Lighters DELCO Shock Absorbers ROCHESTER Carburetors 
HYATT Roller Bearings MORAINE Gasoline Filters DELCO Hydraulic Brakes 
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One dealer made a mass in- 
stallation of lifts and, from his 
viewpoint, publicized it appropri- 
ately. The shop was, his advertis- 
ing said, now prepared to handle 
more business with more speed 
and more efficiency. 

But what was the advantage to 
the customer? Why should a cus- 
tomer prefer to have his car 
worked on while elevated on a 
lift? That was left to the pros- 
pective customer to analyze. And 
a great many establishments 
spend impressive sums of money 


for equipment to produce better 
service, but put sales ahead of 
service on the plate-glass front, 
on letterheads, in neon signs and 
in paid advertising 

At this writing there is no in- 
dication that any World War III 
will, in the near future, reproduce 
conditions that, during World 
War II, crammed every repair 
shop, every day, to full capacity. 

Service volume generally surg- 
ed upward some, but nothing to 
get excited about, in the wake of 
the Korean emergency. But for 








Funny how @ simple job 
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hole clutch os 
back together 


old clutch 
this trouble) 
rist was oF his wa 


t easily detect 


of minutes, the moto 


merry tune 


rr PAYS TO CHECK 


WITH EVERY CLUTCH JOB 


ANCHOR RUBBER PRODUCTS, INC. (— 
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So the mechanic 


and before he 
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+ 
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two calendar years before the Ko- 
rean situation became serious, 
service volume declined steadily 
and progressively, either because 
cars were too new to need service, 
or too old to justify much ex- 
pense. During such periods there 
is a sales problem in service, for 
the bulk of service business must 
surely go to the independents and 
dealers who have sold themselves, 
their talents and facilities to the 
greatest number of owners 

And the point at which the car- 
owner shows a preference for the 
independent shop over the deal- 
er’s shop is established in a sur- 
vey recently released by a west- 
coast financing corporation. This 
survey that franchised 
dealers get 80 per cent of major 
service on 1949 models, 79 per 
cent on 1948 models, but only 68 
per cent of the major service re 
quired by 1947 models. And 70 
per cent of service work on pre- 
war cars is being performed by 
independent shops 

Meanwhile, there is no sales 
problem for some years. We are 
constantly being assured that con- 
trols will degree 
over civilian economy, so there is 
no predictable period that will 
produce a new-car sales problem 

Nevertheless, one those 
signs. All along all the highwavs 
All over all the big cities and lit- 
tle towns. At the 
Everywhere 

“Sales and Service.” 


she WS 


continue to a 


sees 


crossroads 


Jobber’s Catalog Problem 

(Continued from page 72) 
a printed sheet or it may come 
from the salesman’s lips; and who 
knows which it will be? 

Who can afford to take a 
chance by not bringing his catalog 
in on every call and exposing his 
prospect to the printed descrip- 
tive matter as well as his verbal 
presentation of the merchandise? 

Most of the catalog sheets that 
our manufacturing 
send to our company 
not just a hit-or-miss compilation 
of data about the merchandise 
The fact that they are often print- 
ed on what looks like roofing pap- 
er does not in any way detract 
from the information they con- 
tain nor does it lessen their use- 
fulness. They are so prepared 
that the prospect can easily vis- 
ualize the merchandise, its fea- 
tures and advantages and _ its 
adaptability to his business, with- 
out a lengthy verbal presentation 


connections 


gratis are 
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an Start 
m ileal 
- +0 Finish 


From raw materials to finished products, rigid 
quality control plays a vitally important part in 
the manufacture of THOR Batteries. Every 
material is tested to insure conformity to our high 
standards. All parts are carefully inspected to 
make sure of perfection in every detail. Finished 
batteries from each day’s production are thor- 
oughly tested for electrical capacity, cold starting 
and vibration resistance. This complete control of 
quality, in one of the most modern laboratories in 
the industry, is your guarantee of the full capacity, 
long life and unfailing performance of every THOR 
Battery you sell. Get the facts on this fast-selling, 
high quality line... NOW! Write... 


PRICE BATTERY CORPORATION 
HAMBURG, PA. 


Atlanta, Go. ° Boston (Medford), Mass. 


























“OOOO CEES ESI CHES 











from the salesman. They also 
serve to give the salesman a re 
sume of the item’s salient points 
and advantages so that he can 
quickly grasp and assimilate the 
principal selling points on the 
merchandise 

If you are inclined to question 
this statement and want to satisfy 
yourself as to how potent this 
sales medicine is, just select an 
item of shop equipment 
knowledge of which is a 
sketchy; then read every 
the manufacturer has to say about 


your 
bit 
word 


it in his catalog material, not once, 
but several times. Just read it 
carefully, concentrating the 
subject matter, and you will be 
agreeably surprised to find after 
several readings that you have 
grasped most of the features of 
the item and can make a fairly in- 
telligent and interesting presenta- 


on 


tion of its merits 

I am not going to pull an old 
wheeze on you by citing the ori- 
ental opinion of a picture. As a 
matter of fact, a picture isn’t 
worth a hoot to you or to your 








TOP PERFORMERS 


Precision Line Boring 
Dial Indicator Centering 
and Hydraulic Feed 


SB 


The Famous 
a 


Featuring 
THE New 


DIAMOND BORING METHOD Yx~ 
PISTON PIN FITTING MACHINE 


Bores pin holes in piston and 
connecting rod to the manu- 


facturer’s specified clearances 


Perfectly straight and round. 
Four to six microinch finish. 
Positive size control with no 


BELL MOUTH, NO BAR- 
REL and NO ABRASIVE! 


PM-100 
Piston Pin Fitting 
Machine 


Sha Sign of 
QUALITY 


Equip your shop 
= with these top 

performers... or 
take your line boring, 
shell boring and piston 
pin fitting to those pro- 
gressive machine shop 
operators who are well 
equipped to give you 
this superior service 


< 


Tobin-Arp Mfg. Co. 
2845 Harriet Ave. 
Minneapolis 8, Minn. 











where you 
Therefore, 
catalog set- 


customer unless it is 
both can look at it 
when you get a new 
up from one of your suppliers, re- 
gardless of whether it comes from 
your home office or direct from 
the factory, open it at once and 
look it over. Study it a little even 
though you think you know all 
about the product 

Consider the guy who married 
what he thought young 
widow until they started on their 
honeymoon and he saw her hang 
her left leg in the closet her front 
battlements on the door knob, and 
put her hair in the corner for the 
pet poodle to sleep on 


Was a 


Ponder the plight of the green 
parts man who thought a lathe 
dog had to be fed Red Heart and 
put and that a drill 
press was kind of a close- 
order military formation. A high- 
wire his ' 
wheel balancer and to him 
was that feeling he experienced 
after he had gargled a double shot 
of Old Ulcer Unction 


on a leash 


Some 


idea of a 


a lift 


cyclist was 


It Tells You Something 


not in his 
the 


pass up 


Of course 
category; but remember 
printed matter that 
or just give a cursory glance may 
be important. It certainly 
contain some kind of 


you are 
you 


must 
a pertinent 
would 


message or your supplier 


not have gone to the expense < 
printing it and then 
you 
So when \ 
your binder 
punched to 
only 


ing to do \ 


location 


ol good 

If the mar 
ing to go to the expense ol kee} 
with prices and 
their lines 
least we an do is 
them | amiliarizing 


with 


ing us up to date 
descriptive material on 
the to coop 
erate with 
aterlé I 


» if 


our selves 


promptly alter 
then 
that 


along to ou! 


catalogs 
mation 


spirit 


put it into oul 
we can pass the infor 
of cooperation do Ss not move you 
to do this 
should 


selfishness 
for 1f you miss one or two 
change 

) the ,' 


our pet a 
While we 
alog sheets 


ind the manufa 


haps the pra 
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This is another National Assembly that will make 
you more money by creating more repair business 
for your shop. It can be sold easily as a low-cost, 
preventive repair at the first sign of lubricant leak 
age, noise or vibration around the “U” joint, ball 
housing and ball seat 


Saves Buying A New 
Drive Shaft Housing 


Can Be Installed 
In One Hour @ 15% STRONGER — With the precision ground Drive Shaft Housing 


Other Parts in the National Line 
Include: 

Drive Shaft Bushing & Seal 
Assemblies, Drive Shaft Hous 
ing Repair Unit K-400 and 
“Universal” Trans. Case Ball 
Seat, Etc. 

Watch these poges for other New 
National Parts 


Sold Nationally by Lead 


This kit is installed without tearing down the dif 
ferential and it saves the cost of expensive replace- 
ment parts. National Universal Joint Ball Housing 
Kits enable you to make quicker repairs and thus 
restore your customers’ cars and trucks to their 
original fine operating condition at comparatively 
low cost 


The NATIONAL UNIVERSAL JOINT BALL HOUSING KIT With The New and 
Improved, Oversize Stee! Ball Housing Provides: 


@ LONGER LIFE — 


Due to Oversize Feature 


Repair Unit, the oversize Steel Ball Housing adds 15% in 
strength to assembly after installation 

MATCHED PARTS — Individually matched parts to assure proper 
clearances for longer life 

QUIETER, SMOOTHER — Closer fitting parts run quieter, last 
longer, eliminate vibration. 


ENCLOSED SEAL of New Steel Ball Housing keeps out dirt 


LIP & MAIL COUPON 


Please send me complete intor 
mation about the National Linc 


WELLE LETS MACHINE WORKS, INC. 


?. O BOX 4305 OKLAHOMA CITY @ OKLA 
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aa catatur 6 


gality in the distribution of cat- 
alog sheets as well as all advertis- 
ing might not be amiss, as the 
chance for waste here is ever- 
present among jobbers today 
Even if you have a list of your 
customers’ catalog requirements 
in your files, better look at it and 
see how old it is. A revision of 
these lists twice a year might save 
you money 

My basis for this belief is the 
fact that we are handling several 
lines, the manufacturers of which 
send us supplies of costly printed 


material much in excess of our re- 
quirements; this despite the fact 
that in many instances we have 
notified them of this condition and 
stated our actual needs. 

There is another thought about 
the jobber’s catalog and its con- 
tents that I would like to mention, 
particularly to the men doing the 
dealer’s buying Regardless of 
the type or size of the automotive 
operation you are connected with, 
I would suggest that you take « 
peek at a general-line jobber’s 
catalog next time the opportunity 





THE DIAPHRAGM THAT ADDS FAME TO 


KEM FUEL PUMPS 


KEM odds fame to the finest Fuel Pump in 


with the Lifetime Bunolon single layer diaphragm. This 
new Binalon single layer eliminates destructive in-between 
multi-layer friction. It is coated with specially formulated 
Bina-N rubber which is highly resistant to practically every 
one of the most harmful materials that may be found in 
the fuel system. The Lifetime Binalon diaphragm remains 
flexible under the most extreme motor conditions because 
it is fortified with specially woven nylon fabrics. An achieve- 
ment in diaphragm construction. There is nothing finer than 


Lifetime Binalon. Ask to see it! 


e REPLACE e« REPAIR 


e REBUILD WITH KEM 


KEM MANUFACTURING COMPA 
FUEL PUMPS AND PARTS 
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NALON 


the world... 


bu aes 


NY, INC.,FAIR LAWN,N. J. 
PREFITTED IGNITION PARTS 





presents itself. Or, better still, 
take time out and arrange with 
your jobber’s man to go through 
it from “kivver to kivver.” You 
will be doing yourself and your 
boss a favor, for any buyer who 
is on his toes will find that a con- 
ducted tour through one of these 
automotive bibles will be both in- 
teresting and profitable 

If you are the parts manager or 
buyer in a car-dealer’s establish- 
ment, you will be surprised to 
find there a lot of profitable items 
that you can use and which can- 
not be obtained from your 
manufacturing sources 

The service -station operator 
will see merchandise featured 
there that the Major Oil Co. does 
not carry and that their special 
accessory salesman never men- 
tions on his calls. He will also get 
a chance to see and learn some- 
thing about new items of equip- 
ment not available from Major 
Oil 


car 


Jobber Is There 


ilways 


As for the independent garage- 
man, if he hasn’t long since learn- 
ed about the jobber as his ever 
dependable source of supply for 
parts for all cars, as well as hand 
tools, shop supplies and equip- 
ment, he has been going around 
with blinders on. His jobber is 
not only as near as his phone with 
all of this merchandise; he has, in 
addition, both service and credit, 
and does not compete with 

Yes, the general-line automo- 
tive catalog is a great book. While 
it will anybody’s 
best-seller does 


him 


reach 
list, it deserve 
more frequent and thorough read- 
ing and study by the man 
carries it, along with an occasion- 
al perusal by 
buys merchandise from an auto- 
motive wholesale house, whether 
it be for resale or for his own use 

The old book also merits some 
sort of concerted and coordinated 
effort on the part of the manufac- 
turers to reduce its size; for if its 
future growth continues as it has 
in the past, we will all have to 
equip binders with girdles 
and casters 


never 


who 


every man who 


our 


Ada Dealers Elect Thrash 


Guy Thrash, Kaiser - Frazer 
dealer, is now president of the 
Ada, Okla., Automobile Dealers 
Association Bob Cason, Ford 
dealer, is vice-president, and W 
H. Mundy, De Soto-Plymouth 
dealer, was reelected secretary. 
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i an 
Cadillac - Buick - Pontiac 


Chevrolet Trucks - GMC Trucks 


All Standardize on 


DELCO SUPER {t 


HYDRAULIC BRAKE FLUID 























14 Ll hdl oT 


...@ strong recommendation! 
...a vast market! 
...a terrific sales potential! 


Delco Super 11 is the hydraulic brake fluid 
that exceeds, by a comfortable margin, the 
S.A.E. specifications for a high-quality, 


heavy-duty brake fluid. 


It is the brake fluid that provides greatest 


protection from vapor lock and thus makes 





possible top brake performance, 


It is the brake fluid which you can recom- 
mend to ALL car and truck owners with 
enthusiasm and sell with confidence—and 
on which you take a substantial profit. Talk 


to your United Motors distributor about it. 


DELCO BRAKE—A UNITED MOTORS LINE 
Available Everywhere Throwgh 
UNITED MOTORS DISTRIBUTORS 


eae ks 
FS IB) wre! 4 SUPER 9 AND SUPER 1] BRAKE FLUID + DECLENE + BRAKE PARTS 
id x) F STANDARD FOR EQUIPMENT + THE STANDARD FOR REPLACEMENT 
’ oe: = 


MORAINE PRODUCTS ~~ GENERAL MOTORS 
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More New Products 
(Continued page 


81) 


from 


122—Shoe Tester 


The Mighty Midget tester for bonded 
brake shoes is now being produced by 





121—tTire Cleaner 
A steel white 
ide-wall tires 
is now being produced 
Stik Manufacturing Co 
The pads will dry 
the rubber, the manufacturer 
They packed 
ize and in a 


wool cleaning pad for 

impregnated with 
by The 

Hamilton 
out 


La 
not 


are in the regular 


larger package 
use 
Want more 


pon page 


miormation ’ 


on 15] and you 


soap 


Ohio 
or cneck 


tated 


The Permafuse Corp., 12 Commercial 


Ave., Garden City, N. Y 








Your customers will gain confidence in 


your judgment if you recommend 


| MARVE Lmstery OIL 


FOR THE FINEST LUBRICANT THEIR CARS CAN HAVE 


There is no doubt that Marvel Mys 
tery Oil is the leader in the lubrica 
tion field. Test after test against 


17 
ail 


competitive lubricants have proven 
it first—in film strength, longer life. 


heat resistance and as an oil rectifier, 


EMEROL MANUFACTURING CO., INC., 242 west oom streer, NEW YORK 23, N. Y. 
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which does not oxidize or carbonize. 

Let your jobber tell you about 
Emerol’s Marvel Mystery Oil and 
Oiler 


have increased, or write for full dealer 


Inverse and how their sales 


information today. Dept. 171 





Fil 


Shoes tested by inserting the 
shoe under a fixed jaw that has notches 
to match standard brake shoe widths 
from 154” to 3”. A special notch for 
the Crosley shoe is included. A selected 
testing force of 600 lbs. is then applied 

Want more information? 
page 151 


are 


Use cou- 


" ’ 
pon on and jou t get t 


123—Heavy-Duty Coil 


A heavy-duty 


to have low 


trucks and 


current 


coil for 


buses, said draw 
pro- 


high volt- 


and yet 
duce 
been 


the 


age nas 
added to 
of E 
Manufacturing 
Co 242 East 
St.. New Hav- 
en, Conn 


iine 


1e coil > 
oil-filled, wat- 
erproof and 
features an 
arc-resistant 
top and a die- 
cast case. Mod- 
el IC--706 is de- 
signed for six- 
volt systems 
and Model IC- 
712 for 12-volt 
systems a 
company 
nouncement 

the, unit 


an- 


giving details of 


Want more 
page 


nforn 


151 and 


ation 


pon on 
i 


124—Air Compressors 


A line and 


rather 


oft am Car 


d compres 
washers, built 


durability 
now being produced 


Machinery 


sors 
for 
than eye appez l, is 
by Champion Pneumatic 
Co., Princeton, II 

This emphasis 
greater operating economy, 


Life 
a company 


on long gives 


reels 


Air-hose 


accessories 


stated 
ar d 


use 


announcement 
towers other 
for with the 
Want more informatior 

151 | 


and 


seTVICE 
available line 


pon on 


page 


125—Ignition Catalog 
\ 148-page « 
ne of ignition issued 
F. & B. Manufact 4248 W 
Ave Chic: g ll It 
KO parts for cars, com- 
I nd industrial 
320 
edition 


Use 


itaiog on t complete 


parts has been 


cago lists 


more 


jet 
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ONLY THE 


Bendix Franchise 
Gives You All These Advantages 


You sell the Bendix Hydrovac, world's mos! 
famous and widely used power brake 


A complete line of vacuum power brakes and 
other vacuum controlled equipment 
Compact Bendix Repair and Installation Kits 
simplify stocking and service work-—give you 
just what you need for every job 
Under the Bendix Unit Exchange Plan you can 
build a profitable business repairing vacuum 
power units in your own shop 
Bendix simplified service instructions and train 
ing aids make it easy for your mechanics to 
learn vacuum power repair procedures 


You ore backed by Bendix, the greatest name 


in braking 


Bendix 


PRODUCTS DIVISION 


SOUTH BEND 


INDIANA 


Canadian Scales. Bendix-Eclipse of Canada, Ltd., Windsor 


Ontorio, Conoda «© Export 


Cote 


7,000,000 


Commercial Vehicles 


are Potential 
POWER BRAKE 
CUSTOMERS... 











when you Sell and Service 


“Bendix 


VACUUM POWER 
EQUIPMENT 


Featuring HYDROVAC—the World’s 
Most Widely Used Power Brake! 





Power braking offers you the fastest growing market 
in the service field. And under the Bendix Vacuum 
Power Sales and Service Plan you get all the best of 
it. The Bendix Program makes power brake work 
easy as well as profitable. But that isn’t all; you are 
backed by the world famous reputation of the Bendix* 
Hydrovac*. Any way you look at it —in market, plan 
and product —the Bendix Vacuum 

Power franchise is good business. 


aviatiom coarekation 


rAaTs CLennee 


Cold Immerven 
Parts Cleaner that 
saves Dme ae¢ money 


Repiacemea! Ongiaal Equipmes: 
Carbereters — = ep on 
Repaw Kits 


Soles: Bendix Internotional Division, 72 Fifth Avenue, New York 11, N. Y 
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126—Car Polish Towson, Md. A 12” carrier is available 


for Group 1 and 2 batteries and a 20” 
An automobile polish containing six model for longer models. Lugs and 
per cent silicone, water-emulsified, has hinge brackets are electroplated for 
been announced by Lusco, Inc., 5915 longer life. Positive and negative signs 
Bonna Road, Cleveland 3, Ohio. Mar- are molded into rubber at each end 
keted under the trade name “Lazy Want more information? Use cou- 
Man's Polish,” it is also identified by pon on page 151 and you'll get it! 
the name “Sil-vize.” It is said to give - 
a weather-resistant finish with long 128—Fire Extinguisher 
durability. 
Want more information”? Use cou- 
pon on page 151 and you'll get it! 


A cartridge-operated, water-type fire 
extinguisher with stainless-steel shell 
: has been announced by Pyrene Manu- 
127—Battery Carrier facturing Co., 560 Belmont Ave., New- 

ark 8, N. J. 

A battery carrier of black molded When the unit is turned upside down 
rubber with a nylon-cord insert is now and struck on the floor, the gas, con- 
being marketed by the Murray Corp tained in a cartridge in the cap, is re- 











STORM-VULCAN 
SAYS “THANK YOU...MR. JOBBER” 


Your outstanding acceptance of STORM-VULCAN 
Automotive Engine Rebuilding Machines has 
made the success of this compony. The line's 
steady growth and your continuous demand is 
convincing proof, beyond dispute, of merit and 
value. 
Rather than rest on this record of achievement, 
STORM-VULCAN continues its progress in build- 
ing greater precision machines for higher pro- 
duction work 
So, in saying “thanks” to the thousands of pres- 
ent customers, we promise you and future 
customers the finest in Engine Rebuilding 
Equipment at the lowest possible cost. 
May we have the pleasure of thanking you in 
person at the AS! Show? 


BOOTHS ARTIE L. BARNETT 
LEE D. TUTTLE 
” “368= 376 | T. LARRY KIDD 











leased gradually It is said to give a 
steady 40’ stream. Recharging is not 
necessary except after the unit has 
been used, a company announcement 
stated 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


129—Piston 


A slipper-type piston with full-float- 
ing skirt is now being produced by Nu- 
Strut Flexible Piston Co., Box 70, Me- 
dina, Ohio 

Each skirt section is attached to the 
pin bosses by radial-arch bridges which 





permit the skirt sections to be finish- 
ed round instead of being cam-ground 
This design enables skirt to maintain 
uniform bearing pressures under all 
operating conditions, a company an- 
nouncement stated, and gives longer 
skirt and bore life. It also reduces pis- 
ton rocking 
Want more information? Use cou- 
pon on page 151 and you'll get it! 


130—Electrical Booklets 


A booklet on additions to its line of 
switch panels, switches and connectors 
has been issued by Cole-Hersee Co 
20 Old Colony Ave., Boston 27, Mass 
Each unit is illustrated and specifica- 
tions are given. Another booklet on its 
line of merchandising displays is avail- 
able from this company 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


131—Drill Set 


No. 42 drill set, including eight car- 
bon-steel drills, 9/16” to 1”, by 1/16ths 
has been placed on the market by Van 
Norman Co., Springfield 7, Mass 

This style of drill, known as “Silver 
& Deming,” has a %” shank for us¢ 
in %” or larger electric drills. The 
drills are packed in a leatherette case 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


132—Accelerator Pad 


A combination accelerator and heel- 
protector pad for passenger cars Is now 
being produced by 
Kravex Manufac- 
turing Corp 273 
4 Van Sinderen Ave 
Brooklyn 7, N. Y 
_ The pad can be 
i ped over origi- 
nal pedal without 
pecial tools protects both floor mats 
nd pedals fror 
Want n 
por 
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WM Ube best 
Ml be worl” 


... advises dealer Stan 


Reading time: | minute, 35 seconds 


Stan, like many other Dodge-Plymouth dealers, 
started out with no silver spoon in his mouth. Son 
of a veteran railroad worker, and one of 9 children, 
Stan was out hustling for a living at an early age. 
One of the customers on his newspaper route was 
the local automobile dealer, Mac. Stan recalls how 
Mac used to kid him good-naturedly by asking, 
“Going to be a railroad engineer when you grow up, 


Stan?” And Mac would laugh uproariously when he 
replied, “Nope, going to sell automobiles and make a 
lot of money like -ou do!” 


Stan was still in his teens when the opportunity 
came to work for his dealer friend, Mac. It was just a 
handyman job, but Stan saw in it the chance to get closer 
to the automobile business and learn more about the 


cars that were so fascinating to him. When he wasn't 
pushing a broom, or trotting errands around the shop, 
Stan was asking questions, poking his head into car hoods, 
crowding close to the mechanics, watching. Soon he knew 
enough about cars to get a chance = 
to check used car buys. He did so 
well at it that one day Mac called him 
in and said: “Stan, you've made real 
progress. You're learning the busi- 
ness fast. Monday I'm starting you on 
the road, buying used cars for me." 

Meanwhile, the thrift habit Stan 
formed in his paper route days, was accumulating a tidy 
sum for him in the bank account. As he drove from 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 


town to town, he'd envision his own dealership in opera- 
tion... and his business philosophy, based on his past 
10 years’ experience, had taken shape in his mind. “Sell 
a quality product, and tell the world you have it.” 


In his travels Stan kept his eye open for a good new 
car dealership. At last fortune smiled. Stan hurried to the 
Detroit factory where his background impressed officials 
Soon he had lined up necessary capital and was owner of 
a small but promising Dodge-Plymouth dealership on the 
outskirts of his home town 


With a quality line of products, Stan started to put 
his policy to work, telling the world he had ‘em. Car and 
truck sales began to hum. “Trade-ins” poured in and 
bringing his long experience into full play, Stan made 
his “used car” operation the talk of the state 


Today, Stan’s business is so successful he's been able 
to indulge his favorite hobby—raising high-grade cattle 
He owns 5 fine farms that pay their way, with a hand 
some profit too. And how does he get peak demand and 
prices for his heifers? Why, by advertising, of course! 


Stan sums up his success this way: “Any able man 
who'll work as I have can do it—providing, of course, 
he'll include my old recipe: ‘Sell the best, and tell the 
world you've got it’.” 


Write for our free booklet containing a number 
of these stories of accomplishments by enter 
prising men. Chrysler Corporation 
341 Massachusetts Ave Highland 

Michigan 


Chrysler Corporation 
PLYMOUTH e DODGE e DE SOTO e CHRYSLER « DODGE “ Job-Rated"’ TRUCKS 
Fine Cars of Great Value 
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133—Synthetic Chamois 


types of foam compound, portable 
playpipes, mobile and stationary foam- 
shields and windows has been announ-_ proportioning tanks, methods of ap- 
ced by Rittenbaum Brothers, Inc., 691 plication and similar topics 
Houston St., N. E., Atlanta, Ga. The Want more information’ 
cloth measures 20” by 20” In tests pon on page 151 and you'll get it! 
more than 2,000 windows have been 
cleaned with one Shami, a company 


announcement stated 
Want more information? Use cou- The Drex-Foam process for washing 


pon on page 15i and you'll get it cars and trucks has been announced by 
Detrex Corp., Detroit 32, Mich 
134—Foam Extinguishers The portable machine is equipped 
with a motor-driven pump, designed 
A brochure on air- and mechanical to homogenize the detergent with water 
foam equipment for fighting fires has to form the cleaning foam which is 
been issued by Pyrene Manufacturing sprayed over bodies of trucks and cars 
Co., 560 Belmont Ave., Newark 8, N. J The foam wets and loosens dirt, grease 


A synthetic Shami for cleaning wind- 


> ¥Y 
se cou- 


135—Washing System 











WHEEL 


nu g ALANCING 


WEIGHTS 


The 24-page illustrated book discusses 





REGULAR PASSENGER 


Sizes \4-1-114-2-2!4-3-314-4-4 19-5-5% & 6 oz. For: Especially Designed For K or L Type Rim 
Flanges 


Me - emanate eee. - 


FRONT ANGLE VIEW 
Passenger Cars, Trucks, Buses 
Y NJ 
vv 
K& L 


SPECIAL THIN PASSENGER 


Sizes \4-1-119-2-2'4-3-3'4 and 4 oz. For: Especially Designed For K or L Type Rim Flanges 


FRONT ANGLE VIEW 


? me 


CROSS SECTION CROSS SECTION SPRING STEEL CLIP USED 


REGULAR PASSENGER SPECIAL THIN PASSENGER 


ID- 
ESTERN AUTO PARTS 


KOKOMO, INDIANA WHITTIER, CALIFORNIA 











and road grime without harming waxed 
or polished finishes, the manufacturer 
stated. A single charging of the machine 
with detergent will wash 50 cars 
Want more information? Use cou- 
pon on page 151 and you'll get it 


136—Fuse Display 


A metal display stand for its line of 
fuses is now available from Bussmann 
Mfg Co., Uni- 


versity at Jef- 


WHY BE HELPLESS @ ferson, St. Louis 
when fi 4% 7, Mo 
me Meo? 4 Front of stand 
=% slides up to 
show tiers on 
which fuses are 
stocked in handy 
form. A list of 
fuse types and 
amperes 
shown on each 
end. The display 
is adaptable for 
counters, island displays, windows and 
walls, a company announcement stated 
It holds the firm's No. 200 assortment 
of 40 boxes 
Want more information? Use cou- 
pon on page 151 and you'll get it! 


137—Spotlight Mirror 


A side-view mirror for mounting on 
spotlights is now being produced by 
Appleton Electric Co., 1701-59 Welling- 
ton Ave., Chicago 13, Ill 

The mirror is mounted to spotlight 
swivel base by a single screw, eliminat- 
ing drilling, the manufacturer said. It 
is adjustable two ways—inside the car 
through the lamp handle and outside 
the car on the mirror’s ball-and-socket 
mount. Mirror is of 4” polished-bevel 
glass, cased in heavy-gauge brass and 
chrome plated 

Want more information? U'se cou- 


pon on page 151 and you'll get it! 


138—Bolt-Screw Driver 


The Impakdriver for tightening and 
loosening bolts, nuts and screws has 
been announced by H. K. Porter, Inc 
Somerville 43, Mass 

The tool converts the impact from 
a hammer’s blow into torque To op 
erate, the tool is given a twist in the 
desired direction and rapped with a 
hammer It is recommended by the 
manufacturer for rusted or frozen bolts, 
screws and nuts and for work in hard- 
to-get-at places. It is available by it- 
self or in sets with different combina- 
tions of bits and sockets 

Want more nformation Use cou- 


pon on page 151 and youl! get it! 


(More New Products on page 151) 
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lowrence M. Hirsig§ Mrs. Lowrence M. Mirsig 8. T. Brantiey 


SOUTHERN AUTOMOTIVE JOURNAL for 


8 Ww 


IT’S) EASY to understand why Hirsig Ser 
vice means complete service for manufac 
turers and jobbers in the South. A quick look at 


the Hirsig organization is all that is necessary 


AUTOMOTIVE EXPERIENCE . . . Hirsig Service 
is complete because of the many years of auto- 
mobile experience behind this organization 

on averoge of over 13 years per man! These 
years of experience bring know-how to the crea- 
tion and maintenance of the kind of service that 
builds business 

SMALL TERRITORIES . . . Hirsig men have small 
territories. so they can make more frequent calls 
on their customers and serve them better. From 
headquarters ir 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 
complete 


CAREFUL PLANNING ... The work of the 


Hirsig men in the field is planned and directed 


from Headquarters by men with long and suc 
cessful experience in the automo- 


tive field. A fully staffed home 


office promptly handles the nec 


essary details as required by an 


efficient sales organization 
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ADVANCE CENTURY 
Tire Sheen and White Sidewall Cleaner 
Make Tire Cleaning So Easy 


No. 141 Tire Sheen is a concentrated No. 555 White Sidewall Cleaner Cleans 
black liquid you dilute 5 to 10 with 1 tires gleaming white in 5 minutes. 
unleaded gasoline. Removes all curb marks and dirt, yet 
It gives tires a smooth, new tire finish is harmless to hands and clothing. 


that won't wash off or turn brown. 


ALL ADVANCE CENTURY PRODUCTS SOLD ON A MONEY BACK GUARANTEE 


Dealers & Jobbers Write 
For FREE Catalog Sheet 


a A i MIG. Go. 


| Ee mLiseores| +. ¢ HH ¥. ©. 60% 781 GREENVILLE LS c # 
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JOHNNY 
SAYS... 


“Ask Prospects 
One Question 
And You'll 
Add $150.00 
A Month To 
Sales” 
Last Spring, one of my regular 
customers asked me to replace 
a cracked window and send the 
bill to his insurance company. 
After we fixed his window, I 
began noticing just how many 
cars drove into the station with 
cracked windows. There are a 
lot more than you imagine. I 
realized that most of these cars 
carried insurance that covered 
glass breakage. The owners 
aren't too concerned with a 
cracked glass and don’t want to 
take the time to go to a garage 
and have the glass replaced. 
When I began offering to re- 
place the window and pointed 
out that the insurance would 
cover the cost, I began doing a 
nice little business. About every 
car owner I asked said, “Sure, 
thanks for mentioning it”. 
One thing I'm always looking 
for is a small personal service 
that will make a steady custom- 
er out of the fellows that just 
drive in now and then. This is 
one of those services. Ive got- 
ten the business of some good 
sized fleets of trucks and cars, 
by showing the boss of these 
companies just what our serv- 
ice is like. 
When I do a wash job for a 
man, | say to him, “We took 
a little extra trouble and made 
your tires look like new again”. 
He notices the good job and I 
have « steady, or steadier cus- 
tomer. I use Advance Century 
Tire Sheen for black tires and 
White Sidewall Cleaner for the 
white sidewalls. “Black Magic” 
and “White Magic™” are what 
the boys call them, You try 
them and if they aren't the 
best vou ever used, write me 
and Vll refund your money. 
Special this month—I'm_pay- 
ing $10.00 for the best idea I 
get on how to make money 
from a service station. With 
any good ideas, T'll guarantee 
you have a darned good chance 
of winning. Write it and send 
it today. 

Be Seein® You Next 

With Another Idea 
Johnny 


Vonth 
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Name (please print) 
Company 

Number and Street 
City _- 





Please send me additional information on the following New 
Products described in the November, 1950, issue of SouTHERN 


Tea Meee =| SR | 


Tear out and mail to SourHern AUTOMOTIVE JOURNAL, 
806 Peachtree St., N. E., Atlanta 5, Ga. 











More New Products 
(Continued from page 148) 





139—Transmission Tools 


Sets of tools for servicing automat 
transmissions, available in 13-piece or 
seven-piece outfits, have been announ- 
ced by Duro Metal Products Co., 2649 
N. Kildare Ave., Chicago 39, Ill 

Other tools recently added to the 
line include: six-point extra-deep sock - 


; 2 


—— 


\ 


~ae 


wrench and 


ets, Chevrolet truck-rim 
an assortment of clutch-head screw 
drivers. Tools are of chrome-alloy steel 
chrome plated 
Want more informatior 
pon on this page and yor 


140—Frame Aligner 
No. 197-84 


featuring special step beams 


Super frame-alignment 
service 
lamps and heavy iron arms for quick 


hook-ups for any type of bend, has 


“a4 


for NOVEMBER, 1950 


been introduced by Bear Manufactur- 
ing Co., Rock Island, Il 

Designed for flush or floor installa- 
tion, the unit can be used for axle 
straightening, front-end alignment or 
checking caster, camber, toe-in, etc. 
The Flex-O-Power is part of the serv- 
ice 

Want more information? Use cou- 


pon on this page and you'll get it! 
141—Metai Filler, Tape 


A paste-like metal filler for body 
work and an electrical tape of vinyl 
plastic have been added to the line of 
Minnesota Mining & Manufacturing 
Co., 900 Fauquier Ave., St. Paul 6, Minn. 

The filler needs no primer, a tom- 
pany announcement stated, and can be 
applied to steel and aluminum with 
squeegee or knife. It can be san led by 
hand, vibrating sander or disc sander. 
It develops a metallic luster when 
sanded 

Tape No. 33 can be used for jobs 
that formerly required two or more 
conventional tapes, according to the 
manufacturer. A single wrap provides 
both electrical insulation and abrasion 
resistance, plus protection against mois- 
ture, oils and acids. It will withstand 
temperatures up to 176° F., has a di- 
electric strength of 10,000 volts and an 
elasticity with elongation up to 125 
per cent 

Want more information? Use cou- 
pon on this page and yow'll get it! 








142—Marine Products 
A booklet on its line of 
products for marine engines has been 
issued by Cole-Hersee Co. 20 Old 
Colony Ave., Boston 27, Mass. It in- 
cludes illustrations and specifications on 
sockets, plugs, connectors, switches 
face-plates, knobs, dash lamps and fuse 
blocks 
Want more information? Use 
page 151 and get it! 


electrical 


cou- 


pon on you ll 


143—Truck Hose 


A line of heavy-duty flexible 
and steel hose ends for trucks 
fleets and farm implements has 
introduced by The Weatherhead 


hose 
buses 
been 
Co , 


Cleveland 8, Ohio 
of five different 
the low-pressure 
wire-braid re- 
described in 


131st St., 
is a selection 
ranging from 
high-pressure 
quirements. The line is 
catalog No. J-1503 

Want more information? 
pon page 151 and you'll 


144—Carburetor Cleaner 


A carburetor cleaning kit that cleans 
while car is driven has been intro- 
duced by the Cristy Chemical Corp 
Worcester 4, Mass 

The kit consists of a plated metal 
8-oz. gasoline-filter bowl, complete 
with parts, accessories and instructions 
for attachment in place of convention- 


300 E 
There 
types, 
to the 


I Ise 
get it! 


cou- 


on 





YOU ARE GUARANTEED PROFIT! 
With This Amazing New Machine 


TIP-TOE 
ADJUSTMENT 


at 
NEW Model 50 PETERSON SURFACE GRINDER 
Grinds warped cylinder heads to .00!1 accuracy 
with amazing speed. Also grinds blocks, mani- 
folds, clutch plates, flat flywheels and many other 
flat surface castings. Grinds average warped cyl- 
inder head in less than 10 minutes 
DUST PROBLEM SOLVED—Exclusive ‘Cyclone’ 
dust collector, supplemented by a triple fibre 
glass filter unit banishes dust problem usually en- 
countered in grinding operations 
OTHER FEATURES: (1) No set up needed. (2) 
Any man in your shop can operate. (4) VIBRA 
MOTIVE action permits fast, accurate with 
level stone 


cut 


BIG DEMAND ° NEW FIELD 


Model “Tt” Days Are Over 
Lightweight, high compression engines demand 
this new head grinding service. Nation wide sur 
vey shows 8 out of 10 cylinder heads are warped 
Put a Peterson grinder in your shop. If you act 
now, it will put you in a new field that is wide 
open with no competition 


Over a Thousand Satisfied Users 
Purchase PETERSON Surface Grinder 
ON 30 DAY TRIAL 


MONEY-BACK GUARANTEE 
ALL MAKING MONEY 


Average Take — $18.00 an Hour 
Follow the example of these smart job- 
bers who are reaping big profits with 
this new grinder purchased on the 
Peterson Money- Making Guarantee 
“Use our tested merchandising plan for 
30 days. If you do not make money, 
return the grinder for full refund. We 
pay the freight both ways.” 
Profitable 3,000 
pop. There is one case of four machines 
in one town of 15,000 population, all 


in towns as small as 


making good money 


PROFITS PAY FOR GRINDER 


Five Man Shop 
Proves Value of 
Peterson Grinder 
Joe Bruno, owner of 
Brun Piston Ring 
Service, Chicago, like 
hundreds of V hot 
> Joe Bruno 
t able operation in my shop 
Insta his machine on Dec. 24, 1948 
b Feb 1949, had matched his invest 
nt with profits. He now makes $30 
from this machine alone 


obbers says 


he most profit 


per day 





ME PETERSON 
wan 


rae ce: ' 


RINDER 


y Enrimt welt me 


MAKER THAT OW 
WNERS NEAR ¥ 


Rt " 





“Del” Peterson, 
President 


Please send me complete information 


and names of owners near me. (Please 


“ 


NAM E____ 


ADDRESS____ CITY 
Saeeaaas 


152 


Call, Wire or Write for Full Details TODAY 


about the 
heck one 


Peterson Surface Grinder 


below.) 


‘a I 


STATE 
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al 2-oz. bow! 
Drygas and 
ing begins 
should be 
company 
Want more 
page 


ed with 


The 


vad hen 


DOW! is fill 
car is started 
For best results, the 
filled every 1,000 miles 
announcement stated 

information? Use yu- 
151 ll get it 


ciean- 


bow] 


pon on and you 


145—W eatherstripping 


A metal roller weather- 
stripping 
door and 


available 


display for 
complete with four 
trunk weatherstrip, is now 
from Kravex Manufacturing 


spoois of 


Corp., 273 Van Sinderen Ave., Brook- 
lyn 7, N. Y 
Applications of the erent types of 
weatherstrip and a 12” rule: 
measuring are lithographed on the dis 
play 
Want 


pon 


for eas) 


nformation? Use cou- 


151 you'll get it 


more 


on page and 


146—Polishing Process 


on its “Spray Glaze 
polishing process for automobiles have 
been issued by E. I. du Pont de Ne- 
mours & Co., Inc., Chemical Specialties 
Department, Wilmington 98, Del 
The sheets information on 
polish, two cleaners use before 
ishing and spray equipment for apply- 
After the car has been 
polish is sprayed on and 
the dust indicator wiped off 
ing a brill luster without rubbing 
or buffing, a ympany announcement 
stated 
Want ’ reé 


pon on page 


sheets 


Catalog 


the 


pol- 


give 
for 


polish 
the 
like 


lant 


ing the 
cleaned 
leav 


ation? Use cou- 


151 and 


get it 


" 
you 


147—Hood Ornament 


the 

now being pro- 
Manufacturing Co 
Brooklyn 6, N. Y 


A hood t of 
cartoon haracter 
duced by L. W. Lee 
87 Montrose Ave 
Available in chrome or gol 
comes in two 
hoods and 
Want more ir 
page 


orname! Superman 


i finish 
sizes for automobile 
bicycles 


pon on 


950 





DELCO-REMY 


GENERATOR REGULATORS 
FOR DELCO-REMY ELECTRICAL SYSTEMS 


Deico-Remy generator regulators are 
designed to match the performance 
of other Delco-Remy electrical units 
in the system . . . resistance values 
are selected to obtain maximum per- 
formance and life from the generator 
and battery, and contact point metals 
are chosen for best performance and 
longest life on each application. To 
maintain the original balance of the 
electrical systera, only a Delco-Remy 
regulator of the proper model should 
be used as a replacement in a Delco- 
Remy equipped vehicle. 


Deleo-Kemy 


DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 


} Available Everywhere Through 


( UN'TED™. DELCO-REMY—A UNITED MOTORS LINE 
\TOTORS~ UNITED MOTORS DISTRIBUTORS _. 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





148—Turn-Signal Lamps 


Two turn-signal lamps, of the all- 
glass, sealed-beam type, have been ad- 
ded to the line of General Electric Co 
Lamp Department, Nela Park, Cleve- 
land 12, Ohio 

No. 4014A is a 


06 


six-eight-volt lamp 


and No. 4414A is 12-16 volts. Both are 
designed to meet SAE specifications 
for Class A, Type 1 signal lamps. Each 
has an outside diameter of 4%” and is 
equipped with fluted-prismatic lens. 
Want more information? Use cou- 
pon on page 151 and you'll get it! 
149—Tire Cleaner 


white-side- 
pints 


Wite-Wall cleaner for 
tires is now available in 
quarts, gallons and 55-gallon drums 
from Cecil H. Jarrett Co., Inc., New- 
ton, N. C. One gallon is said by the 
manufacturer to clean 300 tires. The 
cleaner is applied with a wire brush 
Want more information? Use cou- 
page 151 and you'll get it! 


wall 


pon on 








SOME PARTS MUST BE 
PROTECTED AGAINST MOISTURE 


ECHLIN CONDENSERS 


ARE 


AT NO EXTRA COST TO YOU 


ECHLIN MANUFACTURING COMPANY ® 228 EAST ST. 


CONTACTS 
COILS * CONDENSERS 
& OTHER AUTOMOTIVE 


ELECTRICAL PARTS 


NEW HAVEN 5, CONN 
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150—Ventilator Latch 
No. 477 


Genera! 


ventilator-window latch for 
Motors passenger cars and 
Packed 12 to 


others using 
this type of 
latch has been 
added to the 
” line of Champ- 

<> a box or 12 to 

Snow a card, the 

BOONE latch can be 

installed in 

one minute 

driver, the 
manufacturer stated. The display card 


Items, Inc., 6191 
is identified as No. 477-C 


Maple Ave., St 
Louis 14, Mo 
Want more information? Use 
page 151 and you'll get it! 


cou- 


pon om 


151—Bench 


The 600 Series grinder, in %4-h.p. and 
1/3-h.p. sizes, has been placed on the 
market by Baldor Electric Co., 4353 
Duncan Ave., St. Louis 10, Mo 

The grinder has wide clearance 
tween wheels and motor frame for 
grinding large and odd-shaped pieces 
Long pieces may be moved across the 


Grinder 


be- 


frame because it is 
smaller in diameter than the grind- 
ing wheel, a company announcement 
stated. Bulletin 349 on specifications 
and operation of the unit is available 
from the manufacturer 
Want more information? Use cou- 

page 151 you'll get it! 


front of the motor 


pon on and 


152—Wire and Cable 


and cable, 
coverage 


A line of automotive wire 
designed to give maximum 
with minimum inventory, has been 
placed on the market by Guaranteed 
Parts Co., Inc., Seneca Falls, N 

Battery cables and ground straps are 
full No. 1 gauge. Brass terminals are 
virgin metal and lead coated. Lugs are 
solid copper and seamless. The line is 
trademarked the “Line of Least Re- 
sistance.” 

Want more 
page 151 


information? Use cou- 


pon on and you'll get it! 


153—Front-End Catalogs 


Two catalogs covering G-H front-end 
suspension parts, tie rods and king-bolt 
sets have been issued by Hershey Metal 
Products, Inc., Derby, Conn. Revised 
and simplified for quicker identifica- 
tion, the catalogs contain descriptions 
of 22 new front-end kits, 36 tie rods, 30 
king bolts and 52 coil springs 

Want more information? Use cou- 


pon on page 151 and you'll get it 


1950 





“a It will pay you to sell BOWERS 


admidyne 


Zhi 





the PREMIUM Quality 
“fill only ONCE a year battery” 








with the PREMIUM Profit of $11.04 For You! 


Remember, BOWERS WAS FIRST with the Bowers exclusive Ball Mill Oxide and genu- 

amazing “fill only ONCE a year” battery ine Port Orford Cedar Separators. CAD- 
. and BOWERS IS BEST from every MIDYNE is the best buy for your customers 

angle! You make a big $11.04 for your own —the best bet for you! 

pocket every time you make an EASY 

“Cadmidyne” sale. EASY SALE is right 

just point out to every motorist that this 

PREMIUM QUALITY battery costs only a 

few pennies more per month for trouble-free 

operation. The slightly higher purchase 

price is more than justified in the extra 

months and miles of dependable battery 

service, as backed by WRITTEN GUAR- 

ANTEE FOR 36 MONTHS OR 36,000 

MILES, whichever occurs first. Point out 

that the Cadmidyne features a genuine hard 

rubber case — 51-power-packed plates of 


BOWERS _. 


BATTERY & SPARK PLUG CO. - READING, PA. 
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154—tTire Chains 


A line of tire chains with saw-toot! 
lug construction is now available from 
Campbell Chain Co., York, Pa. A four- 
color packaging key indicates grade of 
chain and each box of passenger- 
chains includes a chain applier 
chains are in bags 

Want more information’ Use 
pon on page 151 and you'll ge 


155—Signal Lamp 


A class “A” signal lamp, featuring a 
lucite lens that contains 12 square 
inches of surface, has been added to the 
line of Signal-Stat Corp., 1430 Herkimer 
St., Brooklyn 33, N. Y 











The WO 


® 
Le 


st COMPLETE 


HICH QUALITY 


ASI SHOW 
BOOTH DI78 


adeerreo & MANUFACTURING CO.,1nC. 


WEST POLK STREET 


CHICAGO 7, ILLINOIS 








The lamp is double-faced and has 
special faceting to give maximum light 
It is especially recommended for trucks 
and trailers, the manufacturer stated, 
because a single-face lamp cannot be 
seen from the side of the truck before 
it makes a turn and the double-face 
lamp eliminates this hazard 

Want more information’ Use 
pon on page 151 and you 


156—Parts Washer 


A redesigned Turbo Blast washing 
machine for motor blocks and parts 
has been introduced by Storm-Vulcan, 
Inc., 2504 Commerce St., Dallas, Texas 

The machine uses water, heat, agi- 
tation and detergent to clean parts 
quickly. A labyrinth-type seal has been 


developed to protect bearings. The im- 
peller rotates at 419 rpm. and gives 
agitation to clean hard-to-get-to places 
Two models are available: one that wil 
handle blocks and shafts up to 42” and 
1 larger model to handle blocks up to 
63” by 20” by 27”, shafts up to 74” or 
two parts baskets 31” in diameter 
Want more information? Use co 


pon on page 151 and you'll get 


157—Lubricating Assembly 


No. 350 linkage adapter assem! 
lubricating isolated fittings has b 
leveloped b Universal Lubricating 


X ix i” 


Systems, Inc., 723 Allegheny Ave., Oak 
mont, Pa 

It consists « wo metal tubes joined 
by a 360° all-steel swivel and fitted 
with couplers on each end. The as- 
sembly can be attached to standard 
control handles 

Want more formatior l 


pon on page 151 and you 
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Battery cable profits won't “get 
away” from you when you handle 
Packard battery cable. For the 
quality is there .. . Packard cables 
are full size, full weight, and 
deliver a full measure of value. 
What's more, you have a choice 
of LeadAlloy terminal or Leaded 
Brass terminal . . . fast cranking, 
quick starting, and maximum bat- 
tery life are assured. You'll catch 
your limit in battery cable sales 
with Packard cable! 





PACKARD BATTERY CABLE 
IS BEST BECAUSE... 


Full gauge copper conductor... insures de- 
livery of adequate power for quick starting. 


e 
Insulation of conductor is accomplished bya 
heavy sheath of special rubber compound, 
strong braid and lacquer. 


v 
Cadmium-plated ‘‘Korelug™ attached by 50- 
ton press is integral part of conductor. 


9 
Raised bosses or shoulders for easy spread- 


ing of terminal. 
a 


Terminals, bolts and thick nuts are all givena 
special Packard corrosion resistanttreatment. 


« 
Trade numbers deeply and clearly stamped 
into Korelug for positive identification. 


- z s 
TRADE MARK SS 2 Reference chart printed on bottom panel of 


Packard Electric Division, General Motors Corporation Cis E container . . . trade number printed on end 
Warren, Ohie _ panel for quick identification. 


FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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158—Tool kit 


A set of six tools for adjusting con- 
tact points has been added to the line 


of F. & B. Manufacturing Co., 4248 W 
Chicago Ave., Chicago 51, Ill 
The Filko set has amber, shock-proof 
handles and steel blades. It is furnish- 
ed in a pocketed roll 
Want more information? Use cou- 
pon on page 151 and you'll get it! 


159—Honing Machine 


An improved honing machine, featur 
ing a redesigned oil-pumping system 
that is said to assure a positive stream 
of honing oil even when oil level i 
low, is now available from Sunnen Pro- 
ducts Co., St. Louis 17, Mo 

Additional mandrels have increased 
the honing range so it is from 480” to 
2.625”, a company announcement stated 








Al - Purpose f 
RUBBER {. 


Blunt Diamond 
SIZZLE 
~ PATCHES 


Two sizes fill 

ali Tube Repair 

Requirements. Colorful, sales 
making containers 


OTHER AUTOMOTIVE 
RUBBER PRODUCTS 


e Tire and Tube Repair Materi 
als « Splash Guards for Trucks 
and Trailers « Radiator Hose 
e Fan Belts « Friction Tape 
« Gasket Cement « Repair 
Gun « Boot & Reliner Cement 


BETTER MONKEY GRIP CO. 


Partnership of L. M. Everett and Sons 
5320 HARRY HINES BLVD. 


QUALITY MADE—wMolded from all 


QUICK FACTS about 
MONKEY GRIP 
Auto and All-Purpose RUBBER MATS 


TWO POPULAR DESIGNS—Dio- 
mond Deluxe, and Rib and Groove 

“ THREE CORRECT SIZES—to fi floor 
space in cars 

FIVE BEAUTIFUL COLORS—wWine 


Red, Spruce Green, Texas Tan, Royal 
Blue and Black 


PACKED IN DISPLAY CARTON — 
Strong shipping carton makes Attract- 
ive Counter Display 


New Rubber compounded in our own 
factory. Jobbers invited to write for 
literature and prices. 


DALLAS, TEXAS 





The machine is also equipped with a 
gauge that enables operator to fit pis- 
ton pins to within .0001” of desired di- 
ameter, the manufacturer said 

Want more 
pon on page 151 and you'll get it 


160—tTire Inflator 


An Eco Automatic Tireflator, having 
a pressure range of 5 to 110 lbs., is 
now being produced 
by John Wood Co., 
Bennett Pump Di- 
vision, Muskegon, 
Mich 

Desired pressure 
is pre-set on dial 
and as tire is in- 
flated, bell signal 
rings. When bell 
stops ringing, tire Is 
at pre-set pressure, 
a company an- 
nouncement stated 
Wall model 97 of the new line is 
illustrated. Pedestal model 98 and auto- 
matic hose retraction model 93 are also 
available 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


information? Use cou- 





161—Fire Extinguisher 


Fire extinguisher KD 622, 
» of the vaporizing, double- 
acting type, has been in 
troduced by K-D Lamp 
Co., 1910 Elm St., Cincin- 
nati 10, Ohio 
The unit is said to shoot 
a stream up to 30 feet and 
to be effective for oil, gas- 
oline and electrical fires 
The liquid will not freeze 
at 50 zero F. nor 
damage clothing and equip- 
ment, a company announce- 
ment stated. The extin 
guisher is of con- 
struction with bracket for 
mounting on vehicles. Re- 
fills are available in car- 


below 


brass 





tons of six quart cans 
Want more 
page 151 and you ll get it 


nformation? Use cou- 


pon on 


162—Battery Charger 


Model L W Powercharger, featuring 
the Safety Therment to protect battery 
been added to the 
4700 N. 18th 


during charge, has 
line of Fox Products Co., 
St.. Philadelphia 41, Pa 
Temperature outside the 
well as inside, automatically determines 
time, a company announce- 


unit tests all three cells 


battery, as 


charging 
ment said. The 
it one time under discharge conditior 
The streamlined cabinet has large, rub- 
ber-tired v els tor easy moving 
Want more infor 
pon on page 15] and you'll get it! 


ation Use cou- 
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IT TAKES A HOT-FOOT WITH A GRIN! 


better your business... buy Blue Streak 


wii O ABLE 


START NG LIiGuHyt NG &6 !'GNITION PROD 


STANDARD MOTOR PRODUCTS ince N S$ t D i Y ! —E w Yorx« 
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163—-Tire Groover 


A tire Deskidder, said to make it 
possible for one man to regroove four 
tires in less than 15 minutes, has been 
placed on the market by Peco Manu- 
facturing Co., 20 W. Berkley St., Phila- 
delphia, Pa 

A blade and adapter will cut snow 
and mud cleats in new, partially-worn 


= Q 


a“ jo = — 


or recapped tires, the manufacturer 
stated. A design attachment is avail- 
able with a variety of patterns that can 
be cut to restore smooth treads 
Want more information? Use cou- 
pon on page 151 and you'll get it! 


164—Fuel Pump 


A line of fuel pumps with the valve- 
cage assembly to eliminate internal 
gasket is now being 
produced by Airtex 
Automotive Division, 
Chefford Master 
Manufacturing Co 
Fairfield, Il 
The diaphragm of 
each pump has a 50, 
000-mile guarantee 
e the manufacturer 
ii th rough the nation ¥ stated The pumps 
e . are said to operate 
— through a ran from extreme tropi- 


ro tem- 





i 


From Asheville t&Q:Wilmington ... from Winston-Salem to Charlotte, cal heat dowr 
smart station operagors are installing WAVEWASH—the Automatic peratures. Models for various cars and 
Jet Car Washer! And Rere’s what they say: "leet tee 
“With WAVEWASH we are washing 72 cars a day with pon on page 
the same force that formerly washed only 20 to 25 cars 


a day.” 165—Clearance Lamp 


““ : , J streamlined clearance - marke 
Our accessory sales have increased two-thirds, and we're mp. designed to fit curves for fender 
pumping twice as much gas as we were before we put in b, body or three-in-line mounting 


WAVEWASH has been added to the line of Sparton 


“WAVEWASH has brought us the best class of trade in aan Ge. Sachens Mi —" 
town. It's the answer to our car washing problem.” ng and 

Be smart! Be modern! With WAVEWASH one operator can easily 

wash 4 to 6 cars an hour! Just attach WAVEWASH to your water line— 

there are no extra installation costs. With only a small investment, you 

can set up a profitable car washing business. Write today for free illus- 


trated folder giving complete details. 
Sales Representatives Coast to Coast 


Mens ys JOBBERS—a few choice territories still open. Write today! 


PHILLIPS 
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Oldsmobile Dealers _,, exer ‘ 


to Record-Breaking Sales! 


Thousands of enterprising Oldsmobile 
dealers are ridin’ high, wide and 
handsome— headed straight for the 
greatest selling vear in their history! 
Already more new “Rocket” 
Engine Oldsamobiles have been 
procuced and sold in 1950 than in 
any other single year——and the public 
wants more! They want to thrill to 
the trigger-quick response of 
Oldsmobile’s famous high- 
compression “Rocket” Engine! 
They want to feel the smooth-going 
ease of Oldsmobile’s exclusive new 
Hvycra-Matic Drive 
for that “Rocket” ride! And Olds- 


They're going 


molule dealers every where are cash- 
ing in on this overwhelming public 
enthusiasm! That's the big reason 
why they're rocketing ahead to new 


sales records— with Oldsmobile! 


Sidewalk Show- 
manship! This 
50-foot rocket, 
erected by the Al 
bertson Bros. dea! 
ership in Culver 
City, Colif., typifies 
the aggressive 
salesmanship of 
Oldsmobile deol 
ers overywhere 








A GENERAL MOTORS VALUE 


OBILE 
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166—Tail-Gate Lift 


A manually-operated tail-gate load- 
er, made for use on pick-up trucks 
has been added to the line of the Strat- 


ton Equipment Co., Hanna Bldg., Cleve- 
land, Ohio 

Model TG Hydro-Loader, as it is 
called, car lift loads up to 650 Ibs. 
from ground to truck level in less than 
a minute, a company announcement 
said. Illustration shows positioning of 
controls 

Want more information? Use cou- 


pon on page 151 and you ll get it! 


167—Valve Seats 


Screw-in valve seats for installation 
on regrind jobs are now being pro- 
duced by Peterson Welding Laborator- 
ies, Inc., 1423 Virginia, Kansas City, Mo 

The seats have expansion clearance 
between the threads and are locked in 














WINDSHIELD 
SEALERS 








CLEANING PADS 
for 
WHITE 222-2 TIRES 








The LAS-STIK 


EMAC. rel / Cc 2 iy, 


DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 
301 North Market St., DALLAS, 2; Southeast —- Wesley O 
Aaron, 843 Memorial Drive, $.£., ATLANTA; Kansas & Missouri 
— E. G. Craft, 804 W. 48th St. KANSAS CITY 2 


Manufacturing Co., 


GCA 


‘TUBE REPAIR KITS 
CANIZING PATCHES | 





sewiuig He povoet 
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position. They can be reground and 
later replaced in the same threads with- 
out enlarging the counterbore, a com- 
pany announcement said. They are cast 
under pressure from chrome-nickel- 
iron alloy for long wear and good heat 
conduction. Lower illustration shows 
the P-B drill-press installation and 
service unit, said to service all types 
and sizes of engines 
Want more information? Use cou- 


pon on page 151 and you'll get it! 


168—Spark Plug 


The double-gap X-citer spark plug, 
featuring a double-side electrode, has 
been developed by 

the Blue Crown 

Spark Plug Co., 

1800 Winnemac 

Chicago 40 


Placing the gap 
at the end of the 
center electrode 
produces a double 
ionizing effect, the 
manufacturer 
stated. An electri- 
cal disturbance is 
excited in the en 
tire sparking area 
and greater resist- 
ance to oil and 
carbon fouling is 
produced The 
plug is recom- 
mended by the 
manufacturer for 

engines and motor boats 
said to operate several 


two-cycle 

The plugs are 

times longer than ordinary plugs under 

fouling conditions 
Want m 


> Use cou- 
pon on page 151 and you'll get 


169—Heater Connection 

A simplified electrical connection for 
aun Headbolt engine 
oduced by Five 


Box 353, East 


installing its Fre 
heater has beet ntr 
Star Manufactur Co 

Grand Forks, Minr 
Two male pror protrude 
A 4 cord set 


a rubber plug 


from the 
connects to 


The 
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AMERICA’S 


BATTERY 
FOR ALL CARS AND TRUCKS 


\" 


Automotive engineers prefer Delco. That's 
why more Delco batteries are used as orig- 
inal equipment on new cars and trucks 
than any other make. 

That’s why Delco is America’s No. 1 bat- 
tery—why people everywhere know Delco— 
want the dependability and value Delco 


provides. Here, truly, are big sales advan- 

tages that help cut down your selling efforts 
. increase your business volume. 

See for yourself! Lay in a stock of Delco 

batteries . . . display them well... and 

you'll soon enough discover why Delco 

batteries are the easiest to sell. 


DELCO BATTERIES—A UNITED MOTORS LINE 


J AGH TE D 


Available Everywhere Through SERVICE § United Motors Distributors 
‘ oToRS Y 
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170—Inspection Unit 


Type DR-543 Magnaflux unit for in- 
spection of truck, bus and car parts up 
to 54” long has been announced by 
Magnaflux Corp., 5900 Northwest High- 
way, Chicago 31, Ill 

The unit supplies high-amperage 
low-voltage, alternating-current mag- 
netization to magnetize parts longitudi- 
nally or circularly. Magnetic particles 
in oil suspension are flowed over the 
surface of the magnetized part and any 
crack in the part causes a local mag- 
netic attraction to hold the particles 
and build them up 

Inspection under “black” light in the 


folding hood makes these defects clear- line. The unit is set up to demagnetize 
ly visible with a glowing fluorescent parts after inspection so no separate 





EVERYBODY'S RAGS ARE 
GOOD ON THE FIRST ORDER! 


But how about the second order, or the third? uniform—from the first order to the lotest 
Southern Wipers, Inc., with its WIPE-MASTER Wipe-Master wiping cloths are carefully steril- 
brand wiping cloths, has established a sound ized and processed to deliver the best cloths 
reputation throughout the trade for fair dealing for the price paid 

through the years. Its representatives make no Want proof? Ask our customers! 

false claims of promises Contact your jobber today or write for name 
Above all, Wipe-Master wiping cloths are 95% of Wipe-Master jobber nearest to you 











JOBBERS: Limited territories are still available. Southern Wipers invites interested jobbers to 
e investigate Wipe-Moster wiping cioths for their dealers Write immediately for 
details on our profitable WIPE-MASTER jobber plan 


eo 
SOUTHERN WIPERS, INC. : Pas 


511 EAST 25TH STREET @ CHARLOTTE, NORTH CAROLINA 








demagnetizer is needed. It is designed 
for operation on 220- or 440-volt, 50 /60- 
cycle current 
The inset in the illustration of the 
DR-543 shows a connecting rod during 
inspection. Fluorescent Magnaglo indi- 
cations mark the serious non-visible 
cracks in the part 
Want more information? Use cou- 

pon on page 151 and you'll get it 


171—Air Compressors 


Four air compressors have been ad- 
ded to the line of the Par Compressor 
Division, Lynch Corp., 3600 Summit St 
Toledo, Ohio 

They include: Models 201 and $201 
of the single-stage, low-pressure type 
featuring four cylinders with fin-type 


aftercooler, 60-gallon tank, pressure 
switch and automatic unloader: con- 
troller; Model V51, a 1'2-horsepower 
single-stage, two-cylinder compressor 
with vertical-type tank, and farm Model 
PG31, a 34-horsepower, portable, gas- 
engine unit with horizontal-type tank 

Want more information? Use cou- 
pon on page 151 and you'll get it’ 


172—Carburetor Cleaner 


Carb Master carburetor and fuel-line 
conditioner, designed to remove carbon 
and gum and to absorb any moisture 
present in the fuel line, is now being 
produced by Rust Master Chemical Co 
56 Creighton St., Cambridge, Mass 

The solution is poured through the 
venturi tube while racing engine or 

be poured directly into carburetor 
if it is excessively clogged. One pint 
added to ten gallons of gasoline every 
2,000 miles is said to clean fuel line 
The solution may also be used for 
cleaning parts 

Want mvre informatior 
pon on page 151 and you'll 
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AT YOUR SERVICE... ALL WAYS 
© Terrific Power - MOST POWER PER DOLLAR 
® Terrific Speed - 4800 RPM 


U. S. 7-INCH UNIVERSAL ELECTRIC SANDER 


Built with more power than you may need — but it’s there when you want it 


and where you want it — and speed that whizzes up to 4800 rpm . . . for use 


with Resnoid wheels. 
Precision designed and constructed to provide BETTER FINISH 
WITH LEAST WEAR ON ABRASIVE DISCS. 
For grinding castings, welds, surfacing with cup or saucer wheels . 
speed production metal finishing... for removing rust, paint and seale with 
brush and for a multitude of grinding jobs that come up constantly in any shop 
America’s Most Complete QUALITY LINE includes drills . . . grinders . . . sur- 
facers ... polishers... sanders... tappers... hole saws . .. buffers . . . valve 
seat grinders . . . valve refinishing shops . . . flexible shaft machines and many 
other electrical tools and accessories. 


YOUR JOBBER STOCKS UNITED STATES ELECTRICAL TOOLS 
7he UNITED STATES ELECTRICAL TOOL G. 


CINCINNATI, OHIO 


.. for high 
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173—Reversible Ratchet 


A reversible ratchet in 4”, %” and 
drive, simp!ifed in design and 
lightweight, has been announced by 
The New Britain Machine Co. New 
Britain, Conn 


- 
le 


A shift of the lever reverses the 
ratchet. The tear-shaped head is said 
to get into tight corners and difficult 
places, providing maximum sweep. The 
tool is of steel with triple-plated chrome 
finish 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


174—Ring Inserter 


A ring inserter, featuring three finger 
openings so each ring may be guided 
into the groove in the piston while 
pushing piston into the cylinder, has 
been announced by Herbrand Division 
The Bingham-Herbrand Corp., Fre- 
mont, Ohio 

Small slotted section in the wall per- 














CUSTOM-BUILT 


UFFLERS 


JOBBERS AND DISTRIBUTORS IN PRINCIPAL CITIES 
Write for Catalog 


MUFFLER MFG. CO. 
1718 Naud St, Los Angeles 12, Calif. Phone CApitol 1-2193 


Smitty 


Or 
CALIFORNIA MUFFLER SALES CO 
5638'2 N. Broadway, Chicago 40, IIlinois 


The O 


INVESTIGATE yee 

this money-making op- 
portunity in Smithy's line 
of single and duol cus- 
tom-built mufflers and 
exhaust accessories. 


Disploy boards, folders, catalogs 
ond newspaper mots available. 











mits expansion for installation of pis- 
tons and rings up to .060 oversize. The 
tool will handle U-Flex rings, as well 
as other types 

Want more information? Use cou- 
151 and get it 


you'll ' 


pon on page 


75—Floor Mat 


Diamond De rubber floor 
featuring shake-out de- 
able from Better Mon- 


Hines Blvd 


The Luxe 
mat for 
Sign, IS NOW avall 
key Grip Co., 5320 Harry 
Dallas, Texas 

The base of the 
or flared for easy 
of the mat has a 
Five 
tan, blue and black 
nformation? Use 
151 and 


cars 


ridges are rounded 
cleaning. The back 
cleated gripping sur- 
face colors are available: red 
green, 

Want more 


page 


cou 


pon on youll get 


176—End Lift 


Model B lift giving in 
reach under the car with little 
h, is now bein 


Steel Products 


one-end 
creased 
increase in over-all lengt 
produced by Automatic 
Inc., Canton 6, Ohio 


Wide lifting hooks are 


spread 


sion housings and 
lift front end with- 
assembly 


to fit new transmi 


permit operator 
adapters. The cylinder 
has been improved and the weight has 

th no loss of strengtl 


out 


been decreased w 

a company announcement said 

Want more formation? Use 
? | } 


177—Bonding Line 


The Minit-Bond 
bonding tape, bor ng 
Barrett Equipment Co 
St. Louis 6, Mo. Both the 


by the manu 


now 
marketed 
2Ist & Cas 
bond and tape are said 
facturer 
resistant bor 
Want mor 
pon on page 


to produce a resilient, shear 
t low temperatures 


> Use cou 
151 and you'll 


j 
ia 
e informaztior 


get if 
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Announcin g 


A LIFE SAVER SERVICE for Southern Jobbers in ‘51 


OVER NIGHT 
DELIVERY TO 


f 6 SOUTHERN a 
% STATES | 
yw 


CroprgesSSSSSOTY ty 


Y 


The nation’s fastest 
selling lines The South's 
fastest SERVICE It's your 
Warehouse in Memphis for 


every parts need 


JAN MAJOR, 


President 


This is the announce 
ment you have been wait 
ing to hear! The Auto- 
motive Jobbers’ Ware- 
house in Memphis will be 
ready to serve you in ‘51 

with the nation’s best 
lines ready for immediate 
delivery just a few 
hours away! 





29,000 sq. ft. of floor 
space, completely mod 
ern equipment devoted 


to helping you Improve  Ffam S MANUFACTURERS 
your service — increase —. PLEASE NOTE: 
your profits. Call or write : 

NOW for details and a : SERVICES OFFERED TO 
list of the dependable \ MANUFACTURERS: 


lines available through ; 
your warehouse in Mem Warehouse Service of 
receiving and shipping 











Se -- 





teers 


® Warehouse Space Only! 


phis — The Automotive 


Jobbers’ Warehouse, Inc 
Warehouse Service plus 
our sales force 


We still have space for a few more 
non-competitive lines. 


Automotive Jobbers Warehouse Inc. 


MEMPHIS, TENNESSEE 


FOURTH AND GAYOSO STS.—1 BLOCK FROM HOTEL PEABODY 
“Ne Best Lines tan Stix States” 
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Our address at the show: Hotel Sheraton 








178—Connector 


A flap-lock-type connector for trucks 
and trailers, featuring a tunnel-shaped 
guide between cover and socket that is 
said to pre-align plug automatically 
for one-hand assembly, has been added 
to the line of Cole-Hersee Co., 20 Old 
Colony Ave., Boston 27, Mass 

No. 1220 is a seven-way unit, No 
1231 is a four-way unit and No. 1234 


is a six-way unit. Socket has a lock 
ing flap with automatic release that is 
said to let go without damaging flap 
if trucker fails to uncouple. Terminals 
in both plug and socket are color coded 
Want more information? Use cou- 
pon on page 151 and you'll get it! 


179—Air Compressors 


A line of air compressors, featuring 
the oil-interlocked unloader, is now 
being marketed by Westinghouse Air 
Brake Co., Wilmerding, Pa. 

Operated from the compressor’s pres- 
sure-lubricating system, the interlock 
assures that the compressor is up to 
speed before compression starts, a com- 
pany announcement stated, avoiding 





PYROIL fights 


these enemies of 
YOUR car... 


@ DRY STARTS 

@ FRICTION WEAR 
© GUM and SLUDGE 
@ BATTERY DRAIN 


PYROIL fights 


these enemies of 
YOUR business... 


@ SEASONAL SLUMPS 
@PROFIT “DIPS” 





© CORROSION 


There's no need to let weather changes 
find your car vulnerable to attack 
on vital engine parts. Now is the time 
to add Pyroil, to your car 
against the extra changing 
weather driving. 

Pyroil contains the special property of 
making motor oil cling to cylinder walls 
and piston rings. That's why Pyroil eli 
minates “dry starts”—it keeps engines 
free of sludge and reduces wear due to 
friction, rust and corrosion. 


protect 


risk of 


Pyro'l is economical ammunition for 
fighting these enemies of your car. 
You'll find Pyroil at your nearest gas 
station. Just ask the attendant to add 
Pyroil—add miles to your car. 


PYROIL FOR AIRCRAFT ENGINES 


@ UNCERTAIN QUALITY 
@® BRAND CHANGES 
@ VARYING DEMAND 


Pyroil is a year around demand product 


a year around profit maker—sup- 


ported by continuous advertising (since 
1932) in leading magazines and on the 
nation’s major radio stations. Pyroil is 
-the 


the “Companion of Champions” 


first choice of consumers the best bet 


for jobbers and dealers. 


Aircraft 
Aircraft Pyroil 


B for lubricating 
A for gasoline. 


Pvroil 





An 
GIVEN savings bank 
* to 50c pieces 


it's 


yours for the 


Pyroil metal 
tokes coims up 
MOTORISTS 
sent postage paid 


attractive 


asking 








McDonald & McPherson Co. 


168 


PYROIL 
COMPANY 


528 Main 


Street 
La Crosse, Wisconsin 


Canadian Distributors 
Central Purchasing 
Agencies, Ltd 
Toronto, Ontaric 





Southern Representatives 


Southeast 


P. O. Box 452, 1916 


Atlanta, Georgia 


Let a factory representative tell you the 
complete Pyroil merchandising and pro- 


motion program. 


Southcentral 
John T. Jolly Sales. Co. 
34th Avenue 
Meridian, Miss. 


Southwest 
Hirsig-Frazier Company 
807 Cotton Exchange Bldg. 





Dallas, Texas 


starting overload on the motor. The 
“Y” line, in models from 1% to 15 horse- 
power, also has a redesigned aftercooler 
to remove moisture and oil from dis- 
charge air 
Want more information? Use cou- 
pon on 151 and you'll get iw 


180—Fuel Pump 


A line of mechanical fuel pumps with 
built-in ceramic filter is now available 
from Carter Carburetor Corp., 2830 N 
Spring Ave., St. Louis 7, Mo 

The pumps have a one-piece 
lever to eliminate linkage and prolong 


page 


cam 


seal, extra- 


life. Accordion-type oil 
synthetic-rub- 


large valves, one-piece 
ber-impregnated diaphragm and outlet 
airdome are other features 
Want more information? Use cou- 
page 151 l 


pon on and you get it 


181—-Hose Program 


A training program on its fittings 
and hose lines has been announced by 
The Weatherhead Co., 300 E. 13lst St 
Cleveland 8, Ohio 

The program consi 
slide film, trainee booklet, demonstra- 
tion kit with cut-away samples and an 
manual 


nformation? 


ts of a two-part 


instructor's 
Want more 


pon on page 151 and you'll 


The WEW &) Technical 
Trauming ag Program 


Consists of 


SLIDE 
FILM 


‘ 


« ANSTRUCTORS 
< MANUAL 


DEMONSTRATION 
. KIT 


TRAINEE 
BOOKLET . 
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Covew the Market ( 


ERE, to the left, is the Hudson line-up for “51! 
H A money-making, business-building line-up! 
The smartest, most modern, most saleable met 
chandise on any motor car row 
Prices start from just above 1° lowest, and range 
through four great market with the Pacemaker 
the Super-Six, the Commodore and the fabulous 
Hudson Hornet 
Your prospects can pick then price choose then 
power—and what a selling you can give them with 
these “51 Hudsons! Unequalled roominess! An ur 
matched ride! Outstanding performance! Impres 
sive safety! Thev're al! part of the great Hudson 
storv for 51 
And there are still well-located Hudson dealer 
opportunities! With the fairest deal in the industr 

with Hudson retail sales breaking twenty-year 
records the wav ts open for men who want to 
build a sound business and steady profits! 

Write, wire or phone C. A. J. Hadley, General Sale 
Manager. Hudson Motor Car Company, Detroit 
14. Michigan 

Get m with Hudson and get a deal that ic real deal! 


HUDSON FOR ’51 


Priced From Just Above the Lowest azz seen 


©0@81-10-coas; 
ABC. Television 


LOWER-PRICED RENOWNED LUXURIOUS FABULOUS 
Wary 


PACEMAKER CUSTOM SUPER-SIX CUSTOM COMMODORE CUSTOM HUDSON HORNET 
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182—Water Tubes 


A line of water-distributing tubes for 
popular makes and models has been 
introduced by Dorman Products, Inc 
Cincinnati 2, Ohio 

Most sizes are available in galvanized 
steel or corrosion- and rust-resistant 
solid brass. Tubes are boxed indivi- 
dually, with complete car application 
shown on box 

Want more information”? Use cou- 
pon on page 151 and you'll get it’ 


183—Generator 


The 1951 generator, featuring an ex- 
tra-heavy mica-insulated commutator 
has been announced by Arrow Arma- 


tures Co., 15 Fordham Road, Allston, 
Mass 

All strain points are reinforced with 
heavy cloth and reinforcements are 
used between coils to prevent short cir- 
cuits. Full-size, varnished and baked 
field coils give long service. Housing 








CLOGGED 
RADIATORS 


Quickly opened up the low-cost Oakite way! 


IF you are in the market for a really good 
compound for cleaning out clogged radiators 


here it is... 


Built-for-the job Oakite stripper has powerful 
cleaning action. It quickly ousts tube-clogging 
sludge and silt. Solutions stand up for long 
periods. Up-keep is very low. 

Your local Oakite Technical Representative 
will gladly help you install a simple boil-out 
set up for your radiator repair work. Just give 
him a call. Or drop us a post card for complete 


details. No obligation either way. 


Free illustrated Booklet 
gives details on de-clog 
ging cadiators. Tells 
how to save money on 
all service shop clean 


ing jobs. Sead today! 


OAKITE PRODUCTS, INC., 408 Thames SI. NEW YORK 6,8. Y. 
Technical Service Representatives in Principal Cities of U.S. & Canada 


OAKITE 


SPECIALIZED INDUSTRIAL CLEANING 
MATERIALS » METHODS + SERVICE 


. Oakite Stripper. 








is finished in gray hammertone. Ex- 
posed parts are plated with cadmium 

Want more information? Use cou- 
pon on page 151 and you'll get it! 


184—Block Cleaner 


A redesigned Pressure Purger for 
cleaning cooling systems and motor 
blocks has been announced by Choldun 
Manufacturing Corp., 11 W. 42nd St 
New York 18, N. Y 

A special baffle arrangement re- 
tains the full chemical solution at all 
times, so that none is wasted, a com- 


pany announcement said. Pyrex glass 
cylinders that permit the car owner to 
see the sludge as it is removed and 
trapped behind filters are another fea- 
ture. The unit is air operated 

Want more information? Use cou- 
pon on page 151 and you'll get it 


185—Caster-Camber Set 


A caster-camber wrench set for 
making front-end adjustments on late- 
model cars has been introduced by 
Owatonna Tool Co., 306 N. Cedar St 
Owatonna, Minn 

The set consists of ten wrenches: one 
flat open end, five U-shaped %” drive 
wrenches and four Allen-type wrench- 
es. The set may be used on Ford 
Chevrolet, Chrysler products, Pontiac, 
Cadillac, Hudson and others 

Want more information? Use cou- 


page 151 and you'll get it’ 


pon on 
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fride has TERUG | 


The GREAT NEW EXIDE BATTERIES that motorists want to buy 
Powerful NATIONAL ADVERTISING support 

SELLING AIDS that assure quick, easy, profitable battery sales 

EXIDE SURE-START SERVICE 

Battery SERVICE EQUIPMENT that's economical and easy to use 
WITH EXIDE—YOU HAVE EVERYTHING—SEE THE EXIDE DISTRIBUTOR 


THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 32 * Exide Batteries of Canada, Limited, Toronto 


WHEN IT’S AN Exide. ...You START 








186—Mirror Display 


A merchandiser to which four mir- 
rors can be attached and which is said 
to occupy little space in counter or 
window is now available from Super- 
site Corp., 384 Canal Place, New York 
51, N. Y. The mirrors are available in 


gold-color glass or gun-metal glass 
Want more information? Use cou- 
pon on page 151 and you'll get it’ 


187—Light Display 


A presentation display for its entire 
line of lamps, mirrors, conversion kits 
and other accessories has been an- 
nounced by Yankee Metal Products 
Corp., Norwalk, Conn 

The display is in a cabinet that meas- 
ures 36” by 40” and stands on a wood- 
en horse, making it suitable for floor 
lisplay or sales meetings. Any item can 
be illuminated, for each one is wired 
for contact with a wet-cell battery. Re- 
quests for loan of the display should 
be addressed to Yankee 





ong ago — as early as 1904, 


Wohlert set up a policy of 
standardizatien in Automo- 


TALUS dota Cosetttiocotittatele Meotelo Mth) s)he 
ing for both original equipment and 
replacement parts users. 


This policy incorporating the selec- 
tion of only best materials, fine work- 
beslotet-Jebh oMMesele MMB (ott amy o) a lotbele MM slot: ol-1-)e] 
bate fo) cel bt jh mmo colel-j ile ME CoM Co) MB el-lorah am eletti 
a century in good and bad times 


alike. 


Through depressions and 2 World 
A Lot eM [o) 0) o-be Mot ele MDL-Lotl-ye-M slong Bolt tele| 
profit and security in the dependable 
Wohlert line of over 5,000 Engineered 


items. 


Wohlert Corporation 
A, ansing 5, 


o 


Wick: 





Want more information? 
pon on page 151 and you'l 


188—Tractor Light 


Tractor light B890T, featuring a 5% 
glass lens and sealed-beam bulb, has 
been an- 
nounced by 
K-D Lam}; 
Co 1910 
Elm St 
Cincinnat 
10, Ohio 
. body 


is Oo 


reinforced 
with a steel 
plate where 
bracket 
joins body 
Mounting is 
Oo universal 


type to per 


ment of bear 
single screw holds door rigidly 
the manutacturer 

easy to re 


automobDilet 

ced by Jol 
West 30th St., Ne 
combination ¢ 


plus 
heat 


It 
fir 





POLISH 


WITH SILICONE 
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190—Filter Display Want more information? Use cou Want more information’? Use cou- 
5 pon on page 151 and you'll get it’ pon on page 151 and you'll get it 
A merchandiser for oil-filter lines, id - 
including 11 universal lines that range 194—Filter Cartridge 195—Headlight Tester 
in length from 10” to 28”, has been in- 
troduced by The Imperial Brass Mfg The Wixite oil-filter cartridge, fea- Model 560 headlight tester, with an 
turing resilient, non-felting depth fil- improved sighting tube and more posi- 
trant, has been developed by Wix Ac- tive leveling of the testing box, is now 
[MPERIAL cessories Corp., Gastonia, N. C available from Bear Manufacturing Co 
x A blend of cotton threads and im- Rock Island, fl 
ported bast fibers forms a slud¢e-trap- A redesigned kink-lock makes up- 
ping network that does not collapse or and-down position control quick and 
mat down, the manufacturer stated smooth, a company announcement stat- 
The surface coating is largely eliminat- ed, while styling adds to merchandis 
ed and the filtrant reportedly absorbs ing value. A photoelectric-cell process 
a greater volume of dirt and sludge is used to find the highest-intensity 
with no appreciable drop in flow rate area of the light 
This is said to result in longer cart- Want more information’? Use cow 
ridge life pon on page 151 and you'll get it 








1200 W. Harrison St., Chicago 7 


Lines are individually boxed to stay 
fresh and clean. Six adapter fittings of 
three types are provided. No. U-100-FT, 
as it is identified, can be hung on the 
wall or placed on a counter. It is of 
steel construction 


Want more informatior ? Use cou- » e 

pon on page 151] and you'll get it' q aln in 
191—Two-Post Lift 

A two-post lift with an 8,000-lb. ca- 


pacity and a wheelbase range of 100” 
to 160” is now being produced by Curtis 
Pneumatic Division, Curtis Manufactur- 


cee ie eee FOR PRESTIGE 

ing 0 905 Kienlen Ave., St. Louis 

20, M 
The unit provides uncbstructed floor AND PROFIT 
space when not in use, the manufactur 

er stated, and has a 72” plunger travel 

— Agen tt mr tting taller men to e The One Complete Line 


Want more information? Use cou- 


pon on page 151 and you'll get it! @ A Leader Since 1865 


192—Gasket Guide @ Full Dealer Cooperation 
The 15th edition of its gasket guide . +e 
has been issued by Victor Manufactur- a National Advertising 
ing & Gasket Co.. 5750 Roosevelt Road 
Chicago 50, Il @ Liberal Discounts 
The edition gives compre hensive data 
on gasket replacements for passenger 
cars, trucks, buses, tractors and ma- 
chine and industrial engines. A com- 
plete numerical listing of factory parts See us 
numbers and their interpretation in the at Booths 
Victor stock numbers is one feature } 
Alphabetical prefixes and suffixes in A-155-7-9, } 
combination with stock numbers hel} AS! Show Cap ASH 
dentify the contents of gasket sets Vl 
Want more information? Use cou 


pon on page 151 and you'll get it 


























193—Salesman’s Binder THREE WINTER SPECIALS 


A redesigned salesman ’'s binder 
available in capacities up to 2 Write for Complete Cotalog and Prices 
been placed on the market by B an 
loose Leaf Records Co. Clifton | JOHN T. STANLEY CO.,INC.,626 West 30th St., New York 1,N. Y. 
Heights, Pz 

peel binder permits replacing 
some or all removable sheet holders 
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Jobber News 


(Continued from page 89) 


their normal inventory 
Robert E Phelps, 
Phelps-Roberts, Washington 
Scare buying has ceased 
do, however, expect it to 


partner 


B.C 
We 


start 


again in November when controls 


priorities and allocations are 


to start 
sales 


Johnson Whitsett, 
ager, 


rillo 


any 


Texas—We did not 


Smyth Auto Supply, d 


due 


man- 


Ama- 
notice 
scare buying during Septem 


ber. This is, no doubt. due to the 
fact that our stock has ex- 
hausted on the two most critical 
items—tires and batteries—which 
definitely were items purchased 
30 to 90 days prior as scare-buy- 


been 


ers’ items 

J. R. Maxwell, sales manager 
Braxton Auto Parts, Whiteville 
N. C.—Scare buying has about 
ceased 

W. M. Padgett 
Southwick 
Kan.—Scare buying 
in gaskets 


vice-preside nt, 
Topeka 


heavy 


Automotive 
not 
and 


bearings anti 





ATVENTION HM Southern 


Automobile Dealers! 


Plan NOW to attend the greatest NADA 
Convention and Exhibition .. . 
surpass all in size, in scope, and in 
This is your Convention 


importance. 


It 


in your part of the U. §S. 


support it, enjoy it, make your reser- 


vation NOW! 


The greatest C 
Largest Exhi 


a FLOR! 


you'll neve 


a A. DB. A. 


120 24TH STREET, 


174 


; ' 
onvention ever: 
ee ' 
ibition ever: 


r forget: 


CONVENTION BUREAU HEADQUARTERS 


MIAMI 





convention | 
sessions 
* 


equipment 
exhibition | 


= | 
nationally . 





noted 
speakers 
«x 
clinic 
discussions 
on subjects 
of major 
interest 
x 
entertainment 
featuring a 
big family 
party and 
all-star 
program 
mA 
enjoy the 
vacation of 
a lifetime 
under the 
tropical sun 
in'5]1 


will 











BEACH, FLORIDA 


Ireeze 

Ch ristine Watson book } eeper 
Automotive Parts, Texarkana, 
Texas—Scare buying mostly in 
equipment and materials contain- 
ing metals 

Johr C. Se hneider sales 
Parks & Hull Automotive 
Baltimore Md.—Most of 
customers buying norm- 


a tew 


man- 
ager 
Corp 
our are 
ally, exce pt in cases they 
are buying maybe a 90-day supply 
of batterie: 

Charles E. Kennard 
Coiner Parts Staunton 
Scare buying in 
body copper tubing 
and ; ‘r items ol 
nature 

W.E 
Cle si / 

Only 
scarce list 


body 


manager 
Va 

batteries 

rivets 


tires 
le ad 


ll oth a similar 


Ala 
the 
rmanent-type anti- 


owner 
Gadsden 
w items are on 
Pe 
lead and copper tub- 
s that deal- 
hops are buying in larger 
than There does 
buying on 


freeze 


ing are the main item 
ers and 
amount usual 
not 


othe1 


seem to 


items that might 
scarce later due to 
controls. There seems 
attitude of 
whatever 
controls 
Pete’ 

1yes & Hopson Inc., 

C.—“Seare buying 


be any 
become 
government 
to be 
and _ taking 
ailable at the 


an 
waiting 
vill be av 
time ol 


Garner. secretary 


ermanent § anti- 
W illic Mattern 
Dept Interstate Electric Co 
New Orleans, La “The scare 
buy practically stopped ” 
Ale 


dwindled 


manager Au 


to 


ing na 
A Mo {go ery 
‘Scare bu I ni 


the point that it 1 
yu? 


rn 
to 


nil 


is 
practically 
arei 
De 
Ala I 
ing 1S over in 
have leveled 
Var business 
m manager, 
B rmingham 
Birmingham 
Mostly 
i copper and lead 
Links 
bat 


buying 


owner 


free > 
i1reeze 
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scared.” 

Among those reporting no signs 
of scare buying at the beginning 
of October were 

R. A. Nix, buyer, Jenkins Au 
motive Parts Service, Colum 
W. J. Tole, president The 
Co., El Paso, Texas; H. W 
man, owner, New Dixie 
Parts, Vine Grove, Ky 
en, manager, Bowen Aut 
& Machinery, San Antonio, Texas 
Don E. Sanders, manager, Farm- 
ington Auto Supply, Farmington 
Mo.; G. N. Lockridge, president 
Kansas City Auto Supply, Kansas 
City, Mo.; R. H. Curby, owner 
Curby Auto Supply, Ottawa 
Kan.; Louis Post, D & N Aut 
Parts, Greenwood, Miss.; R. J 
Baker, sales manager, Ar] J. Dill- 
man & Son, Caruthersville, Mo 
Emory R. Young, president, Moto: 
Car Supply, Charleston, W. Va 
O. Leon Montgomery, vice-presli 
dent and manager, R. T 
Clapp Co., Knoxville, Tenn.; A 
J. Siegal, president, Alabama 
Auto Parts, Birmingham: C. W 
Newman, owner, Perry Auto Sup 


ply Co., Perry, Fla 


sales 


Sauter Brothers Marks 
25th Anniversary 


A mailed recently to customers 


and friends of Sauter Brothers 
Clinton, Okla., marking the 
25th anniversary 

“As I round out 25 years as an 
automotive jobber it 
great pleasure to extend my per 


SILVER and blue booklet was 


firm’ 
lirms 


give me 
RIVE ne 


sonal greetings to the many cus 


tomers I have served, the many 


close friends I have made and the 


repre 


Sauter 


splendid concerns I havé 
sented,” A M. “Dean” 
commented in the booklet 
“T have always tried 
to be fair with every « 
every manufacturer with who: 
I have had the pleasure of doing 
1 proud of the fac 
worked with some of 


business. I an 
that I have 
my customer rr the 


full 25 
years of my ations, and I hope 
» their cor 


to continue 


fidence an 


English Equipment Moves 


English Equipment Co. of 
las, Texas, is now at 3016 Ga 
Avenue, next door to its 
location. The firm is owned 
operated by Mr. and Mr J 
ert English, Sr., and their 
Robert English, Jr 


fry 


W. A. Shepe Manages 
Thermoid District 


W A. “Brti” Shope is now 
® manager for Thermoid Co 
Trenton, N. J., in the district 
vering North and South Caro- 
li northern Georgia, northern 
Alabama and 
He will headquarter at 338 Peach- 
tree St., N. E., Atlanta 
Formerly with World Bestos 
‘orp. and Pisten Ring and Parts 
of Atlanta, Shope has worked 
ith automotive replacement 


eastern Tennessee 


parts for 15 years, both as a job 
ber and a manufacturers’ repre 
sentative 


Anthes Appoints Williams 


Williams Co. of Cov 
ington, Ga., has been appointed 
representative for the Anthes 
Force Oiler Co. in Florida, Geor 
gia, North and South Carolina 
In addition to Frank Williams, the 
company includes Paul Williams 
at Covington and David Misen 
heimer at Tampa, Fla 


Frank H 








Checking and tightening U-bolts is a matter 
of seconds with a CP-770 Air impact Wrench 


close quarter work. 





The toughest nuts 
lor every 


Capacities: CP-730 to 7/16” 


CP-770 to I 


units, connecting rods 





to proper tightness 


\ still larger wrench, CP-365, capacity to | 


in straight or angle 


even in the most awkward spots 
a CP Controllable Air Impact Wrench 
automotive job, from driving screws to tightening spring 
L-bolt nuts on the heaviest trucks 
belt 
bolt size; all equipped with detachable heads 
Controllable power assures that nuts and cap screws 
evlinder heads and main bearings 


head models 





of any 
nut-running job 


CP Air impact Wrenches are the only impact 
wrenches with detachable angle heads for 


are handled with 


And there's a CP air wrench 
and running nuts on Budd wheels 


size: CP-750 to 5/8” bolt size: 


on hydra-matic 


can be run 


bolt size is available 


Write for full information 


See the full line 
in Booths 
D170-D176 
A.S.1. show 
December 4-8 
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AUTOMOTIVE SERVICE EQUIPMENT ~« 
AIR IMPACT WRENCHES + 


Cuicaco Pneumatic 
TOStL COMPANY 


aft 441th eet New York 


FENDER IRONS * ELECTRIC TOOLS 


AIR COMPRESSORS * PNEU-DRAULIC PUMPS 


175 





Southwest Show Mails 
Jobber Applications 


Pi iecomene for sponsors of 
the 1951 Southwest Auto- 
motive Show have been mailed to 
825 jobbers doing business not 
only in the states usually covered 
by the show but in Missouri, Kan- 
sas and Nebraska also, Show Man- 
ager D. A. Johnson announced 
late last month 

With the show set in the Muni- 
cipal Auditorium at Oklahoma 


City for April 26-29, it is expected 


that many jobbers in these states 
will become sponsors, Johnson 
said 

Prospective exhibiting manu- 
facturers have already received 
invitations to participate in the 
ninth Southwest Show. These 
manufacturers probably will con- 
tact a greater number of their job- 
bers in the show than in previous 
exhibits because a greater num- 
ber have already elected to spon- 
sor the 1951 show than at a cor- 
responding time in prior years, 
Johnson said 








ie 


pons your customers you have a personal interest in their safety 
brake system with dependable WARCO GRADE “A” HYDRAULIC BRAKE FLUID 

They'll not forget this personal service and return to your shop with a flow of 
other jobs. Nor will they forget the constant uniformity which WARCO BRAKE FLUID 


gives under all weather conditions 


To assure additional safety, WARCO Opportunities For Profitable Jobs 


WARCO BRAKE FLUID is pro 
duced under rigid step-by-step 
supervision of laboratory techni 
cians 
Sole manufacturers of 
Warco Grade “A” Products 
Ask your jobber or write us 


WARWICK LABORATORIES CO. 
334-42 Cleveland St., Brooklyn, N. Y 


WARCO 


UU home) 


WARCO Hydraulic Transmission Fluid 
For Hydraulic Transmission on General Motors Cars) 
WARCO Grade “A” Heavy Duty Broke Fiuid 
WARCO Shock Absorber Fluid No. 200 


WARCO Rub-A-Lube WARCO General Purpose Oil 
WARCO Penetrant 
WARCO Jack Oil 


WARCO Replacement Universal Joint Boots 


ONL 
NEVER FORGET 
ITS 


DEPENDABILITY 





Refill their 


100 
WARCO Liquid Radiator Fiush 


WARCO Liquid Engine Seal 
K.0O." Karb WARCO Liquid Radiator Seo! 
WARCO Gasket Cement 
WARCO Windshield Cleaner 


LAL a 





“Another factor leading to this 
conclusion is that the Southwest- 
ern Automotive Wholesalers As- 
sociation has decided to hold its 
next general meeting in Okla- 
homa City just prior to the show.’ 
he asserted 

Shortage of space is one of the 
principal problems. Manufactur- 
ers exhibiting in the 1950 show 
held in San Antonio, received 
priority space until Oct. 28 
After that date contracts fron 
other manufacturers were in line 
for acceptance in chronological 
order 

W. H. Vick of Oklahoma City 
Hardware Co. is show president 
and Ben Wright of American Elec 
tric Ignition Co., Oklahoma City 


commit 


on 


is chairman of the show 
tee 


AAR Members Adopt 


Revised Emblem 


oe new emblem for the Auto 
motive Affiliated Represen- 
tatives, shown below, has been 
approved by the membership and 
will become official 
Jan. 1, association 
officers have 
nounced 
A lapel button si- 
milar to the emblem, 
featuring white ena- 
on a blue background and 
lettering has been 
adopted. Members will _ begir 
wearing the button at the ASI 
Show in Chicago in December 


an- 


mel 
gold 


also 


Regional-Show Managers 
To Form Association 
MEETING at which it is pro 


A posed to form a permanent 


organization, to be known as the 
“Regional Show Coordinatior 
Board,” will be held Dec. 5 at the 
Stevens Hotel in Chicago, it has 
been announced by L. F. Wool 
man, executive manager of the 
Equipment and Tool Institute 
temporary secretary of the board 

This meeting follows up one 
held last May in Chicago at which 
a temporary group of regional- 
show representatives was formed 
C. M. Bauer, secretary of the Mid- 
dle Atlantic Regional Show, Inc. 
was elected temporary chairman 

Matters for discussion at the 
December meeting include: clari- 
fication of types of shows and 
their objectives, show-area zones, 
frequency of shows per year and 
area, show months and area ro 
tation of the shows 
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Only about two thirds of the audi- 
ence can be seen in this photo 
made during one of the business 
sessions of the Automotive Whole- 
salers Association of Alabama last 
month at Montgomery. Below Mr. 
and Mrs. N. G. Cammack of Selma, 
decked out in Gay Nineties finery, 
receive from Executive Secretary 
Nathan M. Roberts the first prize 
voted in this contest of fun and 
fellowship during the social hour. 


Alabamians Participate 
In Government Clinic 


A CLINIC at which government 
representatives explained 
the operations of the wage-hour 
law, state sales tax, unemploy- 
ment compensation and the old 
age and survivors insurance pro- 
gram highlighted the fall session 
of the Automotive Wholesalers 
Association of Alabama last 
month at Montgomery 

Many of the approximately 100 
persons present bombarded the 
speakers with questions after each 
had concluded. The _ speakers 
were: Walter Marvin, wage-hour 
examiner, Department of Labor; 
W. C. Spidle, sales tax supervisor, 
State Department of Revenue; 
William A. Major, director, State 
Unemployment Compensation Bu- 
reau, and Cecil L. Simpson, man- 
ager, Montgomery Field Office, 
Social Security Administration 
Earl Slye of Ensley was the pre- 
siding chairman 

Searching details of the sales 
tax statute and the wage-hour 
measure were brought out by 
questions asked from the floor 

The officials explained how 
they administered the law. 

Among the speakers at the two- 
day meeting, were Ira Saks, pres- 











Here’s the first high speed wood bit 


especially designed for use with power tools 


Herbrand 


*% Speed 450-3500 R.P.M. 
% Hole diameter % to 1% 
* Easily sharpened 


*% Extended Whiz Bits from 
6° to 60’ long 


Go grair 
holes 
nd at any 
20° in either 
woods. Masonite 
plastics, plywood, 
ard or mica are 
© easily bored 
Whiz Bits are precision made 
forged from tough molybder 
oe the Whiz Bits tland can be sharpened 
wm the Tool-of-the a th a flat file. Designed for 
Month dispiay board 
your Herbrand dis irill presses, pneumatk 
— —_ tric drills having stand- 


type 54 hucks 


Set No. 60( ustroted) consists of 6 sizes: %", 4" 


4 4 , 
. Me 4s and | Packed in compact aluminum cose 


Mechanics net $12.00 


Herbrand Tools 


Fremont 8, Ohio 


< 


7, erbrand 


VAN-CHROME TOOLS 
the finest money can buy! 
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ident of Accurate Parts Mfg. Co., 
Cleveland, and B. W. “Whit” 
Ruark, general manager of Motor 
and Equipment Wholesalers As- 
sociation, who spoke along the 
same lines as they had a day or 
two earlier at the Texas whole- 
salers’ meeting, as reported on 
this page, third column 

The junior executives, headed 
up by Charlie Cammack of Selma, 
had charge of the evening’s enter- 
tainment, which featured a Gay 
Nineties social hour and dinner, 
followed by a dance 


Comments on some of the job- 
bers’ problems came from Presi- 
dent M. D. Taylor of the associa- 
tion and the manufacturers’ view- 
point was given by Hugh Bigler, 
president of Connors Steel Co. at 
Birmingham. 

“How to Plan Sales Meetings” 
was discussed by R. G. Jones, 
vice-president and sales manager 
of Parts Service Co., Montgomery 

Elections will be held as usual 
at the spring meeting, to be held 
next April in Montgomery. 

Executive Secretary Nathan M 








COMBINATION 
SERVICE MASTER 


HYPRESSURE 


and (STEAM) THORO-PURGE 


pp eusnme COOLING SYSTEMS with Steam Thoro-Purge 


right now, when three of every four cars on the 
road need radiator and motor block reverse-flushing. 


Thoro-Purge does it fast . 


mess or bother 


DOING AUTO CLEANING JOBS with Hypressure Jenny 


Cash in on 


such as cleaning motors 


grille work 


Hypressure Jenny does ‘em fast and thoroughly . 


builds your business . 


SPEEDING REPAIR JOBS 


Cleaning first with Hypressure Jenny saves up to 40% 
of your mechanics’ time on repair jobs. Hypressure 
Jenny also saves time, labor, and money cleaning tools, 
lifts, pits, floors, walls, driveways, windows, etc., 10 


times faster than by hand labor 


GET THE FULL STORY, New Booklet “1001 
WAYS TO EXTRA PROFITS 
NOW! 


Write for it today 


HYPRESSURE JENNY DIVISION 
MANUFACTURING CO 


HOMESTEAD VALVE 


Serving 1892 


Since 


P O BOX 99 


brings new customers in . 


you EXTRA MONEY. 


dozens of 


preparing cars for undercoating. 


CORAOPOLIS, PENNSYLVANIA 


. thoroughly . . . without 


. makes 


EXTRA-PROFIT SERVICES 


. chassis .. . springs 


BOOSTS YOUR INCOME. 


. Adds to your PROFIT 


‘sence FREE. 








Roberts was lauded highly by in 
dividual members and later given 
a rising vote of thanks for his 
successful work with the 
ciation 


asso- 


Selling Never Lets Up, 
Saks Tells Texans 


| ie no time to think about re 
ducing the number of 

men in the belief that gross vol- 
ume 1s going to stay up 

It’s going to be just as hard to 
show a net profit from here on 
as it has been in the past 12 to 18 
months. 

Authority for the first sentence 
was Ira Saks, president of Accu- 
rate Parts Mfg. Co., Cleveland 
Ohio, and the second sentence was 
emphasized by B. W. “Whit’ 
Ruark, general manager of Moto1 
and Equipment Wholesalers As- 
sociation. They spoke at the fall 
meeting of Automotive Wholesal- 
ers of Texas at Dallas last month 

“The attitude of some jobbers 
today is to gobble up all the mer- 
chandise they can get their hands 
on and then somebody will come 
around and take it them,’ 
declared Saks 

Jobbers must get 
the local levels, he 
the staging of local trade meetings 
at which the jobbers’ role in the 
aftermarket business could be ex 
and the 


meetings 


sales 


from 


toge ther on 


said, including 


plained more fully also 
arranging of technical 
“at which the best 
could and talk to your 
trade.” 

Ruark said that the 


W hen 


engineers 


come 


“time 


salesmen 


may 
be coming will 
have to be paid a straight salary 
and a good incentive bonus.” He 
cited the decreasing profit maz 
gins of wholesalers and pointed 
out that while a comparison with 
previous years’ gross volume 
might show an increase 
that higher volume usually means 
higher overhead and therein poses 
a big problem.” 
W. T. Kennedy, field 
of National Standard Parts Asso- 


ciation, said 


‘it’s true 


secretary 


“The government at this tin 
in a state of great confu 
that “it is evident 
that prices will be 
frozen and 
will be no rollback, by the end of 


12 1S 
sion” and 
went on to say 
wages an 
simultaneously there 
the year.’ 

He urged his listeners to set up 
and promotior 


a permanent wage 
schedule 


scale so that the 
would permit automatic raises by 
having a job description with its 


wage 
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These Texans lined up for the 
photographer immediately after 
elections by the Automotive Whole- 
salers of Texas at the fall meet- 
ing at Dallas last month (l. to r.): 
Dean A. Johnson, executive secre- 
tary; T. C. “Buddy” Garrett of 
Dallas, retiring president; J. T. 
Davis of Motor Parts Co., Corpus 
Christi, who was elevated from 
vice-president to president; Burny 
Wilson of Houston, vice-president, 
and Carl L. King of Amarillo, treas- 
urer. R, L. Hodges of Paris, absent, 
was named secretary. 


wage bracket. He warned that as 
labor gets scarcer with the in- 
creased needs by defense indus- INCREASE YOUR 
tries, it would be far more diffi- LL mum 
cult to hold employees under wage ; f 
and hour controls unless the ;, : red 
schedule had already been set up ab ve 
and therefore recognized as prop- ’ 64.3.9 
er under a freeze 

Kindel Paulk of Wichita Falls NO OTHER LIFT DOES THE 
ag Electric Co., Wichita JOB AS WELL NO MATTER 

“The independent repair shop, WHAT THE COST OR CLAIMS 
which should be our mainstay, 
seems to be a breed that is dimin- . 
ishing The dealer accounts make Guaranteed—Safe—Economical... 
attractive salary offers, offer nice 

: FOR... 

working conditions and, as a re- ne Rade end Gender Bente 

It. the mechz ‘s have bec : Steam Cleaning Racks — Body ond Fender Depts. 
sult, the mechanics have become — Paint ond Broke Depts. — Auxiliary Greasing 


softer and don’t want to do the — Shock Absorber Service — Front End Rebush- 
ing — Tightening Work — Undercoating Work. 





























hard grind and long hours that are 
most often required to develop a 
shop 

“Perhaps it wasn’t your experi 
ence but my wife and I worked 
16 to 18 hours a day for many 
years with no vacation or even 
Sundays or holidays off, before 
we could take a deep breath, but 
folks don’t do that much any , Portable Pneumatic Auto-Lift... 
more. That is, I think, the reason 
we have so few good independent 
repair shops. The boys _ just 
haven’t got the guts to go through ‘ 
that hard development period po . safe at any height by automatic safety lock. 


Lifts either end of any cor to 50 inches with 
safety. No ‘tricky’ attachments required. Lood 
is supported by air tight cylinder and made doubly 


that is generally necessary for 
success.” Raises cor to the most convenient working height. 


He declared that jobbers “have 
got to educate those boys just of Bay-Lift extends beyond oreo occupied by cor 


like you do your salesmen.’ thus saving valuable floor spoce. Can be moved 
“The Economic Outlook” was os easily as a jock and used indoors or ovt by 

discussed by Dr. Arthur A. Smith, simply attaching air hose. Leading cor monvufac- 

Dallas economist; Walter Kirk- turers have approved Bay-tift. 

patrick of the Automotive Adver- HEAVY DUTY MODELS FOR TRUCKS 

tisers Council presented the “Care 


Will Save Your Car” program, 
and a sales film bought by the ste ir atrHe A.S.1. SHOW 


association was shown. 
Members of the southwestern 
group of Automotive Affiliated lS, Write today for detacled information to DEPT. $ 
Representatives entertained the EMA 
association and its guests at a PS y BAY MANUFACTURING COMPANY 
cocktail party which preceded a meee BOX 405 —TORRANCE, CALIFORNIA 
oases see —e T c ‘a a OVERSEAS OIVISION 145 WwW 4a5tm sTemeer NEw YroRr« 
uliected as directors were 


Eliminotes tiresome, bock-aching crouch. No port 





Booths: C 404-406-408 
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Garrett of Dallas, the retiring 
president; Cory H. Mountjoy of 
San Antonio, T. J. Trippe of Abi- 
lene, Jack Durrett of Tyler, Louis 
W. Barnett of Fort Worth, Frank 
K Meyer of Houston, C. C. Var- 
nell of Waco, Kindel Paulk of 
Wichita Falls, Stanton Thatcher 
of Amarillo and August Yakie of 
Port Arthur 

The next fall meeting will be 
held at Houston. The spring meet- 
ing will be held in connection with 
the Southwest Automotive Show 
at Oklahoma City next spring 


: These men will direct Automotive Booster Club B-4, Dallas, in the 
Brown Goes to Tennessee coming year. They are (1. to r.): Front row, J. W. MeGavock. 
secretary; John D. Harvey, second vice-president; Ray C. Ricke, 
president; Frank J. Brogan, retiring president, and Ben H. Abbott. 


R. A. Brown has been promoted treasurer; back row (directors): Ed Shipp, Jr., Ben Sears, E. 


to salesman for the eastern Ten “Dan” McDermott, Tommie Everett and Herbert Davis. First Vice- 

nessee territory of The Black & President Artie Barnett was absent when the picture was taken. In 

Decker Mfg. Co He will head a highlight of the meeting last month, B-4 presented a_ life-time 

quarter in Knoxville. Tenn membership to D. H. “Pappy” McFadden. The club donated $110 
to the Community Chest, 


Brown formerly was service man 
ager at the Cincinnati branch 


“We added United Motors to ard, president of Allied Auto 
Strausz Takes on Buchan our lines last month,” Vernon Parts Co., Inc., Mobile said 
Kleier, general manager of Jarvis ‘ * 

Strausz, Inc., Atlanta, has been Auto Supply, Winfield, Kan., re- “We have added Zerex and 
appointed representative in the ported Zerone to our lines,’ O. Leon 
southeastern territory for Buchan i i Montgomery, vice-president and 
Loose Leaf Records Co. of Clifton “General conditions in our ter- sales manager of R. T. Clapp Co.., 
Heights, Pa ritory are good,” Edward Cow- Knoxville, Tenn., reported 


REPAIRMEN Higa 


This triple-value line of ignition 


THE WORLD OVER 
parts, wire and cable is a com 


plete line of packaged profits, 
fully guaranteed — with rapid 


turnover. Dependable parts for 








extra-duty service favorably 
known the world over. Ask your 


jobber 


Customer Satisfaction 


Since 1921 








« 


ST. LOUIS, MO. 





Export Division 
LIONEL-ESSEX INTL. CORP 
New York 10, N. Y 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





Woodham Becomes Wholesaler Piedmont Ave. Walter A. Ma 

honey is in charge of the program 
Woodham’s Auto Supplies is — 

the name of the independent job- E. J. Cappelmann Dies 

bing firm now operated by B. G 

Woodham at McColl, S. C. He E. Julius Cappelmann, presi 

formerly operated the business as_ dent of C. D. Franke & Co., Char 

a Western Auto Associate store leston, S. C., died October 15 


B-6 Will Fete Jobbers “The cotton crop is very bad be 


cause of too much rain,” Louis 
The annual jobber-Booster party Post, D & N Auto Parts Co., Inc 
of Automotive Booster Club B-6, Greenwood, Miss., reported last 
Atlanta, will be held Nov. 24 at month when asked to comment on 
the American Legion Club on_ conditions in his territory 





Miss Yolande Betbeze of Mobile, 
Ala., will not only greet visitors at 
the R. M. Hollingshead Corp. 
booth at the Automotive Service 
Industries Show at Chicago next 
month but will pose for photo- 7 
graphs with them. She is a second 

cousin of W. C. “Bill” Betbere of K-D mirrors for 
Betbeze Spring Service, Mobile, 


who is well-known to southeastern . d 
jobbers. Miss Betheze’s father 
died about a year ago. She is an o> LY your every nee & 
only child. 
TWO New 

EXTENSION MIRRORS 

for Light Trucks 

. e ¢ : ° . KD 103 ond KD 115 
Virginias-Carolinas Group neve wide enpilestion on 


i rges Price-List Changes pone! and pickup trucks 
Combination hinge or panel mount- 
R ESOLUTIONS requesting t he lag heavy duty non-slip adjustable 
national associations to con- ssene Reachee, Stent andi eithenentaned ectenden 
joint extends 9” to 13”. Finish block enamel with cadmium 





tact manufacturers in an effort 
to provide the jobbers with prop- plated inner sleeve 


er price lists before instituting weather adjustable to any angle 
' 


Short telescoping mirrors sealed against 


ice ¢ ive iT yarticu 
price changes on their particular ah COD iccncteeteunenetetweditien KD 198 he: 4," = 8 


lines were adopted at the meeting stall eet diebed for strength Mirror Hood offset me 


of the Virginias-Carolinas Auto- . « improved moisty al position ond minis 
motive Wholesalers Association at 
Greensboro, N. C., Oct. 18-19 KD 113 


hevrolet with 


re proof protection 
GMC - 


Giving special emphasis to na ee heaekek ite 
rowing margins and increased ex nen hed in 
penses, J. Howard Reed, counsel 
for the management and legisla 
tive department of Motor and 
Equipment Wholesalers Associa- 

on . rapped 
tion, spoke on “The Cost of Doing ‘ 
Business in the Automotive dh din © 
Wholesaling Industry.” mizror . 


The first day was taken up with 
discussions of current jobbe KD 101 For ponet 
problems by various members of 2 ae 
the association. V. W. Condrey aa 


Condrey Motor Parts Co., Rich- eter tube orm 
mond, Va., led off with a discus- 
sion of the best ways of paying 
employees under present condi- S17) fy, 
tions of increased living costs Ke 5\4 ' V AE D) Oy D 5 NAY \ . 
= ; ; AMA U ¢ 0(() a) fh 
Wray Morse of Morse-Parker J La\h 
Motor Supply, Inc., Portsmouth, mn ts STREET sO 10, OHIO 


Va., is president of the group 
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Washington Group Plans 
For Collective Xmas Gifts 


A COMMITTEE has been appoint- 
ed by the Greater Washing- 
ton Automotive Jobbers Associa- 
tion to study the advisability of 
making a collective Christmas 
gift in the form of a donation to 
a local charity in lieu of the nov- 
elty Christmas gifts heretofore 
given customers by individual 
jobbers in past years 

A proposal that .05 of one per 
cent of gross sales of the previous 
year be considered as each job- 
ber’s donation, or a percentage of 
previous Christmas outlays, was 
to be put to a vote late in Octobe 
if the plan is adopted by the as- 
sociation’s 20 members 

The gift will be given in the 
name of the customers. who will 
receive due appreciation from the 
hospital or ward receiving the 
gift Useful equipment for hos- 
pitalized children, like an oxygen 
tent or iron lung, is being planned 

It is hoped that this new de- 
parture will eliminate pre-Christ- 
mas rivalry and _ competition 


among jobber-salesmen for cus- 
tomer good-will and obtain more 
genuine and sincere good-will for 
the jobbers. The action is also 
being taken in deference to the 
requests of certain large fleet- 
owners, car and truck dealers 
who have found the excessive 
Christmas spending on gifts to 
their employees getting out of 
hand 

Serving on the committee are 
Morris Goodman of Miller-Dud- 
ley Co., Inc., Washington; Van 
Lippard of Auto Parts and Ma- 
chine Co., Rockville, Md., and 
Chairman Robert Phelps of 
Phelps-Roberts, Inc., Washington 

Frank Mulvey of National Serv- 
ice Co., Washington, is president 


Aberdeen Adds Shop 


Aberdeen Auto Parts, Aber- 
deen, Miss., recently installed a 
complete machine shop. Owner 
Alex Preston reported that busi- 
ness and collections are good 








re eros 


using an old-fashioned 
parts cleaner? 


NO BRUSHING 
NO SCRAPING 
NO HEATING 

NO DILUTION 


Don't waste your time scrubbing metal parts when you can ¢ lean them 
faster and better with one dip in Bendix* Metalelene. It lifts the grime 
from the dirtiest parts—large or small 
And you save money, for Metalelene keeps its strength. Clean the mod- 


ern Metalclene way today 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA 
Export Soles: Bendix international Division, 72 Fifth Arsene, New York 11, N.Y 


without brushing or wiping 


ee 


wiatrom coapekation 





MEWA Convention Plans 
Address by Parker 


BE coemeggp a wholesaling busi- 
ness under today’s condi- 
tions is the theme of the annual 
national business conference of 
Motor and Equipment Wholesal- 
ers Association, to be held Dec 
1-2 at the Stevens Hotel, Chicago 
President James C. Parker of 
Mobile, Ala., will highlight the 
topic in an address on “Warm 
War-Time Management.” 
“Salesmanship in a_ Sellers’ 
Market” will be the topic for Har- 
ry Bowser, director of sales edu- 
cation for Thomas A. Edison, Inc 
“Your Profit Outlook” will be dis- 





Mr. Parker 


cussed by J. Howard Reed, man- 
agement and legislative counsel 
of MEWA 

The MEWA sales training film 
on “Step Up Sales Plan” will be 
shown 

Arrangements are being com- 
pleted for discussions on materials 
and product allocations, manpow- 
er controls, procedures for defe1 
ment, doing business with govern- 
ment and other phases of opera- 
tion under a controlled economy 
Frank G. Stewart, MEWA mem 
ber of the Automotive Wholesal 
ers’ Washington Committee on 
Selective Service, will report on 
activities of the committee 

Walter A. Kirkpatrick, chai: 
man of the Automotive Advertis 
ers Council’s Industry-Wide Ad- 
vertising Committee, will give a 
visual presentation of the “Care 
Will Save Your Car” program 

Duane Jones, president of the 
council, will present awards to 
association members who are win 
ners in this year’s ad contest 

B. W. Ruark, general manager 
will discuss “What Price Discrim 
ination?” 
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Business-Outlook Talks 
Scheduled by NSPA 


BP yeeter mar ng of the business 
outlook and of the specific 
problems of the automotive serv- 
ice industries will be the chief 
topics of the annual convention of 
National Standard Parts Associa- 
tion at Chicago Dec. 1-2 

Frank Miller of Raybestos-Man- 
hattan, Inc., will speak on manu- 
facturer-jobber relations 

Other speakers on the program 
include: H. B. Truslow of Rich- 
mond Auto Parts, Inc., Richmond 
Va., president of Automotive En- 
gine Rebuilders Association: Ver- 
non Kleier of Jarvis Auto Supply 
Winfield, Kan., immediate past 
president of Southwestern Auto- 
motive Wholesalers Association 
Robert W. Kerr, Herbrand Divis- 
ion of Bingham-Herbrand Corp., 
Fremont, Ohio; W. E. Lahr, Jr., 
W. E. Lahr Co., Minneapolis, 
Minn.; J. A. Layley, Smith Auto 
Parts, Inc., Portland, Ore., and 
M . Moore, National Automo- 
tive Parts, Ltd., Toronto, Ontario 

‘It is a critical year in our in- 
dustry with many problems de- 
veloping which will have far- 
reaching effects on all of us,” said 
Director R. W. Kerr. “They in- 
clude the return of government 
controls, scarcity of materials and 
parts, changes in labor conditions 
and in regulations affecting em- 
ployer-employee relationships, in 
creases in prices, higher taxes and 
the effect of recent actions under 
anti-trust laws. These and other 
problems, including some down- 
to-earth discussions of practical 
operating questions, will be aired.” 

Headquarters hotel for the 
meeting is the Hotel Sherman 

G. W. Kleinschmit of the Auto- 
mobile Equipment Co., Detroit 
Mich., is president of the associa- 
tion. C. C. Tapscott of McQuay- 
Norris Manufacturing Co., St 
Louis, Mo., is senior vice-presi- 
dent and Fred S. Roberts of 
Phelps-Roberts Corp., Washing 


tion, is junior vice-president 


“Roy Stewart, outside sales- 
man, is in Myrtle Beach, S. C., 
at this writing,” Secretary-Treas 
urer O. L. “Pete” Garner of Hayes 
& Hopson, Inc., Asheville, N. C., 
reported last month. “He will 
have plenty of fish stories when 
he returns from his vacation, as 
will Luke ‘Farm-Boy’ Hill, who 
is also on vacation.” Editor’s note 
That Hill fellow is a real fisher- 
man, too! 


New Orleans Jobbers The members expressed thei: 
Select Masset admiration for the progress made 
by the local Service Station Asso- 
TANLEY Masset, secretary, has ciation and voted to present a rod 
been selected by the Associ- and reel as a prize for the service 
ated Automotive Wholesalers of station outing, Kiefer reported 
New Orleans to attend the secre- . 
taries’ conference sponsored by Braxton Attracts Crowd 
National Standard Parts Associa- 
tion in Chicago just before the “We had a large dealer meet 
opening of the ASI Show. The ing last month,” J. R. Maxwell 
meeting at which Masset was se- sales manager of Braxton Aut 
lected was marked by an over- Parts, Inc., Whiteville, N. C., re 
flow attendance, Archie B. Kiefer, ported recently. “Barbecue was 
chairman of publicity, reported served to over 400.” 








CONFIDENCE ~ AT THE WHEEL 


elick/ it’s on— 
and your family’s safe 


‘ 


THIS HIGH PROFIT ITEM 


sells on sight! 


SAFRYD sells itself because every motorist knows he needs it. These 
attractive new safety chains provide sure, visible protection against 
accidents. Tots can't unsnap them, but you con in an instant! 


You can be sure of a fine profit on a fast selling item when you 





start displaying SAFRYD safety chains to your customers. They're 
quickly installed, cadmium-unichrome plated for enduring tarnish 


free finish. Most motorists want four! 


place a trial order 
and watch ‘em move! 


THIS handsome 11 x 14 display card 
holds one dozen SAFRYD chains, mount- 
ing screws and quick installation 
instructions. Order triel cards from 
your jobber TODAY. Put one out and 
watch SAFRYD sell on sight! 


JARRELL “*%) PLYBON 


PRODUCTS, INC. 

















Backed by 50 Years of Manufacturing Know-How 
1200 South Mint St.. P.O. Box 2154, Charlotte, N.C 
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INKS 


@ FLEXIBLE 


© LOW-LUSTRE 
@ WATERPROOF 
@ HIGH VISCOSITY 


Used to recondition convertible, fabric tops, on automobiles, when faded, soiled, 
water-marked, or weathered 


DO NOT HARDEN WITH AGE, AND 
HAVE NO APPEARANCE OF PAINT. 


May be brushed-en; or sprayed, by reducing with equal parts of Century Top-ink- Thinner 
Spraying will give more even coverage and hence slightly better appearance 
Colors—-BLACK, BEIGE. GREEN. MAROON, AND BLUE 
Approved by Leading Car Manufacturers 
ONE OF OUR LINE OF QUALITY, INTERIOR, RECONDITIONING PRODUCTS 


Write for pamphiet See your jobber 


CENTURY PRODUCTS CO. 


DETROIT 4, MICHIGAN 








The eating and the meeting both 
absorbed the attention of automo- 
tive men from northeastern Alaba- 
ma last month, as these photos of 
just a fraction of the throng at the 
Gadsden get-together show. 


Over 1,200 Hear Parker 
At Gadsden Meeting 


“— GET business, you must 
ask them to buy. The 
more sales you expose yourself 
to, the more you will sell. Work 
smarter by checking jobs.” 

Those are a few of the sugges 
tions made by James C. Parke: 
of Motor Parts & Supply Co., Mo- 
bile, to more than 1,200 automo 
tive men of Alabama who attend- 
ed the get-together sponsored by 
the Gadsden jobbers at the Gads- 
den municipal auditorium Oct. 19 

Parker, who is president of Mo- 
tor and Equipment Wholesalers 
Association, was introduced by 
Nathan M. Roberts, executive 
secretary of the Automotive 
Wholesalers Association of Ala- 
bama. 

Other features of the evening 
were a talk by M. D. Taylor of 
Andalusia, president of Automo- 
tive Wholesalers Association of 
Alabama, a stage show and a bar- 
becue 

W.E McCleskey ot McCleskey 
Brothers was general chairman 
for the meeting 

Sponsoring firms included 
Alabama City Auto Parts Co 
Cain, Blue & Combs, Malone 
Parts Co.. Southern Auto Supply 
Co., Attalla Auto Parts Co., Gads- 
den Auto Parts Co., McCleskey 
Brothers and Swann Auto Parts 
Co. 


W. A. Mahoney Becomes 
President of B-6 


was A. Mahoney of Henry 
S. Clark Co. was elected 
president of Automotive Booster 
Club B-6, Atlanta, at a meeting 
on Oct. 28. He succeeds Jack D 
Shaw of the Weaver Manufactur 
ing Co 

Jack Henry, Aluminum Indus- 
tries, Inc., was elected first vice- 
president and A. G. Laughridge 
The Fafnir Bearing Co., was elect- 
ed second vice-president. C. M 
Gray of SouTHERN AUTOMOTIVE 
JOURNAL was renamed secretary 
and C. W. Stuff, Ahlberg Bearing 
Co., was chosen treasurer of the 
group 
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News Briefs 
(Continued from page 85) 


business is still just as good as the 
meat business or any other 

“Let’s get first things first,” he 
emphasized, saying that the im- 
portant thing was the interna- 
tional situation and not the profit 
picture 

Speaking on “Combined Oper- 
ations,” S. E. Skinner, general 
manager of the Oldsmobile Divis- 
ion and vice-president of General 
Motors Corp., used the term to 
describe “the double-barrelled ef- 
fort of the United States to in- 
crease its military strength and 
preserve its civilian economy. 

“We do know that Korea is not 
a battlefield of final decision,” he 
said. “We know that the end of 
the Korean fighting will not bring 
any real peace 


“As Usual” Is Out 


“So, you see, ‘business as usual’ 
is out—out for a long time to 
come. And I might say here, too, 
that ‘government as usual’ should 
be out. If ever there was a time 
for frankness and honesty in the 
government, now is the time. To- 
day, more than ever before, the 
American people need to know 
just what the score is 

“They must be told what they 
are up against and just how the 
government intends to meet the 
situation. Only then can they en- 
ter wholeheartedly and effective- 
ly into ‘combined operations.’ ” 

The association sent a telegram 
to the National Automobile Deal- 
ers Association “unanimously 
condemning” the 15-month credit 
regulation and “urgently request- 
ing” the Federal Reserve Board 
to rescind its action 

The 1951 meeting of 
ciation will be at the Buena Vista 
Hotel, Biloxi, Miss., in Septem- 
ber or October 

Newly -elected directors in- 
clude: C. W. Bond, Arlington 
Guy Henderson, Ripley; John M 
Walker, Covington; Allen B 
Moore, Humboldt; Fred Michie, 
Jackson; R. C. Tilgham, Kenton; 
Hugh Truex, Jackson; John L 
McCawley, Sr., Cookeville; Bu- 
ford Wright, Nashville; W. P 
Wade, Gallatin; L. B. Stevens, 
Nashville; James H. Dowling, Jr 
Columbia; James A. Mullican, 
McMinnville; Roy G. Byrn, Mur- 
freesboro; W. J. Ellis, Columbia 
Lucian Caperton, Lawrenceburg 


S. I. Bryant, Cleveland; Leon 


the asso 


Cagle, Chattanooga; Earl Shaw, 
Chattanooga; Glen Hall, Lenoir 
City; Roy A. Cruze, Knoxville; 
Raymond Norris, Knoxville; D 
Brantley Burns, Knoxville; Ches- 
ter Pace, Clinton; Walter C 
Adams, Bristol; J. A. Clark 
Kingsport; Max Easterly, Green- 
ville, and Roger Piercv. Fliza 
bethton 


Frankel Heads Chefford 


has been 
Chefford 


Eugene V. Frankel 


elected president of 


Master Manufacturing Co., Inc 
Formerly executive vice-piesi 
dent, Frarkel succeeds L. A 
Blackburn, who 


chairman of the board 


was elected 


Chefford Master Names 
Somberg for Sales 


Ss J. SoMBERG is now genera 
® manager of Chefford Maste: 
Manufacturing Co., Fairfield, Ill 
Somberg formerly was 
manager of the Airtex Divisior 
and will continue to head it 


sales 














! 
one: BE SURE 
YOU USE A WET 
RUBBER LUBRICANT 


qwo! BE SURE 
it’s RUGLYDE® 


insist on RuGLYDE, 


industry we epted 


For Safer 
changing 
the ready-to-use, 
Sold by leading job 





wet lubricant 
bers everywhere in the economical 
RuGLYDE tire 


gallon size with 


applicator 


DOES give 100 
tion on natural or 


rubber 


DOES have 


roperties 


super or 
economical 


toes further 


DOES improve tire 


wervice at point of sale 





DOES have 


U 


RUGLYDE... 


wetting 


mounting 


approval of lead 


ing car and tire manufacturers pre 





Ri) 


DOES NOT make tube soft 
tacky or cause it to stick 


casing 


DOES NOT damage tube 


impair tts warranty 


DOES NOT leave dry depos 
on tube to cause tire static 


radio interference 


DOES NOT cause rust, injure 
ear finish, or require any 
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Standard of the Industry Since 1938 
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Yes, the trade's preferred permaneni 
surface solder is Kwik-Metal the 
100° answer to easier, low-cost 
metal-repoir work. It's the nation's 
most dependable COLD solder. No 
heat, no flame, waterproof, rustproof 
shrink proof. Unconditionally guaran 
teed! 


KWIK-PATCH KITS 


Here is the perfect 
combination for 
large-area patching 
jobs. 3 profitable 
sizes $3.25, $5.25 
and Economy $13.00. 


‘0 voue soeuer on WRITE Kwik slenia a 
ATOMIZED MATERIALS CO. 


2002 Magee Bidg., Pittsburgh, Po.; Distributed by 
c Guy Keen; Aiton Soles Co; Clair Cornwell 
Henry B. Swoab Co; J. HW. Heiry 


186 


{He 


; 
Wi 


\ 


-_— 


s\n 


: 


A RESOLUTION opposing’ the 
: “unwarranted and unrea- 
sonable restriction on credit terms 
on automobiles which, if allowed 
to stand, will wreck many phases 
of the automobile business,” was 
adopted by the Georgia Automo- 
bile Dealers Association at the 
‘losing session of its convention in 
Savannah Oct. 16-17 

A dealer clinic, moderated by 
John Lander of Atlanta. included 
well-known dealers: O. B 
Leverett of Gainesville, who 
spoke on “Dealer Accounting”; J 
J. Westbrook of East Point, who 
discussed “Service”; Bernard 
Johnson of Atlanta, whose topic 
was “New-Car Selling at a Prof- 
it,” and Max Marsh of Macon, who 
spoke on “Used-Car Merchandis- 
ing.” 

“True economy lies in stepping 
up construction of straighter, wid- 
er highways, with built-in safety 
to accommodate traffic 
and thus cutting down mainten- 
ance said Jennings Ran- 
dolph, who discussed the need for 
improvement in the highway sys- 
tem of the nation in the light of 
mileage and registration records 
set last year. Randolph is treas- 
urer of the American Road Build 
ers’ Association and a°member of 
Randolph Motors, Inc., Elkins, W 
Va., in addition to acting as assist- 


foul 


today Ss 


ce sts,” 


ant to president, Capital Airlines 





Dr. R. C. “Scotty” Young, well- 


Fi = 
a _g ie 


% 


Officers of the Georgia Automobile Dealers Association for the coming 
year are (lL. to r.): W. W. Jolley, Savannah, treasurer; Durward Watson, 
Athens, president; Max Marsh, Macon, second vice-president, and Hix 

Green, Atlanta, first vice-president. 


L. L. Austin is secretary. 


Georgia Convention Features 
Dealership-Operation Clinic 


known humorist who now lives in 
Newnan, Ga., was the speaker at 
the banquet session. Ray Cham- 
berlain, convention chairman of 
the National Automobile Dealers 
Association, spoke at the business 
session on the first day 

Five directors were elected for 
two-year terms: A. B. Branan of 
Cordele, R. C. Dunlap, Jr., of 
Macon, T. M. Lambert of Dalton 





SPONTANE 


STEAM CLEANER 


ALL MODELS 
NOW PROTECTED 
WITH A 


5-YEAR 
GUARANTEE 


SPONTANE MFG. CO. 


INCORPORATED 
110 Pear Street, S. E. * Atlanta, Georgio 
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This artist’s sketch shows the one- 
story plant at Flint that Buick Mo- 
tor Division is now constructing to 
increase its capacity. The plant will 
have 666,000 square feet of floor 
space with a dining room on the 
second floor to serve 2,300 people. 
It is scheduled to be completed 
within a year, according to Ivan 
L. Wiles, general manager. 





Robert Cowart of Douglas and 
Fred Ware of Augusta. O. B 
Leverett of Gainesville was select- 
ed to fill the unexpired term of 
the late Dan Jacobs 

Entertainment features of the 
meeting, held at the General Ogle- 
thorpe Hotel, included a fashion 
show, open-air barbecue and din- 
ner-dance. 








Oklahomans W ill Hear osnnat anti 
Johnson and McKay BABBITT METAL 


OHN E. Johnson, general sales 
J manager of General Motors 
Truck and Coach Division, and R 
D. McKay of Wichita, Kan., first ‘W. 
vice-president of the National 1 J j CHOOSE THE BEST QUALITY 


Automobile ealers Association, 
nemnenie Deciace Aesesint aie LINE WHEN YOU ASK FOR 


are two of the principal speakers 
scheduled for the annual conven- 
tion of the Oklahoma Automobile 
Dealers Association at Tulsa Ho- 
tel, Tulsa, Nov. 15-16 

A showing of the NADA film 
“Dealer Dividends,” and several 
entertainment features are also 
lined up for the 17th annual meet- 
ing, Manager Fred Albert report- 
ed 





Dollar for dollar the Glaser Line is your best buy! It’s the only com 
plete line of solders and tinning compounds on the market. Glaser 
solders and tinning compounds give you superior quality which makes 
every job a perfect job, faster, easier, and better 

Glaser—the name that stamps it beyond question for unmatched 

_ performance. Recognized as a leader by quality-conscious body men 

Alvin Belle Isle Dies everywhere for over 28 years. 
Make GLASER your guide to a line of extra quality and 

Alvin L. Belle Isle, who op- extra value. Ask your jobber for GLASER by nome today 
erated the first taxicab on Atlanta See us at the A. S. I. Show, Booth No. C-22-D-21 
streets and built up a business Represented in the southeast terr. by G. W. Klier Co. Atlanta 3, Ga 
that now operates six firms. died Represented in the southwest terr. by R. L. Roger Co. Dallas 5, Texas 
last month from a heart attack in GLASER LEAD CO., INC. 
Murphy, N. C. He was 66. His 21-31 Wyckoff Avenue, Brooklyn 27, N. Y 
businesses include Belle Isle Mo- AAI PEE RANTES FE OS RIM 
tors (De Soto-Plymouth) and | RENDERING DEPENDABLE SERVICE TO THE AUTOMOTIVE INDUSTRY SINCE 1922 
Belle Isle Tires & Accessories | LTE BO ORSON SETAE SRN IRIN ee SR 
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Paul M. Ruef is now manager of 
the Kansas City region for the 
Dodge Division. He joined the di 
i in 1944 after 19 vears in 
automotive business and was 
mager of the Mem- 

phis region. His territory includes 
parts of Kansas, Missouri, New 
Mexico, Oklahoma, Utah, Arizona 

and all of Colorado. 





Used-Car Convention 
Features Clinic 


A 


and a panel of speeches on sales 
manship and other 


DEALER clinic followed by 
question-and-answer period 
problems | 
used-cat scheduled 
for the annual convention of the 
National Used-Car Dealers Asso 
ciation at Dallas, Texas, Nov. 8-11 
Clinic included sales 
manship, the future of the 
pendent automobile deale1 


dealers were 


topics 
inde 
finan 
cial problems, uniform title laws 
merchandising and _ advertising 
and taxation 

On the program 
Clark, sales 
Texas; Arthur C. Horrocks, pub 
lic relations counsel of the Good 
year Tire & Rubber Co.; Richard 
A. Koch of Richard A. Koch & 
Co., Milwaukee; Basil R. Creigh 
ton, assistant executive director of 
American Association of Moto 
Vehicle Administrators, Washing 
ton, D. C., and R. Earl O'Keefe 
Southwestern Investment Co 
Amarillo, Texa 

Enteitainment feature 
“King for a Night” 


and ani ual ban 


Emory 
Dalla 


vere 


counselor of 


ne l id 
ed a party 
Texa 
quet 


round-up 


North Carolina Roll 
Hits 1.047 Mark 


EMBERSHII In 
Carolina Automobile 
has g! 


6S 


ers Association 
047, an increase of 
vear, President T. A 
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Greensboro reported to the board 
of directors last month 

Three committee chairmen 
were named at the meeting: Allan 
Mims of Rocky Mount for the in- 
dustrial relations committee, Jack 
Steele of Raleigh for the legisla- 
tive committee and M. Brack Wil- 
son of Smithfield for safety 


Southerners Attend 
GM Dealer Council 
NUMBER ol 


A southern 


pated in the fall meetings of the 
General Motors dealer councils 
last month. There are four groups 
in the council with 12 dealers to 
a group, representing multiple- 
dealer cities, key points and med 
ium the United States 
and Canadian cities 
Participating southerners in 
cluded: Multiple-city group, A 
M. Costley, East Point Chevrolet 
Dealer, Inc., East Point, Ga., and 
J. B. Orand, Orand Buick Co 
Dallas, Texa 

Key-point group: J. T. Allison 
Sr., Allison Motor & Equipment 
Co., Chattanooga, Tenn.; F. S 
Balch Balch Motor Co., Little 
Rock, Ark.; R. L. Bolen, Down- 
town Chevrolet, Inc., Oklahoma 
City, Okla; J. Arch Butts, Jr 
Butts Cadillac-Oldsmobile, Inc 
Wichita, Kan., and Bruce C 
Vells, Wells-Richie Motor Co 
Inc., Richmond, Va 
Medium-city group: J. B. Eas 
terlin, Attaway Easterlin- 
Sprouse, Inc., Greenville, S. C 
F. M. Late, Mustang Chevrolet 
Co., San Angelo, Texas, and J.S 
Lloyd, Daytona Motor Co., Day 
Beach, Fla 


well-known 


dealers _ partici- 


cities in 


tona 


Dealers of today or at least of tomorrow! 
Chevrolet's 


region are graduates of 
Modern Merchandising and 
month for the eighth annual 
to T. Oj 


Management. 
alumni reunion. 
MeLaughlin, director of 


promote d 
man- 


L. W. Smead has been 
from assistant general 

ager to general sales manager of the 
Ford Divi . Ford Motor Co. He 
joined the company in 1921 in the 
Washington, D. C., district office 
and later held executive positions 
there. Smead succeeds Walker A. 
Williams. elected — vic 

president for sales and advertising. 


sales 


recently 





Fisher Body Opens 
Pittsburgh Plant 


f ie Fisher Body Division hi 
opened it seventh pli nt tor 
fabricating metal parts at Pitt 


burgh, Pa. The plant contai 
000 square feet of floor space and 


SOU 


is situated on a 68-acre tract 


The manufactu 


aepart 


ot two majo! 
used for large stam; 
tools. The second 
ricating a complete 
and other 
body building 
A battery of 


the 


one pertorming a 


roots 


169 pr 
out actua! par 


tion in the 


men from the south 
School of 
Atlanta last 
points 


Dhes« 
Post-Graduate 
They met in 
Arrow at right 


the school. 
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relations for American Trucking 
’ ‘ Associations, Inc., and Kenneth 
Get Busy and Tell Congress. \icPasiasd superintendent 
F. Tf | L , 7 i | public schools, Topeka, Kan 
lorida Dealers Are Advisec pegtconagge Saag) ang Ue 
Beach Biltmore, the convention 
a have been. there was for a military army for hotel, was a highlight of the ente1 
changing while we've been wartime defense, he stated tainment. Th neeting closed 
We've been too busy t “Nothing would please Russia 
more than an economic collapse 
and depression in this country,’ 
las, Texas, attorney, told 650 deal- he said in his address on “Selling 
ers attending the convention of to Defend America.” Who Keeps the Wheels 
the Florida Automobile Dealers “Americans no longer want to Rolling in N. C.? 
Association at Palm Beach Oct work,” he said. “Liberalism is be- “ 
22-24. ing liberal with other people's “Whi 


sleeping with annual dinner-dance 
pay attention and do anything 
about it,” Joseph F. Leopold, Dal 





» keeps the wheels of 
Speaking on “Doing Business money, leading people to seek se progress ling in Nort 
Without Paying Taxes” Leopold curity without paying for it.” Carolin ced _a_ fold 

said that 30 per cent of the pro- The convention went on record trom MM e B. Baller 
ductive wealth of the country as favoring “the establishment of 
was held by tax-exempt agencies, a long-range highway planning 
committee made up of officials 


including cooperatives, churches 
and public-spirited citizens to re« 


and schools 

“We're playing national pov ommend, after thorough enginee1 
erty poker and letting these guys ing and financial studies, a plan 
the bills,’ ned system of highway to meet 
all our citizens ” The 


. : 
flected 


get by while we pay 
he asserted, predicting that action the needs of 
would be taken at the next ses- progress of the state is re 
sion of Congress if enough pres-_ in the progress of highway tran 
sure was brought to bear portation and the sound develop 
“Do more than applaud me, ment of the highway systen 

Ralph resolution stated 

for the con\ 





write your congressman,” 
W. Carney, retired vice-president Speakers 
of the Coleman Co., Inc., Wichita, sessions also included 
Kan., told the dealers when an Haller, Washington, D. C 

Re dent of the National Automobile 


ovation greeted his dubbing R 
gulation W as “vicious.” Dealers Association; J. Saxton 
There is as much need for a_ Lloyd of Daytona Beach, NADA 
peacetime army of trained sale director; Walter W. Belson, Wash 
prosperity < ington, D. C., director of public 2 snags Aa 
olir 


S 
i 


men to safeguard 


la are 


indust 








Officers of the Florida Automobile Dealers Association for L951 in 
clude (1. to r.): Seated, General Manager Walter C. Mallory; Charles 
Gainesville, senior vice-president; Stanley Peeler, West 
Palm Beach, president, and Eugene R. Elkes, Tampa, secretary-treas 
urer: standing, W. KR. Bird of Homestead, George L. Ellwood of Holly 


wood, Byron H. King. Jr... of Orlando, Marion G. Nelkon of Panama 
its yust PLAIN HORSE SENSE 


City and William Catlin of Jacksonville, all district vice-presidents. 
Hammond Jones, Lakeland, vice-president, is not shown. TO BUY THE BES BUY 





S. Brooking. 





tAYA | a : 
SOUTHERN FRICTION MATERIALS CO. “*s°2"""| 
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Dealers’ Forecasts Vary 
On Effects of Credit 


HE impact of the unexpected 

15-month credit restrictions 

on new and used cars caught 

southern dealers just as unawares 

of what to expect as it reportedly 

did in other regions of the United 
States. 

From “this puts us out of busi- 
ness” on up to assertions by the 
more-optimistic comments _ that 
“it merely means we're going to 
have to get out and sell, sell, sell,” 
the range in between these views 
was quite wide. 

Take the comment 
“Ed” Kossman, Buick 
Cleveland and president of the 
Mississippi Automobile Dealers 
Association: 

“This nation 
great by its free-enterprise sys- 
tem. Installment buying has made 
it possible for the man with a low 
income to buy the finer things of 
life. Had it not been for install- 
ment buying, we could not have 
the high plane of living which has 
been the envy of the Communists 

“If this is necessary—or what 
ever else might be necessary—to 


by S. E 
dealer of 


has been made 


“Swing your partners” was the theme of the Harvest Ball at the recent 
convention of the Automobile Dealers Association of Alabama, Ine., at 


the Buena Vista Hotel, Biloxi, 


Miss, 


A group of dealers and their 


wives are shown in the colorful costumes for the océasion. Story of 
the convention and photo of new officers are on page 82. 


win the war, I am for it. 
“Historically, we got along all 
right with one-third down and 24 
months without any government 
control and without causing any 
inflation I know of, and so I 


wonder if this is necessary.” 
Kossman, along with several 
other dealers interviewed 
during the convention of the Ten- 
nessee Automotive Association. 


Horace Hull of Hull-Dobbs, the 


was 





WOSE CLAMPS 


can be reinstalled 


ANY POSITION 





and still assure a 


TIGHT JOINT! 


Avoid leaky joints with “Aero- 
Seals.’ No need to position care- 
fully on replacement. Curved sad- 
dle prevents distortion of hose, 
assures uniform seoling pressure 
around complete circumference. 
Hardened steel worm drive un- 
screws easily, but will never 
work loose. 





ORDINARY CLAMP 


«  )) 


Hose distorted. Leaks if 
clamp replaced in new 
position 


AERO-SEAL CLAMP 
~ O 
Saddle protects hose. 


Uniform pressure pre- 
vents distortion. 


. evenly 


Look for 





Listed by 





HOSE CLAMPS 
BREEZE CORPORATIONS, INC. 


AERO-SEAL 
Worm Drive 
Never Works 

loose 


5!) South Sixth Street, Newark 7, N. J. 





WHITING, 





cderudled gadinet 


diner brand 


compositions .. . 


Underwriters’ 


ee SS 
P aN 
GARDINER 


e@- 
ay 


\. 


BRAND 


SOLDER 


Make vour work easier with Federated Gar- 


Acid Core Solder. It melts fast 


... produces a tight bond. 


in the familiar blue package 


wound on metal spools, Comes in all sizes and 


analysis on the package, 


Laboratori S, Ine. 


LD + - 
AMERICAN SMELTING AND REFINING COMPANY 
INDIANA 


(CHICAGO) 
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“Suappliers’ Day” was observed last 
month at the Hapeville, Ga., as- 
sembly plant of Ford Motor Co, A 
luncheon and a tour, headed ap by 
Plant Manager H. C. Dorsey and 
Purchasing Agent Karl Johnson, 
were on the program. A highlight 
was the showing of Ford’s new mo- 
tion picture, “6,000 Partners,” the 
story of 6,000 companies, large and 
small, which help the company to 
build cars and trucks. The filra may 
be borrowed by any interested 
groups to show their employees by 
contacting Ford factory represen- 
tatives. The 30-minute film shows 
the creation of an automobile from 
the drawing board to final assembly 
and how the dollars paid for a new 
ear go into the pockets of a wide 
assortment of employees of allied 
industries. 


Memphis firm which has expand- 


ed into many states to become the, 


world’s biggest Ford dealer, com- 
mented: 

“It means that new days are 
ahead and they mean more work, 
more sweat and more standing 
on our feet and less sitting on our 
seat, just as one of our state-con- 
verition speakers said last night, 
and, above all, consideration of 
the public and their interests.” 

S$. E. Skinner, vice-president of 
General Motors and general man- 
ager of the Oldsmobile Division, 
said in still another interview 
with representatives of SouTHERN 
AUTOMOTIVE JOURNAL 

“This is just one of many things 
we are going to have to put up 
with in the future 

“There is no guarantee of se- 
curity in this American way of 
life. We have fought and scratch- 
ed to get where we are and we 
are going to have to keep working 
at our job 

“For some time, almost since 
the first year after the war, we 
have been telling ourselves that 
we have got to get out and sell 
This change, to whatever degree 
it may deter sales, is another rea- 
son for ting out and selling.” 


N. A. Carter, a Opens 
Memphis Truck Company 


N A. Carter, Jr., has announ- 
@ ced the opening of the Aero 
Truck-Trailer Equipment Co. at 

27 Florida St., Memphis, Tenn 
The firm will specialize in brake 
work and fleet service 

Carter formerly was sales man- 
ager for Fruehauf Carter Co. at 
Memphis headquarters 








P Mie Miki, 


help restore that FiRST Year” pep. 


MANLE 


Uh itm 
VALVE 
and 


VALVE SPRINGS 


Manley Valve ¢ orporation 
Philadelphia 30, Pa 


District Sales Representatives: 
] awrence M Hirsig Lo. 
Jacksonville 
J. S. Connell Co., Dallas 


— 


SOUTHERN AUTOMOTIVE JOURNAL for NOVEMBER, 1950 





Overcoming Credit Effects 
Forms Mississippi Theme 


By Cosman Eisendrath 


Ws in which dealers and 
manufacturers can help to 
overcome the effects of the 15- 
month credit restrictions were the 
theme of the Mississippi Automo- 
bile Dealers Association conven- 
tion at Biloxi Oct. 22-24 

Already many dealers through- 
out the country are being forced 
to lay off from 25 to 50 per cent 
of their employees as a result of 
declines in business, due primari- 
ly to credit curbs, dealer aid 
the meeting 

“Automobile are a necessity 
not a luxury, and the drasti pre 


mature and discriminatory install 
Gathered around the 40-odd-year-old car that was used to introduce 


' rms » government is 
ment term the government 1 them to the convention are the officers of the Mississippi Automobile 
forcing upon those who need and Dealers Association (1. to r.): V. M. Box of Corinth and J. J. Harry 
must buy essential transportation of Gulfport, vice-presidents; Tom Garrott of Tunica, president; C. H. 
partic ularly the lower-income Hawkins, Kos sko, secretary; Rodney Henderson, Jackson. vice- 


buyer 5, represents a severe and president, and George Lemon, Sugg of Jackson, manager. 


unnecessary hardship upon 
American public,” the a 
said in on t olution effect on the nation’s economy,” was uncertain because of controls 
adopted the resolution stated Other speakers included: M. R 
The regulation ll re Car manufacturers are stress Darlington, managing director of 
serious slow-down of th iti ing their lower-priced units in the Inter-Industry Highway Safe 
automobile indust: with grave production in order to make pro ty Committee, who asked dealers 
ducts available to the public at a to support driver-training courses 
lowet down payline! t and ] wel for high schools Gene Flack sales 
monthly payment uid Walter J counsel for Sunshine Biscuit Co 
bag oe ernie Wilkins of Norfolk Va an NADA and L. J. Smith, a: sistant conven 
director in h address to the tion manager for NADA 





successful operators push car 


"apie for additional , 


more than 400 dealers attending 


eeting Missourians Will Meet 


cold: ‘steam ob” rea ist be reduced be At St. Louis in May 
cause Regulatior is taking 
000.000 ple t of the auto Ty ‘HE 1951 convention of the Mis- 


Dealers 


automotive services 


blasts | the washer connects to y, automobile editor of T ‘o Associatic 1} ld May 14 
stubborn | your reguiarair and hot al Appeal. Mem . n 5 S al James 
dirt | or cold water supply sai / ca al any inced last n onth 





no back | no boots 
splash | needed 


the ! 

Automobile 

irged greater inte overn \ 
nental affairs Saying that 1e Tucker ! ! 7 ( is and Ray 
future of the automobile business ‘arthy, all of Louis 








art SEAL STANZEL’S 

ASH! MIT!) RINSE! LET DRY! 4 

eo Super Sealer 
CAS | soves time, effort in ; 

effective ; ‘leaning motors, parts . =e —< ae Nothing Like It eal 


FoR 


HYDRO-Al oo" - ieee sea | eet Repairing Cracked Blocks 


* MADE aT 
a 7 : 4 Has made « Srop-lesk STANZEL ond DES MOINES 


D&M Products, Inc. | sales —, Feet fe BUT Order a@ oe (20 cans} 
26 WN. Raymond Avenue | supply we w | . “ F oo " hy Only one Stop-leak Pay Postmen 55.00 00 Delivery 


» . a ae Address Postcard te. 
Pasadena | - California | ship d postpaid | STANDARD FACTORIES, INC. 


_j| Bove tases it arose | : TOWN . | See A Sronsel, Pree Des Moines, lowe 
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Has ever made « 























The 1951 officers of the New 
Mexico Avto Deale rT Association 
are (lL. to vr.): John W. Hall, Jr.. 
of Roswell, seeretary-treasurer; H. 
L. Galles, Sr.. of Galles Motor Co., 
Albuquerque, president; R. Dean 
Wait, Carlsbad, vice-president. and 
William Randolph of Albuquerque, 


executive secretary and manager. 


Give Buyers 18 Months, 
N. M. Dealers Urge 


By Gerald J. Brown 


PE greeny that the present 15 
month limit to complete pay 
ments on installment buying will 
create “insecurity for dealers,” 
he New Mexico Auto Dealers As 
sociation, in convention at Carls- 
bad, N. M., Oct. 15-16, sent tele 
grams to the state’s senators and 
representatives asking for an up 
ward revision to permit at least 
months in which to make pay 
lution 
the dealers expressed their yppo 


strongly-worded res« 


sition to “all unnecessary govern 
mental regulation, regimentation 
and control unjustifiably 
gated under the ¢ 
stability am particularly 
Regulation W 

The safety factor entered the 
picture with the 


promul- 


suise of economic 


adk ption o a 
resolution terming the increased 
restrictions of Regulation W as 
likely to increase highway haz 
ards. New curbs would make it 
~ impo sible for the 
ing man to purchase a new or late 
model used automobile and will 
result in factory unen ploy ment 
and undue hardship to the pub- 


lic,” the resolution 


average work- 


adopted by the 
dealers stated 

“A fairly 

was po sible even on a med 

but this has all 


been ‘nanged vith the unwal 


robust civilian econ 


ranted restriction of credit,” said 
Paul M. Millians, vice-president 
* nercial Credit Co. of Bal- 
wore, Md., one of the convention 
akers. Millians is a native of 
Two pane | discussions by 

re other highlights of 


Directo: for the co 
] at Joseph Di iBe 


Fe | J Hiltor Las ws Ss 
ville Pickett, Hot Springs 
Thomas, Albuquerque: H 
ey Rator Leo J Valde 
Cruces; E. S. Waikey, Silver 
Leese Cagle Clovis and 
Wood, Santa Fe 
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YES SIR! 


DOUBLE THE “TAKE” 


LAZY MAN’S CLEANER 


ae yiZE 


and 


LAZY MAN’S 


GET THIS COMBINATION OFFER 
FOR EXTRA PROFITS NOW! 


Here are the two most profit 
able items you can carry on 
your supply shelf. You can not 
only earn huge profits from the 
sale of Lazy Man's Cleaner and 
Lazy Man's Polish with Silicone, 
but you can create long-lasting 
customer satisfaction. Take ac 

vantage of the free trial offer and 
learn for yourself the amazing 


magic of these two products 


INC. 


5915 BONNA 
CLEVELAND 3, OHIO 


for NOVEMBER, 1950 


POLISH = 
. A SUPER 
AUTO- 
PROTECTIVE 
COATING 
with 6% 


SILICONE! 


LUSCO, INC. « 5915 sonna CLEVELAND 3, OnIO 
ke ”). Sex 
PURCHASE CERTIFI ATE” guaranveeis 


each with 








PLAYS REAL MUSIC 
Amazing NEW PLAY-A-TUNE 


)) 


BIKE HORNS 


THEY’RE ALLAN ENGINEERED! 


Melodee is first again with the newest! Never before have you 
ne can ploy a tune— 


NEW 
hh A) 
wa S. Ligh"WG 
IGNITION 
WIRING 
REPAIR KIT 


i Ploys “Yankee Doodle 
London Bridge’ 
end others 


seen or heard 


No. 5190 


anything like this new, wondrous Melodee TRIO. Any 
by simply pressing the bulbs and following the simple musico 
ee music moker caoptivote 


A notes furnished. The songs played on this Meloc ) 

et / .* hildren and adults clike. It's destined to be the hoftest selling bike horn 

(- y i ‘ii a ain in years. Made of tone-resonant durable plastics in ao rich colorful combina 
J tion of re white and bive. Fitted with swivel b clamp for easy attach 


ii] 
and 
undie bars and all wheel goods. Individucily gift boxed in color 


ful Duo-Type carton which opens into a self-selling counter display 


Retail $2.49 


instantly 


Angle Spark Plug Distributor Cap ergot 


Straight Spark Plug 
Terminal ood 


Terminal 


Distributor 
Cap Terminal 


Replace worn out or broken distributor and spark plug terminals 

and wiring in seconds instead of minutes with this new Lynn Melodee TRIGGER 
ignition wiring repair kit! Crimping tool cuts and strips wire _ 
crimps on distributor cap terminal, ? 
or straight or angle spark plug 
terminals as fast as you can close 
your hand!  Positive-connection, 
solderless joints! No muss, fuss 
bother. No. 5190 set includes tool 
and complete assortment of angle 
and straight spark plug terminals 
distributor cap terminals and 

hoods. Price, including beautiful Corsde;, Vert tre gure Sr 
plastic box $8.50 w. Montreal 3, Quebec 





See the 
Great New Line of 
Melodee Money-Makers 





Trigger Horns * Play-o- 


A new Bike Horn for small fry gun toters 
Fitted with o lifelike trigger ond molded gun 
butt bulb. Made of plostic in 6 “wild 
prooucrTs co. western” assorted colors It's a hootin’ tootin 

horn ~— individually boxed with swivel ball 


clamp for easy mounting Retail 69% 
Without clomp Retail 50 


RUSH YOUR SAMPLE ORDER TODAY OR WRITE FOR CATALOG AND PRICES 
MELODEE DIVISION, Woljohn Plastics, Inc., 437 88th St., Brooklyn 9, N. Y. 


Represented in the South by HERBERT SIERK & Co 
2705 Canton Street, Dallas 1, Texas 


SIOUX crinoine machine 
More Dollar Value Than 
Ever Before 


NEW different — out- 
standing features. Wet 
rinds VALVES, VALVE 
TEM ENDS, TAPPETS 
and ROCKER ARMS 

producing finest finish 
and factory precision 


Ask the SIOUX Jobber 


Tune Horns + Two-Tone 
Horns * Musical Rumpus 


Horns * Toy Horns 





317 E. Ontario St., Chicago 11, iit 





























SUPERIOR QUALITY TOOLS, 
HOT-FORGED FROM CHROME- 
NICKLE ALLOY STEEL 

TR-1 “Job Designed’ for Ford, 
Budd and Dodge wheels 
TR-2 “Job Designed’ for serv- 
icing Chevrolet Dual wheels 
TR-3 “Job Designed’ for Inter- 
national, Federal, Studebaker 
Diamond T and Mack wheels 
TR-4 Leverage bar with sock- 
et for GMC, Reo and Federal 
wheels. .. NEW 
See Your Local Jobber Job Designed for the new 
For Our Complete 

vclusit Line! 

Manufacturers of Tire 


and Wheel Changing Tools 


The KEN-TOOL Mfg. Co. Akron 5, Ohio 





for full particulars 


Sold only through 
Authorized SIOUX 
Distributors 


Albertson & Co., Inc. 


Sioux City, la. 
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Always Clean 


the Carburetor First 


with G UMO UT 


950 





tuted of giving an envelope con- 
taining a $10 bill to each of his 
employees at Christmas, a pro- 
gram that later expanded into a 
Christmas party at which each 
employee received a basket of 
fruit, a turkey and a personal gift 
for his wife, addressed to her by 
name 

The dealers adopted a resolu- 
tion calling on Congress to re- 
examine the tax exemptions 
granted institutions such as 
schools, churches and labor un- 
ions and to impose taxes on those 
engaged in competitive business 

A law requiring that overload- 
ed trucks have their excess car- 
goes taken off at the spot where 
they are weighed by state inspec- 
tors was urged by W. A. “Cap” 
Williamson, vice-president and 
manager. He said this law would 
be sought at the next session of 
the legislature 

Other speakers included: Dr 
D. M. Wiggins, president of Texas 
Technological College, who warn- 
ed that the nation’s political free- 
dom was being jeopardized by 
government attempts to take the 
risks out of life; Dean William R 
Spriegel of the University of Tex- 
as College of Business Admini- 
stration, and Joseph F Leopold 
of Dallas, a representative of Na- 
higher tional Tax Equality Association 

em C. P. Simpson of Houston was 
elected 


Simpson (right) of Houston, newly-elected president of the 
A. Kinsel of 
Fort Worth. 


cP. 
Texas Automotive Dealers Association, is shown with E. 
Beaumont, third vice-president, at the convention in 


Business Men Need Freedom. 
Shivers Tells Texas Dealers 





Farman 


By 


eey X Je are all for an all-out 
rearmament program to 


Irvin 


Governmental controls 


prices, credit restriction 
succeeding 


hold back aggressor nations, but 
in doing so let us not sacrifice the 
freedoms of individuals and busi- 
ness men to operate in the Amer- 
ican tradition,’ Governor Allan 
Shivers told the opening session 
of the Texas Automotive Dealers 
Association in Fort Worth Oct 
8-10 

“If business is going to support 
a war economy, it must be free 
enough from controls to carry 
out its task,” he asserted 


ployee relations and taxation were 
the chief topics at the 
sessions of the 500 dealers attend- 


business 


ing the meeting 

“If you don’t have good em- 
ployee relations, you may find 
that a union will do it for you,” 
Hugo Wehmeier, Pontiac dealer 
of Chicago, said, stressing that 
contented and enthusiastic em 
ployees mean a better and more 
profitable business 

He told of a program he insti 


president, 
Thomas F Abbott, Jr., Fort 
Worth. Harry Kelly of Austin 
was named second vice-president 
and E. A. Kinsel of Beaumont was 
elected third vice-president 

Directors for 1951 include: L 
J. McMasters of Tyler, Sam H 
White of Refugio, Earle Hughes 
of Abilene, F. D. Mitchell of 
Waco, Charles P. Hempel of Or- 
ange, L. A. Howerton of Paris 
and B. B. Brown of Houston 








For More and Bigger 


COOLING SYSTEM 
SERVICE PROFITS 


RAJAH PAT. HAND CRIMPING TOOL 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 
Ignition Cable 


PRESSURE 
PURGER 


Write for full information today 
CHOLDUN MANUFACTURING CORP. 


1) WEST 42nd STREET, NEW YORK 18, N.Y 


Order from your jobber or direct from us 
Send for circular and prices. 


The Rajah Company, Bloomfield, N. J. 
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Cash 


FOR YOUR 
BUELL 
SALES CLINCHER 





Do you have a favorite selling argument that 

works for you on Buell Air Horns? If so, 
us that sales talk. We will pay $25.00 for each 
one accepted for publication in this series. Entries 
will be judged on and results. Get 
yours in first. Only a limited number can be used! 


well manufacturing company 


AGO 9, ILLih 


send 


originality 





923 W. 49th PLACE 








ee0eseeteteeee 


MANUAL CHOKE 
CONVERSION KITS 


‘Aldo 


have the 
Spring Loaded 
Device 


Our patented spring loades 
device assures proper 
buretor miatar 

quicker, easier startir 
stalls without 


burector Pulls a 

dies, Shares Superior Screw 

or aed Winks Gasmon _& Mfg. Co., Inc. * 
Leamington Chicago 39 @ 








PLASTICARE | 


RENEWS AUTO FINISH 
Zuichkly and Easily 
LAY IT ON — WIPE IT OFF 
w% CLEANS *& POLISHES %& PROTECTS 


cation restores original beauty 
car and creates hard brilliant 
finish 


One app 
of your 
glass-lik 
DEALERS write on your 


sam ple 


Container 
RETAILS 


$] oo 
e 
Dealers Profit 
40% or more 


hrm letter- 
bead | 


s Products Co. 
Buffalo Il 


Dept. 102 
N. Y. 


Lustro 
287 Ke t 
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Hohn Bll | 


Heavy Duty Chamois Z 
0 Sohahull 


GENUINE MmPORTEO 


ENGLISH CHAMOIS 


Proven Performance ; 


Work Faster —— 
Last Longer —— 


And at their present — 
an The best khnown heavy 





: prices they are 
HOSE HOLFAST CELTS even better valuethan ““ ‘tme® i” 


North Ameriea 


before the war! 


If you are not now selling 
Holfast Products 

it will pay you to see your 
Holfast jobber, today! 


A. S. |. Show, Booths B-5 and B-7 


HOLFAST RUBBER COMPANY SCHROEDER & TREMAYNE, INC. 
Atlanta, Georgia 1711 Delmar Boulevard ° Saint Lovis 3, Mo. 


Get them from your jobber. If he 
can't supply you, write us and send 


us his name. 


‘ ’ ‘ - 
I RI I: Send for a free copy: “How to Get 
4 4 


Your Money's Worth From Your Chamois”. 





























of more profits for you! 


haust deflector. Act ‘ , 
directly to roadbed. Brilliant chrome B gauge q 
teel, it beautifies and protect to fit ive yourself a treat next time you head 
ells on sight. PROFITS for St. Louis — make your reservation at 
<? WRITE FOR CATALOG AND PRICES Hotel Claridge . . . i will Be @ tome on 
re ae®t route when you think of the nice hot 
BOETTGER TOOL @ DIE COMPANY SS. shower you will enjoy after o busy day 
and the grand night's sleep in one of 
PLENTY OF the softest beds you ever dreamed of 
PARKING Come for vacation for business or 
SPACE pleasure but first of oll be sure to 
. stay at the Claridge, 


Visit the CLARIDGE LOUNGE 
St. Louis’ Most 
Beautiful Room. 








1767 NORTH MAIN STREET, LOS ANGELES 31, CALIFORNIA 
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* LOCUST AT EIGHTEENTH: 


he a aa a a tee 


Ow 
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AUTOMOTIVE apt 0 U1S miss 
"aa, / > 


PRODUCTS 
BURD PISTON RING CO. + ROCKFORD, ILL., U. S. A. 
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*DUNK 
AND 
ORIER 
BASKET 
INCLUDED 


U S$ Pal £23)8842 


GUNK DUNK BENCH Corburetor ond Parts Cleaning Kit 


HYDRO -SEAL 


Quickly digests and removes carbon gum, 
paint, lead, makes possible accurate visual 
inspection and fitting of delicete metering 
mechanisms jets, and erifices 
Lasts more than one yeor 

Seal 

Automatic rinsing 

Works hot or cod 

Patented Performance 


Mow 6% ga! size deep Vepercetcher” design pe 





REFUSE SUBSTITUTES 
Without the Genaiae 
GUNK tredemark, the 
preduct may be a 
cheap imitation 
partly diluted, will 
not efford the leng 
life and  corresive 
protection jven by 
GUNK. Flotly refese 
substitutes! 


SOLD BY BETTER JOBBERS EVERYWHERE 
(if your jobber doesn’t stock Genuine GUNK) 
Attached is my business letterhead and check. Ship me 
( ) Kit (with Dipping Screen) 6'* gal. size. Dealer's net 
cost $11.80. Shipment by fast prepaid railway express 


DIATE D 
ee 1 GALLON OR A 
TANK CAR 


due to Hydro 


























RECOMMEND - 


PASSENGER CARS 
BUSSES + TRUCKS 
TRACTORS 


INDUSTRIAL 
EQUIPMENT 


THEY’RE GUARANTEED! 


Send for free catalog No. 130 


Dept. D- The LAKE AUTO RADIATOR Mwy. Co 


S005 EUCLID, AVENUE © CLEVELAND 3 OW 10 


Genuine 


LAKE 


CELLULAR-TUBULAR 
RADIATOR CORES 





TRAINING... 





makes the men whe “KNOW HOW”! 


PRACTICAL SHOP TRAINING in 
AUTOMOTIVE MECHANICS 
AUTO BODY & FENDER REBUILDING 


For full details and catalog SA write, wire er phone CY press 8616 


ATLANTA MOTIVE TRADES INSTITUTE 


254 IVY ST ATLANTA, GA 
Member: Southern Asseci«'ion of Private Trade Scheels 











VETERANS ASE UT GI TRAINING 





Pde MIVERTISERS 
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G 


Gardner & Mereditt 
Gatke orporatior 
Gayle, Clyde 
Genera 

General Me 

Gls 


Ray bestos-Manhattan 
Grizziey Mfg. 
Guide Lamp Div 


H 


Hades Heaters 
Halls, Inc 
Harrison, D. H 
Hart & Foster 
Harutun, J. J 
Harvey, Johr 
Hastings Mfg. Co 
(Piston Rings) 
Heath, George D 
Hein-Werner ( I 
Heiry, J. Harold 
Hemphill, S. H 
Henry, Cs 
Herbrand Divi 
Hermann, M. Bb 
Hershey, Maxim 
Hertzberg, Sar 
Hirsig & Co 


Div 


sion) Se 
Homestead Valve & Mfg. ¢ 


ee ee ee ee 
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A BETTER START... 
FOR A BETTER FINISH! 


7 


NALCO INFRA-RED TUNNELS 


Auto finishes dry in only 20 minutes with high-efficiency Infra-red heot 
from Nalco Tunnels ond Nalco infra-Red Lamps Factory-like finishes 
are more durable, smoother, and dust-free, too. Can be built in any 


desired size 


Nalco also manufactures a complete line of banks 
strips, and portable units 


Write for free copy of “Factory Methods in Your Shop 


Southeastern Representotive 
Cori Henry, 7 Pine St, NE 


NORTH AMERICAN 
Electric Lamp Ca. 


1074 Tyler St 


» NEED 





BEARINGS Z 


.-.use the very best 





BEARINGS 


Ye 
in the blue box } QB 


AMERICAN BALL BEARING COMPANY 


SOUTHERN BRANCHES: 3015 Main Street, Dollas, Texas 








843 Memorial Drive S. E., Atlanta 3, Georgio 


Nea: OE ED 














The Complete Line. « « 


that Completely Satisfies 
GREASE RETAINERS OIL SEALS 


Since 1906 


GASKETS 


THE 
FITZGERALD MANUFACTURING COMPANY 
TORRINGTON, CONNECTICUT 














FOR BETTER SAFETY LIGHTING 
AND REFLECTING EQUIPMENT 


F CARS @ TRUCKS @ TRAILERS @ 8B 
OP”. tracrors AND EMERGENCY 


jo No. 1292 
GIANT.-LITE CATAPHOTE 
Nobby Reflex 


Adjustable Angle 
Bracket Signol 
WRITE FOR NEW DO-RAY CATALOG 


DO-RAY LAMP CO. v3.5 sent nays 











First thing to do in Detroit is check 
in at Hotel Tuller! You'll mnjoy 
every minute. Newly modernized. 
Beautifully decorated. Within 
walking distance of all downtown 
stores, theatres and business activ- 
ities... yet, you enjoy the ever- 
green atmosphere of Grand Circus 
Park .. . The Tuller Coffee Shop or 
Cafeteria for excellent food 
modestly priced 


COCKTAIL LOUNGE ’ 
ONE oF vETROIT’s Finest? DETROIT’S 


800 ROOMS $475 
WITH BATH FROM 


Hotel Tuller 


Harry E. Paulsen, Mgr. 





CONVENIENCE - 
COMFORT - 
QUALITY 
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AGAIN THIS = = WINTER . Arceyof f\ OW/ 2 Rali| SERS 
HI Ti 2. SALES! 
The Advertiser's Index i# published as a convenience, and not es 4 


SHOCK-FREE Sachs hs thous ol be wah be cece ar hier a tat 
og i isckene ob ask Boer iieret 
COVERS 

with MERIX 
ANTI- 
STATIC 
... THE 

ORIGINAL... 

THE 

LEADING 

ANTI- 

STATIC... 





DEALERS: YOU CAN DEPEND ON IT FOR PROFITABLE SALES 
order MERIX ANTI-STATIC from your LOCAL JOBBERS 
they all carry this fastest selling seatcover accessory! 


JOBBERS: NOW is the time to again feature MERIX ANTI 
STATIC. If you do not yet profit by it, contact PHIL FRANZINI, 
2033 Commerce St., Dallas, Tex. for call of local representative 
or write direct to 


MERIX CHEMICAL CO., DEPT. SAI1 
1021 E. 55th St., Chicago, 15, HH. 














PERFECTION 
PARTS 
are 
Certified to excel 


PERFECTION GEAR CO. 


HARVEY, ILLINOIS 


FACTS! 


1. In this issue over 300 advertisers are placing their an 
mouncements before the jobbers, dealers, garages and service 
Stations of the nineteen Southern and Southwestern states 

2. The 28,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of 
the small town trade as well as that of the larger cites 

3. This is very important to advertisers, jobbers and distribu 
tors because over 71% of the cars in the South are owneo 
and operated in and around towns of 25,000 population or less. 


Southern Automotive Journal 
ATLANTA, GEORGIA 
































} 
H 
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. » for immediate service ... PRECISION FIT, 


sume ie toot aU Pees 
CED 


@ “Feather Touch” 
VALVE SEAT GRINDER . 


Reoches ALL valve seats 4 
without extra attochments 
Feather-Touch control meons 
better finish. Wi-To-Co Pilot 
msures perfect concentricity 
of sect and guide 
se pats better faster the 
o-Co way' 


@ IN-THE-BLOK GRINDER — 
GRINDS CRANK SHAFTS 
... in the CAR! 


Grind crank pins to .0005° and in line 
with the mains without pulling the crank 
shaft. Standard model handles crankpins 
1%” to 234” long, 1.6" to 2'2” dia 


sti 


Oo ¥ 


Light, compact, powerful, eusy to set up 
LOW PRICED! 


See Your Jobber or Write 
For Complete Details. 


'WINON 


Today 





TOOL MFG. “4 
WINONA, MINN. 











“We now have LIQUI-FLO for 

”., Chrysler-made liquid clutches, DRIV- 
AS FLO for General Motors hydromatic 
clutches and CLUTCH COMPOUND 

for Hudson cars. Stock ALL Porto 
products... its Profitable!” 


ve 
CRO vyorautic a 
“BRAKE FLUID Sa 


e GRADE A and Super 44 0 
Brake Fluids 


complete Porto Line 





ee 
SAE Hydraulic 


terature on st 
5 
Manufactured by — 


PORTE MANUFACTURING CO., 
3179 Atlantic Ave Brooklyn 8 N. Y 


BRAND NEW -—- UNIQUE 
WONDER DER WELD 


WASHETIES “ 


COMPLETE CAR WASH IN ONE CAPSULE 
DRIES FASTER WITHOUT WIPING 


@ STREAKLESS @ SPOTLESS 
@ GLISTENING 
@ NO WASTE — NO MESS 


Miller anufACTURING COMPANY 


OF CAMDEN, NEW JERSEY  « 
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@ SEALS.IT 
@ RUST-MAGIC to 


Simply add it to your motor oil 
and gasoline 


summer pertormence 
lubricant thet carries 


DIXI-LUBE is the answer to 
all winter, DIK! LUBE is « super 
° te gummed ) tight motors and carbon 

ogged parts to dusolve end clean out power 
nq gum end sludge LIKI LUBE inc 
DIX! LUBE is 


robt reases the 


film stre free from 


gth of mote 
chemica r at 
one 

wre out of » 


LUBE in yo 


PRODUCTS 


ows 


@ SAFE-FLUSH 
@ BLOK-SEAL 


ore trom your 
sommes on write 


& Louderdnte 





Orne Orn 
co. me 
on@a28 


Sales Representot 
Me 


Ray Esterline, Bennett, Mo 
SE 





SOUTHEASTERN @EPRESENTATIVES 








AND TRUCKS 


“FUT HILL 
SPRINGS 
Built for 


Made® of finest alloy 
extra wear, TUTHILL SPRINGS cost no more than 


ordinary springs, yet give many years of added 


J 


Te CO 


steel, heat treated for 


dependable service 


Write for ‘% Wall Chart 


TUTHILL..-~ SPRING CO. 


760 WEST POLK STREET @ CHICAGO 7 
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HELPFUL BOOKLETS FREE | 








162. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work Onkite 
Products, Inc. 22 Thames St., New York 6 


MMCO HONING, ENGINE RE- 


BUILDING, AND BRAKE SERVICE EQUIP- 


@ page describing the Ammceo 

line of Honing Machines, Brake Gages, Brake 

rinders, Brake Drum Micrometers, 

Brake Piston Injectors, Connecting Rod 

Aligners, Line Boring Machines, Ridge Ream- 

ers, Portable Coolant Units and Tension In- 

dicators. Ammeo Tools, Ine. 2110 Common- 
wealth Avenue, North Chicago, Illinois. 


119. RAMCO SERVICE MANUAL-—5Sth edi- 
tion. Illustrated. Gives complete data on pis- 
tos ring installation—also hints on locating 
engine trouble—causes of oi! loss pitfalls of 
motor-overhauling and how to overcome. Ram- 
gov, Sore. 8608 Forest Park Bivd., St. Louis 
. Me. 


123. PERMATEX TOON-OYL is « scientifi- 
eally developed product. It is « combination 
engine-carbos solvent, sludge preventative and 
film preseure-resistant. Its use produces 
smooth engine operation and gives proteetion 
against the formation of acid sludge and film 

Co., 1720 Avenue Y, 


124. MeCORD RADIATOR-CORE CATA- 
LOG—Replacement radiater cores for popular 
ears, trucks and tractors are listed in alpha- 
betical order, along with a size chart showing 
dimensions of McCord cores. It also lists com- 
plete rediators for Ford and Chevrolet. Me- 

KE. Grand Bivd., Detroit 11, 


—~STANDARD DUTY 

sATORS—A_ lé-page 8&'4 
booklet covering the operation 
nance of Delco-Remy regulato 
tures) Contains illustrations 
steps of adjustment will 
electricians understand and ser 
Deleo-Remy Service Department 
Indiana 


1338. CATALOG Neo. 500P—Featuring the 
200 popular Champ-Items Reconditioning short 
euts for all makes of care Champ-ltems, 
Ine., 6190 Maple Ave., St. Louis 14, Mo. 


1398. BUELL ELECTRO-COMPRESSOR— 
Descriptive literature is available on a new 
compact compressor design te furnish an 
air supply for Buell Air Horne for cars, 
trucks and boats Buell Mfg. Co., 923 W 
49th Place, Chicago, Illinois 


141. THE FULL POWER STORY and Cata- 
log of Moog X-P! Piston Rings for motor 
reconditioning Ring Co., St 
Louis 14, Mo. 


142. CATALOG NO 49-C—Automoti 
and cable products backed by Guara 
Customer Satisfaction since 192 
Mfg. Co., 924 South Theresa Ave 
3. Mo. 


144. AUTOMOTIVE SERVICEMEN’'S HAN- 
DY HAND BOOK a simplified reference 
book for the operation, checking. tune-up and 
repair of auto, truck, and tractor engines 
Burd Piston Ring Company. Rockford, I) 


14 PAMPHLET DESCRIBING UNIT 
CONSTRU CTION OF Drive Shaft Bushing 


GENERATOR 
x | nch 


Moog Piston 


Assemblies, Housing Repair Kits, 
Transmission Case Ball Seats 
for Chevrolet cars, pick-ups and most GMC 
pickups. National Machine Works, P. O. Boz 
4305, Oklahoma City 9, Oklahoma 


and Seal 
Repair Unita, 


161. WHIZ CATALOG NO. 48-C-——Describes 
the complete line of Whiz Automotive Chemi- 
cals designed to make cars run better and 
ook better R. M. Hollingshead Corp., 840 
Cooper S8t., Camden, New Jersey; Toronto, 
Canada 


164. AIRTEX FUEL PUMPS AND —— 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 
and Vacuum Pumps, Repair Kite and Anti- 
*ulsation Catalog AX64. Airtex Automo 
tive Division, Inc., Fairfield, MI. 


175. HOW TO MAKE MORE MONEY 
REBUILDING CARBURETORS Describes, 
for the first time, how an average mechanic 
can become a carburetor expert in one week, 
with the revolutionary “Hygrade Fingertip 
System of Carburetor Rebuilding.” Tells how 
he can earn an extra $2.75 per carburetor 
and chop 25% off work time Hygrade 
Products Division, Standard Motor Products, 
Inc., Long Island City 1, N. Y 


186. BATTERY SERVICE MANUAL—Pre 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in ita cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understand- 
able Distributed by Auto-Lite Battery Corp- 
oration, P. O. Box 931, Toledo, Ohio. 


193. WIRE & CABLE CATALOG—A 2% 
page catalog covering every automotive use of 
electric wire and cable. complete with specifi- 
eation data—Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut St., 
Toledo 1, Ohio. 


203. POROUS CHROME PISTON RINGS 

A 4-page folder answering pertinent 
tions concerning Porous Chrome—the 
development in piston rings Kopper 
pany. Inc., Piston Ring Division, P. O. Box 
626 Baltimore 3, Maryland 
250. CATALOG NO. 50-G describes our 
complete line of generator and starter mo- 
tors Complete car application data is in- 
cluded in this booklet for ell passenger cars 
and popular trucks through 1960 Arrow 
Armatures Co., 15 Fordham Road, Boston 34, 
Mass. 


257. RUBBER PRODUCTS—A _ condensed 
catalog designed for parts reference work 
just released It contains handy simplified 
identification and illustrations of floor mata, 
pedal pads, motor mounts, and rubber bush- 
ings. Anchor Rubber Products Co., 1724 Lon- 
don Ave., Cleveland 12, Ohio. 


267. AUTOMOTIVE BEARINGS—Catalog 
48-CB—a 44 page listing of connecting rods, 
cam shafts and main bearings for cars, 
trucks and tractor engines Johnson Bronze 
Co., New Castle, Pa 


271. RADIATOR CORES—A 82-page book, 
No. 120, of replacement cores for passenger 
vehicles, busses, trucks, tractors, and indus- 
trial equipment It contains specifications, 


Please send to me without obligation, free booklets No. 


1950 issue of 


the November 
Name 
Company 
Number and Street 
City 

! Tear out and mai! 


hut eeees 
202 


SOUTHERN AUTOMOTIVE 


Seuthern Automotive Journal, 
Atlanta &, Ga 


described in 


JOURNAL 


Position 


State 
806 Peachtree St. N.E., 


prices, and dimension diagrams for ordering 
Lake Auto Radiator Mfg. Co., 6005 Euclid 
Ave., Cleveland 3, Ohio 


277. ELECTRICAL SWITCHES —The 1948 
Cole-Hersee line consists of automotive 
switches, truck and trailer connectors, ac- 
ceasories and miscellaneous automotive elect- 
rical equipment Address Cole-Hersee Com- 
pany, 20 Old Colony Avenue, Boston 27, Mass. 


279. COLD SOLDER USED FOR BODY 
REPAIR — An attractive folder describing 
the uses in the body repair shop of the new 
KWIKMETAL Cold Solder. Folder describes 
the fool-proof uses of the new metal filler 
that applies like putty and hardens almost 
immediately into metal Atomized Materials 
emaenT. Inc., Magee Building, Pittsburgh, 
a. 


297. FREE SOLDER LITERATURE—A 
four page folder, “Some Properties of Seft 
Solders,” offered gratis Included are facts 
which will enable the reader to choose better 
the solder suited to his work at hand—melt- 
ing point data, tables on joint strengths, 
sustained load values, Write FEDERA- 
TED METALS DIVISION, American Smelting 
and Refining Company, 120 Broadway, New 
York 5, N. Y 


298. AIR IMPACT TOOLS—Full details and 
prices on these new air tools. Bulletin 813 
for capacities to %”. Bulletin 2096 for heavy 
jobs such as Spring U-Bolts, tractor treads, 
ete. Chicago Pneumatic Tool Co., 6 East 44th 
Street, New York 17, N. Y. 


300. THE RICHLITE MFG. CO. has svaii- 
able for distribution al and fully illus- 
trated 20 page catalog of exhaust deflectors, 
rear view mirrors, inside handles and 
many other quality automotive accessories and 
Parts Richlite Mfg. Co., 2326 Indiana Ave- 
nue, Chicago 16, Illinois. 


303. PROFIT IN THE 
trated folder—outlines a 
get more Brake Jot Al 
describes advantages of grooved 
Gatke Corp 228 N. LaSalle Street, Chicage 


1, 


316. CHAMOIS AND SPONGES Cata- 
log containing information about Chamois 
and Sponges for heavy duty and continuous 
use or cheap for resale to occasional users 
All types; also wool wash mitts, Loofa- 
Cellulose Bug Sponges Schroeder and Tre 
mayne, Inc., 1711 Delmar Blvd., St. Louis 3 
Missouri. 


317. GRIZZLY BRAKE BONDING CATA- 
LOG—Describes equipment for eonditioning 
shoes for bonding; power pressure gas heated 
bonder; clamping devices and gas and elee- 
tric ovens for bonding Complete listing of 
Saftibond segments and applications Grizzly 
Mfg. Co.. Paulding, Ohio 


322. NEW 32 PAGE CATALOG of light- 
ing and reflecting equipment is now a lable 
upon request. Do-Ray Lamp Co., 1458 § 
Michigan Avenue, Chicago 5, Ll 


325. FREE CATALOG BULLETIN describ- 
ing and illustrating in colors the four prod- 
ucts in the AGS line Door-Ease Stainless 
Stick Lubricant——used for lubric ng car door 
fittings; Door-Ease Dripless Oijil-—-for body 
squeaks, hinges brake fittings RuGlyde 
Rubber Lubricant—removes squeaks from rub- 
ber parts and fittings, lubricates; Lock-Ease 

Graphited Lock Fluid makes locks work 
easier guards against rust and wear 
AMERICAN GREASE STICK CO., Muskegon, 
Michigan 

334. OT YL ENGINEERED LUBRICA- 
TION DEPARTMENTS” 2-payre boo t 


a colorf 


GROOVES 


mpie, easy way to 


b ake lining 


ym pany 5 
iis 20, Missou 
IGNITION PARTS 
catalog contains 
Ignitior Re 


336. NEW FILKO 
CATALOG tig ti 


complete listings of 1 ilk 


-page 

placemer I I cs every make 

and « ca i bus and tract 
the 

Cat 


337. FOLDER 


DESCRIBING BAY-L IFT 
PORTABLE AUTO LIFT—Ar 


attractive 1 
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The famous Hastings Steel-Vent is engineered for replace- 
ment service—and for al] replacement service. It's the right 
ring for every re-bore, re-ring and re-sleeve job. 

Hundreds of fleet maintenance men specify Steel-Vent 
for every job. Thousands of garages and repair shops install 
Hastings Steel-Vent sets exclusively. Millions of car, truck 
and tractor owners know Steel-Vent is tough on oil-pumping, 
gentle on cylinder walls. 

It will pay you to install Hastings Piston Rings in every 
job. They stop oil-pumping, check cylinder wear, restore 


performance under every replacement condition. 
HASTINGS MANUFACTURING COMPANY - HASTINGS, MICHIGAN 


Hastings Ltd., Toronto 


CSE 


FOR CAST IRON RING SETS, 
ask For HASTINGS DUBL-CHECK 


Where price is o factor, or special sales condi- 
tions exist, Hastings Dubi-Check Sets ore the 
answer. Made of high-graphitic iron, these rings 
seat quickly, give long and trouble 

free service. You can't buy a better — 


cast iron set 


SI alas 


HASTINGS 


Steel-Vent Piston Rings 


TOUGH on oil-pumping + GENTLE on cylinder walls 


CHROME-FACED FOR HEAVY-DUTY S&RrweEcezs 





Sell the BIG PROFIT SERVICE this Easier ye —_ 





reco 19 


k ALL-PU) POSE PISTON bee! 3 
Ei Unchange ‘ 














